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Summer days are 
shower days 


The tub shower, always a welcome addition to the bath room, is 
especially desirable now. Warm days enhance the comfort of the 
shower bath, for what is so pleasant as a shower at just the right 
temperature when the mercury begins to rise? 


Any bath tub can be modernized by the addition of shower fittings. 
To accomplish this it is not necessary to suffer the inconvenience 
and expense of remodeling. Installation of the MUELLER Adapto, 
illustrated here, will convert the old-style tub into a new com- 
bination tub and shower fitting. 


VMILCELLER design has again found a solution. The Adapto com- 

bines the best features of the tub filler and the shower. By closing 
the control valves, water is automatically 
diverted to the tub, thus enabling the fitting 
to be used as a tub filler whenever it is desired. 
At the same time, this automatic feature elimi- 
nates any danger of burning by hot water from 
the shower head. 


The Adapto answers the need for a tub filler 
and shower combination that is attractive in 
“aie ae uppearance, reliable in operation, and is, at 
the same time, a fixture quickly and easily 
Combinations installed. 
H-5090 


Tub Filler and 


The Adapto is furnished complete with cur- 
tain, ring and hold back hooks. 


MUELLER CO. (Established 1857) Factory: 
Decatur, Illinois. Branches: New York, Dallas. 
Atlanta, Los Angeles, San Francisco, Chicago. 
Canadian Factory: MUELLER, Limited, Sar- 
nia. 





Tub Filler and 
Shower 
Combinations 
H-5080 


LER 


Trade-mark Reg. U. S. Pat. Office 
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PLUMBERS ARE CERTAINLY “PILING UP” 
PROFITS INSTALLING YQGEL FROST-PROOFS 


HL OW things have opened 
up! All the jobs that 


were held up because of bad 








weather are coming through now. 
This is the time to send folders 
and blotters to your customers re- 
minding them of YVQGEEL Frost- BYDRANT 
Proof Closets and Hydrants. 





.These profitable jobs are just wait- Cnet 


Hydrant 


ing to be picked up. Go over your 
list of customers carefully, and 
make sure that each prospect 
receives some literature on YQGEL. 


Frost-Proof Closets and Hydrants. 





We supply you with folders and 


NUMBER ONE VOGEL 
FROST-PROOF CLOSET 


oe : blotters imprinted with your name 
Simple in operation. Sturdy 


truction. Half , - 
SaueaE ta cahediinan and address on request. Let us _ - , 
Po 12. pas 
know how many you need. Cece inside 
( pass j ) 
EY ) 
\ Se close! ) 
440" } 
JOSEPH A. VOGEL COMPANY \ seat seam ent \ 
- 7 
Wilmington, Del. St. Louis, Mo. ( Ad' aa 
a 
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~this STOKES HARD RUBBER 


Adjustable Guide Arm and Overflow Tube 
and Reducing Bushing 


is attracting more and: more attention in the plumbing field. It 
is both simple and practical. It makes the installation of tank 
fittings such an easy matter that it appeals to plumbers every- 
where. 

This patented Guide Arm can be swung around the overflow 
tube to any desired angle, and the arm itself can be pushed in 
and out to the point required. It is adjustable for the tank ball 
in every way, from 15¢-in. to 234-in. 


rib oa Boge" al ee an 





‘ 3 teg Og Nbr rap ’ ee ak 


Write NOW for further information and prices. 





HARD RUBBER IN EVERY CONCEIVABLE FORM 





Moulders Since 1897 


Nearly 34 years in the busi- 
ness of moulding hard rub- 
ber products has given this 
company a fund of experience 
that insures a product as 
nearly perfect as human care 
and skill can make it. We 
welcome a trial order. 


bi, HA 
i 
‘a! 





= ; =——.> * Weeks 
-- : 
- "a ~—< : 


Manufacturers of Plumbing Supplies are finding Hard 
Rubber an ideal material, as it neither rusts nor cor- 
_ rodes. Stokes engineers will gladly cooperate with 
Se you in assisting you to make use of this material to 

the best advantage. 


ton N. J. 


Canadian Plant, Welland, Ontario 
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RESENT day business demands efficiency of the highest type in its operation, and the plumbing and heating in- 
dustry plays an important part in furnishing this requirement. Sanitation is another necessity that plumbing and 


heating provides for the business world. 


BOUT two years ago a contractor in one of our 

larger cities ran a series of newspaper ads ad- 
dressed to executives of factories, and operators of large 
buildings generally. In it he said that his organization 
brought a “production viewpoint” to their work on big 
jobs. What that phrase meant is clearly indicated by 
the article, “Plumbing and Heating for Industry,” in 
which are shown some of the efficient methods used by 
one contractor in handling big work with a minimum of 
cost. Other sections of this article show how plumbing 
and heating equipment is used by industry in a variety 
of ways. The industry serves health and efficiency in 
the business world as well as in the home. 





HE “Plumbing and Heating Merchan- 

dising feature section in this issue is 
the Fifth Part of the review we are con- 
ducting of all of the material we have pub- 
lished since the feature section was started 
over four years ago. This Fifth Part will 
be divided into two or three sections, be- 
cause it deals with the important subject 
of the plumbing and heating store. In this 
issue we touch on store location, on store- 
lighting and its effectiveness in increasing 
sales when properly applied, and on store 
fronts,—all important matters to be con- 
sidered when the plumbing and heating 
contractor contemplates the setting up of 
his first store, or the re-location of his 
present one. 





N this issue there are two articles dealing with utility 

competition. One shows a situation where a success- 
ful plan of co-operation has been worked out. The other 
contains the kind of thinking about this competition 
which is clearly distinguished from mere arm-waving. 
The time seems ripe for a strong effort to secure once 
again for the master plumber the business in gas appli- 
ances because of the growth of feeling against utility 
merchandising. We have said before that we do not 
believe in merely complaining about this situation. What 
it needs is either the kind of co-operation outlined in 
the first article mentioned, and where that is not pos- 
sible, the kind of clear thinking in the second article. 
One of the articles is an address by the president of a 
retail association and the other is by. the sales manager 
ot a utility company. 


Your ZALer 


“ T’VE needed all these dollars I could find but | 
need your paper too.”— E. Winn, Burlington, 
Kansas. 





iii HAT Is Pipe Tool Econ- 
omy?” is the title of an 
article in this issue that tells the 
reasons why poor threads are made 
on pipe. The use of worn pipe tools 
is annually costing contractors hun- 
dreds of thousands of dollars, due to 
wasted time and material. An ex- 
ample is the case of a contractor for 
a large school job. A test showed a 
great many leaks of such conse- 
quence that it was necessary to prac- 
tically reinstall whole parts of the 
work. An investigation showed that 
none of the threading tools used on 
the job were less than twelve years 
old. This contractor lost $2,500 by 
having to correct the installation, yet 
the total replacement value of the 
tools he used was less than $800. 





ee of the Heating and Piping Contractors 
National Association met last week in Louisville, 
Ky., for their 42nd annual convention, and in this issue 
is a complete report on the proceedings at this conven- 
tion. During the past fortnight a number of state asso- 
ciations of master plumbers met for their annual con- 
ventions, reports of which also appear in this issue. 





N article will appear in the next 
A issue under the title, ‘‘Estimates 
or Quantity Surveys?’’ The author is 
Howard S. Schall, a consulting engi- 
neer. The author draws a distinction 
between the usual estimate and the ac- 
curate quantity survey. You will find 


some suggestions in this article that 
will be helpful in this phase of your 
business. 


The man who is so busy that he does not have time to read his trade paper is like the 
man who was so busy chopping wood that he did not have time to sharpen his axe. 


6 
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SAYERS. 
LA N 4 


t 


_WATER 
AASYSTENM | 


History in the making will make money for Myers 
Pump and Water SystemJDealers. If you have not as 
yet been fully informed about the nation wide Myers 
Pump and Water System Campaign and what it holds 
in store for Myers and othertdealers who take advan- 
tage of the splendid opportunities it presents for in- 
creased pump and water system business during the | E 
months to come, write or wire us immediately for * 
detailed information. 


May 15th to June 15th 


Are the Important Dates to Remember 











































r] \ 
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The drive will be on during this period. The time t 
is strikingly opportune for aggressive dealers to par- 
ticipate in the biggest water system advertising and 
sales campaign ever released to stimulate and in- 
crease business in old markets and to develop and 
create business in new markets. 


Where water runs—dollars flow. True for both the 
dealer and his customers. Action now means more 
of these dollars will flow into your pockets. Again 
we say— if one of our representatives has not already 
visited you and personally presented the Myers 
Campaign, or if you have not received an announce- 
ment by mail, write or wire us. 


The F. E. MYERS & BRO. CO. 
Ashland, Ohio 


WHERE WATER RUNS 
DOLLARS FLOW 
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CAST AND MALLEABLE 








admits PIPE 


he is - ITTINGS 
selfish 


“Yes”—he said. “And I know 
that other contractors use 
Grinnell fittings for the same 
selfish reason I do. To save 
money. 
“Work speeds along; labor 


cost is cut down. You see it 






















even in a half day’s perform- 






ance of a workman—and that 
means a sweet profu on any 







sizeable job. 
“These fittings make true 
lines and leakless joints. They 








save time, especially in 






cramped quarters and on 









° _ 99 
closely measured connections. 












ALL THESE GRINNELL PRODUCTS 






Where air dryness, adversely 
affects processes, large sav- 
ings are made by our humidi- 
fication equipment. 


This trap, with the famous 
Hydron Bellows, will operate 
a radiator for a lifetime with- 
out repairs. 
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The famous Quartz 
bulbsprinkler head. In 
most cases sprinklers 
will reduce insurance 
expense from 50 to go 
percent. 


Pipe fittings, cast and malle- 
able, perfectly threaded, 
accurately machined and rig- 
idly inspected Pipe hangers 
adjustable after the pipe is 
up. Reduce tnstallation costs 
and maintenance expense. 
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WILL SAVE MONEY | dea 


A revolutionary improvement 
in refrigeration. It replaces 
more than ten times its weight 


in pipe coils. 
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the a 
why of the 4 





speed f; 


is in these 7 points of superiority: 


1. True pipe lines (Straight tap- 
ping) » 
2. Kasy starting (Proper chamfer) “eg 
3. Quick tightening (Sharp, clean ie 
threads) : 
4. Sure pipe-wrench grip (Raised . 
“G6” ‘ 
5. No replacement when finished 
(Substantial hubs) 


6. Smooth inside insures free 


waterway. : 

No sand holes or joint leaks. ee 

4 

Likewise your job goes in faster ' 
with Grinnell adjustable hangers, 


and our line of brackets and sup- 
ports. } 


Grinnell fittings and hangers please 
architects and owners and thereby 


win new contracts. 
—) WT 3 @P & 
qi 7 N Bd L AR x 
a G . 
COMPANY if 


INCORPORATED 


Branches in all Principal Cities 


K:xecutive Offices: Providence, R. I. 





This remarkable Unit Heater is a better and ch a ._ ge : sd : 
means of heating industrial and commercial buildings. : 

Heating systems can usually be m odernized almost tit ’ A. 
over-night, with a tremendous saving on fuel. 
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“St. Regis” . ) 
CONCEALED BATH ; THE 
FIXTURES Bs 
Through the rim or Over-rim types % STANDARD 
“Wiseco” : 
POP-UP BASIN WASTE QUALITY 


Simplicity and Durability 
ow SINCE 


BUILT FOR QUALITY a 1877 


J. B. WISE, Inc. 


WATERTOWN, N. Y. 


New York — . Chicago 
Philadelphia : = -, Los Angeles 
Atlanta Lf Seattle 





Ask Your Jobber 
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Hotstream Kerosene Heaters—Business Getters— 


RIGHT NOW 


There’s a year ’round demand for Hotstream Kerosene Water Heaters, especially now, for 
use 1n summer and suburban homes. These efficient heaters bring to the country resident the 
hot water service enjoyed by those using city gas. 


Hotstream Kerosene Water Heaters are made in 3 sizes--‘‘20 KW” for the average size 


home—‘'20 GK”’ and ‘“‘Twin KW” for supplying larger hot water demands. Hotstream is the 
only Kerosene Heater licensed to use the Kerogas patented wick burner, which lights at the touch 
of a match. This burner, and the quadruple coils of copper, assure utmost efficiency. They 
mean Hot Water quickly-—on the first circulation. 


THE HOTSTREAM HEATER CO. 


‘*Makers of Heaters that Heat’’ 
CLEVELAND OHIO 


Manufacturers of a Complete line of Automatic Storage Heaters, 
Tank Heaters, Indirect, Gasoline and Kerosene Water Heaters 


Represented in Canada by W. H. Cunningham & Hill, Ltd., Toronto 














STREAMLINE Hard Copper Pipe and Fittings are the Plumber's 
t Asset for New or Remodeling Work 





a a 


Latest and 


Greates 
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In these strenuous days of business getting, here 
is the plumber’s ace-in-the- hole 


Here is a fitting made for the plumber and steamfittee—A FITTING THAT 
REQUIRES THEIR TOOLS AND SKILL TO INSTALL. 


IT IS NOT FOR THE JACK-OF-ALL-TRADES; NEITHER IS IT PRO- 
CURABLE FROM “DIRECT-TO-YOU HOUSES OR DEPARTMENT 
STORES"—moreover, an installation of STREAMLINE Hard Copper 


Pipe and Fittings appeal to an evergrowing copper conscious public. 


The plumber's skill entitles him to a substantial profit; STREAMLINE Hard 
Copper Pipe and Fittings will furnish it. 


There are no threads to cut nor flares to make. The end of the fitting is 
slipped over the pipe and soldered. The soldering is not done with a solder- 
ing iron but by means of the application of solder wire fed in through a 
conveniently located feed hole by the aid of the blow torch. The liquefied 
solder is distributed evenly and uniformly around the joint by the phe- 
nomenon of capillary attraction resulting in a connection that is many times 
stronger than the pipe itself. 


The hard fatiguing labor of threading and the inconvenience of changing 
and transporting threading tools is completely eliminated. You will find 
that when you have completed a STREAMLINE installation that there is 
an amazing absence of leaks and in the great majority of jobs, no leaks 
whatever. Much time is saved in testing. There is very little labor in hoisting 
and no cracked fittings. 


A\n installation of STREAMLINE Hard Copper Pipe and Fittings cannot 
rust, cannot develop leaks, requires less space—dissipates less heat, is pro- 
curable at a cost that closely approximates that of iron and is the strongest 
of any non-ferrous installation. 


lf you are not thoroughly familiar with this new profit-maker let us send you 
full particulars. A copy of our new catalog is yours for the asking. 


Mueller Brass Co. 


PORT HURON, MICHIGAN 


Three Generations of Brass Making 





Mueller STREAMLINE Fittings are furnished in full range and in sizes from 4 inch to 6 inch inclusive 





Patent 1,770,852 
Patent 1,776,502 
Other Patents Pending 





Patent 1,770,852 
Patent 1,776,502 
Other Patents Pending 





Patent 1,770,852 Patent 1,770,852 Patent 1,770,852 
Patent 1,776,502 Patent 1,776,502 Patent 1,776,502 
Other Patents Pending Other Patents Pending Other Patents Pending 
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The Anystream Self-Cleaning Principle 








including... 






K-3395 
Speakman Any-stream 
Self-Cleaning Shower 
Head (Pat. Jan. 2, 1923) 
Lever operated. For 
residences, hotels and 
general installation. 


has now been applied to a number of 
special types of Speakman Shower Heads, 





KEY AND SCREW- 
DRIVER OPERATED 
HEADS for hotels, 
public and semi-public 


places. 


WALL TYPE HEADS 
for hospitals and 


institutions. 


CLUSTER HEADS 
for golf, country and 
athletic clubs. 





HE need for various types of shower heads for special 


installations has been met by the Speakman Company 


with an entirely new line of heads, all of which are illus- 
trated and deseribed in a new 16-page bulletin which also 
features various types of showers for residences, schools, 
hospitals and institutions of all sorts. Many of these 





K-3416 
man Anystream Self-Cleaning Unit 
ontrol Triple-Cluster Shower Head 
(patented). For use where a large amount of 
water is desired. 


showers are entirely new 
— never having been 
shown before. 


The new bulletin on 
showers and shower heads 
will be mailed to plumbers 
upon request. We also have 
folders and blotters on the 
Speakman Anystream Self- 
Cleaning Shower Head for 
your customers—imprinted 
with your nameand address. 


SPEAKMAN COMPANY 


Wilmington Delaware 


SPEAKMAN SHOWERS & FIXTURES 






K-3396 (Patented) 
Speakman Anystream Self- 
Cleaning Shower Head, 
with i inch IL. P. female 
inlet, and lock-shield ar- 
ranged to operate bya key. 


K-3397 (Patented) 
Speakman Self-Cleaning 
Head. with b4 inch |. P. 
female inlet and arranged 
to be operated with a 
screwdriver. 





K-3399 (Patented) 

a Anystream 3 Self- Uieaning 
all Type Shower Head with '% inch 

1. P. female inlet in center of back and 

arranged to operate by a 5/16 inch 

hexagon wrench. For hospitals and 

institutions, 
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separate, precise f wizons to complete 


2 NO. 26h 
VACUU 


... rigidly tested 
throu gh every step 


of manufacture 


From the standpoint of efficiency and serv- 
ice, the most economical vacuum valve is 
by no means the one that costs the least. 
Obviously, it is only the valve capable of 
producing satisfactory results year after 
year, without repair or replacement, that 
represents a real economy. 


There are three outstanding reasons why 
No. 2 Hoffman Vacuum Valves meet every 
requirement of the perfect vacuum pro- 
ducer—why they are unlike any other valve. 


First, patented construction. No other valve 
may use the patented Hoffman double air 
lock nor the Hoffman principle of separate 
channels for air and water. Secondly, 
because Hoffman Valves are manufactured 
of special alloys with watch-making pre- 
cision. And thirdly, because they are rigidly 
tested—not merely as a finished product 
but throughout every step of manufacture. 


Sens 


lod 





ay 


VENTING 
Port 


Testing Valve Floats 
Here the remarkable sensitiveness of the 
Hoffman thermostat or float is tested. The 
floats are dropped first into one tank of 
water and then into another of a slightly 
different temperature. In the first tank the 
float must not expand, and in the second 
st must. Floats which do not respond per- 
fectly to this test are immediately rejected. 


THE VALVE WI 





1, REP CR 
‘ire — 
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Testing Double Air-Lock 
Diaphragms 
Each new lot of diaphragm metal is here subjected to 
millions of rapid expansions and contractions under 
high temperature. It must Y rnte that it will not 
break, stretch or soften under severest conditions of 
actual service, before being accepted for regular pro- 
duction. Special alloys—developed after years of re- 
search—go into these Hoffman diaphragms. 





% 





Valve pins and seats 
must fit 

Hoffman valve pins are machined—not 
stamped—to fit their seats perfectly. Thus, 
tightness of valve closure is insured. Skill- 
ful workers with powerful magnifying 
glasses inspect each pin and seat. Only 
those of perfect accuracy are permitted to 
pass into assembly. 


These are only a few of the tests 
that accompany the 279 separate 
operations needed to complete 
one Hoffman No. 2 Vacuum 
Valve. When a Hoffman Valve 
passes the final inspector, it comes 
to you sealed, tamper-proof and 
perfectly equipped for long years 
of dependable service. Hoffman 
Specialty Company, Inc., Dept. 
RX-63, Waterbury, Conn. 


BLE AIR LOCK 
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KAPERIENCE! 





Experience is the plumber’s most valuable guide in selecting the right pipe 
for the right place. Performance records under similar conditions determine 
the ‘‘pipe prescription”’ he creates to meet a definite problem. When expe- 
rience dictates the use of wrought-iron pipe, Byers is recognized as a stand- 


PIP 


e ie nonencesinsell * 





WROUGHT-IRON IRON 








* GENUINE « 








WROUGHT-IRON IRON 


ard of wrought-iron quality. Byers Genuine Wrought-Iron Pipe is easily 
identified by the Spiral Stripe. In impressing your customer with the im- 
portance of the “‘pipe prescription’’ you recommend to him, our research 
and sales facilities are at your service. A. M. Byers Company, Pittsburgh, 


Pennsylvania. Established 1864. 


AN INVESTMENT-—- NOT AN OUTLAY 





LAKESIDE HOSPITAL GROUP 
Service Building: 
Architects: Garheld Stanley- 
Brown Harris and Robinson. 
Engineer: John Paul Jones. 
General Contractors: Lundo 
Bicknell Co. Plumbing Con- 
tractors: W. G. Cornell Co. 
Heating Contractors: W.B. Van 
Sickle Co. Electrical Contractors: 
Hatheld Electric Co. Ventilating 
Contractors: W .B.Van SickleCo. 
Medical School: 
Architects: Coolidge, Shepley, 
Bulfinch and Abbott, Boston, 
Mass. Engineers: Heating and 
Ventilating: Buerkel & Co., 
Boston, Mass. Plumbing: James 
A. Cotter Co., Boston, Mass. 
General Contractors: Lundoft 
Bicknell Co. Plumbing Con- 
tractor: Smith & Oby Co. 
Heating Contractors: A. R. 
Brueggeman Co. Electrical 
Contractors: The Berg Clark 
Electric Co. Ventilating Con- 
tractors : A. R. Brueggeman Co. 
Babies’ Hospital: 
Architects: Garfheld Stanley- 
Brown Harris and Robinson. 
Engineers: Heating and Ventilat- 
ing: Buerkel & Co., Boston. 
Plumbing : James A. Cotter Co., 
Boston, Mass. Electrical: Hixon 
Electrical Co. General Con- 
tractors; John Gill & Sons. 
Plumbing Contractors: Smith & 
Oby Co. Heating Contractors: 
A. R. Brueggeman Co. Electrical 
Contractors: Hatfield Electric 
Co. Ventilating Contractors: 
. R. Brueggeman Co. 
Maternity py on 
Architects: Garheld Stanley- 
Brown Harris and Robinson. 
Engineers: Clark MacMullen 
and Riley. General Contractors: 
Crowell & Little Constr. Co. 
Plumbing Contractors: Smith 
& Oby Co. Heating Contractors: 
A.R. Brueggeman Co. Electrical 
Contractors: Hatheld Electric 
Co. Ventilating Contractors: 
A. R. Brueggeman Co. 
Pathology Building: 
Architects: Garheld Stanley- 
Brown Harris and Robinson. 
1) mage 5 Clark MacMullen 
Riley. General Conir 
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Crowell & Little Constr. Co. 
Plumbing Contractors: Smit 

and Oby Co. Heating Con- 
tractors: Smith & Oby Co. 
Electrical Contractors: Hatfield 
Electric Co. Ventilating Con- 
tractors; Smith & Oby Co. 

Lakeside Hospital: 

Architects: Coolidge, Shepley, 
Bulfinch & Abbort. Boston 
Mass. Engineers: Heating and 
Ventilating: Buerkel & Co., 
Boston. Plumbing: Jas.A.Cotter 
Co., Boston. Electrical: Hixon 
Elec. Co. General Contractors; 
John Gill & Sons. Plumbing 
Contractors: W.G. Cornell Co. 
Heating Contractors: W. B. Van 
Sickle Co. Electrical Contractors: 
Martien Electric Co. Ventilating 
Contractors :W .B.Van SickleCo. 


Hanna Memorial Building: 


Architects : Coolidge, Shepley, 
Bulfinch and Abbort, Boston 
Mass. Engineers: Heating and 
Ventilating: Buerkel & Co., 
Boston, Mass. Plumbing: James 
A. Cotter Co., Boston, Mass. 
General Contractors: John Gill 
& Sons, Plumbing Contractors: 
W.G. Cornell Co. Heating Con- 
tractors: W. B. Van Sickle Co. 
Electrical Contractors: Martien 
Electric Co. Ventilating Con- 
tractors : W. B. Van Sickle Co. 


Nurses’ Dormitory: 


_ Architects: Coolidge, Shepley, 
Bulfinch & Abbott, Boston, 
Mass. Engineers: Heating and 
Ventilating: Buerkel & Co., 
Boston, Mass. Plumbing: Jas. 
A. Cotter Co., Boston, Mass. 
Electrical: Hixon Elec. Co. 
General Contractors: John Gill 
& Sons. Plumbing Contractors: 
W. G. Cornell Co. Heating 
Contractors: W. B. VanSickle 
Co. Electrical Comtractors: 
Martien Electric Co. Ventilating 
Contractors: W.B.VanSickleCo. 


Allen Memorial Library: 


Architects: Walker & Weeks. 
Engineers: Heating and Ventilat- 
ing: Clark MacMullen & Riley 
Plumbing: Walker & Weeks. 
C. H. Loughridge. Generai Con- 
tractors: Reaugh Cons 
Plumbing Contra 

& Oby Co. 

Smit 
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ROUP 


N the impressive Lakeside Hospital group of 
Western Reserve University, Youngstown 
products are used in every building. Architects, 
engineers and contractors on all of these buildings 


have recognized the superior qualities of 


Youngstown pipe, Youngstown Buckeye Conduit 


and Youngstown steel sheets, all of which have 
been used in this new university group. / Plumbing 
and heating contractors the country over 
recognize the merits of Youngstown steel pipe 
... and use it consistently. ; Youngstown products 
are handled by leading jobbers everywhere. 


THE YOUNGSTOWN SHEET & TUBE CO. 


One of the oldest manufacturers of copper-steel, under 
the well-known and established trade name"'Copperoid” 


General Offices: 


DISTRICT SALES 


ATLANTA -: - + Healey Building 
BOSTON -- + +++ « Chamber of 
Commerce Building 
BUFFALO: Liberty Bank Building 
CHICAGO : - - Conway Building 
CINCINNATI-Union Trust Bldg. 
CLEVELAND:-Term’'! TowerBldg. 
DALLAS - - - Magnolia Building 
DENVER - Continental Oil Bldg. 
DETROIT --- Fisher Building 
KANSAS CITY, MO.-Commerce 
Building 
LOS ANGELES-3000San 
MEMPHIS --- 4 
MINNEA 
N 


YOUNGSTOWN, OHIO 


OFFICES: 

NEW YORK - 30 Church Street 
Hudson Terminal Building 
PHILADELPHIA : Franklin Trust 

Building 
PITTSBURGH : Oliver Building 


SAN FRANCISCO --- 55 New 
Montgomery Street 


SEATTLE - - - Central 
ST. LOUIS: --; 
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WHAT $123.00 BUYS 
in BLACK & DECKER 


Electric Tools 


BLACK & DECKER BLACK & DECKER 
'/-Inch Electric Bench Drill Stand 
Drill for '/2-Inch Drill 




























BLACK & DECKER 
14-Inch Light Duty 
Electric Drill 


BLACK & DECKER 
6-Inch Ball Bearing 
Electric Bench Grinder 


| TOOLS THAT EVERY SHOP NEEDS! 


These four Black & Decker Electric Buy these useful tools from your 
Tools should be in every shop where All 4 Tools fi or Jobber. Or mail the coupon below 


holes are drilled or grinding, buffing or ONLY $ for illustrated Catalogue showing 
polishing is done. They are powerful, eee 1 2? 3 the complete line of Black & Decker 
sturdy and dependable. Portable Electric Tools. 






BLACK & DECKER MFG. CO. 


Towson, MARYLAND DE 





Mail Today for Catalogue! 





TOWSON, MARYLAND, U.S. A. 


Slough, Bucks., Toronto, Ontario, Sydney, 
England Canada Australia 


Please send illustrated Catalogue showing complete line of 
Black & Decker Portable Electric Tools. 


Name -.-- 


Address 


Jobber’s Name 
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SQUEEZING the LAST DIME 
from PROFIT POSSIBILITIES 


ORMAL profits accrue to plumbers and heating contractors 
from the installation of valves when they buy ordinary good 
valves and install them in the average time. Valve cost is easily 


determined, and the mark-up is added to make a profitable selling 


price. Installation time is carefully estimated on the basis of 
average time required for installation of similar valves. 


After the contract is awarded the plumber has two apparent pos- 
sibilities for making extra profits. Hecan save on valve cost by 
buying cheaper valves; or, he can, by careful choice of valves and 
wise management, install the valves in less time than he estimated. 


Reputable plumbers and contractors will dismiss the first possibil- 
ity on two grounds; that they would not betray the confidence of 
their customers, and that inferior merchandise makes up for its 
cheaper price by adding to installation time. — 


The second possibility presents a great opportunity for earning 
extra profits. By selecting valves, not only for performance qual- 
ities, but with a thought to make-up and installation time, impor- 
tant savings in labor can be effected. This lessens the total cost 
of the contract and adds materially to the profits. 


Ohio Brass Valves are called ‘the extra profit valves” because they 
are so easily and quickly installed. When they reduce make-up 
time even no more than five minutes, they are profitable valves to 
use. Buy them and try them. Ohio Brass Co., Mansfield, Ohio. 


13990V 


The perfectly machined 
union between valve body 
and tailpiece is typical of 
the efforts to make Ohio 
Brass Valves easy to work 
with. The tailpiece is 
machined, finished, and 
nickeled. Then, in order 
to insure uniformly per- 
fect fits, the seat is again 
machined to remove the 
nickel and expose the 
smooth contact surface of 
the true brass. Conse- 
quently, steam tight fits 
are almost possible by 
hand. 


PORCELAIN 
INSULATORS 


LINE MATERIALS 
RAIL BONDS 
CAR EQUIPMENT 


Ohig,Brass Co. 


ATLANTA BOSTON CLEVELAND ST. LOUIS 
Ws. P. HORN CO: san erancisco. SEATTLE 


MINING 
MATERIALS 


VALVES 














a YORK PITTSBURGH 
PHILADELPHIA CHICAGO 
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BUILT-IN UNITS 
ARE UNUSUALLY 


PRACTICAL 


IN THE DESIGN of the Scovill line 
of built-in tub fixtures, sight is never 
lost of the fact that in many, probably 
most jobs the price factor is of first 
importance. 





Occasionally the plumbing con- 
tractor can make his recommendations 
with a free hand, specifying the finest 
type of equipment, with all the most 
modern devices. For these cases the 
Scovill line includes models such as 
No. 13056— concealed bath supply and 
body shower, with six converging- 
stream, 212-inch shower heads and 
fine-adjustment, plunger-type mixer. 

But, in developing such models for 
elaborate bathrooms, the models for 
more modest installations are never 
neglected. The Scovill line includes built-in units that 
any home owner can afford. Yet into their construction 
go the same careful workmanship, the same top-grade 
materials that distinguish Scovill’s finest units. 

From shower-and-bath fixtures to the simplest lock- 
nut, you will find, in dealing with Scovill, that unusual 
consideration is paid to practical plumbing require- 
ments. Design, materials, construction and price are as 
you would have them. Write for details. 


SCOVILL MANUFACTURING COMPANY 
PLUMBERS’ BRASS GOODS DIVISION 
WATERVILLE CONNECTICUT 
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No. G 13263—1 B.N. 

Concealed Bath 

Supply and Mixer 
Shower 


Bath fixture connected to 
Mixer by full iron pipe 
size and weight brass 
pipe. Ground joint union 
couplings furnished for 
connection. Shower head 
is cast brass with remov- 
able face and integral 
ball joint, shower arm 
equipped with regulating 
valve to govern volume 
of water, and brass flange. 
Solid china indexed cross 
arm handles on valves and 
waste action, escutcheons 
to match. China lever 
handle and indexed china 
dial on Mixer. Brass 
nozzle. Exposed metal 
parts polished and nick- 
eled or chromium plated 
as specified. 


A COMPLETE LINE 











Scovill Flush Valves . 
... Tubular and Miscellaneous Plumbers’ Brass Goods 
for General Plumbing Requirements. 


S covill © 


. . Shower and Bath Fixtures 








20 DOMESTIC ENGINEERING May 16, 1931 


Sl thousand clean cuts 


and this 
TRICROME WHEEL 


was still sharp 
ready for more! 


RICROME wheels with their silvered finish and 

red hubs are something absolutely new — not 
only in appearance, but in design and performance. 
By actual test these new thinner wheels have cut 
over a thousand pieces of pipe and are still sharp 
and ready for more. 


Many thousands of TRICROME wheels are in use to- 
day (supply dealers everywhere have them in stock 
and on display). Their cutting ability is something 
never before attained by any wheel. A remarkably 
clean, fast cut, with practically no burr inside the 
pipe—yet so sharp and keen are TRICROMES that it 
seldom takes more than three times around the pipe 
to do the job—once around to track and twice to cut. 





te 


Leok for “a board iti 
buying cutter wheels TRICROMES save money and time 


by their fast accurate work and 
Plain and Knurled to fit their almost unbelievably long wear. 


TRIMO BARNES SAUNDERS ; 
TYPE CUTTERS See your supply dealer today — he has them 


TRICROME 


the silvered wheel with the red hub 


Made by TRIMONT MFG. CO. 
Roxbury (Boston), Mass. 


All TRIMO cutters are now equipped with TRICROME wheels 
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BALLCOCK | | 
i it 


ROTARY 
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fh BATHROOM tanks after Hushing is desired by the customer 


Through years of effort Curtin has perfected the ball-cock that produces this desirable condition, 
In addition it has the following features: 
All castings of heavy bronze, seats and plungers chromium plated. i ’ 


Seamless drawn copper hush and refill tubes. 

By-pass regulator will allow maximum volume of water on low pressure 
Aspirating chamber prevents water from spurting out around top of plunger 
Equipped with extra long shank if desired at no extra cost. 

Furnished also for back supply or top supply connection. 


Built on Quality Only 


| ae 
CURT! N | 
TANKNQISF/ FSS itt iNGs ee 


NE a SAE 
A: F-CuURTIN VALVE Co, rae MASS 
a 


ANEW a 
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MODERN DEMAND 


1S 


CHANGING THIS 


UTOMATIC heat-—oil burners, stokers, gas because the plumbing and heating contractor 1s 
burners and botlers—are marching rapidly to the the logical, experienced and established heat 
fore. They have emerged, for the most part, dealer, Domestic ENGINEERING will bring to 
from their experimental stages and are ready its contractor readers in June, the first edition of 
for concentrated presentation to the great con- its new “‘publication within a publication,” 
sumer market. AUTOMATIC HEart. 

Operating “bugs” have been eliminated, operat- [In it you will find the foremost thought and dis- 
ing costs have been reduced and dealer proposi- cussion on the mechanical, merchandising an¢ 
tions become more attractive, more profitable financial angles of automatic heat. 


every day. | 
| . If you are now a dealer, or are con- 


Who will take the lead in selling auto- sidering a dealership in_ stokers, gas 
matic heat to the consumer market ? burners, boilers or oil burners, you will 
The answer to that question Is simple. find Auromatic Heat a_ great help. 
It is the same as the answer to this: Even if you are not considering such 3 
Who has always led in selling the most dealership, you will want to be In- 
eflicient heat to the consumer market? formed on the developments in this 
new division of heating work. 





The plumbing and heating contractor, 
of course. | 7 | Be sure to watch your next months 
Because automatic heat is ready for | issues for the distinguishing blu 
presentation to the consumer field and \S cover. 
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EXCLUSIVE WITH KOHLER 


A NEW KITCHEN SINK 


...WITH NEW FEATURES A} 





THAT STEP UP SALES q 














Comineé right on the heels of Matched 
Fixtures, which brought complete deco- 
rative unity to the bathroom for the first ee 
time in plumbing history, the new ? 
“Crofton” Sink confirms and strengthens 


Kohler leadership. 


The hose, exposed only when rinsing 
spray is in use 





Note the many practical points that 
make the sink so convenient and salable: 





First, a three-inch-wide ledge extend- , 
| ing clear across the back of the large, 
deep basin, so that tumblers, brushes 
and powders are always handy. 

Second, the concealed rinsing hose, 
hidden beneath the ledge. After dishes, 3 
glasses and silverware have been sprayed, . 


-" 


Te ineienniemnnientl 


the hose disappears from sight, except 


: to, | 
| Lu , u "7 for the chromium-plated fitting. : 
fe Third, an ingenious gooseneck spout : 


which swings back over the ledge, clear- 

















ing the valve handles and leaving the 

| The new Crofton Sink, K-1264RM, designed for practicality and convenience compartment beneath free and unob- 

) structed. Mounted 14 inches above the ; 

: sink, tall glasses, milk bottles and vases a3 

: can be filled without tilting. ‘i 
WELCOME, MASTER PLUMBERS Push this sink for new homes and 


apartments, and especially for remodel- 
ing work. Made to Kohler requirements 
in every detail, it has a Duo-strainer, ’ 


We are pleased to extend to the members of the National Associa- 
tion of Master Plumbers and to the members of the Ladies’ Auxiliary, 
attending the convention at Milwaukee, an invitation to visit Kohler 


Village and the Kohler Co. manufacturing plants on Friday, June ~ 
back, sink, and apron, in addition to the 
26, 1931. f Again Kohl 
new teatures.... gain ohtier shows 
We assure you that we shall spare no effort to make your trip —* $ . ) 
a the way. Again Kohler brings profitable 
most interesting. a , ; t 
new ideas to the plumbing contractor's | 
door-step. Kohler Co. Founded 1873. 


Kohler, Wis.—Shipping Point, Sheboy- 


swing-arm containers, and eight-inch 


Cordially yours, 









gan, Wis.—Branches in principal cities. 
Look for the Kohler trade-mark on each 
fixture and fitting. 


KOHLER or KOHLER 


PLUMBING FIXTURES AN D rtorTU Tine § 


Presideat 
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Get the CREAM 


of the 
UNIT HEATER BUSINESS 





Our Sales and Advertising 
Red Book tells you how 


READY JUNE IST. RESERVE YOUR COPY NOW 


HE powerful American Blower 

sales and advertising program 
for unit heaters shows you how to 
build up unit heater business into 
a steady source of bigger profits. 
It helps you organize the market 
in your home territory. It shows 
you how to get the cream of this 
increasingly profitable business. 


AMERICAN 


Vital facts about Venturafin Unit 
Heaters . . . facts about the com- 
plete individually-printed advertis- 
ing and direct mail helps available 
to accredited dealers . . . are con- 
tained in our Red Book. We will 
be glad to send you a copy. Write 
for it today. 


BLOWER CORPORATION, DETROIT, MICH. 


CANADIAN SIROCCO CO., LIMITED, WINDSOR, ONT. 


BRANCH OFFICES 


IN ALL PRINCIPAL 


CITIES 


American Rlower 








gp EATING. HEATING, AIR ‘CONDITIONING, DRYING, MECHANICAL DRAFT 





MANUFACTURERS 


OF ALL TYPES OF AIR 





oe HANDLING EQUIPMENT SINCE 1881 
(1143) 
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ST'TUms. this 


oe 
tells a lot 
about 


rere 


(PAUL REVERE PIPE) 


First 


will notice that P R Pipe can be bent according to the 


of all, you 


needs of the installation. These smooth bends reduce the 
number of fittings. —Tchey reduce water hammer...a 
good sales point. Even more important is the fact that 
P R Pipe (No. 1 Soft) can be threaded through walls and 
under floors and this should help you sell more re- 
placement jobs than you ever have before. 

Next you will notice how P R Pipe ts joined . . . by 


Result, 


This picture also indicates 


compression fittings instead of threaded fittings. 
stronger joints, tighter joints. 
that there is a compression fitting for every need 

elbows, tees, unions. These fittings don’t belie their looks 

. they are strong and tight. Further, you will notice 
how readily P R Pipe is flanged for connections . . . by 
simply driving flanging tool into end of pipe. 

Another thing you will see is the expansion loop 
made without fittings. P R Pipe can be similarly bent 
around obstructions. 

Now, for some facts about P R Pipe that the camera 
didn’t catch. PR Pipe is made of 99g. 9% o pure copper, 
completely deoxidized. A special simone process 
gives it a gun-barrel finish inside, free from flaws and 
imperfections. 

P R Pipe is available 


threading through walls in replacement work and No. 2 


in two tempers No. 1 Soft for 


DOMESTIC ENGINEERING 2 


CLOSELY 


PICTURE 


tsi 








replacement iobs and all 


Hard for all exposed work 


new work. No. 2 aids in making an extremely workman- 


like job without the necessity of extra supports. 
to add that P R P pe is rust 


It seems hardly necessary 
proof, permanent; that it 1s ductile and w il stand repeated 
freezing; that it is equally suitable for hot and cold water 


lines; that it is the most satisfactory pipe for a lasting, 
trouble-free, repair-free job of plumbing. 
For further information, write Revere Copper and 


Brass Incorporated, 2 3¢ Park Ave., New York City. 








Rever 





R Dallas Division, Chicago, lis. 


PIPE 








 uasiptaasaomaanirrs imi amiseL pL test | 
P Baltimore Division, Baltimore, 
wim ” abide ail 


Md, 


ry rr ; , 7f P 
| aunton Ne a Be jtord Dra Sigh. iGuUr “P riddsi, Ron e Din 


Copper and Brass 


NCORPORAT ED 


Michigan Dreviston, Detroit, Mich Higgins Drewssion, Detroit, Mich 
iP Rome, N Y 


Executive Orrices: NEW YORK CITY 


GeneraAt Orrices: Rome, N.Y 
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Quality Lead Pipe 
may be identified 
by its quality mark 


LEAD PIPE 


NATIONAL LEAD COMPANY 


New York, Baltimore, Buffalo, Chicago, Cincinnati, Cleveland, 
St. Louis; National-Boston Lead Co., Boston; Georgia Lead 
Co., Atlanta; Gibson & Price Co., Cleveland; National Lead & 


Oil Co., of Penna., Pittsburgh; John T, Lewis & Bros. Co., Phila. 
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EW times—new buying 
habits!...The Romans, 
thousands of years ago, used 
lead pipe, but they had no way 
to easily identify high quality. 
Today’s way of buying high 
quality lead pipe is to look for 
the Dutch Boy trade-mark and 
the name of the National Lead 
Co.—stamped every few inches 
on the product. 

This quality mark is import- 
ant to every buyer of lead 
pipe. It assures high quality 
... proper wall thickness... 
correct weight per foot. 

Buy lead pipe the modern 
way. Look for the Dutch Boy 
trade-mark and the National 


Lead Co. name. 


The Dutch Boy trade-mark on 
solder is also a guarantee of 
uniformity and dependability 
Since every bar, every ingot is 
numbered to denote grade and 
composition, you can be sure 
of getting the same kind every 
time you buy. There is a grade 
of Dutch Boy for every solder- 
ing purpose, including wiping. 
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Dodge Trucks like this one are carrying capacity loads daily for those engaged in the plumbing and heating industry everywhere 








| DIDN’T KNOW DODGE 





OFFERED SUCH EXCEPTIONAL 
TRUCK VALUES .... . 


That's the statement hundreds in the plumbing and 
heating industry and other lines of business have 
made after seeing, inspecting and testing modern 
Dodge Trucks. » » For any load—light, bulky or heavy 
—there is a Dodge Truck that will carry it dependably 
at low cost up the steepest hills or over unimproved 
roads. » » Dodge Trucks are available in an unusvu- 
ally wide variety—with payload capacities ranging 
from 1,200 to 11,175 pounds. They are every inch 
modern trucks. Every part is precision-built and 
all parts are correctly balanced one to the other 
to insure long, economical truck life. There is a size 
—complete with standard or special body—that fits 
your needs exactly. Long, faithful performance at 


low cost is definitely assured. » » See your Dodge 


Brothers dealer. See and test the Dodge Truck 
your work requires—particularly the 1'-ton type 
which is priced at $595, chassis f. 0. b. Detroit. You 
will surely say, “an exceptional truck.” You will 


‘ 


likewise say, “an exceptional value at its price.’ 


THE COMPLETE LINE OF DODGE TRUCKS RANGES IN PAYLOAD 
CAPACITIES FROM 1,200 TO 11,175 POUNDS-—-PRICED, CHASSIS 





F.O.B. DETROIT, FROM $435 TO $2695, IN- 
CLUDING THE 1'.-TON CHASSIS AT... . 


TO HELP LOWER YOUR HAULING COSTS 


OPERATING RECORD 


DODGE BROTHERS CORPORATION 
Detroit, Michigan 


FREE 
A-38 


BOOK 





Send your Operating Record Book. 
NAME 


| understand there is no obligation. 


ADDRESS 
CITY__ STATE 


Number of Trucks Operated (Book for each will be sent 


DEPENDABLE 


DODGE TRUCKS 





? 









ae th ty “he Gl 





OB Dy on PO ARERR, SBR CUE TEN ae 





PREM ya 












1 agg spe S62 gad > Rihana 





a 





































28 DOMESTIC 





ENGINEERING 





May 16, 1931 


SPECIAL NOTICE 


O 


Plumbing and Heating Contractors 


You can secure without charge, upon 
request, catalog sheets of any or all of 
the manufacturers listed below for use 
in loose-leaf binder. 


These sheets are reprints of pages 
appearing in ‘‘Domestic Engineering 
Plumbing and Heating Catalog.’’ They 
conform to the standards adopted by the 
plumbing and heating industries as to 


tig ts eee inhen beees eee ewan Port Chester, N. Y. 
eae ee ee bg yi ae HS We Rankin, Pa. 
Acme Asbestos Covering & Flooring Co................Chicago, III. 
Acme Frost Proof Closet Mfg. Co................... Baltimore, Md. 
Acme Refining Co., The.................. ee Cleveland, Ohio 
ES EE Chicago, Il. 
a a 6 a gig ad a ee ae ...Chicago, Il. 
a ie ace ate ot dk a we Sw ok hea > al New York City 
EE LE a .. Alliance, Ohio 
American Brass Co. dal Waterbury, Conn. 


American Brass Novelty pede ... Grand Haven, Mich. 





American Enameled Products Co iad se wecense sean es os aa 
American Manganese Bronze Co.................. Holmesburg, Pa. 
American Pipe Tool Co............ (6 62% toe ecae dae Chicago, II. 
ETT EERE ee ...New York City 
American Steam Pump Co..... ehiave ae eaare ieee Battle Creek, Mich. 
American Valve & Enameling Corp.............. Indianapolis, Ind. 
Armstrong Bros. Tool Co.............. 106068 6Gsae Chicago, II. 
TE ee Bridgeport, Conn. 
Atchison Specialty Mfg. Co........................Atchison, Kans. 
ey ee... cc ceweccccsensovecedes Columbus, Ohio 
Automatic Gas Steam Radiator Co................. Pittsburgh, Pa. 
ey I GE ccc cnecesducecoséecocecees Chicago, Il. 
hebetndcbenedu nn hinders aaa Boston, Mass. 

A ES ae ee ae me ike etree Fitchburg, Mass. 

a tile fa ........New Haven, Conn. 

ii ae sia ete a-09..6 5 oe on ee 
SA Trenton, N. J. 

> payee ee ease... Bridgeport, Conn. 

ie Ms bonus cues snees New Britain, Conn. 

Mfg. Co., The................Southington, Conn. 

es SEs Ws oc Secececes .. Buffalo. N. Y. 

EEE SON salielhas .......+... Bridgeport, Conn. 

ey Paes ree ee hicago, Ill. 

See en pre 

ee eat seeseesesesesesHudaon, N.Y. 


seeeeeveeeeeeeeeeeeeveevn ee eeenee ee 6 & 
*“eeeoeveeeeeeeeeeeeeneeereeeeeee 


“eee ew eeee eee eeeewneeeeeeeaneeneeeueeneeneneeneeeeeee ees 
“eeveeveeeneeveneeeeeeeenvneeenneeeeneeneee 


“ee eeeeeeeneeeneeeee 


“eee ee eeee 
*eeereeeeeeeeeeneneeeeeeeeeeeneeeeeeeeee 


“ese ee eeweeeeeeeneneeeeneeeaeewr een eweeenrenee 


SS ee er Perey ee Irvington, N. Y. 

DUNihl en inns on ian whe eens On Rae Minneapolis, Minn. 
ii wh i. sek aeae Wodbes édbeens ene Lorain, Ohio 
sav aniesae theristesemenn een Boston, Mass. 






Butt Mfg. 


SRE SDD + o-oo e. — Ge ————_ SF 4 
inicio dl nie cine) Sale de be Chee Detroit, Mich. 
En angering Co., Inc.................Detroit, Mich. 


DinMaieht recess +e 0s¥ 6 ecse 00 60-060 ane 
Sten Skeets TT" New York City 





tiie eee es olen aes a 5 ae New York City 








ERE AR Detroit, Mich. 














eee eer fee eg? Pa. 
DED <ecscuneeaenel Indian Orchard, Mass. 
PIELER SE Chicago, Ill. 
(Sprinkler Division)........ Chicago, Il. 
ean. tu tote Gaara ene Chicago, Il. 
i as 6 6 eek nena aie ai Mitte - yo 
el atin dete 6 Ok tte ee sence cees sm Cit 








tiene -.ee..... Coldwater, Mich. 


ES Np me t, Mich. 
eheewensedeeendnen Chicago, III. 


page size, punching and weight of stock. 
If interested, write Domestic Engineering, 
1900 Prairie Avenue, Chicago, on your 
letterhead giving the names of the con- 
cerns whose loose sheets you desire. 


Domestic Engineering handles the 
Speedlok binder which is especially de- 
signed to hold standardized sheets. The 
price of the binder is $3.00. 





Conemaugh Iron Works........... (See wnsdse aaah eee Latrobe, Pa. 
CS ee Ges Gas Wee SOs vce ccvesccvccosecss Troy, N. Y. 
eG a en nk Ue neh aks 80 abe oak ae Chicago, III. 
i le ie Le el sg bed eek bee weed Cincinnati, Ohio 
EE IPE LE TS Ore Pe New York City 
Crampton-Ferley Bease Co...... 1... cc ccc cccess Kansas City, Mo. 
ee ee ls os bb eee Pittsburgh, Pa. 
a Bo a al Ses ete Chicago, III. 
os ey 6 be eke eee Medford, Mass. 
Curtis & Curtis Co.. ie lk aaa Fait a i oe Bridgeport, Conn. 
a a i kee eek oon eee South Boston, Mass. 
i ek a ko Si as oa te onde ee Brooklyn, ; 
SE a es eee ee T Providence, R. I. 
Davis “y . Ween Dt. «swchkesed cele l< vundas steel New York Cit 
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PROVES CONCLUSIVELY— 


we the ‘“‘TOLEDO”’ No. 999 is indispensable to every progressive plumbing 
shop. 


What more can be said for the ‘‘TOLEDO’’ No. 999, ‘4 inch to 2 inch, port- 
able power pipe machine. You, too, will find the ‘‘TOLEDO’”’ No. 999 indis- 
pensable. It will pay for itself quickly and will enable you to increase your 
production greatly. A post card brings complete information. 


THE TOLEDO PIPE THREADING MACHINE CO., TOLEDO, OHIO 
New York Office, 72 Lafayette Street 


"TOLEDO’ 


LET *“‘TOLEDOS”’ SHOW YOU THE WAY 
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A cold spring keeps 
the home fires 
burning 





Our Industry 


A heating contractor, the other day, said that too many are 
doing business in a circle. He offers a suggestion showing how 
you can carry on your business in a straight line. 


¢ ° 


His description is worth reading. His suggestion is worth 
following. 


¢ ¢ 


Here is why he finds the competitive contracting market 
resembling a circle. 


¢ ¢ 


Kight factors have to share in the competitive job -the 
owner, architect, consulting engineer, general contractor, sub- 
contractor, manufacturer, wholesaler and journeyman. 


' ¢ 


When the competitive job comes up, each of the eight is 
inclined to figure out a way to get the work done as cheaply as 
possible. The owner naturally is interested in price and the 
other seven in this circle, knowing this, put the price question 
ahead of anything else. 


+ + 


Each one of the seven in order to stay in the circle of that 
job, tries to slice away not only his own share but something 
from each of the others. When the job is finally taken, this 
slicing away has been carried so far that none of the seven has 
made much if any profit and most of them have actually lost 
money. 


+ ’ 


As far as the industry itself is concerned, a piece of work 
which should have made a profit is really handled at a loss. 


‘ ¢ 


And in the long run, probably even the owner has not bene- 
fited, since the necessity of repairing the damage of too heavy 
slicing is likely to have given him an inadequate job with 
ineffective equipment. 


¢ ¢ 


Everyone in the competitive game has been running around 
the circle and when the job is all through, none of them is any 
farther ahead— in fact, from experience in our field, the manu- 
facturers and wholesalers may have added to their accounts 
receivable and the plumbing and heating contractor may be 
a little farther in debt. 


¢ + 


Now here is this contractor’s suggestion for getting out of the 
circle and carrying forward your business on a straight line. 


¢ ] 


Take your sales message directly to the owner. And remodel- 
ing work offers you just that opportunity. 


¢ ¢ 


In this straight line method, the contractor is the salesman, 
dealing directly with the owner as the consumer. The sale is 
made between the two, the price is set without the influence 
of the other factors who figure in the competitive job. 


‘ + 
The sale when made is more certain to carry a profit so that 
the contractor can purchase his materials and employ his labor 
on a basis which means a profit to those factors. Also the 
owner is making a good purchase, as no one has any necessity 
for skimping the job in order to reduce his loss. 


¢ + 


If you are getting tired of running around the circle -and 
everyone is—remodeling offers you the straight line of progress 
and profit. 
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Plumbing and 


eating 
—tfor Industry 


When 1931 comes to an end, 
$432 478 300 will have been 
spent for industrial buildings ac- 
cording to reliable estimates. his 
does not include the figure for 
public works and utilities, which 
amounts to almost an additional 


billion and a half. 


The railroad 


figure alone is 700 million dollars 


UTot 

every 

dollar 

that is spent 

for building, 

9.3 cents go 

for plumbing 

while7.0 cents 

go for heating. Apply these percentages to the 1931 

estimate for industrial buildings and the amount pro- 

portioned to the plumbing and heating contractor’s field 

is seen to be a significant figure. Reliable estimates are 

that when 1931 comes to an end, $432,478,300 will have 

been spent for industrial buildings. Further speculation 

may be carried on using as a basis the amount of $700,- 

000,000 which it is estimated railroads are spending for 

new equipment and for improvements and additions to 
existing properties. 

All of this points to the fact that industry is an im- 
portant factor for the plumbing and heating contractor 
to take into consideration in hi¢ efforts to bring his 
business back to normal. In other words, the contrac- 
tor should recognize and take advantage of the oppor- 
tunity which exists for him in going after industrial 
work. 

This article is based upon a number of experiences 
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of different plumbing and heating contractors who have 
done industrial work. The different jobs covered stand 
as indications of what has been done and as guides to 
what may be carried on in developing the industrial side 
of the plumbing and heating business. 

In most respects industrial work is big. For the con- 
tractor who is not accustomed to doing it, undoubtedly 
it will require that he enlarge his outlook on the func- 
tion of plumbing and heating. However, in the majority 
of instances, the fundamentals on which the big job 1s 
based are the same as the fundamentals on which the 
little job is developed. In fact, many big installations 
are merely a succession or repetition of little jobs. But, 
that which characterizes the larger installation is an ap 
preciation of the function of the entire system. 

The first articles of this group cover the work and 
experiences of a Milwaukee plumbing contractor who has 
made an outstanding record. His activities show the 
necessity for clever planning and lay-out work as well 
as skillful installation methods. Underlying it all are 
sound principles of plumbing and heating. 

The latter sections of this article touch on welding 
in industry and the new fields which it has opened up 
for the plumbing and heating contractors; air condition- 
ing and its application to railroad equipment; piping for 
special services such as the automatic washing of cars; 
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a new addition to railroad terminal service wherein 
shower and tub baths are installed in one of the large 
stations ; temporary provisions for plumbing and heating 
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in construction camps which assume proportions and 
classifications approaching those of army cantonment 
and piping opportunities in railroad engine terminals. 


Efficient Production Methods for Handling Plumbing Work 


on Industrial Jobs 


ERE is a firm of plumbing con- 

tractors who cover the field of 
plumbing from the repairing of faucets 
in homes to the installation of thirty inch 
sewer lines for one of the largest indus- 
trial concerns in the country. The name 
of this firm is Wm. Faust & Co. and it 
is located in Milwaukee. In the develop- 
ment of the industrial phase of plumb- 
ing work, Mr. Faust and his two sons 
have worked out numerous methods 
which they have applied. Some of these 
are described in this article in connection 
with our telling of their installation work 
for the Allis-Chalmers Manufacturing 
Company of Muiulwaukee, in the shop 
building known as No. 7. 





In this work, one of their biggest and most interesting 
problems came in the handling of the 6-in. rain leaders 
which were required at every second column in the shop 
as shown in Fig. 1. 

As the lengths were required by the erection crew, 
they were taken from the pile of cut and threaded 
lengths. The erection operations were very efficient. 
The Faust Company has a tractor which they brought 
into use. A cap was screwed on the end of the length 
to be taken from the finished pile to the erection crew. 
This cap had, in its center, an eye which was hooked by 
a chain to the rear of the tractor. It then became a 
simple matter to drag out the length and pull it to its 
location. The threads, it will be remembered, were fully 
protected. 

Note that mounted on the front of the tractor seen in 
Fig. 2, is a hoist powered by the tractor motor. This 
was used in erecting the leaders by fastening a pulley 
to the structural iron work at the top of the column, thus 
hoisting the pipe into position. 

Due to the steel work being erected and very compli- 
cated before the plumbing was installed, it was impos- 
sible to assemble the rain leaders on the ground. There- 
fore, each section of pipe was hoisted individually and 
screwed into place. In hoisting, only one block was used 
and this was fastened to the steelwork above the leader 


Fig. 1—The rain leaders which were 

installed in this industrial plant are 

seen niongside of the columns. The 

erection crew consisted of four men 

and the thirty-seven down-spouts 
were erected in ten days 


being installed. Under some conditions, it might be 
necessary to use a second block on the ground thus pro- 
viding a horizontal pull on the tractor. However, with 
the arrangement used, the pull by the tractor hoist drum 
was down, direct from the one block, at the top of the 
steelwork. 

There were thirty-seven of 
stalled in the No. 7 shop. Each is 64 ft. in length, the 
building being 60 ft. high. ‘The installation was compli- 
cated by the offset at the top and the side connection 
part of the way down the leader, serving the lower 
roof, both features being shown in Fig. 1. Another 
erection difficulty was encountered in offsetting the leader 
around the traveling crane and crane girder in the left 
hand side of the structure shown in Fig. 4. Note in 
lig. 1, the crane girder is the heavy member in the 
middle of the picture, one end of the crane being visible 
at the left. 

The entire job was characterized by the dangerous 
working conditions and the open space on the north side 
of the building. 
down spouts were erected in approximately ten days 
with an actual erection crew of only four men. This 
means that there was almost an average of four leaders 
erected per day with four men. 


these down-spouts in- 


Regardless of this, the thirty-seven 








we 


ee ee ae ee * ip er Ce ent aa ee ee crea: Sep 3h <M % 


oe) ¥. 


PIE hs: 


DOMESTIC 


ENGINEERING 


May 16, 1931 


Fig. 2—This tractor was used both in 

dragging the cut and threaded lengths of 

pipe to their various lecations and in 
hoisting them into position 


Fig. t—Below: Exterior view of the Allis- 

Chalmers Manufacturing Company shop 

No. 7 in which the rain leaders and plumb- 
ing was installed 


How One Man Handled All the Pipe 


HE 6-in. pipe was delivered to the job 

by rail in car-load lots and in random 

lengths ranging from 19 ft. to 22 ft. Re- 

ferring to Fig. 2, the railroad tracks may 

be seen in the rear of the plumbers’ shanty. 

The pipe was unloaded from the cars and 

piled at right angles to the track and at 

the left of the support for the chain 
tackle, just out- 
side of the view 
shown in Fig. 
4. It will be 
noticed that the 
[-beam track for the traveling 
chain tackle also was located 
at right angles to the railroad 
track, or parallel to the piled 
pipe. The portable pipe 
threading equipment is seen 
under the right end of the 


Fig. 4—This shows the equip- 
ment for handling. cutting and 
threading the pipe after it 
was unlonded from the rail- 
read cenars and before it was 
distributed to the erection 
crew. The railroad siding is 
seen at the rear 


support, the wheels being partly buried in the ground. 

With this arrangement, everything was in readiness 
for actual work. The outstanding feature of it all is 
that as a result of this preliminary planning and lay-out, 
it required only one man to handle, cut and thread all 
of the pipe used for the rain leaders. This is how he 
did it. The chain tackle was used to grab a piece of 
pipe’stacked in the pile and the length was then dragged 
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and swung into position under the I-beam so that it 
could easily be fed into the cutting and threading ma- 


chine. 
When the pipe was cut to length and threaded, it was 


DOMESTIC ENGINEERING 35 


lowered, rolled to the right in Fig. 4, and stacked in the 
space between the machine and the shanty. Protectors 
were screwed on the threads to prevent injurv to them 
in handling. 


Model Washroom Facilities in This Factory 
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Fig. 5—A part of the plumbing equipment installed for the industrial workers. 
All of the pipes are run exposed on the ceiling below 


AN you imagine a sharper contract 

than between such a modern factory 
wash room as that which is pictured in 
Fig. 5, and the old-time factory wash 
room? No one paid any particular atten- 
tion to the disreputable features of the 
old-time wash room, for in the absence 
of knowledge of something better, they 
did not seem so impossible as they do 
now. The old-time wash sink was more 
likely to be a wooden trough than any- 
thing else, and a workman who was par- 
ticular would more likely go home with 
a dirty face 


than to wash ~~ \ 
: ' 








up in the water 
the old trough contained. He 
ought to be grateful that those 
days are gone and that a new 
day has come. 


. ts he 
a A } ) 


are seen the connections tor 


—_— 


the extreme rear and right 
the water closets and urinals of the toilet room, and 
the other seven lines serve the seven wash fountains of 
Fig. 5, 

One of -the features worthy of mention 1s the intelh 
sent use of clean-out. Each horizontal run of soil or 
waste pipe is directly controlled by a clean-out. Ord 
narily we are a bit wary of installing any great number 
of clean-outs, because of the abuses that they are sub 
ject to, but here, the piping for each wash room and 
shop toilet room is hung on the ceiling below, in full 


view and entirely accessible, all ot which makes the lib- 
eral use of clean-outs a common-sense proceeding. lt 


~... 
his model wash room 1s a “, 


part of the modern plumbing 
system recently installed in the 
Milwaukee plant of the Allis- 
Chalmers Mfg. Co. 

In Figs. 6 and 7 are shown 
two views of the under-floor 
work serving the wash room 
and toilet room already men- 
tioned. Fig. 6 was taken be- 
fore the concrete floors were 
poured, and Fig. 7 afterwards. 


or 


J 
cot eee 


clearest idea of this work. At 
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I robably I ig. 7 gives the Fig. 6—The plumbing installation before the floor was concreted, Note the extensive use 





of cleanouts 
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may be said also that proper use and care of clean-outs 


may be looked for in the case of large manufacturing 


plants, for they would in such cases come under the 
charge of men qualified and held directly responsible. 
Another point of excel- 
lence is the fact that all 
water closet and urinal con- 
nections are made into Y 
branches laid on their side. 
This method is superior to 
that in which the branches 
of these fittings point up- 
ward, for the latter method 
cuts down the efficiency of 
the venting. These lines of 
fixtures are circuit-vented, 
and in this type of venting 
the horizontal soil line not 
only has to carry the sew- 
age, but in its upper part it 
has to carry the supply of 
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The workmanlike way in which the weight of the 
various lines is sustained by hangers is of interest. The 
difference between the hanging of the piping before and 
after the concrete floors were poured is an interesting 
feature. 

The general idea of the 
toilet room connections is 
fairly well shown in Fig. 7. 
It will be seen that circuit 
venting is used throughout, 
not only for the water 
closets but for the urinals 
also. 

The wash fountains are 
of particular interest. These 
are built low, compelling 
workmen using them to 
bend over to reach the 
spray, thus saving dripping 
and splashing onto the floor. 

Each wash fountain is 


air by means of which the Sie, Cialibens anesthe cue wente hase then tO. © equipped with a hot and 
fixtures are vented. There except that the concrete floor has been poured cold water mixer which 


is no interference with the 

travel of this air when the fittings are laid flat, but when 
the branch points upward, a film or curtain of water 
forms at each branch whenever the fixture on that branch 
is flushed. 


ae 


N carrying on their industrial plumbing 

work, the Faust Company recently 
was called in by a local manufacturer of 
automobile bumpers to install pumps and 
piping so as to convey quenching oil used 
in one of the manufacturing processes 
from a 20,000 gallon cooling and storage 
tank to a set of four 500 gallon quench- 
ing tanks and back again to the cooling 
tank. The manufacturer started out on 
the idea that either two pumps would be 
required with two pipe lines or a single 
pipe line might be used with a reversible 
pumping arrangement. The plumbing contractor resolved 
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- QUENCHING TANKS 


rig. —Diagram of piping and valves installed as shown in 
the photograph of Fig. 10. This was worked out by the con- 
tractor as a solution to a problem presented by industry 


supplies the water at right 
temperature. Six men may easily use one of these 
fixtures at a time. 
The entire plumbing installation is of unusual sani- 
tary excellence. 





A Unique Oil Pump Arrangement 


it into a piping problem using a nest of valves and one 
pump operating at all times in only one direction. 

The drawing shown in Fig. 8, illustrates how the pip- 
ing was installed and the photograph marked Fig. 10, 
shows the actual job completed. The two kinds of ar- 
rows show the paths taken by the oil depending how the 
valves are set. When the oil is flowing to the 20,000- 
gallon tank, the two outside valves are open and the two 
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Fig. ®—Other possible solutions to the problem of pumping 
oil in two directions with a single pump 


inside valves are closed. Likewise, when the oil is flow- 
ing to the quenching tanks, the reverse is necessary 
Note that the single pressure safety valve is operative 
regardless of the direction of flow. In case of an error 
in setting the valves, the hook-up is such that the safety 
valve will open and the flow will short circuit to and from 
the pump. In other words, all of the valves could be 
closed without building up a pressure in the system and 
causing damage. This is an important feature in indus- 
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trial work where many em- 
ployees are handled and where 
there is the possibility that 
some one may be inclined to 
cause damage. All that could 
happen in closing all of the 
valves would be the shut-off of 
oil delivery. 

Another condition which 
had to be taken into considera- 
tion is the fact that the oil car- 
ries steel dust and scale in sus- 
pension. 

In speculating as to the vari- 
ous ways in which the piping 
might be arranged to accom- 
plish, most simply the same 





purpose as the _ installation 
adopted, two systems were 
worked out and these are 


shown in Fig. 9. In this in- 
stance, it was assumed that 
the pressure regulator is for 
the purpose of safeguarding 
from excessive pressure the 
tank into which the oil is be- 
ing pumped. 

The simplest scheme which may be used in such a case 
involves one line of pipe from each tank to the pump 
where each line is split and connected both to the suction 
and the discharge of the pump through stop valves. The 
regulator may be placed on the pump discharge so that 
the pressure in the discharge line will stop the pump 
whenever it reaches a pre-determined level. The fewest 
valves which will permit the use desired is four (or two 
three-way valves which is the equivalent of four valves). 
These may be arranged as shown in the upper part of 
Fig. 9. In pumping into the quenching tank the valves 
marked A and D would be closed and the valves marked 
B and C would be open. To reverse the action valves A 
and D would be opened and valves B and C would be 
closed. 


Welding Is 


ELDING in industry is working 

to the advantage of the contractor 
in at least two 
ways. In the 
first place, many 
contractors in 
adopting weld- 
ing for their 
own. installa- 
tion work have 
trained welding 
operators and 
organizations 
which are capable of taking 
on large welding contracts. 
Contractors so situated are in 
a position to profit directly 
from the increasing amount 








Fig. 11—Welding in industry is working to the ad- 
vantage of the contractor in at least two ways 
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Fig. 10—The actual installation of pumping equipment, piping and valves as worked out 
and made by a plumbing contractor 


With three-way valves the arrangement would be as 
shown in the lower part of Fig. 9 and the valves simply 
would be thrown to the position to open the suction of 
the pump into the line from the tank to be pumped out 
and the discharge of the pump to the line running to the 
tank into which the oil is to be pumped. 

The pressure regulator being installed on the discharge 
of the pump is automatically placed so as to operate on 
the pressure in the line (discharge) which would control 
the pump and stop it when this pressure gets as high as 
desired. 

The objection to the above mentioned type of safety 
valve regulation as voiced by the contractor who worked 
out the first arrangement is that it may be subject totamper- 
ing on the part of employees. 


Important In Industry 


of welding work which is being done in industry. 

In the second place, welding has made possible new 
extensions which have opened 
up new fields for the con- 
tractor. One of the most out- 
standing of these 1s the exten- 
sion of the natural gas lines to 
cities several thousand miles 
removed from the gas fields. 

These lines present possi. 
bilities for the piping contrac- 
tors who have welding organ- 
izations trained and ready to 
take over this type of instal- 
lation work and when the gas 
is made available, a big field 
is ready for the contractor in 
gas heating equipment. 
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Fig. 12—The installation of equipment 
such as that shown in Fig. 19 requires 
piping. Here the machine is in two parts, 
first, a car-washing device, and, second, 
n ear serubbing machine. Each brush is 
driven by an electric motor and the 
brushes can be swung clear of the sides 
of the car when necessary. The brushes 
make 300 revolutions a minute, While 
the sides are being cleaned, blow-pipes 
tunke care of the equipment below the 
body of the car, the trucks, steps, boxes 
and other appurtenances being cleaned 
by short stand-pipes through which a 
solution of steam and caustic seda is 
biown, being afterward wiped off with 
water. A force of fiVe men operates the 
washing and scrubbing machines. In an 
eight-hour day this ferce has cleaned 
1) enrs, as contrasted with the former 
record of 11 men to clean one car an hour 





Figs. 13 and 14—At the Toronto railroad ter- 
minal, a new development in providing service 
and convenience for patrons has been worked 
out. Both shower and tub baths have béen in- 
stalled. At this station there are, for men, ten 
showers, not one of which is smaller than 4 ft. 
6 in. by 4 ft. 9 in. In size. Also, two rooms are 
provided for men equipped with tubs, wash 
bowls and toilets. Three rooms for the conveni- 
ence of women have tub baths, wash bowls and 
toilets. The rooms equipped with bath tubs are 
6 ft. 8 in, by 10 ft. 5 in. 
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Fig. 15—Air conditioning from 
the cooling standpoint as well 
as the warming and humidify- 
ing angles has been applied to 
passenger cars. The view to 
the right shows the interior of 
a dining car. Along the half 
decks of the car can be seen 
the louvres from which the 
cool dehumidified air is deliv- 
ered through the car. The air 
is recirculated and supple- 
mented by a certain amount 
of outside air depending upon 
atmospheric conditions. The 
vents through which the air 
is recirculated are located 
near the kitchen of the car. 
The air then passes over the 
cooling coils, after which it is 
again delivered through the 
ear by overhead louvres 








Fig. 16—Hot and cold water in unlim- 

ited quantities is a feature of the mod- a 

ern wash houses erected and equipped 

for the men working on the 830,000,000 . 

hydro-electric plant located at Bagnell, 

Missouri, where a 2,600 ft. dam is being ‘, 

constructed to hold back the waters of | 

the Osage River, The hosing project 

accommodates several thousand men ‘ 

and the sanitation problems which re- 

quired solution approximate those of 
army cantonments during war time 
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Fig. 18—The kitchen flanked by mess halis, showing a few of the bunk houses beyond 
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Feeding Steam to Locomotives in the Roundhouse 


HE idea of 

installing 
central boilers 
and of piping 
steam at high 
pressures to 
locomotives has 
been applied 
which has re- 
sulted in reduc- 
ing the smoke 
nuisance and in 


Am 


heating round- 

houses. Where 

this method is 

employed, the 
locomotives are recharged 
with high pressure steam and 
are kept hot while they are in 
their terminals. 

The fires are drawn when 
the engine comes off the run, 
and no fire is built until just 
before it is ready to go out 
again. In the meantime, how- 
ever, these fireless engines can 
move under their own power 
as they are supplied with hot 
water and high pressure steam 
from a central boiler plant. 
As it requires very little steam 
to move a locomotive running 
light, a full head supplied from this central plant will 
take care of all the movement necessary from engine 
house to storage track and from storage track to coal 
bunkers. 

The steam and water are fed through overhead pipe 
lines to the engine house and to strategic points along the 





ee 


storage tracks. 

A steam pressure of 225 lb. without superheat is usu- 
ally employed although some installations are operated 
with lower pressures and super-heated steam. 

One of the latest installations of this kind 1s at Seattle, 


Fig. 19—View of some of the piping required in round 

houses where central boilers supply steam to locomo- 

tives, permitting them to operate locally within re- 
atricted limits without fires, and subsequent smoke 


Washington, where there has 
been completed a new terminal 
with a roundhouse for 24 
locomotives, a machine shop 
connected with the roundhouse 
and a power plant with two 
boilers of 250 hp. rating each. 
This is shown in Fig. 19 and 
20. The power plant equip- 
ment also includes an air com- 
pressor, reservoirs and pumps 
for washing and refilling loco- 
motives with hot water as well 
as boiler feed and fuel oil 
pumps. 
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Steam at 225 lb. pressure is 
taken from each boiler. All 
auxiliaries except the boiler 
feed pumps are operated on 
110 lb. steam pressure from a 
6-in. low pressure header sup- 
plied by one of two pressure 
reducing valves connected in 
parallel. A 6-in. high pressure 
steam main extends from the 
power plant to the roundhouse 
and there branches into one 5- 
in. main serving nineteen loco- 
motive tracks and one 3-in. 
branch serving five tracks in 
the roundhouse circle. 

In addition to the high pres- 
sure steam main there are three other pipe lines from 
the power plant to the roundhouse. One of these lines 
is for blowing off the contents of locomotive boilers that 
are emptied in the roundhouse. Another line is for sup- 
plying fresh hot water at a pressure of 110 Ib. for filling 
locomotive boilers and the third line is for the hot 
water used to wash out locomotive boilers. All of 
these mains are carried overhead, and at each track 
in the roundhouse the high pressure steam and _ hot 


filling water lines are connected into a mixing chamber, 


or booster, as it is called. 


Fig. 20—View of the engine house, shop and power pinnt of the Great Northern Railway located at Seattie, 
Washington, where steam is supplied to locomotives from a central plant 
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ORN pipe tools are a hidden menace to many 
shops. Their use is annually costing contrac- 
tors hundreds of thousands of dollars, due to 
wasted time and material. Generally speaking no thought 
is given to equipment until a serious crisis develops. This 
is the same as locking the stable after the horse has been 
stolen. 

A typical example is the case of a contractor for a 
large school job in one of the eastern states. His contract 
called for completion within a specified time and he be- 
lieved that he could keep up to the schedule without diffi- 
culty. 

Unfortunately, the test of the completed work showed 
a great many leaks of such consequence that it was neces- 
sary to practically reinstall whole parts of the work. 

His first belief was that the pipe was faulty, but repre- 
sentatives from the tube mill clearly proved that this was 
not the case and that his trouble rested in the threads 





The use of tools that have outlasted 
their usefulness is costing contractors 
hundreds of thousands of dollars every 
year. The example given in this article 
is evidence of just what can happen 


on the pipe. The representative of the manufacturer 
whose threading devices were used was then called in 
for consultation. He found that the newest tools used 
on the job were more than twelve years old and that the 
bulk of the contractor’s equipment was worn to such an 
extent that it could not be repaired profitably. 

The contractor estimated that his loss on this job due 


Tools Cut Your Profits 


$2,500, yet the total replacement value of the tools which 


A pIpINg engineer 


tells you how poor 
threads can be avoided 


By W. R. VOSPER 





he used was less than $800. 

Generally speaking a leaky thread is a wavy thread. 
The waves in a thread may be scarcely perceptible or 
very apparent. A wavy thread can easily be detected 
either by the eye “or by running the finger-tips lightly 
over the top of the thread. 

Threads with even a slight amount of wave should 









Careful storage of tools and equipment 
when not in use is one of the sev- 

eral important requisites for a 
keeping them in proper F 
condition 








to the correcting of the original installation exceeded 
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A contractor cannot 
place any greater handi- 
eap upon a crew of 
workmen than to pro- 
vide them with worn 
and obsolete equipment. 
The greater the volume 
of work under these 
eonditions, the greater 
will be the handicap. 


never be installed as they 
cannot be made _ tight 
against pressure by any 
kind of calking. A ragged 
thread with torn tops will 
oftentimes hold but an ex- 
cellent thread with a slight 
amount of wave will never 
hold. 

In tools of the receding die and lead screw type it is 
absolutely necessary to have a rigid connection between 
the die chasers and the pipe. In other words, in a tool of 
this type employing set screws for gripping the pipe, care 
must be taken to see that the set screws clamp the pipe 
firmly. There also should be no appreciable play be- 
tween the gripping part of the tool and the part carry- 
ing the die chasers. The die chasers must of course fit 
their respective slots snugly. 

Frequently operators will wonder why they secure 
wavy threads when they use new die chasers in old 
stocks, whereas old chasers used in the same tools will 
give good results. The reason for this is that as dies 
become worn, their clearance is reduced and if the die 
slots are sloppy and allow them to cock slightly, thus 
giving the effect of adding more clearance to the die 
chasers and compensating for the clearance lost through 
wear, a fairly good thread might be produced. New 
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chasers with proper clearance when used under the same 
conditions will be given an excessive clearance which 
will cause them to dig into the pipe and cut wavy. 


If you wonder why you secure wavy 
threads some times, you will find sev- 
eral explanations for it in this article; 
a matter of importance in the efficient 


handling of a job 


If the gripping device in a receding die tool is worn 
so that the tool is not locked firmly to the pipe the part 
of the tool carrying the die chasers will oscillate instead 

of rotating about the pipe thus causing 
wavy threads. 

In cutting off pipe before threading, 
care must be taken to cut the pipe at 
right angles. If the pipe is cut on the 
bias, the die chasers will only cut part of 
the time at the beginning of the thread 


This photograph was taken in the 

shop of one of the outstanding Chi- 

cago contractors. Orderliness in the 

storage and handling of materials 

is conducive to the exercise of care 
in the use of equipment 

















May 16, 1931 





which will in turn cause it to loosen and make the stock 
cut wavy. 

If there is a large burr on the outside of the pipe, the 
contractor should instruct his men that it should be re- 
moved before the pipe is threaded as the additional 
metal, which must be removed by the die chasers, throws 
a strain on the entire tool. 

Proper thread cutting oil and plenty of it is of course 
essential in securing good threads and long life from 
die chasers. 

Many heating and plumbing contractors attempt to 
economize by using crank-case drainings and low grade 
lard oils in place of proper threading lubricants. Such 
oils are costly at any price and their use should be 
strictly avoided. 

If lard oils are used, they should be of the very best 
grade and not diluted with machine oil. 


Several die stock manufacturers recommend only black 
sulphur base thread cutting oils on account of the liber- 
ties taken with lard oils. Black sulphur base thread cut- 
ting oils are as a general thing very satisfactory thread 
cutting compounds. 

Contractors should be sure that the dies used by their 


Most tools properly cared for and kept 

in good repair will last many years, 

much the same as a set of teeth will 

last a lifetime if cared for and kept 
in good condition 


men are resharpened frequently. They are no different in 
this respect than other hardened sharp .edged cutting 
tools. 

Dull dies not only pull hard but they are also apt 
to chip easily due to the added strain thrown onto the 
cutting edges. 

Dies can be ground satisfactorily on a small electric 
or hand emery wheel if the original manufacturer’s 
grinding is closely followed. 

Care must be taken, however, to see that the correct 
cutting angle is maintained. 

It is perhaps better on the whole for contractors to 
send dull and chipped dies in to the manufacturer for 
regrinding as it is sometimes necessary to grind 
out whole teeth or to supply new segments 
in a set. 

Dies should be kept together 
in sets and not inter- 
changed. As an example 
a certain large heating 
contractor had a standard 
practice of cleaning all 
tools as they came in from 
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kept together but upon being re-issued were sent out in 
parts. This was unwise and resulted in a great deal of 
trouble as parts on many tools are carefully fitted to 
insure good working. 

Contractors should instruct their men that tools should 
be periodically cleaned in either a strong soda solution 
or gasolene. After cleaning, all working parts should 
be lubricated to prevent rust and excessive wear. 


Decreased costs are constantly in 

order and the best way to economize 

is to provide mechanics with up-to- 
date and efficient pipe tools 


Different metals present different cutting characteris- 
tics. The use of copper, brass, cast iron and wrought 
iron in pipe is quite general. Die chasers made _ for 
threading steel pipe frequently are not suited for thread- 
ing anything but steel pipe. 

If you have a contract in which any one of the above 
mentioned metals are to be used, it is wise to consult the 
manufacturer of your tools as he may be able to offer 
valuable suggestions both as to die chasers and equip 
ment. 

It is oftentimes necessary to use special tools to ob 
tain good results. Copper, for example, is stringy and 
tough, and tools for this metal require an abundance of 
chip room which might not be tound in tools designed 
for threading steel pipe. The same is true of brass of 
high copper content. 

A contractor cannot place any greater handicap upon 
a crew of workmen than to provide them with worn out 
and obsolete equipment. The better results obtained 
from new tools more than off-set their cost. 

Many contractors send the tools used in their shops 
in to the manufacturer for periodic examination and re 
pairs, This service is comparatively cheap and insures 
them to a large measure against losses arising from poor 
work. 

Most tools properly cared for and kept in good repair 
will last many years, much the same as a set of teeth 
will last a lifetime if cared for and kept in good condi- 
tion. ; 

Unfortunately there are many contractors who fail to 
see the importance of pipe tools in their business. 
Decreased costs are constantly in order and 
the best way to economize is to pro- 
vide mechanics with up-to-date 
and efficient pipe tools. 

Look over your equip- 
ment. Undoubtedly you 
will find some tools that 
should be immediately 
consigned to the junkman 


different jobs. The tools In later issues, additional articles will be and others that should be 
f . ‘ ‘ , ‘epaired or ‘epiaced. 
unfortunately were not published which also will be designed repaired or replaced 


to point out how worn pipe tools cut 


profits 
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The store of 
one firm of 
contractors 
that has found 
co-operation 
pays 


“Most progressive Gas Companies have long recognized the right of 
the Master Plumber to earn a reasonable profit on gas appliances’ 


Says J. W. CLARK, Sales Manager 


The Stamford Gas & Electric Co. 


in this article 


Successful Utility Co-operation 


HE Master Plumber (and 

Heating Contractor) and the 

Gas Company—what are the 
interests of each and how can 
they best co-operate for their 
mutual benefit? The master 
plumber has his expert services 
for sale plus the fixtures, ap- 
pliances and materials which he 
installs in the modern home. The 
gas company has gas for sale— 
45 years ago a source of light— 
today a fuel competing with 
every other source of heat. 

The master plumber has a wide 
choice of equipment which he 
may recommend to his client. 
Kquipment which uses coal, oil, 
gas or electricity as its heating 
agent. What will govern his 
recommendations? Three vital 
factors: 








FEEKS & RUTZ 


PLUMBING, HEATING ano SHEET METAL 
WORK 


35 ATLANTIC STREET 
STAMFORD, CONNECTICUT 


March 31, 1931. 
Domestic Engineering 
1900 Prairie Ave. 
Chicago, Ill. 
Gentlemen: 
We have your letter of March 26th 
requesting a statement from us regard- 
ing cooperation between ourselves and 
the local gas company. 
We find that the cooperation in the 
selling and installation of gas equip- 
ment as it exists in Stamford between 
the local gas company and the local 
plumber to be ideal. It not only 
proves profitable to the plumber but 
eliminates service which cuts the 
profit on the sale of any appliance. 
We trust that these relations between 
the two will continue indefinitely. 

Yours truly, 

FCR:F PEEKS & RUTZ 
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1. The type of equipment he 
considers best suited to the needs 
of the individual client. 

2. The type of equipment on 
which he is assured of a rea- 
sonable profit without cut-throat 
competition. 

3. The type of equipment 
which he feels assured will be 
free from “no charge” trouble 
calls that eat up his profits. 

Let us see what the Gas I[n- 
dustry has done and is doing to 
meet the Master Plumber’s three 
requirements. 

First: Is gas-fired equipment 
suited to the needs of the home 
owner ? 

The gas industry has estab- 
lished a huge modern Testing 
Laboratory at Cleveland, Ohio. 
Here, scientific research work in 
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A view of the utility com- 
pany’s display room. Use 
of the card reproduced in 
the center of the page is 
described in the article 


the uses of gas are carried on. Here, 
gas burning appliances made by every 
manufacturer are tested for safety, 
efficiency and proper combustion. The 
manufacturer receives advice on how 
to improve the gas appliances which he 
wishes to sell. No gas appliance re- 
ceives the Blue Star of approval of the 


American Gas Association Laboratory 


until it has successfully passed the 
most rigid tests. ‘ 

The master plumber, therefore, 1s 
safe in recommending approved gas 
burning appliances to the home owner. 
Gas will now heat the home, furnish 
an automatic supply of hot water, cook 
the meals, burn the refuse, 
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dry the laundry, and last, 
but not least, refrigerate 
the family’s food. Gas will 
do all these things quietly, 
efficiently and at a moder- M. 
ate cost. 

Second: Is the master 
plumber assured of a rea- 
sonable profit without cut- 
throat competition. when 
he recommends gas byrn- 
ing appliances ? 

Most progressive gas 
companies have long 
recognized the right of the 
master plumber to earn a 
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To:- The Stamford Gas & Electric Co. 


Address___ 


Floor Space Available 


> 


is interested in the following gas appliances: 


Master Plumber 


Date 


reasonable profit on gas 
appliances. 
The gas company 
assures this profit in two 
ways: First—by carrying 
a stock of good appliances 
which are sold to the mas- 
ter plumber at a trade dis 
count, and secondly—by 
maintaining a fair retail 
price on these appliances 
so that there can be no 
cut-throat competition, 
Third: Will the master 
plumber be burdened with 
“no charge” trouble calls 
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on gas appliances which 
will eat up his profits ? 
maintain 


Gas companies — today 


trained groups of service men. In any 
fair sized town or city, trouble service 
is available twenty-four hours a day, 
seven days a week. These service men 
have been trained and educated on 
how to properly adjust gas burning ap 
phances. 
with its safety pilot, temperature and 
time control and other automatic de 


The modern gas appliance 


vices requires the attention of an ex 
pert. The average plumber, unless 
familiar with the particular device he 


(Continued on Page 127) 


Another of the stores which 

reports SUCCESS in the 

Stamford plan of co-oper- 
ation 
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Editorials 


A Job for Associations 


ERTAIN developments in connection 

with the merchandising of gas equip- 
ment by utility companies indicate a possibility that the 
sale of these gas-burning appliances will be thrown back 
into the hands of the contractors. In one state, a 
utility company has agreed with the retailers to dis- 
continue the sale of appliances during 1931 to give these 
retail groups an opportunity to prove that they can 
build a satisfactory volume of appliance sales. Two 
states have passed legislation definitely forbidding util- 
ities to sell merchandise. Other states have such legisla- 
tion up for consideration. 

It doesn’t matter much whether the legislation goes 
through, or whether the legislation that has been passed 
stands up under attacks in court—the fact remains that 
the trend is in favor of the individual retailer. In 
some cities the utilities and the contractors have come 
together in satisfactory co-operative agreements. 

For the associations of plumbing and heating men, the 
important fact is that the situation as it now exists, 
and however it may develop, offers an opportunity for 
some constructive work. It offers an opportunity to 
plumbing and heating men to get back lines that have 
been allowed to drift away from them. 

How will our associations take advantage of the 
situation? Will they do anything to follow what is 
being done at meetings of a joint committee that is now 
studying the subject of utility merchandising of electric 
appliances? The hardware men, the department store 
people and the utilities are represented on this commit- 
tee. Will there be plumbing and heating representa- 
tion when gas appliance merchandising is taken up? 
One large group started some weeks ago to work out a 
relationship with the gas industry. Its work should 
be pushed and state and city organizations support it 
vigorously. 

The opportunity for service to members of both 
branches of the industry is great—and the man or men 
who make the most of it will be remembered gratefully 
by plumbing and heating contractors who profit by a 
new deal in gas appliance sales. 


“True Up the Compass” 


DALLAS, Texas, newspaper, in 
commenting on the annual meeting 
of the United States Chamber of Commerce says this: 
“It does a Dallas business man good to go to such 


gatherings. . He comes home with his perspective 


9” 


corrected. He trues up his business compass. . 
Even a casual survey of the plumbing and heating 


field will indicate that this process of correcting the 
business compass is long overdue. For a great many 
months these editorial columns have pointed out that 
selective selling would furnish the correction necessary. 
That advice has been given consistently ever since the 
very comprehensive market survey made by Domestic 
ENGINEERING showed that 35 per cent of the con- 
tractors do 77 per cent of the business in our field. 

When this was backed up by the figures the govern- 
ment was gathering in its study of distribution, the 
argument became irrefutable. It was shown that many 
wholesalers were getting as much as 80 per cent or 90 
per cent of their total volume from a comparatively 
small proportion of their dealers—some times as little 
as 25 per cent. They were spending sums all out of 
proportion in order to secure an additional 10 per cent 
to 20 per cent from three-quarters of their retail out- 
lets. 

When these findings of the government were sup- 
plemented by actual practice by wholesalers in some 
lines, proof was forthcoming that the disproportionate 
share of the sales expense for the smaller quantity of 
business was radically cut when dealers and lines which 
were not contributing to profit were cut out. 

Selective selling is mere common sense. It means 
selling to outlets that do enough business, on a sound 
basis, to make it profitable to deal with them. If that 
means that some wholesalers and some dealers have to 
go, it is merely the working out of the logic back of our 
American business system. There is nothing in our 
laws or our business practice to stop a man from set- 
ting himself up in business—consequently there is noth- 
ing to correct his poor business management but the 
economic law. Ultimately he fails. 

Manufacturers and wholesalers are coming to see 
the force of this practice of selective selling. It is to be 
regretted that they did not follow it several years ago. 
At any rate, to the extent that the practice grows, 
sounder conditions will prevail with our industry. 


The National Convention 
A MONTH from now the annual con- 


vention of the National Association 
of Master Plumbers will be held in the city of Mil- 
waukee. With conditions as they are, it would seem 
to be an event which the master plumber should not 
miss. He must, of course, come prepared to take 
advantage of what is offered. If every man attend- 
ing did so with the idea in mind of securing the answer 
to just one of his problems of selling or management, 
there would be no question of the value of the in- 
vestment required. On the floor of the convention, 
and during the hours when the meetings are not in 
progress, there will be every opportunity for the man 
eager to gather new light on his problems to ask ques- 
tions. The national convention offers a concentrated 
source of information worth tapping. 
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PLUMBING & HEATING 
MERCHANDISING 








A 


Review of 
Retail Store 
Methods 


N THIS review of what plumbing and 
heating contractors have done to make 
eHective sales instruments out of their 
stores and display rooms, we are going 
to touch on the matter of location, on 
This iS DART \/ of . proper store lighting and its results, and 

i on store fronts. All of the information 
Our review of the which We have assembled On the Opera 
tion of a store can not be put into one 
of these eight-page sections. 
lished in this feature We will, therefore, complete thi 
review study of store merchandising it 
section for the last two or three such sections. dealing 


f Oth later ones with window lighting, store 
ee - arrangement, store sales, etc. For tne 


divisions On retail purpose of the present study we are 

accepting the fact of the store, without 
store methods will discussing whether or not, and wher 
d plumbing and heating contractor she uld 
open a store. |hat is a phase into whict 
we will go later when sufficient infor 
mation has been gathered. 

Into the operation of the store 
already in existence has Qg0nNe a areal 
deal of ingenuity. Most of the material 
in the following pages is taken fron 
the experience of plumbing and nedating 
contractors, or is the expression olf 
opinions held by them. It is, therefore, 
practical and comes from the men whose 
experience iS gained in contact wit! 


retail selling conditions. 


merchandising pub- 


—e 


follow 
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Families 
in Apts 


Dwellings 


Shops 
Shops 
Stores 


1‘ 
No 
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H. ere is map 


and descrip- 
tion of a typi- 
cal city. Where 
would you lo- 
cate a store? 





FIRST WARD: The oldest part of 
the itv, originally part of another 
town and later merged Settled by 
Irish and French families, and now 
by some of the descendants of these 
families and other foreign luropean 
Slavic settlers Many old dwellings 
of very good materials, but with 
little or no modern plumbing oo! 
heating facilities, hence furnishing 
a most potential market for our in- 
dustry. 

SECOND WARD: This is a newer! 
district but largely inhabited by 
railway employes such as shop em- 
ployes and trainmen All of them 
have nice small homes and exhibit 
a high degree of home pride; with 
beautiful lawns and close to two 
municipal golf link: While there 
are no very larg 


Are plenty ot 


pleasing to the ey and well 1 


tained Very few if any renter 


THIRD WARD: A newer district 
than the Fourth Ward, but largely 
if the sam el; ' people, except 
in the far no} district where 
there are some very fine new homes, 
owned and occup! by skilled work- 
men. Here the of home owner- 
ship is again ji Vi with parks 
and boulevards and the working 
man living in a district and quar- 
ters usually occupied by men of 
much more leans, but with 
himwher standarse ’ living The m 
ket for new lumbing may 


vident in th immed 


FOULRTH WARD: Composed 
inexpensive homes of the 

type, and occupied by workmen 

own their own homes with a pride 

of ownership All are prospects for 

modern plumbing in these hi 

FIFTH WARD: Also one o 

est parts of the city, where 

uated a very large instituti 

learning with some 15,000 stu 

attending. Many old New England 

families settled here in the fifties, 

sixties and seventies, built beautiful 

homes of hardwood lumber, etc., but 

now with antiquated plumbing and 

heating facilities Many of these 

beautiful homes are occupied as 

fraternity and sorority houses and 

are in need of modern plumbing and 

heating appliances and fixtures 





‘ 
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Another and newer part of 
district still has many beau- 
tiful and newer homes oceue 








pied by members of the faculty 
of the University and other 
business and professional men, 
While the northern part is 
more industrial. 
SIXTH WARD: The older part 
of the downtown residential 
listrict: now occupied chiefly 
by a thrifty northern Europe for- 
eign type Many of the homes are 
omewhat old but good prospects for 
remodeling, with the accompanying 
ale of plumbing and heating ap- 
pliances and fixtures, 
SEVENTH WARD: The western 
part is also within the loop district, 
while the eastern part is now sit- 
uated in the older residential dis- 
trict of the finer type Many of 
these homes are still occupied by 
well-to-do families, others 
as rooming houses, ete. All 
need modern plumbing. 
LKIGHTH WARD: Here is the better 
lass of homes, but not entirely 
“ Dbistrict is changing somewhat 
is usual in such localities, and 
are many very fine homes in 
need of renewed plumbing and heat- 
Some apartments which are 
retting old and neéd remodel- 
plumbing. 
NINTH WARD: The lower or north- 
ern part of this ward i largely 
within the business loop and _ thi 
southern in a very fine 
where some of 
Hundred reside Here 
cated some of the older finer 
howe , at are ready pros- 
pects for modern plumbing fixtures 
if attention were properly called 
thereto. 
TENTH WARD: “This is commonly 
lled the “silk stocking” district 
with some very fine and well kept 
homes, occupied by the owners, with 
parks, lakes and boulevards imme- 
and very few 
of the restric- 
such buildings How - 
ays to be found in 
there are many “four- 
flushers”’ who buy one, two or three 
gallons ' gasoline at a time at the 
filling stations and are trying to 
and who 


? 


keep ul}? with the Jone ses, 









































are not always so prompt in meet- 
ing their bills. However, survey 
somewhat cursory, made in a smal] 
portion of this district, disclosed 
many prospects for additional bath 
rooms, new plumbing fixtures and 
fittings, and renewed heating plants, 
only waiting for some enterprising 
merchant plumber to try to sell his 
merchandise liere are many three, 
four and five bedroom homes with 
only one bathroom and vet all cry- 
ine for more but have convinced 
themselves, erroneously, that they 
must wait until they can build a 
new home, but with numerous op- 
portunities for additional lavatories, 
closets and showers. 

ELEVENTH WARD: Older residen- 
tial district which has changed con- 
siderably during past twenty-five or 
thirty years. Many old homes that 
offer prospects for remodeling; few 
renters, however, and occupied by 
families of moderate means only. 


TWELFTH WARD: Here the skilled 
workman again comes to his own, 
with parks, boulevards and lakes at 
his command; has built for himself, 
or bought, some very beautiful small 
homes, with well kept lawns. Mod- 
ern plumbing of the less expensive 
type, possibly, installed, but never- 
theless always in the market for 
newer things for the good wife and 
the daughter who has graduated 
from high school or college and 
wants things better. 
THIRTEENTH WARD: A later de- 
veloped district than the foregoing, 
occupied chiefly by skilled workmen 
Swedish and Norwegian ancestry 
of the first generation immi- 
grants. All home owners, or very 
largely, who want to have their 
homes fixed up and comfortable. 
Many of them are railway employes 
in the local railway shops or in the 
operating department, 
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A review of contractors 
opinions on 


How to Choose 


a Store 


— based on the map 
and description shown 


On preceding page 


N AN endeavor to secure an ex- 


pression of opinion from plumbing 
and heating contractors as to the 


requirements for a good store loca- 
tion, the map on the preceding page 
was constructed. It is of a city of 
about half a million population. De- 
scriptions of the types of families in 
the various wards and the distribution 
of shops are given. Copies were sent 
to contractors with a request for their 
selection of store locations. 

The tenth ward rated as the most 
popular choice. One contractor feels 
that a location here, as designated, 
would give the retailer a rich area in 
which to operate. “This would be an 
ideal location,” he wrote, “giving 
close contact with three wards having 
a combined total of about 35 per cent 
of the city’s dwellings, and these 
dwellings of the better than average 
type.” 

[In selecting such a location, he rec- 
ognizes the first principle in store 
location—it must be available to as 
large a number of people as possible. 
“You would be in the midst of the 
‘silk stocking’ tenth,” he went on, 
“with its large potential market for 
all the latest products of the industry, 
not forgetting that here, too, will be 
the quickest and largest building de- 
velopment. Neither would you be too 
far away from the ninth ward with 
its ‘Four Hundred’ nor from the 
twelfth ward's skilled workmen's 
homes.” 


Location 


Another contractor who also se- 


lected the tenth had this to say: “‘I 
find that with this class of people a 
well-kept store brings confidence and 
induces them to make personal visits 


—_— 


to your establishment. In doing work 
with them the head of the firm is 
expected to inspect the job, and he 
then has an opportunity to suggest 
changes. Better fixtures can be sold, 
which means more profit per fixture, 
requiring less volume, less labor, less 
worry.” 


Favor Workers’ Ward 


Still another plumbing and heating 
contractor sees the possibility of tap 
ping different types of work with a 
location in the fourth ward. ‘On one 
side 1s the business center, which in 
cludes the apartment district; on an 
other are small homes of skilled work 
men. Across the river is the older 
part of the city, which would include 
a lot of repair and remodeling work 

also a new section composed mostly 
of home builders. It would enable 
one to display fixtures to people in 
the third and fourth wards as thev 
pass to and from business. It would 
he near the apartment section and 


| 


near enough to the residential sections 


in the fifth and second wards.” 


Similar reasoning leads another 
successful contractor to select the 
seventh ward, because it 1s near 
the residential and the loop district 
“We would try to ke ep our store near 
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the loop section, on a street traveled 


ind out 


} 


mostly by people coming in 
of the downtown district, at the same 


time not losing touch with the resi- 


We would avoid the 


loop proper hecause of th higher 


rents, 


cle ntial section 


For Downtown Store 


Ranking second in choice was the 


ninth ward. The reasonine of one 


correspondent was this: A merchan 


j . 11} ental 
qising store should be situated on one 


OT the main Streets. or very near one 
of the main and most prominent thor- 
This would } ™ 

il > ii | i? iii 


of the downtown trade. and would 


oughfares. reach 


help to advertise. “The firm would 


TEce] lve More pub If it \ and wotld he 
L;1ee one AT | ' sare \ 1 | 
ior generally KNnOWT Liso til Op 


portunity tor retting business trom 
| 


the ‘Kour Hundred’ would be better.” 


— 
“ 
al 
a 
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This contractor say: 
would be higher for 
“the return would 
should offset the extra expen 
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the twelfth ward. Here he cautions 
; 
that 11 would hye necessa&ly © Keep 
: 1 
the showroom up-to-the-minute, be 
| . , ~~ } : } . 

cause there would e¢ many otnet 

, 1 { $ «se 
stores in the same tocalitv and ine 
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hye ST kept would ly iV eal 1} ST arreyr 
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tion 

4 he ! | 1 | 1 

wo men who have had a long e: 

4 : ] | | ¢1 
periénce in merchandising chose t! 
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ninth ward. the first ot these—an 
eastern contractor, gives his reasons 
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as tollows: “One—a large window 
public. Two—centrally located; the 
shortest time between shop and _ job. 
Three—necessarily (if with show 
room) convenient for architects and 
chents. If no showroom, convenient 
to business life of city. 

The other contractor expressed his 
opinion in this way: One—in main 
business loop and easy to reach. Two 

advertising to other business peo 
ple, and you could appeal for his 
downtown work as well as his resi 
dential and rental work. Three 
business men are generally the best 
type of customer and also better fi 
nancial risks. Four-—location 1s about 
center of city ; therefore lends itself 
to advertising campaign for the en 
tire community. Five—being cen- 
trally located you could feature repair 
department and ‘shops-on-wheels’ go- 
ing in each direction. Six—central 
location in a large city has many ad 
vantages over outlying district.” 

It will be noted that the distribution 
of plumbing and heating stores is by 
no means equal. Naturally, the pos 
sible competition in any _ location 
would have a bearing on any decision 
a contractor would make in selecting 
a site for his store. Yet one of the 
most successful of the middle-western 
merchandising contractors has se 
lected the tenth ward, and has gone 
rather thoroughly into his reasons 
He holds to his selection, in spite of 
the fact that he realizes that “it is 
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On this and the preceding page are 


two air views of diferent types of cities. 
Where, in each one, will be the best 


location for the retail plumbing and 


heating establishment? This article gives 


the opinions of contractors as to the 


most valuable store locations 


already somewhat overburdened with 
contractors with shops and without 
shops. 

“The success of a plumbing and 
heating store,” he continues, “natu- 
rally depends upon the personality of 
the proprietor, his financial ability to 
make the front of his store attractive, 
and the entire establishment so out- 
tanding that the shopper will not 
only be attracted, but will so adver- 
tise it among his friends that success 
will be assured.” 

This contractor would like a build- 
ing not hemmed in by other stores, 
with ample parking space and “should 
then be so equipped that all fixtures 
may be placed in the type of room 
which they serve, with water and 
other connections made, in order that 
demonstrations can be made. 


s 


For a Residential Section 


“One of the chief reasons for se- 
lecting this ward 1s the restriction on 
apartment houses, which are usually 
planned by architects in the business 
district who generally have contacts 
with plumbing and heating retailers 
in the downtown section. (Check this 
with the preceding opinion about the 
value of the downtown location and 
note how they agree, each man ap- 
parently favoring that which fits his 
experience.) By forming the proper 
contacts with home owners, most of 
vour modernizing business will be of 
the selective type, not subject to com- 
petitive bidding.” 

This contractor feels that the re- 
tailer in the outlying district secures 
more benefit from his showroom than 
the contractor who 1s located down- 
town. “They stand out alone,” he 
says, “hecause they offer unmolested 
shopping easily reached from the 


homes of the prospects.” 

While these opinions do not const! 
tute an exhaustive analysis of the 
factors which may be taken into con- 
sideration in selecting a store loca- 
tion, they do show some of the strong- 
est reasons as applied to given dis- 
tricts, and based on the experience ot 
plumbing and heating contractors. It 
is natural, of course, that each con- 
tractor will look to his own prefer- 
ences and success for guidance. It 
he has shown particular ability in 
meeting the kind of sales problems 
facing the store in the downtown dis- 
trict, he will see its advantages. An 
other man will prefer the residential 
location. It is obvious, therefore, that 
personal abilities and experience 
ought to be taken into consideration 
in addition to the general considera- 
tions of population, number of stores, 
type of street, types of homes, etc. 

One contractor in the southwest 
had an actual account of the number 
of automobiles passing the corner on 
which he intended to locate his store. 
He then built a store that is so out- 
standingly attractive that it interests 
those who pass, produces inquiries, 
which are then carefully followed up. 

It is not possible to give advice in 
an article of this kind that will apply 
to a location which a contractor may 
now be considering. But it will give 
him an idea of the factors which 
others have looked to for guidance. 
It will get him thinking in the right 
direction so that he will not blindly 
agree to a store which, because of his 
personal abilities and experience, or 
the type of his business and its pros 
pects, is not properly located. With 
these factors as a guide, he should be 
fairly certain that he can make a suc- 
cess of his store. 















Expert advice on 


orrect Store Lighting 


with a model lighting diagram 


O retail merchant can afford 

to forget the important mat- 

ter of lighting in planning his 
store. We are not now talking about 
the lighting of windows, which will 
be handled as a separate subject, 1n- 
cluding as it does so niuch informa- 
tion on the use of color in lighting, 
for the purpose of bringing out more 
clearly the beauty of the colored fix- 
tures now available in both plumbing 
and heating. 

This article deals with the lighting 
of the interior of the store. The eye, 
it is said, is a lazy member of the 
body. It will not work. It will make 
no effort to see clearly anything in 
which special interest has not been 
aroused. Hence, the casual passer-by, 
where the entire store may be seen 
from the sidewalk, or even the visitor 
in the store, will miss much of the 
beauty and utility of the fixtures on 
display if his eve is bothered by the 
alternate pools of light and shadow 
which come from incorrect lighting. 


“Light Is Vision” 


Light that is effective must be 
spread evenly. Since it is true that 
“light is vision,” we can see that in- 
adequate lighting means inadequate 
vision. It has been demonstrated, as 
will be shown later in this article, 
that poor lighting has a bad effect on 
sales; and that, when corrected, sales 
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This 1s a wiring diagram worked out 
hy experts after exhaustive tests. It 
increased sales 
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showed an increase directly traceable 
to the changes made. Items which 
had not before then been clearly seen 
by customers did not sell as well as 
they did afterward, when the whole 
scheme of lighting in the store was 
revamped. 

We are reproducing with this arti- 
cle a wiring diagram, which includes 
both store and windows. This ts an 
authoritative diagram, worked out hy 
lighting experts for the store men 
tioned above. And it is interesting to 
know that, just after it was first pub 
lished in this “Plumbing and Heating 
Merchandising” section, it was used 
in a new plumbing and heating store 
in a middle-western city. 

The new lighting arrangement in 
the store referred tO Was worked oie 
by the Pacific Coast Electrical Asso 
ciation. Realizing that a substantial 
volume of business could be realized 
if a more efficient distribution of light 
fixtures could be decided upon, and 


working to eliminate eye-strain, t 


2] 


} 


eive a greater degree ot lght diffu 


] 


sion, and to keep the merchandise on 


display trom falling into the shadow 


of the customer, the accompanying 


lavout was created. 


\e tual retatl store condition were 
desired tor this test. Two stores were 
selected (One was a jewelry store in 


long Beach, Calit. The second was a 


confectionery in San Francisco 
Before any changes were made, a 
tabulation was take n of the effec tive 
ness of the hohtine as it then existed 
It was found that only 16 per cent 
ot those who passed on the lewalk 
were attracted by, t] eC | mia \tter 
the change was made the startling in 


crease of 51 per cent was found. With 
the new and’ more effective lighting 


67 per cent of the passers-by 


in order to look into the window and 
store This increased attractiveness 
resulted in an increase of actual busi 
ness done of 2/ per cent, whe i CcoMm~- 
pared with the pr IS yi busi 
ness. lhese additional results were 
eained by the very small outlay of a 
dollar a day for electricity. 

The confectionery store showed an 
increased pulling power of 41. per 
cent. In the interiors of the two 
stores the lighting problem was stud 


ied and was met bv securing an even 


’ f 
ight trom one 


spread or diffusion of 


end of the store to the other. Thus a 


: 


customer, while examining a piece of 
































the store 
changes in 
lhe 
mecreased sales Ls 


plain 


At vight is 
the 


hohtina. 


{] Fler 
reason 


for 


thie 
throwing it into shadow. 


merchandise at counter, was not 


Good Lighting Means Sales 
hi 


clearly the contrast between the ap 


two photographs show very 


pearance of the jewelry store before 
in lighting arrangements 
was made, and after it was made. The 
lirst picture indicates a poorly-lighted 
The the 
is dark and unattractive. It 
difficult to see how any one could 
to the and how, 
once inside, any satisfactory view of 
the merchandise could be had. The 
other picture shows a cleanly lighted 
Merchandise the 


the change 


condition. over all tone of 


picture 


he attracted store 


interior. in 
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and the wall displays is 
ously displayed. The eye 
lazy as it wishes—under 


advantage- 
may be as 
such light- 
ing the beauty of the items requires 
no effort on the part of the beholder. 
It is easily seen. 

While not made 
in plumbing and heating stores, there 
is no question but that their results 
apply equally to the showrooms of our 
industry. Color, designs in which 
various pieces are made to match— 
these things require good lighting in 


these tests were 


At left is the store 
the 


were 


before lighting 
changes made, 
Note nothing can be 


seen in the wall cases 


observed without effort ; and in order 
that the customer may see instantly 
how effectively the chosen design has 
each of the 
three fixtures for a bath room. 

As the need for 
crows greater, lighting will be one of 
the things which must be observed in 
a critical way about the plumbing and 
heating store. 


been worked out in, say, 


merchandising 


With proper lighting 
the store takes on attractiveness, and 
the merchandise displayed exerts its 
full charm in arousing the desire for 


order that the beautiful lines may be possession. 


The Store Front 


A\n expert in the construction of store fronts 


analyzes the various types and their 


N the process of building up, in 
this “Plumbing and Heating Mer- 
chandising” section, a complete 
study of every phase of merchandis- 
have en- 
We are 


concerned with the more or 


ing in our industry, we 
deavored to miss nothing. 
not only 


less obvious details of advertising and 


sales values to the business 


selling, but with the other things 
such as store arrangements and light- 
ing—which, while they exert a tre 
mendous influence on sales, are often 
overlooked. 

So that, in publishing material on 
stores in the plumbing and _ heating 
field, when we discovered a building 


contractor who had made a specialty 
of remodeling store fronts, we asked 
him to give us his ideas on what con 
stitutes a good store front. He has 
had an experience covering practically 
every type of business. What follows 
is a brief review of the high lights 
of his observations. 
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What the Store Front Means in 
Impressions 

He first establishes this principle: 
“The store front indicates the charac- 
ter of the establishment, as well as of 
the men back of it.”” He follows that 
thought with the invitation to think 
of any retail establishment; the first 
thing that comes to mind is the ap- 
pearance of the store. “Then, closely 
following,” he says, “you conceive a 
picture of the whole establishment, 
catalogued in your mental index as 
good, bad or indifferent.” 

He urges very strongly the value 
of impressions as being lasting and, 
therefore, important. Further prin- 
ciples in connection with store tronts 
are these: First, build character into 
the front. It should be distinctive 
and reflect individuality. It should be 
in harmony with the business—a mod- 
est business requires a modest but 
well designed front. Make it easy 
for the prospective customer to walk 
into the store. Such things as im- 
proper lighting of vestibule or show 
windows have an unconscious, but 
dampening, effect on the timid buyer 
and a sale is lost. 

Then, getting down to details of 
construction, he says: “The more 
continuous a window line, the more 
valuable a front becomes. Heavy cor- 
ner bars should be eliminated ; noth- 
ing should obscure the vision of the 
passer-by. 

“For the purpose of comparison 
we can classify store fronts into three 
types: First, the one window and 
side entrance; second, two window 
with center entrance; and third, re- 
cessed fronts. The first type of tront 
should not be considered unless a 
very large window is necessary and 
the merchandise to be displayed 1s 
large in bulk. One common mistake 
is to make show windows too deep. 
A deep window completely filled with 
voods has a bargainstore look, while 
a shallow window, properly dressed 
with a few choice articles, is sugges- 
tive of a greater selection inside. 

“A side entrance front offers dit- 
ficulties in trimming, when several 
kinds of goods are to be shown. It 
is better, for instance, to display 
plumbing in one window and heating 
materials in another, than to show 
them both in one window. Fronts of 
this type can be installed for about 
one-third less than the two-window 
type, but where pulling power is ot 
prime importance will prove to be 
only fifty per cent as efficient. I made 
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a survey on this point in one shop- 
ping center and found that very few 
successful stores were using side en- 
trance fronts, and further that there 
were more vacant stores of this type 
than the other fronts. 


Center Entrance Most Favored 

“The center entrance front has by 
far the greater possibilities. Here 
can be obtained perfect balance. 
Where it is found desirable to use 
two straight return lights, it is well 
not to set the door too far back. The 
vestibule should be wide enough to 
be inviting and unless there is ex- 
treme width, it should not be more 
than seven feet deep. With windows 
of equal size on each side, you can 
proceed with most any kind of treat- 





Below are four diagrams of side, 

center and recessed store fronts. The 

irticle explains the advantages of each 
type of store front and entrance 
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ment with the assurance that har- 
mony of lines and proportion will not 
be lost. And it is much easier to fea- 
ture two kinds of merchandise. It 
has been tound that by individual or 
unit displays sales can be directed or 
concentrated in any two departments, 
and goods moved that otherwise sell 
slowly. 

“The recessed type Is merely a de 
velopment from the  two-window 
tront. To obtain the recessed effect 
we digress from straight lines of the 
center entrance, set the door eight or 
ten feet further back, make a few 
breaks in the glass line, and we have 
a recessed tront that is pleasing to 
the eye and that gives a maximum of 
window space so that six or eight 
units of display may be shown. Many 
of these fronts are so designed as to 
lead the shopper into the spacious 
lobby with display windows that can 
be seen from any direction. 
Advantages of Recessed Entrance 

“Recessed types are to be tavored 
when floor space is available and max 
mum window display must be ob 
tained. How valuable a few feet ot 
frontage may be regarded is best il 
lustrated by the following actual hap 
pening. 
on a store sixteen feet wide iOTr a 
yearly rental of $16,000, or $1,000 a 
front foot per year, \ new irout Was 
planned, of the recessed type, ( illing 


\ certain firm signed a lease 


tor two windows four teet wide. and 
aesigne4r 


(LOWT) the 
, 


’ 


an eight-foot vestibule. ‘The 
discovered that, by cuttin: 

width of the two brick and stone plas 
ters that supported the building on 


each side ot the tront, and substi 
tuting steel columns to he Ip carry the 
load, two additional rect Of] olass 
frontage could be obt une, h it @X- 
tra two-Toot display space Was worth. 


{ wet “( ; 
at the smallest Ca.culation., ddUU) pet 


year iil advertising value. 


“My advice to the person about to 
select a new store ftront, ! to consult 
a store front specialist Viany ot 
the mistakes commonly made. will 
then be eliminated lhe successtul 
store front specialist will be ible to 
make a survey of your entire prob 
lem, submitting designs and estimate 
based on a knowledge of your indi 
vidual requirements. 

“It is worth while to stress again 
the importance of the store front and 
the impressions if make 5 On the pas 
ser-by. The greater the individuality. 
the better and more lasting will be 


{ . ! ‘9 
tne HWMpression mace, 














Hk accompanying photographs 
are a sufficient explanation of the 
reasons why plumbing contrac 
tors are finding 1m tiling of various 
types and designs a most effective aid 
to landing remodeling jobs. 
Contractors report that when it 1s 
impossible to make a prospect see the 
actual value of the newer plumbing 
fixtures, if he or she is shown some 
of the beautiful photographs avail 
able of tiled bathrooms and kitchens, 
most ot the sales objections melt 
away. 
The with such 


reason 1s. that. 


photographs, the prospect sees the 


as triends will see it. 
appreciation ot the 
offered by the 


completed job 
Without due 
fundamental 
better plumbing fixtures, the pros- 


values 


—an opening 


wedge for 


remodeling 


sales 








Here are two photographs of the type used by alert 
plumbing contractors to show prospects just what tiling 
bathroom or kitchen will do to beautify it 


pect will buy something which can 
and that is the improved 
appearance of the kitchen or bath- 
room. There is something obvious 
which the home owner can grasp and 


be seen 


appreciate. 
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Just now, with merchandising a 
greater necessity than ever before, 
such aids to selling should be of the 
greatest interest and value to the 
plumbing contractor who wants to 
increase his volume of business. 
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Some Thoughts on 


Utility Merchandising 


An address by M. K. King, President, Texas 
Furniture Dealers’ Association, which contains 
some very clear thinking on this important subject. 


EPRESENTING the Associated Appliance 
Dealers of Texas, I deem it an honor and a 
privilege to set forth a few reasons. why the 
different businesses composed of the hardware indus- 
try, the electrical contractors and electrical retailers, 
the plumbers, including gas and steam fitters, and 
the retail furniture stores, and many branches of labor 
unions have amalgamated themselves into one organiza- 
tion whose combined membership reaches out to all parts 
of this great State. 

[ am, gentlemen, today voicing what I believe to 
be the sentiments of thousands of retail merchants 
of this great State, who over night, so to speak, have 
raised their voices in condemning a practice that 1s 
so unfair that many of us felt it could not long exist in a 
free country like ours. 

We do not believe that any man here, representing 
his large groups scattered in every city, town and 
village in this great State is inclined to show hos- 





tility or opposition tod any individual, company or 


corporation, but they have affiliated themselves to- 
gether to present with all of their force, opposition 
to what we know to be an unfair practice and a men- 
ace to every retail merchant and to the public at 
large, and that is the practice of public utilities sell- 
ing electric and gas appliances, and other merchan- 
dise. The purpose of the public utility companies, as 
we understand it, is to manufacture, sell and distrib- 
ute electric current and gas, all of which is permitted 
by a franchise or permit given to them by the citi- 
zens of our towns, and by our State Government, and 
rightly giving them a monopoly on that kind of busi- 
ness. 


Strong Arguments Against Utility Merchandising 

I do not believe a single one of our combined mem- 
bership has any fault to find with them, or their pro- 
tected rights so long as they remain within these 
rights, but when they set up an unfair system of mer- 
chandising gas and electric appliances, and because 
of their monopoly held by virtue of their franchise 
or permits, that were never given by our citizens 
with the intention that they should use these privi- 
leges for the purpose of selling merchandise, they 
are naturally crushing other merchants who do not 
ask for, nor do they want any monopolistic advan- 
tages. 

These electric and gas companies look you in the 
face and never bat an eye and tell our people, who 
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have protested to them about this unfair practice, 
that they are forced to merchandise and sell these 
appliances so that they may get sufficient loads or 
consumption of their product—namely, electric cur- 
rent and gas—to make their investment profitable. 

Let me ask you, did they tell the people of this 
nation when they were asking for this franchise, that 
they would have to enter into unfair competition with 
you as merchants in order for their undertaking to 
prove to be a satisfactory and profitable one? Did 
they tell our citizens, “If you give us the permit or 
franchise we are asking for, we will have to put many 
of your now prosperous merchants out of a business 
they have spent thousands of dollars to establish?” 
Did they tell our citizens that their business of sell- 
ing gas and electric current could not succeed unless 
they so reduced the business of many merchants to 
where they would have to take employment away 
from thousands of people who were then being em- 
ployed by our merchants? No! They did not say 
this. They did not imply it, nor did they expect to 
do such a thing until they had themselves well en- 
trenched in the affairs of our people. They waited 
until our State government had said they should have 
the right to charge sufficiently high rates that they 
could have a fair return on their investment; and, 
gentlemen, you know that the laws of our State per- 
mit them to keep your and my rate on gas and elec- 
tricity sufficiently high that their investment yield a 
fair return, which not only gives them permission 
to conduct this business without competition, but ab- 
solutely gives them a monopoly on that business. 

It must be clear to you that if they are permitted to 
charge a rate for their gas and electric current suf- 
ficiently large to do this, that their claim that they 
have to sell merchandise is untrue and unfair and 
will result in crushing of other merchants and thou- 
sands of their employes; and you can readily see 
that their claims are not onlv untrue but unfair as 
well. 


How the Retailer Is Affected 


If they would tell the truth they would tell you 
that they want to have a side-line where they can 
make it lose or make money as they find it convent 
ent to have it do, that they may keep all the people 
paying a high rate for electric current and gas. What 
excuse can they give for going into a home in San 
Antonio, and I can give you the name and address 
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of this home where they just recently showed un- 
usual effort to get them to take out their gas stove 
and replace it with a new one? They already had 
this consumer on their gas mains and they could not 
hope to increase their output of gas by replacing 
this stove. They can not truthfully deny this state- 
ment, and yet they tell us their only object for being 
in the business of selling stoves is to increase their 
load on their mains. 

They tell you that they are the only ones who 
have been able to sell appliances in quantities suf- 
ficiently large to keep their consumption to what it 
should be to be profitable. Gentlemen, I am _ here 
to tell you that is not true. If you will investigate, 
you will find, after the normal growth of any city 
has been taken into account, that the merchants of 
that city have had a decrease in their sales in pro- 
portion to the increase the utility companies have 
had in their sales. May I tell you that because of 
their monopoly and because of their advantage in 


This address was delivered before 
the annual convention of the Asso- 
ciated Master Plumbers of Texas, 
which was held recently at Houston 


getting into the homes on the pretense of inspecting 
their equipment, that you have a competition that 
you, as a merchant, cannot successfully compete with, 
and it is all caused by their having been given a 
monopoly for the purpose of manufacturing, distrib- 
uting and selling electric current and gas. 

I will name here a few of the advantages that the 
gas and electric companies have over other merchants 
in selling merchandise, and things they could not do 
if their merchandise was entirely separate from the 
manufacturing and distributing of gas and electricity. 
They could not go in advance of other merchants and 
close contracts with the prospective users, telling 
them if they will subscribe to becoming a user of 
gas they will sell them the appliances, that they will 
do their piping, all their wiring and charge it all on 
their gas and electric bill, to be paid on a monthly 
basis, using the argument that in doing this they can 
have all their purchases in one place. You can read- 
ily see this could not happen if it were not for their 
franchise giving them a monopoly. 

They have, because of this monopoly, advance in- 
formation about where all gas and electric extensions 
are going to be made. They have an unfair advan- 
tage because the public is led to believe that no one 
else could know as well as a public utility company 
would know, which appliance is best for them to buy 

a position they could not hold if it were not that 
they hold a monopoly on the gas and electric busi- 
ness. 

They can place in the field a large force of men to 
solicit and procure orders, and if they incur more ex- 
pense than the sale on their merchandise will pro- 
duce, they can charge it to promotional work and 
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keep your and my rate on gas and electricity high 
enough to pay back these losses. They have this un- 
fair advantage because they have a monopoly on 
that business. 


Advantages of the Monopoly Franchise 


If you had the time to listen I could recite many 
other unfair advantages because of the monopoly 
that has been given them by the citizens of our 
State for the purpose of manufacturing and distrib- 
uting gas and electricity. It was never intended that 
this monopoly be extended to the selling of gas and 
electric appliances, and in some cases even in this 
State, offering with the merchandise that they sell, 
premiums of cooking utensils and other accessories. 

Let me state that, as merchants, we welcome fair 
competition. We realize that through fair and equal 
chances, competition is the life of the trade; it creates 
progress and benefits the masses. On the other hand, 
competition founded on a monopoly enslaves the masses 
and benefits only a few. 

When the public utilities came and asked for this 
valuable franchise, do you think they asked for it 
because they just wanted to help the people? No! 
You know they expected it to be a good and paying 
investment, and the people would not have granted 
this valuable gift to them if they thought their citi- 
zens would lose their right to follow their established 
practice of selling their merchandise at a reasonable 
profit. 

The merchants of our land are in keen competi- 
tion with one another. They could not, even if they 
were inclined to do so, sell their wares at prices that 
are too high, and it is reasonable to believe that a 
good merchant—and this State has many good ones 
—will give to the people as a whole, a fairer and 
more equal price and service when they know that 
they do not have another bigger and better business 
where they can charge the people enough to make 
up for the losses they might incur in their merchan- 
dising business. 

If the gas and electric companies knew, when they 
were asking for their permit or franchise, that they 
would have to sell merchandise in order to make 
their business a paying investment, why didn’t they 
stipulate in their permit or franchise that they would 
have to sell gas and electric appliances and would 
have to do so in competition with the old established 
merchants of the town? You know why they didn’t 
say this—because they knew they could never obtain 
a franchise or permit under these conditions. 

Let me say to you here that if electric and gas com- 
panies cannot make their business pay without crush 
ing the merchants who are not only the cream of 
the land, but are the largest users of gas and electric 
current, then let them get out of the business and let 
someone who can take up their valuable franchise 
and conduct the business so it will pay. It stands 
to reason that if the utility companies who pay large 
salaries to their officers and executives, are not ca 
pable of operating their business successfully, with 
all the advantages they have, they certainly could 
not operate a merchandise business successfully. 
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WALTER H. OLESON 
Secretary, Heating and 
Piping Contractors Bos- 
ton Association, points 
to a source of profitable 
sales for the large 
contractor 





IMES are hard! [Everywhere one talks to heat- 

ing contractors he hears the story ot less build- 

ing, keener competition, lower mark-up, with 
little profit or perhaps actual losses on jobs. Fewer 
jobs mean more heating contractors on each Job, and 
the more heating contractors, the less average mark- 
up figure. 

Yet heating contractors in every locality made 
money in 1930. Some even made more than in any 
previous year. In Boston, for instance, we had sev- 
eral heating contractors in this class, yet in that city 
we had a bad year from the standpoint of new con- 
struction, and the large majority of contractors 
sailed close to the no-profit line. 

Are the successful heating contractors miracle 
workers in these days of keen competition? Have 
they found some magical Aladdin’s lamps that they 
can rub to reduce overhead expense and bring in jobs 
with an overhead and profit? Hardly. They have 
merely used the prestige they have built up, and the 
jobs they have done in past years, to produce a profit 


for them and at the same time make owners eco-, 


nomically happy. 

You have all heard and read the excellent sugges- 
tion received from our national offices, from manufac- 
turers and supply houses, and from various econo- 
mists and sales engineers to go out and ring door- 
bells and get residence remodeling work. No doubt 
these suggestions are excellent, for there is money in 
this type of work, and heating contractors all over 
the country cheerfully paid association dues on large 
volumes of work because they had heeded these 
suggestions. 


Remodeling for the Large Operator 


3ut in almost every city of any size there are con- 
tractors who have never déne house work. They do 
not know how, for their experience has been along 
different lines. They have no old customers to call 
on and many of them would be “up a stump” if they 
had to figure a house job in competition, or attempt 
to secure a remodeling order. Yet this type of con- 
tractor is hit by the falling off in construction. 

It seemed to us in Boston that the class doing work 
in the larger structures was entitled to make money 
during the depression, too. So we cast about tor 
ways and means, and several things seem to line up 
in order: 





An address at convention of Heating and Piping Contrac- 
tors National Association, Louisville, Ky. 


Modernization 
in Large Buildings 


First, these contractors had put in many good heat 


ing jobs in various commercial, loft and public 
buildings. 
Second, the owners of these buildings, 


they had satisfactory plants, had conhdence in the 


knowing 


heating contractors who put them in. 

Third, the average job put in five, ten, fitteen or 
twenty years ago, good though it may have been 
when installed, is only a fair job when compared with 
modern installations. 

The question was how to take advantage of points 
one and two, acquaint owners with point three, and 
sell these owners on bringing their heating plants 
up to date. 

We found that at least three manufacturers had 
anticipated our wishes by the introduction of modern 
vacuum or vapor systems (with others experiment- 
ing along similar lines) and at least two had worked 
out complete schemes to aid the heating contractor 
in securing business in old structures. 

sriefly summarized, a heating contractor in co- 
operation with either of these two specialty manu 
facturers can go after large building modernization 
work substantially as follows: 

First, select a building whose vacuum job has been 
in several years, and where the plant is being oper 
ated at atmospheric pressure or above, preferably a 
building where he originally installed the heating 
system. 

Second, interview the engineer and find out the 
average amount of fuel required to operate the plant, 
taking a three-year average, and its cost per ton, or 
per gallon, if oil is used. It js well on this trip to 
also find out at what pressure the plant is usually 
operated, whether it has traps, valves and a pump, 
the name and size of the boilers, the total amount of 
radiation, and to find out if the engineer believes the 
system can pull at least 15 inches of vacuum. 

Third, check the installation with a representative 
of the specialty manutacturer to determine probable 
fuel cost with a modernized system. 


Fourth, figure the cost ot making the necessary 
changes, including materials and labor, and add an 
overhead and profit which will take into considera 


tion the fact that he has no ruinous competition, Call 
upon the owner, with or without the specialty man, 
show him fuel savings possibilities (the savings will 
be guaranteed by either ot the two specialty manu 


hy 


facturers mentioned) and sell him on making the 


change. The heating contractor, using either of the 
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two manufacturers’ plans mentioned, can offer the 
owner time payments which the owner can pay out 
of fuel savings, and yet the contractor can be paid 
for the job in full at once by the finance company. 


Fuel Saving the Strong Sales Point 


Now saving fuel is not a new idea for owners who 
know that fuel cost is always a major outlay, but 
making an expenditure of money in order to save fuel 
is a new thing to most of them and one that owners 
generally are glad to consider if properly presented. 
It is a new idea, one that increases the owner's re- 
spect for the heating contractor. In this connection, 
it is wise not to tell the owner in advance of the 
survey that you can make a saving. Sometimes it 
is impossible and it will impress the average owner 
more if you merely tell him in advance that you can 
give him no information until a careful survey is 
made. 

One of the unfortunate things about the usual heat- 
ing system is that it is necessary to design it to heat 
the building in which it is placed to 70 degrees at 
the coldest temperature that is likely to occur during 
the heating season. But since there are only a few 
days during the heating season when the extreme 
cold temperatures prevail, there is a waste of heat 
during every average temperature day from the 
system designed for the unusually cold day. ‘This 
wasted heat takes fuel and owners are thus required 
to pay for unnecessary fuel, although tenants get too 
warm and open their windows, while the coal or oil 
man is the only one who benefits. 

Most of you do not need to be told of the fuel 
savings possible with modern systems using high 
vacuum which provide steam of large volume at low 
temperature during the average day and thus cut 
fuel costs. But the average owner has not heard of 
them. He does not know that one pound of steam 
at 15 inches of vacuum will fill twice as much radia- 
tion as one pound of steam at 2 inches of pressure, 
and that he will need only one-half as much steam in 
the second case, reflecting directly on his coal pile. 
sut he will see the logic if it is presented properly. 


An Example in Fuel Saving 


For instance, in Boston, one building was sur- 
veyed by a heating contractor and manufacturer 
which has been using 1,300 tons of soft coal at an 
average cost of $9,100 yearly. The manufacturer 
figured the necessary equipment he would need to 
furnish the heating to bring the heating system up 
to date would sell at $5,500, while the heating con- 
tractor estimated his labor at $600. Based on this 
material and labor cost, the contractor added his 
overhead of 15 per cent and a profit of 10 per cent, 
making a total of $7,716. 

The manufacturer and the heating contractor then 
entered into a formal contract covering the labor, 
material and mark-up, the manufacturer agreeing to 
pay the contractor the full sum of $7,716, less the 
$5,500 for material, as soon as the job was completed 
and OK’d by the manufacturer’s engineers. To the 
owner the following proposition was made: 
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Total cost $7,716. Down payment of 20 per cent. 
Balance in twenty-four equal installments, plus 6 per 
cent interest on the balance due and a slight financing 
charge. Under this arrangement, the owner was to 
pay $1,543.20 in cash, and twenty-four monthly pay- 
ments of $266.96, plus the interest on the unpaid 
balance. 

In return the manufacturer guaranteed to the 
owner that he would yearly, for a term of five years, 
burn no more than 845 tons of coal (a saving of 455 
tons a year), or the manufacturer would pay the 
owner for any coal over 845 tons used during any 
of the five heating seasons. At $7 per ton the guar- 
anteed saving to the owner is $3,185 a year, based 
on his former average of 1,300 tons a year at $7 a ton. 
In other words, the owner has been charged $7,716 
and has been guaranteed a saving of $3,185 per 
season, or at the rate of 41 per cent per year on his 
money. 

Now let's see how the owner stands at the end of 
the first heating season. You will remember he had 
made a down payment of $1,542 and, figuring a seven- 
month heating season, six monthly payments of 
$266.96, a total expense of $3,143.76. He has saved 
at least $3,185 or has received a refund from the 
manufacturer. In addition to this, with his five-year 
guarantee, he has been assured of a saving of 
$3,185 « 5, which amounts to $15,925, and will have 
spent only $7,716. Let’s see what happens at the 
end of the second heating season. The same down 
payment and eighteen monthly payments, a total of 
$6,347, while he has saved $6,370. At the end of the 
third heating season the owner has paid for the plant 
in full and has been saved $9,555. Each year there- 
after it is a clear saving. 


The Plea to the Pocketbook 


Don’t you think the average owner will be inter- 
ested in such a proposition? You are approaching 
him from a standpoint that makes a man listen—that 
of his pocketbook. Of course, this ideal condition 
will not exist on every job, but both manufacturers 
we referred to before will not consider a job which 
will not pay for itself completely at the end of the 
third season. Take this job for instance: With a 
saving of $3,185 per season, the operator would be 
justified in spending $15,925 to modernize the plant 
if necessary, as this would represent a return of 
20 per cent—an excellent investment any time. 

There is in connection with these plans actually 
no contract between the contractor and the pur- 
chaser. There is instead a contract between the 
mantifacturer and contractor and a contract between 
the manufacturer and the owner. This assures the 
contractor of being paid in full upon completion of 
his job and definitely places the responsibility for 
fuel savings squarely upon the manufacturer, where 
it belongs. 

The western prospector used to say “there’s gold 
in them thar hills.” We can aptly paraphrase it today 
by saying “there is profit in them thar commercial 
buildings.’’ It is profitable business all around, gentle- 
men. 
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Far-seeing wholesaler 
and trade 





ecure 34,911 
Remodeling Jobs 


in a period of eight months — 


Says A. R. HERSKE of American Radiator 
and Standard Sanitary Corp., in outlining 


the step-by-step program which resulted in 
a volume of $22,500,000 from old homes” 


— the purpose of beginning this discussion, I should 
like to tell you about a conversation that occurred this 
morning when one of you gentlemen approached me and 
said: “I am rather tickled to death that you are going 
to talk about modernization and I will tell you why. I 
have heard a lot about it and I have come to the con- 
clusion that it is a lot of hooey.” 

Maybe he was right, but let’s try to find the reason 
for his conclusion. 

I recall that when I was secretary of a trade associa- 
tion and we obtained a new member he sometimes felt 
that as soon as we had acted on his application and he 
had paid his dues that the next morning prices were 
going to be better and competition was going to behave. 
Just so, there is the remote possibility that in beginning 
modernization some of us had the idea that if we wrote 
a letter to our sales organization and told them that we 
had come to the definite conclusion that modernization 
was our only salvation, that then the following day we 
were immediately going to get modernization jobs with- 
out any further effort. 

Modernization today goes a little bit beyond that. 
You had a definition of sales promotion presented to you 
this morning by a modern exponent of aggressive mer- 
chandising. He explained to you the step-by-step method 
of attempting to get over the new idea of creative sell- 
ing. 

For a good many years we in this industry have de- 
voted most of our time to supplying the demand. We 
have been satisfied with selling what somebody else has 
already decided to buy. Frankly, we have been under- 
takers, waiting until there was a corpse before we bid 
for the privilege of burying it. Today we have to have 
more corpses, if that is the plural of it; we have to 





* Address delivered before the recent meeting of the Central 
Supply Association in Chicago. 





create those jobs and not just bid on the privilege of 
installing them. 

What does that all mean? Mr. Grant mentioned the 
fact that the two primary requirements of a modern 
business establishment are budgetary or financial control 
and a well thought out sales promotion plan. 

In this day of competitive selling, one thing should 


be uppermost in our minds, and that is that we are faced 
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with a necessity for planning a definite step-by-step 
program for accomplishing an objective. 

If any wholesaler comes to the conclusion that mod- 
ernization offers to him something that he needs today, 
or if he comes to the conclusion that he intends entering 
the aggressive merchandising or the modernization field, 
he must definitely realize the changes that have taken 
place in merchandising in all industries and he must be 
convinced that letter writing alone will not do it. 

He must realize that if the public wants sugar coating 
on the things they buy and feed, then it is up to 
us in the plumbing and heating industry to sugar-coat the 
pills of salesmanship that we are using and to put them 
out in a manner that is attractive to the public. We must 
impress upon our organization that our present day sal- 
vation depends on selling what the public needs, not 
what people want, and when we start out with that defi- 
nite objective we must have step-by-step procedure to 
go along with it. 

I was most interested to discover a wholesaler who 
has been successful in modernization work, and so 
instead of giving you suggestions from the manufac- 
turer’s angle I should like to tell you what this whole- 
saler says is his plan for putting over modernization 
and for telling the story of creative selling, and above, 
and better than, all, making a profit from his endeavor. 

He said this: “First I set the time for a definite 
endeavor. I called the organization in. I did not just 
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have a luncheon and say, ‘Gentlemen, we are going to 
get into modernization.’ I realized that if I talked 
modernizing to some of my salesmen they might not 
know the difference between that and the modernistic. 

“They might not know whether I was talking about 
putting square corners on round fixtures. I realized 
that I had to tell them the whole story of the transition 
that is taking effect today in the plumbing and heating 
industry, so I said this: ‘We all know that for a long 
period past we have been supplying a definite demand 
and had no means of determining our efficiency. For 
example, beginning in 1910 and up to 1920 in the matter 
of production there was that interval or period of time- 
study and efficiency experts who would enter a depart- 
ment in a factory in which possibly four or five men 
had been working for ten, fifteen or twenty years and 
for whom there had been no measuring stick of their 
ability. The foreman was the sole judge as to their 
capabilities. 

“ ‘Finally, these same efficiency experts came and made 
a study of the movements of these men and found out 
that they could produce much more if they were trained 
carefully and rigidly supervised. 

‘“*Thus there was born upon the minds of production 
executives the value of a measuring stick to determine 
the output capacity of the workmen in the factory. Then 
they established definite tasks or outputs for each man 
and agreed to pay additional compensation for exceeding 
these tasks’.” 

“Then I came to a definite conclusion,” he said, “that 
if I expected my salesmen to change over into the modern 
type of creative selling I had to study their efforts—see 
where they were weak—help them and then set a task 
for each, knowing that I would have to pay a higher 
compensation for the work they did or select better men 
to do it. 

“And that was the story I told them. I told them defi- 
nitely that the same study of output in production was 
now happening in distribution. “We have had for years 
six or seven men in the organization here. For years 
you have been going out making five or six calls on the 
trade each day. None of us here in the executive office 
has been able to tell whether you have produced a day’s 
work or not. We are now going to find a definite 
measuring stick to tell whether we are able to pay you 
the amount we have been or whether you should not have 
a definite task or quota established, above which you 
will share proportionately in profits that accrue to us. 
But before I tell you what to do I realize that I have 
to show you how to do it and allot a definite time in 
which to do it.’ 

“So I told the story of modern-day salesmanship, 
showing how refrigerators are sold, showing how wash- 
ing machines are sold, showing how vacuum cleaners are 
sold, all of them in the modern salesroom of the home, 
stressing the one important fact that today we are mer- 
chandising and not marketing. We are not selling a 
channel of distribution, we are selling the consumer 
through the trade, because only as a product is used may 
we profit by it.” 

Thus he taught them the methods that are being used 
so successfully by other industries who are aggressive 
and active merchandisers today. 

After this had been done, he set a definite quota on 
modernization jobs for each salesman—a quota that he 
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knew could be made—and of course without facts and 
without figures he had to rely a great deal upon common 
sense and such statistics as he could gather. 

After he had set the time for the endeavor and after 
he had established the quotas he told them: “Over and 
above this accomplishment you are going to receive com- 
pensation commensurate with the results that you pro- 
duce. We realize that we have not checked up for a 
period of time the number of calls that you are making. 
We realize that personal contact gets a contract, and that 
plumbing and heating equipment is sold, not bought, 
today. Each one of you, starting with this campaign, 
shall begin increasing your calls to two more a day, but 
these two more shall be upon owners in their homes, 
together with the trade. We are going to do this job 
first of selling the consumer, but later on we are going 
to depend on getting it done through the dealer who 
buys the material from us.” 

Then his next step: He realized that in his group 
of eight or ten men there might be one or two who 
wouldn’t see the picture, who had been there for ten 
or fifteen years and weren't at all interested in this new 
type of selling. These men would say, “Things have 
been going fine for years. The company can take care 
of me during hard times.” 

Here is how he handled that: He took those men in 
and made them tell him each day what they had accom- 
plished. He reasoned with them, encouraged them, and 
analyzed their results with the other men. He tried to 
find out what the man who was successful had been 
doing and he tried to sell it to the other man who wasn’t 
so successful. He determined definitely which ones of 
his organization could be built into this new modern 
type of creative salesman. He discovered that other 
type of man who, through some reason, possibly not his 
own fault, could not see the new story, and he found 
out that he was a better man in another position, not in 
selling. He inspired, he trained and he profited from 
his re-awakened selling organization. 

I said to him at that particular point: 
advertising did you do?” 

He replied, “There is the trouble. Too many of us, 
wholesalers, manufacturers and contractors, expect ad- 
vertising to do a selling job. Advertising merely tells 
the public what it is, where it can be bought, and some- 
times, for how much. Selling is the thing that is needed 
to get the product into the user’s home. I did not just 
get these men together in a room and show them all the 
copy and expect that the results would be accomplished 
with just that. I realized that advertising was adver- 
tising, whether the salesman spoke to a consumer, 
whether it was handled by a bill distributor, or through 
national advertising. 

“Everything we did was advertising, but I didn’t 
expect advertising to do a selling job. I realized one 
thing and that was the reason I went into this step-by- 
step program. I didn’t want to go into the moderniza- 
tion endeavor without a plan or a road for it to travel 
on. I use a very homely comparison. I was building 
a locomotive here. I had to build a roadbed for that 
locomotive to travel on. If I had put steam into this 
locomotive, or this modernizing idea, and started it off 
without a roadbed, it would have become an engine of 
destruction instead of a vehicle of service. 

(Continued on Page 131) 
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N CONSIDERING the ways in which expansion for 
hot water supply boilers may become closed, we would 
place at the head of the list the use of a check valve 

on the supply to the boiler or on the supply to the house. 
The one usage is shown in Fig. 1, and the other in Fig. 2. 
They amount to the same thing—in either case the 
check valve closes the path of expansion for the boiler, 
and under excessive pressure or excessive temperature, 
something is going to give unless the boiler is protected. 

Someone may ask why a check valve would ever be 
used, either on the boiler supply or on the house supply. 
The answer is that this thing is sometimes done in the 
endeavor to prevent hot water from backing into and 
injuring the water meter. This plan will be successful 
as far as protecting the meter is concerned, but it cer- 
tainly closes the path of expansion entirely, and thereby 
endangers the safety of the building and its inmates. 

Speaking of water meters, there are instances on 
record where the backing of hot water through the boiler 
supply and thence through 
the house service line, has so 
swelled the meter that the = ——— 
path for expansion has been = 
entirely closed. Under such 
conditions the meter itself 
becomes a check on the main 
supply to the house. 

Another reason the check 
valve is sometimes installed 
on the supply to the range boiler is to prevent siphonage 
of the boiler and its possible collapse. The use for this 
purpose is absolutely wrong, and needless, for siphonage 
may be prevented by the use of a vacuum valve and by 
other means. 

Incredible as it may appear, the writer once saw a 
standard government specification covering the installa- 
tion of hot water supply tanks, which included a clause 
calling for the installation on the supply line to the tank 
of a check valve. It is needless to say, however, that 
contractors working from the specifications had detected 
the thing, so that the valve was never installed. 

Another cause for the blocking of expansion is that 
the overheating of a boiler, causing the backing of hot 
water into the main supply line, will sometimes loosen 
scale and sediment and lodge it at some joint in the pipe 
so compactly as to close the pipe, thereby entirely block- 
ing expansion. 

A few years ago a small hot water supply tank ex- 
ploded in a small town in Connecticut. In this par- 
ticular instance there was apparently little , possibility 
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How to Guard Against 


Excessive Pressures in 
Domestic W ater 
Heating Systems 

By S. M. BARR 


of danger, even though there was no relief valve on the 
tank. There was apparently abundant opportunity for 
expansion back into the city main. There was no meter 
on the service pipe, and although there was a valve, it 
was found to be open after the accident. The only 
cause that could be advanced was that when the hot water 
and steam backed into the service pipe, scale and sedi- 
ment became loosened and completely closed the pipe at 
some point. A relief valve on this boiler undoubtedly 
would have averted the explosion, which, by the way, 
was caused by leaving the gas heater running all night, 
through neglect to close it off. 

In the foregoing incident, mention was made of a 
valve on the supply pipe. The closing of such a valve 
in the event of repairs, with failure to open it later when 
water is turned on and the boiler again heated, is an- 
other cause of blocking ex- 
pansion. Every such condi- 
tion points directly to the 
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An instance of the wrong 
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Toon F use of valves came to our 
Y 

Z| | | attention some time ago. It 

+ took place in connection 

| with the heating of a swim- 

ming pool in Pennsylvania. 

The. installation is shown in 

| —— Fig. 3. It will be seen that 

I the hot water supply tank 

ocmmuert ‘ took its supply directly from 

the pool, and delivered hot 

Fig. 3 water directly into it. One 


would naturally suppose an 
open system such as this entirely free from danger, but 
this was not Both supply to the boiler and flow 
trom boiler were provided with valves, and these were 
closed when the pool had to be drained and cleaned. On 
this particular occasion, after the pool had been cleaned. 
a new fire was started in the heater, but the valves were 
forgotten and remained closed. Here again the use of 
a relief valve would have prevented an explosion. 


SO. 


The following 1s an entirely different story: A safety 
valve was used on this tank, and just what happened is 


not fully understood. The valve was set to relieve at 
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65 pounds. After the explosion the valve was found in- 
tact and in perfect condition to operate at this pressure. 
It was supposed that from some unknown cause, a stop- 
page was created between the valve and the boiler. Such 
a situation as this naturally prompts us to believe that 
in locating a relief valve it is best and safest to locate 
it in such a manner that a stoppage on the flow pipe 
could not produce such a result. Prob- 
ably this can best be accomplished by 
screwing the relief valve into a special 
opening, directly into the boiler, as 
shown in Fig. 4. 
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the actual evidence needed in tracing the cause of the 
trouble. This tank was electrically heated, and con- 
trolled by a thermostat. One theory is that the thermo- 
stat failed to operate, and allowed the tank to heat until 
it became greatly overheated and finally exploded. There 
is more to the story than just this, however, for even if 
the thermostat failed, excessive heating should have been 
taken care of by a relief valve which 
was installed. From Fig. 6, which as 
we understand it, shows the detail of 
these hot water tank connections, we 
can discuss the intricacies of this 
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Another instance where a relief 
valve was in use, and still an explosion 
occurred, is illustrated in Fig 5. A 
garbage incinerator was connected up 
to a hot water tank, with a safety valve 
on the boiler, and a valve between the 
incinerator and the tank, which was 
provided for the purpose of closing off 
the boiler for cleaning purposes. 
Through ignorance, misunderstanding or oversight of 
someone, the valve was closed while the incinerator was 
in full operation. There being no relief on the in- 
cinerator itself an explosion was inevitable. This in- 
stallation was under the supervision of a skilled engi- 
neer, and yet the accident happened. The lesson we get 
from this incident is that there should be the least pos- 
sible use of valves in range boiler and hot water tank 
installations, and that the laying out of such work should 
be done with the highest degree of intelligence. 

The bursting of range boilers and water fronts often 
occurs in winter time in the colder sections of the coun- 
try, from the freezing of pipes. 

When the boiler supply pipe freezes, the condition is 
the same as when there is a check valve on it, with no 
relief valve on the boiler—the boiler explodes. 

When the cold water supply for any reason is shut off 
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Fig. 5 


from the water front and the latter becomes very hot, 
when cold water is admitted to the water front, steam 
will be generated the instant the cold water comes in 
contact with the hot surface. The expansive force of 
steam is so great that often water fronts explode from 
this cause. 

A very unusual boiler explosion came directly to the 
writer’s attention some months ago. The explosion was 
uncommonly severe and resulted in destroying some of 


a 


Fig. 4 hazards have to be taken into account, 


particular installation. It will be noted 
that a pressure reducing valve was in 
use on the water service pipe, and as 
such a valve really has the character- 
istics of a check valve, it can be seen 
that here was one more hazard that 
needed to be guarded against. Two more 











however. The relief valve instead of 
being placed directly on the tank, was placed on a pipe 
leading to a set of wash trays. It is claimed that the 
occasional discharge of water through this pipe into the 
wash trays, not being understood by the owner, he in- 
stalled a globe valve on the line to stop the discharge. 
Therefore, if this valve was closed, as seems likely, 
all possible benefit from the relief valve or through the 
relief waste was nullified. Just what caused this un- 
usual explosion cannot definitely be stated, but it seems 
as if every possible cause for the explosion was pres- 
ent. 

This of course is an unusual case, but it serves 
excellently to show in how many unlooked for ways 
disastrous results may be brought about. And it also 
shows how far wrong the so-called handy man can 
go, and what harm can result from his efforts when his 
knowledge is not equal to the job in hand. 
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What we have thus far had to say concerning boiler 
explosions relates to the blocking of expansion. 

Out of the countless numbers of range boilers and hot 
water tanks in common use, the percentage of instances 
in which explosion occurs is very, very slight. At the 
same time, when such an accident happens, it is capable 
of doing great harm to life and property, and is there- 
fore to be guarded against in every possible and con- 
ceivable way. 
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How easy it Is 








AVE you used the HAyS Bending Machine? 
If so, you know how easy it is to turn corners 
with copper tubing— 
Bends are made accurately, to any degree, 
simply by counting notches as the handles are 
brought together. 

This better bending method makes it far easier to 
get a neat installation of copper tubing around floor 
joists, pipes, etc. Fewer fittings are needed, and there’s 
far less tearing up of floors and partitions. 


And HAYS “Double-Seal” Connections 
insure life-long “leak-proof” plumbing 








A light-weight compact machine, 
with detachable lever handles; espe- 
cially designed to give easier and more 
accurate bending. 





The exclusive HAys 45° flange plus a 90° locking 
flange permanently double-seals the tubing in a 


“‘bull-dog grip.”’ 
You’ll “turn the corner’? to new business, and 
added profits, by using this modern plumbing method. Sanus at Roath 1291 
/ 


HAYS Copper Plumbing opens up splendid oppor- ; 
tunities for remodeling work, as well as new installa- N.A. om on 
une - ° 


tions. 


Write for Catalog Section 3, describing the HAYS 
Copper Plumbing Method. 


HAYS MANUFACTURING COMPANY 
ERIE, PA. 


HAYS 


~ DOUBLE SEAL CONNECTIONS 
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Job and Shop Practice 


Plumbing and Heating 





Contractor Constructs 





























Handy Carrier for Truck 
PLUMBING and heating contractor in 
Joliet, Illinois, devised and built the carrier 


rN which is shown in the accompanying il- 


lustrations. He has mounted one on the running 
board on each of two of his trucks and they have been in 
service for the last two years. A brace runs from the pipe 
support at a point just under the case to the side of the 
truck. This, together with the bolted flange connection to the 
running board holds it in place firmly. The contractor who 
devised it states that he found that the old way of putting 
nipples in pigeon holes took up too much space in his trucks 
with the added disadvantage of not permitting him to know 
at a glance the size and quantity of nipples he had on hand. 
He says that his rack will hold 400 nipples of five different 
sizes varying from %-in. to 3%4-in. in diameter and from close 
to 6 in. in length. The rack itself is 1714 in. high; 2% in. 
deep by 9 in. wide at the top and 13 in. deep by 9 in. wide at 
the bottom. The case is on a swivel and 
the drawer at the bottom contains 
nipples of the smaller size. He says he 
has a similar rack which may be built 
into the body of a truck. 











By mounting the rack on the outside 
of his truck, he has used space which 
otherwise would be wasted and at the 
same time the nipples are readily avail- 


able. 


Methods such as the one pictured, 
when employed, mark the contractor as 
one who is keeping abreast, if not a little 
ahead, of the times. This is important 
when it is remembered that the public 
is being educated to demand efficiency 
of those who work for them. 





Here is one more 














practice to add to 










the list of many effi- 
cient methods which 







plumbing and heat- 






£ ing contractors 
throughout the 
country are employ- 







ing in their work. 











It makes it possible 
to carry more material and indicates 






immediately how many nipples were 






used on the last job if the case is 






restocked alter each trip 
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O dispose of seepage below sewer level 

—or where sewerage facilities are not 
available—many plumbing contractors 
prefer one of the units Hlustrated here. Local conditions 
determine whether the electric or hydraulic unit will be 
most economical—but both pumps have many charac- 
teristics that appeal to the plumbing contractor. 


Both the Penberthy Automatic Electric Sump Pump and 
the Penberthy Automatic Hydraulic Cellar Drainer are 
immune to corrosion—they are copper and bronze 
throughout. Both are thoroughly dependable under 
the most severe operating conditions, and are economi- 
cal of electricity and water power. They are fool-proof, 
require no kid-glove handling, and are easy to install 
— when properly installed there is no servicing to 
consume time and reduce profits. 





** aes 


Manufacturing a complete line of both electric and 
hydraulic units in a full range of types and sizes, the 
Penberthy organization is especially well qualified to 
recommend the correct equipment for any specific 
case. Leading jobbers throughout the country stock 
both electric and hydraulic units. 





PENBERTHY INJECTOR COMPANY 


Established in Canadian Plant 
1886 DETROIT Windsor, Ont. 


NBERTHY PUMPS 


REMOVE SEEPAGE WATER 
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RETAIL ADVERTISING SERVICE 




















We Offer a Spring 
Plumbing Inspection 


| Just ‘Phone 
| Have us send a competent man 


o your home to check up your 
plumbing equipment. No use of 
paying excess water bills; or of 
using energy with old-fashioned 
equipment that ought to be re- 
placed. 

We'll send a man to inspect 
plumbing equipment without 
charge (or for a nominal sum) and 
to recommend whatever work may 
be necessary. 

Phone now: 


Main 123 
(In this space Your Name, etc.) 


For one column space 


Dear Madam: 

In the spring we check over just 
about everything in the house--rugs, cur- 
tains, furniture--everything, that is, 
but the plumbing. 

We get so used to having the plumb- 
ing equipment deliver service without at- 
tention that we forget the fact that it 
is mechanical equipment and should be 
examined occasionally, as the automobile 
is examined, for possible wear and tear 

Such inspections eliminate waste of 
water and do away with the possibility 
that unnoticed wear will suddenly develop 
into a major difficulty and "tie up" the 
water service for part of a day. 

We are offering our good customers 


an inspection of their plumbing equipment 


this spring for a very moderate sum (here 
quote the amount decided on). If the 
plumbing is found 0. K., you will be 
assured of uninterrupted service this 
summer. Anything necessary to put it in 
good working order will be pointed out 
and you can decide when you want the 
actual work done. 

Just telephone--Main 123--and we'll] 
have a competent man at your house at any 
time you designate. 

Very truly yours, 
HARRY BROWN 


A plumbing sales letter 

















ERE is timely, attractive copy, with selling arguments 
fitted to the season. Use the copy—without charge 
—in your newspaper space, or in your sales letters. See 
below for particulars if you want to use the illustrations. 
Get in on the spring-time household check-up. 
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THOROUGH inspection of plumbing 


equipment now will assure you uninter- 
rupted service for the summer months by 
disclosing the results of the wear and tear of 
winter usage. Just telephone— we'll send a 


competent man without charge (or for a 








nominal sum). He will go over the plumbing 
equipment thoroughly and recommend the 
work to be done—or put his O. K. on the 
equipment if nothing is needed. 








(In this space Your Name, etc.) 




















A two-column newspaper ad 


le, MEMO —INSPECT CAR 
| (AND PLUMBING NOW) 


The copy on these two pages “They say that a car is rated as a 


is for the use of readers of necessity these days,” says Harry 
Brown, local plumbing contractor, 


DOMESTIC ENGINEERING “and I suppose that is so. But we 


—without charge. if you wish haven’t come to take the car com- 
pletely for granted as yet, which is 


to use the illustrations, they probably why we have it overhauled 
once or twice a year—or at least in- 

are sold at $4.20 for twelve ca 
—three months’ service. “But plumbing is certainly neces- 
if you are using any of sary—and like the car it ought to be 
inspected now and then to avoid the 
this copy, send us samples. possibility of a complete break-down. 


W lik L ‘ h After all, plumbing equipment is me- 
e like to eep in touc chanical equipment—and it’s good 


with what our readers are business to keep an eye on things 
‘ mechanical. It lengthens their life 
doing. and so makes them less costly in the 


long run.’’ 


~ 4 Hand this publicity item to your newspaper 
66 











Sell Practical Heating 


Here is copy aimed at showing the home owner that he 
is wasting money and not enjoying comfort in his home 
in the “in between’? seasons when he does not need a 


great deal of heat, but must have some. 


A two-column newspaper ad 


RACTICAL heating is something not en- 
joyed in very many homes. Take a day 
when it’s somewhere between 40° and 50° 
outside. You need heat in the house —but 
you don’t need a roaring fire. And the trouble 
with most heating plants is that one can't get 





anything between the extremes of a dead 
| fire and one that is roaring —unless you have 
| modern, automatic, controlled heat. Let us 
tell you about its wonderful comfort. 


(In this space Your Name, etc.) 





FORTY BELOW 
AND FORTY ABOVE 
— A PROBLEM 


“How can you get a heating plant 
to furnish exactly the right amount 
of heat between those extremes?’’ asks 
Harry Brown, local heating contractor. 

“T’ll answer my own question,” he 
goes on. “You get it by having an 
automatic, controlled plant which de- 
cides for itself how much heat you 
should have, and which works just as 
hard as is necessary to give it to you— 
no more, no less. That means econ- 
omy of fuel, and it means comfort un- 
known to those who still have the old- 
fashioned, hand-fired, uncontrolled 
heating plants. Open windows in the 
‘in between’ season are dangerous. 
They mean waste from an inefficient 
heating plant.’’ 


Give this publicity item 
to your local newspapers 


Your Window 


Window displays need 
change. If you have a per- 
manent display of fixtures and 
equipment, make changes in 
lighting—use the free floor 
space for changed displays of 
accessories. Property owners 
who pass your window will 
never be particularly drawn to 
it if it remains the same in every 
detail for months at a time. 
Change—even small changes 
—is what draws attention to 
a window. 


6/7 
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Heating in the 


“In-Between’ Seasons 


WHEN its mildly cold outside, 
will your heating plant deliver 
mild heat? Or will it have to be 
run full blast, and make open 
windows and drafts (with all the 
chances of colds) necessary in 
order to be reasonably comfort- 
able? Modern, automatic, con- 
trolled heat will give you just the 
amount of heat you need, whether 
its forty below or forty above 
outside. Let us tell you about it— 
without obligation. 


(In this space Your Name, Etc.) 


A single column ad 


Dear Madam: 

On those days when it's only mildly 
cold outside, what happens in your home? 
Do you have too much heat--so that you 
have to open windows and doors, create 
drafts, and take chances with colds? 

The modern heating plant is de- 
signed to keep your house at a certain 
temperature whether it's forty below or 
forty above outside. You can see what 
that means in economy of fuel and, above 
all, in comfort. To have the rooms in 
your home at just the right, healthful 
temperature all of the time--that is true 
comfort. 

It is what the modern heating plant 
offers you. Won't you phone and permit 
us to send a competent man to explain 
just what we mean by a “modern” heating 
system? It will not obligate you, but 
for the sake of your family's health and 
comfort, we believe you'll be interested 
in knowing how scientifically controlled 
heat may be brought into your home. 

We'll be glad to meet your conven- 
Just telephone 
Very truly yours, 
HARRY BROWN 


(A heating sales letter) 


lence. 
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The Neo-Classic, at once so modern and classic, is carried out with equal distinction in bath, lavatory and 
closet; in fittings for these fixtures; in towel-bar and lighting fixtures. For the first time, it makes available a 
bathroom grouping of perfect harmony in design as well as color. 

Neo-Classic Baths are available in regular enamel or “Standard” Acid-Resisting Enamel. The Lavatory and 
closet in vitreous china. All Neo-Classic fixtures—bath, lavatory and closet, in white and each of the nine 
“Standard” colors. A copy of the book “Standard” Plumbing Fixtures for the Home,” which illustrates the 


Neo-Classic designs, will be mailed on request. Standard Sanitary Mfg. Co. 106 Sixth Street, Pittsburgh. 
Division of AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 


“Ctandard’ 


PLUMBING FIXTURES 




































































Jas. P. Marsh & Co. Acquire General Brass Co.'s 
Valve Division 


Acquisition of the radiator valve division of the Gen- 
eral Brass Co., Detroit, Mich., by Jas. P. Marsh & Com- 
pany, of Chicago, is announced by A. D. Rose, general 
sales manager of the latter concern. The Detroit com- 
pany’s manufacturing equipment is rapidly being trans- 
ferred to the Marsh plant in Chicago. The Marsh 
company is a division of the Commercial Instrument 
Corporation. 

© 


International Nickel Co. Completes New 
Manufacturing and Sales Arrangement 


The International Nickel Co., Inc., New York City, 
has just completed a manufacturing arrangement for 
producing its monel metal kitchen sinks in large quanti- 
ties. The new plan calls for direct supervision of manu- 
facture by this company and, in addition, the organiza- 
tion of its own sales department for the promotion of 
sales through the wholesaling and retailing plumbing 
trade. 


George A. Herbert, treas- 
urer and general manager, 
A. Harvey’s Sons’ Mfg. Co. 





Howard J. Harvey, execu- 
tive vice president, A. Har- 
vey’s Sons’ 


A. Harvey's Sons’ Mfg. Co. Makes Changes in 
Official Personnel 

A Harvey’s Sons’ Mfg. Co., Detroit, Mich., which is 
celebrating the completion of three-quarters of a century 
of continuous business in the plumbing and heating in- 
dustry, has announced important changes in its official 
personnel as well as the opening of a new specialty sales 
display room. 

As a result of the management re-organization, the 
company’s board of directors is now composed of the 
following: Dr. John G. Harvey, president; Howard J. 
Harvey, executive fice president; Henry B. Graves, 
secretary; George A. Herbert, treasurer and general 
manager; and Alfred J. Fritz, general superintendent. 

Mr. Herbert, who has been with the company for 
more than ten years, has been given supervision over 
plumbing and heating sales, succeeding William J. Wat- 
son who is no longer associated with the firm. Mr. Fritz, 
who has been with the Harvey company for more than 
twenty-two years, is in charge of the industrial sales de- 
partment. 

Howard J. Harvey heads the specialty sales depart- 


Alfred J. Fritz, zeneral su- 
perintendent, A. Harvey's 
Sons’ Mfc. Co. 


Mfg. Co. 
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ment. He reports that March production in the com- 
pany’s shop and foundries showed a 33 per cent increase 
over February. Mr. Harvey says that in past depressions 
these departments have been the first to reflect the return 
of activity in Detroit industries. Consequently, he looks 
upon this increase as an encouraging development for 


general business. 
* 


Move New York City Offices 

The Oster Mfg. Co. and the Williams Tool Corp. 
have moved their offices in New York City from 147 
4th avenue to Room 323-E, 30 Church street, in that 
city. Howard W. Oster is district manager in the New 
York territory. 

* 
Opens Branch in Birmingham, Ala. 

The Carrier- York Corp., Philadelphia, Pa., has opened 
a branch office in the Empire building, Birmingham, Ala. 
J. W. Pennell is manager of the branch office. 


© 
Passaic Plumbing Supply Co. Elects Officers 
At a recent meeting of the board of directors of the 
Passaic Plumbing Supply Co., Passaic, N. J., William G. 
Heuser was elected treasurer, and Harold A. Freer, vice 
president. Miss Johanna Katz 1s secretary. The firm 
was started some years ago by Samuel Eichenbaum, 
who continues as president. 
® 
Opens New Branch in Chester, Pa. 


Desco Corp., wholesalers of plumbing and _ heating 
supplies, Wilmington, Del., has opened a branch in 
Chester, Pa., at Second and Welsh streets. Charles P. 
Wilfong is manager of the new branch. 


s 
Silent Oil Glow Burner Corp. Plans Big Convention 


Silent Glow Oil Burner Corp., Hartford, Conn., has 
selected the State Armory at Hartford, the largest build- 
ing in the state, as headquarters for the organization’s 
national educational convention on June 15. Reserva- 
tions have already been made by many accessory manu- 
facturers for exhibit space, and the officials in charge 
promise an educational program for the dealers present. 
Approximately 1,000 persons are expected to attend the 
affair, including a large delegation from Silent Glow 
il Burner Corp., Limited, of Canada. Arrangements 
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A view of the show 

room of the Long Beach 

branch of the Southern Counties Supply Co., Ltd... of Santa 
Ana, Calif. 
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have been made for prominent speakers to address the 
convention. The various types of oil burners manufac- 
tured by the firm will be on display. 


* 
Charles B. Nash Elected Director of Heating 
and Plumbing Finance Corp. 


Charles B. Nash, vice president of the Standard Sani- 
tary Mfg. Co., Pittsburgh, and Director of Publicity of 
the American Radiator & Standard Sanitary Corp., New 
York City, has been elected a 
director of the Heating & Plumb- 
ing Finance Corp. The Heating 
& Piping Finance Corp. is a sub- 
sidiary of the American Radiator 
& Standard Sanitary Corp. 

Associated with Mr. Nash, as 
directors of the finance corpora- 
tion, are: R. J. Hamilton, presi- 
dent of the American Radiator 
Co.; D. M. Forgan, vice presi- 
dent and treasurer of the Amer- 
ican Radiator Co.; M. J. Beirn, 
vice president and general man- 
ager of sales of the Amer- 
ican Radiator & Standard Sani- 
tary Corp., and L. H. Goldbright, Jr., vice president and 
treasurer of the Heating & Plumbing Finance Corp. 


Mr. Nash is well known in plumbing circles, and for 
many years has served on the convention and exposition 
committee of the National Association of Master 
Plumbers. He has been active in progressive movements, 
being a member of the board of directors of the Plumb- 
ing & Heating Industries Bureau, Chicago, president of 
the Pittsburgh Commission for Training of Plumbers’ 
Apprentices and president of the Advisory Board of 
Western Pennsylvania. 


Charles B. Nash 


* 
Bristol Co. Moves Pittsburgh Office 


The Bristol Co., Waterbury, Conn., has moved its 
branch office in Pittsburgh, Pa., from the Frick building 
to new quarters in the Kopper’s building, 436 Seventh 
avenue, in that city. 

° 
G. Walton Busch & Sons of New York City 
Move Plant 


G. Walton Busch & Sons have moved their plant from 
203 East Forty-sixth street to 726 Third avenue, New 
York City. The new location adds materially to the 
facilities of the firm. G. Walton Busch is president and 
treasurer of the organization; Merwin E. Busch, vice 
president, and Raymond S. Busch, secretary. 


* 
Merges With Stacey Engineering Co. 


Merger of the International Derrick & Equipment 
Co. of Columbus, Ohio, and the Stacey Engineering Co. 
of Connersville, Ind., which operates the P. H. & F. M. 
Roots Co., the Connersville Blower Co., Inc., and the 
Wilbraham-Green Blower Co. plants, into a new com- 
pany to be known as the International Stacey Corp. was 
recently announced. Headquarters of the new corpora- 
tion will be in Columbus, Ohio. 
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For you! PROFIT this spring by ia 
ernizing obsolete heating plants. Go 
after this business now with the help 
of Warren Webster & Company. 




















HEATING CONTRACTORS .. . GEI THIS BOOK! 


Read it from cover to cover. It tells how modernization of heating systems reduces 
fuel waste, lessens depreciation. Get six, or more, copies to hand to your prospects. 
You'll find it effective sales help. 


WARREN WEBSTER & COMPANY 

Camden, New Jersey 
Send me copies of your book about modernizing obsolete heating plants. [ have a prospect to 
modernize. C) Vacuum CL) Vapor C] two-pipe steam CJ] one-pipe steam 
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SoL_Lip NicKEL SILVER 


...a white long-wearing base 
for quality plumbing fixtures 


The increasing demand for a white base for plated sanitary fixtures points to the superiority of solid 
Nickel Silver.* This solid white metal...a high Nickel alloy...provides an ideal base material for 
chromium plated fixtures. Solid Nickel Silver plumbing fixtures resist the corrosive action of gases and 
acids. If the Chromium plating wears off, if the base is Nickel Silver, no unsightly spots will show 


to mar the appearance of fixtures. Solid Nickel Silver, itself is also easily cleaned. Hard and tough 





like bronze, it renders lifetime service and gives unusual wear-resistance in valve seats. To meet 


architectural standards of quality specify Solid Nickel Silver plumbing fixtures—they “look better longer”. 





*SILVARD is the name used by Stendard Sanitary 

Mfg. Co. to identify its Nickel Silver used in plumb 

ing fixtures. Thisis asolid white metal and contains 
a high percentage of Nickel 
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THE INTERNATIONAL NICKEL COMPANY, INC., 67 WALL STREET, NEW YORK, N.Y 


Miners, refiners and rollers of Nickel...Sole producers of Monel Metal 


internal Revenue Building, Washington, D.C. Chromium Plated Solid Nickel 

Silver®® plumbing fixtures by Standard Sanitary Mfg. Co., Pittsburgh, Pa. ; 

Arch. James A. Wetmore, Treas. Department, Washington, D.C.; General 

Contractor, James Baird Company, Inc., Washington, D.C.; Plumbing Con- 
tractor, W. G. Cornell Co., Washington, D.C. 
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S. T. Johnson Co. Holds Successful Convention 

A banquet at Atlantic City, N. J., on Sunday evening, 
April 12, brought to a close the 3-day convention of 
the S. T. Johnson Co., of Oakland, Calif., which was 
held at the company’s Philadelphia factory branch, April 
10 to 12. The meeting was attended by the company’s 
distributors, dealers and salesmen from all parts of the 
United States and Canada. 

Each day’s program was divided into sales and engi- 
neering sessions. Special educational exhibits were main- 
tained by accessory manufacturers, and addresses were 
made by dealers and authorities, on sales, advertising and 
engineering subjects. 

Other equally interesting features of the meeting and 
exposition included an inspection tour of commercial and 
industrial plants located in and around Philadelphia in 
which the company’s products are being used; also the 
demonstrations of the company’s new type burner. 

® 
Fire-King Stoker Co. Elects Officers, Increases 
Directors 

E:xpansion of the Fire-King Stoker Co., Indianapolis, 
Ind., through the election of additional directors and the 
adoption of an enlarged plan of manufacturing and sell- 
ing activities has been announced by officials of the 
company. 

The announcement followed the regular monthly meet- 
ing of the company’s board of directors, at which time 
the new directors were named and officers elected. The 
new board includes FE. S. Pearce, Burrell Wright, E. M. 
Costin, Edward S. Goodrich and Murray McConnel, in 
addition to H. M. Angell and V. W. Potts, members of 
the retiring board. 

In the election of officers following the meeting of 
directors, Mr. McConnel was named president, succeed- 
ing Mr. Angell. The latter was elected vice prestdent, 
and Mr. Potts was re-elected to the position of secretary- 
treasurer. Announcement also was made that T. Hope- 
well, who for the past year has held the position of vice 
president and general manager, will direct the manufac- 
ture and sale of the company’s products in Canada, by 
the Manitoba Bridge & Iron Works of Winnipeg. 

+ 
Distributes Announcement on Trade Practice Rules 


A release from the office of Frank S. Hanley, secre- 
tary of the Eastern Supply Association, quotes one of 
the commissioners of the Federal Trade Commission, 
Washington, D. C., speaking on the effects of the com- 
mission’s approval of trade practice conference rules 
adopted by an industry as follows: “The legal effect 
of the approval by the commission of these rules is abso- 
lutely nothing. Our approval does not increase or 
diminish the jurisdiction of the commission. Our ap- 
proval does not give to nor take from anyone who takes 
part in a conference any right, privilege or immunity 
whatever. It does not change the law. What the law 
is, those who take part in these conferences must know 
and take the responsibility of obeying. Group I rules 
refer to practices that are in violation of law. Such 
practices if followed by the industry, and if not aban- 
doned by mutual agreement of the competitors in each 
industry, will be suppressed by the commission by an 
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order to cease and desist. Group II rules are of a dif- 
ferent character. Group II rules are where the com- 
petitors mutually agree that they will go further than 
the law requires, in economy, in honesty, in fairness and 
in just dealing. There is this difference between Group I 
and Group II—that if a competitor is injured by the 
practices in Group I, he can appeal to the Federal Trade 
Commission or to the Department of Justice for relief, 
but as to relief from the practices described in Group II, 
the only appeal is to the fairness and justice of his com- 
petitor.” Added is the statement by the commissioner 
that the record shows Group II rules are very seldom 
violated, as 95 per cent of that group are kept in good 
faith. 
* 
M. T. G. A. to Open Season May 26 

The Metropolitan Trade Golf Association has sched 
uled its first meet of the year for May 26 at the Tama 
rack Country Club, Port Chester, N. Y. Harry N. 
booth, vice president of the United States Radiator 
Corp., Detroit, Mich., is to be the host, 

® 

Delaware Valley Trade Golfers Open Season 

The Delaware Valley Trade Golf Association of Phila 
delphia, Pa., opened the 1931 season at the Ocean City 
Golf club, Ocean City, N. J., on April 24. Dinner and 
the annual meeting followed at the Caravan club in 
Atlantic City, at which time the following officers were 
elected: Charles P. Hackett, president; Frank Wilson, 
vice president ; William McPhail, second vice president ; 
Hf. J. Kleinman, secretary and treasurer, and W. G. 
Tyler, captain. : 

Three new members were accepted, as follows: John 
Hall, vice president, Standard Sanitary Mfg. Co., Pitts- 
burgh; A. S. Norton, manager, Pleasantville Plumbing 
Supply Co., Pleasantville, N. J., and William J. Hep- 
burn, manager, Seashore Supply Co., Atlantic City, N. J. 
A cup presented by W. G. Brewton, to be known as the 
W. G. Brewton trophy, was accepted. The next meet 
will be held on May 22 at the Manufacturers’ club in 
Philadelphia. The June meet will take place at the 
Trenton Country club, Trenton, N. J., on June 26. 

The scores for the afternoon round follow: 


oS mB & G. H N 
W. G. Brewton..110 25 = &5 W. A. McPhail S88 14 74 
John Bitzer .....106 28 78 A. M. Maddock... 98 22 76 
Jack Squires .. 106 16 90 Cc. W. Owen......102 23 79 
A. A. Tomlinson. 99 24 75 (has. P, Hackett.111 30 = 81 
R. Kleinman.....108 25 8&3 He.sgJ. Kleinmman..104 206 = &4 
ee 103 23 80 T. Norton (gruest) | 
R. “mith (guest).102 

+ 


New England Metal Products Golfers 
Open Season 

The New England Metal Products Golf Association 
holding its first meet of the year April 29 at the Wan 
namoisett Country Club entertained 35 members and 
guests at luncheon, dinner and 18 holes of golf on that 
splendid course. The day was rather cool and quite 
windy and therefore high scores were the rule. There 
were five prizes awarded for the low nets. 

In the evening the annual business meeting of the 
association was held at which time By-Law No. 2 was 
revised limiting membership to an owner, partner or 
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executive and any candidate for membership must be a 
member of a recognized golf club. The secretary-treas- 
urer read his annual report for the year 1930 which was 
accepted. The meeting then proceeded to the election 
of president and a secretary-treasurer for the year 1931. 
The nominating committee of which Frank A. Monroe 
was chairman, presented the following names: E. B. 
Lane, president, and John S. Nicholl, secretary-treas- 
urer. No nominations were made from the floor and 
the election by vote was made unanimous. Robert E. 
Sargent, a former president of the association, made 
an impressive speech, telling of the great work done by 
last year’s president, Herbert D. Nickerson, and on 
behalf of the association presented him with a handsome 
clock. 

Mr. Nickerson then escorted E. B. Lane, the new 
president, to the chair. Mr. Lane expressed gratification 
at being elected to the office and stated that committees 


Business 


Joun HEINKEL, president of the Blake Specialty Co., 
Rock Island, Ill., has been east attending the annual 
meeting of the United States Chamber of Commerce at 
Atlantic City, N. J., and the meeting a few days later of 
the Congress of Chambers of Commerce of the World 
at Washington. Mr. Heinkel is a national counselor of 
the United States Chamber of Commerce, representing 
the Cast Iron Plumbers’ Specialty Association. 

ALFRED F, Howe, whose 
likeness appears herewith, 
lias been appointed western 
sales manager of the Borden 
Co., Warren, Ohio, as an- 
nounced in the May 2 issue 
of Domestic ENGINEERING. 
Mr. Howe is making his 
headquarters at 717 Calmar 
avenue, Oakland, Calif. He 
will cover the entire Pacific 
Coast and the states of 
Nevada and Arizona. Mr. 
Howe was associated with 
the Borden Co. till five 
years ago, as vice president 
and general sales manager. 





Alfred F. Howe 


W. GERALD BryYANT, president and treasurer of The 
Bead Chain & Mfg. Co., Bridgeport, Conn., has been 
elected a director of the Bridgeport Public Library to 
fill the unexpired term of his father, Waldo C. Bryant, 
terminating June 1, after which Mr. Bryant will be a 
candidate for the office. 

WILLIAM G. BoaLes is operating in Detroit and vicin- 
ity aS a manufacturer’s agent, representing the C. F. 
Church Mfg. Co., Holyoke, Mass., and McDonnell & 
Miller, Chicago. Mr. Boales was formerly associated 
with the Hoffman Specialty Co. and has been active in 
the American Society of Heating and Ventilating En- 
gineers and also was president of the National Associa- 
tion of Plumbing and Heating Salesmen. 
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would be appointed later. After extending a vote of 
thanks to Mr. Nickerson and his Providence friends for 
the great day they had given the members, it was voted 
to adjourn. 

The next meet will probably be held the week of 
May 18 at Woodland Golf Club. 


® 
Spang, Chalfant & Co., Inc., Entertains 
Boston Contractors 


Spang, Chalfant & Co., Inc., Pittsburgh, Pa., was host 
to a large group of heating contractors at a showing of 
“SpANG’S First CENTURY” at the Engineers Club 
in Boston, Mass., recently. J. J. Milliken, New England 
representative for Spang, Chalfant & Co., Inc., was in 
charge of the show, which was a talking picture version 
of the making of steel pipe and tubing. At the conclu- 
sion of the picture, a buffet lunch was served. 





Personals 


G. W. Cramer, formerly assistant advertising man- 
ager of Goulds Pumps, Inc., Seneca Falls, N. Y., has 
been promoted to the post of advertising manager of the 
company. H. F. MILcer, formerly advertising manager, 
has been made manager of the industrial sales depart- 
ment. 

WILLIAM R. WEBSTER, chairman of the board of 
directors of the Bridgeport Brass Co., Bridgeport, Conn.., 
and president of the Automatic Machine Co., also of 
Bridgeport, has been appointed chairman of the indus- 
trial relations committee of the National Association of 
Manufacturers. 

C. S. DurKEE, 602 West Ran- 
dolph street, Chicago, IIl., has 
been appointed Chicago repre- 
sentative for the Armstrong Mfg. 
Co., of Bridgeport, Conn. Mr. 
Durkee was formerly Western 
manager for J. H. Williams & 
Co. of Buffalo, N. Y., and he has 
a wide acquaintance in the plumb- 
ing and heating trade. 


M. B. MAcNEILLE has been 
appointed Western sales manager 
for Dayton-Dowd Co., Quincy, 
Ill. He will make his head- 
quarters in San Francisco, Calif. 
Prior to assuming his new position, Mr. MacNeille was 
for nineteen years connected with the pump division of 
Fairbanks, Morse & Co., Chicago. During this period he 
served the Fairbanks company in the capacity of design- 
ing engineer on centrifugal pumps, chief engineer of the 
hydraulic division, and for the past six years as manager 
of its pump division. 

Maurice BurnsipE of Scituate, R. I., a past presi- 
dent of the Rhode Island State Association of Master 
Plumbers, is confined to the Rhode Island hospital, at 
Providence. Mr. Burnside has been ill for some time 
and only recently was transferred to the hospital. 





Cc. 8. Durkee 
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Your testing ground is on the 
job you install. If you feel 
you can afford to experiment 
with inferior fittings you must 
be prepared to stand the 
losses. But if you want to be 
sure—if you want to know 
how the job will be before 
you install it—then, stick to 
M.1.F. Malleable lron Fittings. 
They have been used by hun- 
dreds of contractors for years, 
because of their supreme 
quality. 


Your jobber can supply you 


MALLEABLE - IRON - eat - COMPANY, —— CONN. 
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PLUMBING 
FIXTURES 


as used in 
WU A AL 


COMBINATION 
LAUNDRY TRAY FAUCET 


we COMPRESSION 
LAUNDRY FAUCET 


COMBINATION SINK FAUCET 


“PLUMBING fixtures by Capitol Brass” is synonymous 
with the very finest obtainable in this type of equip- 
ment. Thoroughly up-to-the-minute in design, their 
workmanship is such as can be turned out only by skilled 
craftsmen with the most modern of plant equipment. 
Install Capitol Brass fixtures and eliminate guesswork 
from your purchase of this equipment. The models here 
illustrated are only a few from the complete Capitol 
line. Buy them from your nearest plumbing supply house. 


Bohn Aluminum & Brass Corporation N 


APITOL BRASS DIVISIO 


MANUFACTURERS OF BRASS VALVES, BOILER TRIMMINGS AND PLUMBERS’ BRASS GOODS 


DETROIT ~ MICHIGAN 
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Western New York Chapter Hears Representative 
of National Tube Co. 


The Western New York Chapter of the American 
Society of Heating and Ventilating Engineers held an 
interesting and instructive meeting at the Hotel Buffalo, 
Buffalo, N. Y., on April 13. The guest speaker of the 
evening was C. J. Lundvall, field engineer, National 
Tube Co., Pittsburgh. Reports of the committee chair- 
men were read immediately following dinner. Mr. Burke 
read two bills now in the state legislature. One of these 
bills has to do with an amendment to the law covering 
the licensing of professional engineers and land survey- 
ors. The other concerns an amendment to the multiple 
dwelling act. Mr. Burke requested those interested in 
securing favorable action on these bills to write their 
representative in Albany to this effect. 


In his talk, Mr. Lundvall described the manufacturing 
methods employed by his company and told of the re- 
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search laboratory that it maintains. Turning to the his- 
tory of pipe making, he said that in the beginning tubes 
were made of clay, lead, bronze and bamboo, and that it 
was not until the invention of artificial gas in about 1815 
that a quantity demand developed for pipe to convey 
this product. He explained that until this time iron 
tubes had been made by hand. The speaker’s talk was 
followed by six reels of motion pictures, entitled ‘“Ar- 
teries of Industry.” Later, Mr. Lundvall answered 
questions asked by the members. 


« 
Western Trade Golfers to Open Season May 20 


The Western Trade Golf Association of Chicago will 
hold its first tournament of the season at the Wilmette 
Golf Club, Wilmette, III., on Wednesday, May 20. Sec- 
retary Charles E. Price says that a large number of 
members have indicated their intention to attend the 
opening tournament. 


Dates of Coming Conventions 


May 15 and 16, 1931—WASHINGTON—tThe annual conven- 
tion of the Washington State Master Plumbers, to be held at 
Spokane, with headquarters at the Davenport hotel. 


May 18 and 19, 1931—GEORGIA—The 39th annual conven- 
tion of the Georgia State Association of Master Plumbers, to 
be held at Brunswick, Ga., with headquarters at the Ogle- 
thorpe Hotel. 


May 18 and 19, 1931—ALABAMA—tThe annual convention of 
the Alabama Master Plumbers’ Association, to be held at 
Birmingham, with headquarters at the Hotel Bankhead, 

May 18, 19 and 20, 1931—KENTUCKY—tThe annual conven- 
tion of the Kentucky State Association of Master Plumbers, 
to be held at Ashland, with headquarters at the Ventura 
hotel. 


May 19 and 20, 1931—PENNSYLVANIA—The annual conven- 
tion of the Pennsylvania Master Plumbers Association, to be 
held at Allentown, with headquarters at the Americus hotel. 

May 18, 19, 20, 21 and 22, 1931—CALIFORNIA—The annual 
convention of the State Association of Master Plumbers to 
be held at San Diego, Calif., with headquarters at the U. S. 
Grant hotel. 

May 22 and 23, 1931—OREGON—tThe annual convention of 
the Oregon State Association of Master Plumbers, to be held 
at Bend. Convention headquarters will be at the Elks Tem- 
ple, and hotel accommodations at Pilot Butte Inn. 


May 26 and 27, 1931—NEW JERSEY—tThe annual conven- 
tion of the New Jersey Association of Master Plumbers, to 
be held at Trenton, with headquarters at the Hotel Hilde- 
brecht. 

June 2, 3, 4 and 5, 1931—N. D. H. A.—The annual conven- 
tion of the National District Heating Association to be held 
at Boston, Mass., with headquarters at the Hotel Statler. 


Jane 4 and 5, 1931—NORTH CAROLINA—The annual con- 
vention of the North Carolina Association of Plumbing and 
Heating Contractors, to be held at Wrightsville Beach, with 
headquarters at the Ocenaic hotel. 


June 5, 1931—VIRGINIA—The annual convention of the 
Virginia Associated Plumbing and Heating Contractors, Inc., 
to be held at Richmond. 

June 22-26, 1931—A. S. H. V. E.—The semi-annual meeting 
of the American Society of Heating and Ventilating Engi- 
neers, to be held at Swampscott, Mass., with headquarters 
at the New Ocean House. 

June 23 and 25, 1931—-N. A. M. P. AUXILIARY—tThe annual 
convention of the Women’s Auxillary to the National Associa- 
tion of Master Plumbers, to be held in the Hotel Schroeaer, 
with headquarters at the Hotel Schroeder. 

June 23, 24 and 25, 1931—N. A. M. P.—The forty-ninth 
annual convention of the National Association of Master 
Plumbers, to be held at the Auditorium, Milwaukee, Wizs., 
Milwaukee, Wis. 

September 8-11, 1931—-A. S. S. E.—The annual convention 


of the American Soclety of Sanitary Engineering to be held 
at Richmond, Va., with headquarters at the Jefferson hotel. 


COMING TRADE EVENTS 


May 18, 1931—The second golf tournament of the Central 
Trades Golf Association, to be held at Stanton Heights Coun- 
try Club, Pittsburgh, Pa. 

May 20, 1931—The first tournament of the Western Trade 
Golf Association, to be held at Wilmette Golf Club, Wilmette, 
Ill. 

May 21 and 22, 1931—The second Midwest Bituminous Coal 
Conference, to be held at the University of Illinois, Urbana. 

June 6, 1931—The annual outing of the Brooklyn and Long 
Island Plumbing Supply Credit Association, to be held at 
Narragansett Inn, Lindenhurst, Long Island, N. Y. 

June 9, 1931—The second tournament of the Plumbing and 
Heating Golf Association of New York, to be held at .West- 
chester Hills Golf Club, White Plains, N. Y. 

June 9 and 10, 1931—The Second Plumbing and Heating 
Conference of the Maine State Master Plumbers’ Association, 
to be held at the University of Maine, at Orono, under the 
auspices of the department of civil engineering. 

June 10 and 11, 1931—The third annual Potomac States 
Plumbing and Heating Institute, to be held at George Wash- 
ington University, Washington, D. C. 

June 11, 1931—The second golf tournament of the Plumbing 
Contractors’ Association of Chicago, to be held at Big Oaks 
Golf Club. 

June 22, 23, 24 and 26, 1931-——-Exposition of plumbing, heat- 
ing and allied products, in connection with the forty-ninth 
annual convention of the National- Association of Master 
Plumbers, in the arena of the Auditorium, Milwaukee, Wis. 

July 14, 1931—-The third tournament of the Plumbing and 
Heating Golf Association of New York, to be held at North 
Hills Golf Club, Douglaston, L. 1. 

July 22, 1931—-The third golf tournament of the Plumbing 
Contractors’ Association of Chicago, to be held at Euclid Hills 
Golf Club. 

August 20, 1931—-The fourth golf tournament of the Plumb 
ing Contractors’ Association of Chicago, to be held at Tam 
O’Shanter Golf Club. 

September 23, 1931—The fifth golf tournament of the Plumb- 
ing Contractors’ Association of Chicago, to be held at Oak 
Hills Golf Club. 

September 23, 1931-—-The fourth tournament of the Plumb- 
ing and Heating Golf Association of New York, to be held at 
the Westchester Country Club, Rye, N. Y. 

October 20, 1931—The fifth tournament of the Plumbing and 
Heating Golf Association of New York, to be held at Kings 
Ridge Club, Portchester, N. Y. 

November 16-21, 1931—-The Third International Conference 
on Bituminous Coal, to be held at Carnegie Institute of 
Technology, Pittsburgh, Pa. 
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News of Plumbing and 


Heating Contractors 








Potomac States Institute to Be Held June 10-11 


‘+ The third annual Potomac States Plumbing and Heat- 
ing Institute will be held at George Washington Uni- 
versity, Washington, D. C., on June 10 and 11. The 
committee in charge anticipates a good attendance at this 
year’s meeting and is planning an interesting and in- 
structive program. 
® 
Utah Association Continues Code Efforts 


The Utah State Association of Plumbing and Heating 
Contractors, according to W. A. Rupea, executive sec- 
retary, is continuing its efforts to secure the adoption of 
plumbing codes by the various counties and incorporated 
cities in the state. 

+ 
Chicago Contractors’ Golf Dates Are Set 


The Plumbing Contractors’ Association of Chicago 
opened its golf season at Cog-Hill Golf and Country 
Club on Thursday, May 14, when play was officially 
started for the Association cup and the season prizes. 
The results of this first meet will be announced in the 
next issue of DoMEsTIC ENGINEERING. 

Five tournaments remain to be played before the 
season closes. The next one will be at Big Oaks on 
June 11, then Euclid Hills on July 22, Tam O’Shanter 
on August 20 and Oak Hills on September 23. The 
date and place for the October tournament have not as 
yet been determined. 

At each tournament there will be three prizes in each 
class for members and guests, as well as a prize for the 
winner of each flight. W. J. Sievert is chairman of the 
golf committee. 

* 
Tri-City League Elects Directors 


At a recent dinner-meeting in the Fort Armstrong 
hotel, Rock Island, IIl., the Tri-City Plumbing and Heat- 
ing Trade Development League selected eight members 
to serve on the board of directors of the organization 
for a two-year period. The following were selected: 

To represent the master plumbers and heating con- 
tractors: A. P. Beck of Moline, Ill., and James Corken 
of Davenport, Ia. 

To represent the wholesalers: C. H. Kilday of N. O. 
Nelson Mfg. Co., Davenport, and W. C. Yerger of 
Standard Sanitary Mfg. Co., Rock Island. 

To represent the manufacturers: FE. B, Caldwell of 
Warren Webster & Co., Rock Island, and Anthony 
Spoodis of Herman Nelson Corp., Moline. 
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To represent the journeyman plumbers and steamfit- 
ters: Christ Schmidt of Rock Island, and Mallte Col- 
lins of Moline. 

The speaker of the evening was Benjamin Horn, a 
member of the Rock Island architectural firm of Horn & 
Sandberg, who spoke on the relationship between the 
architect and the builder. Entertainment was provided 
by local radio artists. 

The nominating committee was composed of the fol- 
lowing: Frank Ervin, S. J. Bergens, Otto Meinert and 
Fred Pappenbrock, all of Davenport; W. C. Yerger and 
W. H. Collins, of Rock Island; A. P. Beck and Louis 
Plambeck, of Moline. 

© 
Buffalo Association Honors Past Presidents 


The Master Plumbers Association of Buffalo, N. Y., 
held an “Old Timers’ ” dinner meeting on the evening 
of April 9, at the Hotel Touraine, Buffalo. Since its 
inception, the Buffalo association has had thirty presi- 
dents, eighteen of whom are still living. Of the latter, 
thirteen were present at the dinner meeting. 

The living past presidents of the association are: 
Charles B. Huck, James S. Stygall, Thomas J. Kavany, 
Frank L. Beyer, John J. Kavany, Charles A. Smith, 
George D. Clucas, George H. Drake, A. C. Kranichfeld, 
William Dechert, August Ebke, William -_MacGamwell, 
A. G. Kranichfeld, William E. Shaddock, George W. 
Frank, Carl L. Johndahl, Henry J. Ritter and Christian 
H. Brenner. 

The deceased presidents are: Jacob Davis, Edward 
C. Cook, L. P. Beyer, Charles Geiger, F. H. Yuhl, J. H. 
Kuepper, Ph. Cornelius, Daniel Lund, Samuel Wright, 
J. T. Welch, W. H. Caines and Samuel Stewart. 


* 
Regional Management Conference to Be Held 


in Buffalo, N. Y. 

A decision was reached at a recent meeting in Buf- 
falo, N. Y., of representatives from all three branches 
of the industry to hold a Regional Management Confer- 
ence in that city the latter part of this month. The 
meeting was attended by manufacturers, wholesalers and 
the directors of the Master Plumbers Association of 
suffalo. The conference will be given under the direc- 
tion of the Plumbing and Heating Industries Bureau, 
Chicago, and will be along the same lines as other con- 
ferences which this organization has sponsored in vari- 
ous parts of the country in the past several months. 

Christian Brenner, president of the Buffalo associa- 
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tion, presided at the meeting. George H. Drake, presi- 
dent of the National Association of Master Plumbers, 
was in attendance and told of the results of the confer- 
ences already held. He said they have increased the 
volume of repair and replacement business. President 
Drake said that the Plumbing and Heating Development 
League of Philadelphia and the Philadelphia Master 
Plumbers Association were largely responsible for start- 
ing the conference idea. 

Mr. Brenner appointed Frank Clucas, a member of 
the local master plumbers’ association, E. J. Leary of 
the local heating and piping contractors’ organization, 
and Joseph Perry, representative of the local journey- 
men, to serve on the arrangements committee. 

4 
Maryland State Association Re-elects Officers 


The annual election of officers of The Association of 
Master Plumbers of the State of Maryland, Inc., was 
held recently, at which time all of the officers were 
re-elected for the ensuing year. The officers are: 

August Malthan, president; William H. Williams, Ist 
vice president ; Gustav Wirth, 2nd vice president ; Frank 
F. Breyer, treasurer; Thomas J]. Thaler, recording sec- 
retary, and Chester R. Weaver, sergeant-at-arms. The 
directors are: Francis C. Dorsey, Frank J. Knell, Sam- 
uel E. Houck, William F. Mylander, August V. Eidman 
and John W. Clark, executive secretary. 

e 
Annual Fox River Valley Educational Conference 


to Be Held May 26 


The second annual Fox River Valley Plumbing and 
Heating Educational Conference will be held in the form 
of a dinner-meeting at the Hotel Retlaw, Fond du Lac, 
Wis., on Tuesday evening, May 26. The principal 
speaker will be Daniel W. Mead, professor of hydraulic 
and sanitary engineering at the University of Wisconsin. 
His subject will be, “An Engineer’s View of the Plumb- 
ing and Heating Industry.” Professor Mead is a former 
master plumber, and is familiar with conditions in the 
industry. 

The affair is to be given under the auspices of the 
Fox River Valley Plumbing and Heating Trade. O. J. 
Dorr, director of the Fond du Lac Vocational School, is 
in charge of arrangements. 

Plans are being made for a large attendance at the 
meeting. Dinner will be served at the hotel before the 
business session starts. 





The large building at the left is the new shop and garage 

of Allan T. Speirs, master plumber of Lyme, Conn. At the 

right is the old shop which is being moved to the rear 

of the new one, where it will be used for storage pur- 

poses. Mr. Speirs continues to keep fourteen men busy 
the year around and operates eleven autos 
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Milwaukee Prepares for Big National 
Convention 


ILWAUKEE, Wis., which will be the host to 
the National Association of Master Plumbers 
at the 49th annual convention June 23, 24 and 
25, will also provide in connection with the convention 
an exposition of plumbing, heating and allied products 
which is.expected to outshine any previous exhibit in the 
history of the organization. This year’s exhibit will be 
especially attractive because of the setting, it being held 
in one of the most magnificent halls ever utilized for this 
purpose. 





The convention and exposition will be held under the 
same roof at the Milwaukee Auditorium. There will be 
single daily sessions of the 
convention starting at 10:00 
a. m. and closing at 2:30 
p. m. The sales promotion 
committee, headed by Chair- 
man C. W. Wanger of Phila- 
delphia, will conduct pro- 
grams in the convention hall, 
starting at 3:30 p. m. Tues- 
day and Wednesday after- 
noons, June 23 and June 24. 
The convention programs 
will be of outstanding inter- 
est and value. While the de- 
F. C. Kuetemeyer, of Mil- tails are not as yet complete, 
waukee, chairman, conven- the arrangements have pro- 
tion and exposition com- . . 

sntinn gressed sufficiently so that it 

is assured there will be speak- 

ers of prominence, whose message to the master plumbers 
will be of great worth. 





The exposition will be held in the arena of the audi- 
torium. All convention attendants will pass through the 
exposition hall going to and from the general sessions. 
The exposition will open June 22 at 10:00 a. m. and con- 
tinue daily until 10:00 p. m., closing Thursday, June 
25 at 6:00 p. m. 


The headquarters hotel will be the Hotel Schroeder. 
only two blocks from the Milwaukee Auditorium. At 
this hotel will be held the sessions of the Women’s 
Auxiliary. The opening session for the auxiliary will 
take place Tuesday, June 23, at 2:30 p.m. The closing 
session will take place Thursday, June 25, starting at 
9:30 a. m. and continuing throughout the day. There 
will be a memorial service by the auxiliary, probably on 
Monday afternoon, June 22. The entertainment for 
the women in attendance at the Milwaukee gathering will 
include a “Badger State Tea” held in the Schroeder ball- 
room on Monday afternoon. There will also be a motor 
tour of Milwaukee boulevards and parks, followed by a 
luncheon at the Hotel Schroeder on Wednesday, June 24. 


The entertainment for both men and women, will in- 
clude a “Get-Acquainted Party” at the Hotel Schroeder 
on Monday evening, June 22, as well as the Reception 
and President’s Ball, which will be held at the Hotel 
Schroeder, Thursday evening, June 25. On Tuesday and 
Wednesday evenings there will be an elaborate entertain- 
ment for both men and women in Mechanics’ Hall at 
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Put YOURSELF and YOUR 
Installations Into the Pro- 
tection of the Honest Spiral 
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OU will cut your labor costs and make a 

greater profit for yourself... you will insure 
clean, unfailing flow of water and unclogged 
passage of gas, air, oil and other liquids. . . if 
the pipe you specify, recommend or install is 
marked with the famous indented spiral. 


For the indented spiral, together with the 
Reading name and date of manufacture, is the 
only way of making sure that you get genuine 
puddled iron pipe made as Reading has made 
it for 83 years. 

And only pipe made from such material has 
passed the tough test of generations of service. 
Install Reading Pipe that resists rust, vibration, 
shock, fatigue and electrolysis as does no other 
pipe, and that is never affected by destructive 
green corrosion. Then you will be sure of 
lifetime satisfaction. 


For information and quotations address 


READING IRON COMPANY 
READING, PENNSYLVANIA 


Atlanta, Baltimore, Boston, Buffalo, Pittsburgh, Cincinnati, New York, Detroit, 
Houston, St. Louis, San Francisco, Seattle, Chicago, Philadelphia, 
Tulsa, Los Angeles, Kansas City 


READING PRODUCTS 
Pipe Tubing Casing Nipples Couplings 
Bar Iron Blooms Cut Nails Boiler Tubes 


READING; 
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For close bends, use Reading Special 
Bending Pipe..write us for information. 
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Goulds Offers a Double Profit 


HERE is a double profit in the Goulds complete line of 
The first is the generous profit from the 


water systems. 


sale of the systems themselves. 
the market thus created for plumbing fixtures—bathtubs, 


sinks, laundry tubs. 


In the Goulds line there is a system for every service, 
whether deep or shallow-well, open-tank or pressure. 


The second is the profit in 





EVER-OILED 


COULDS § 
_ PUMPS § 


4 
© 


W-48 Ever-Oiled ae: 


Complete with \-H. 
motor and 42-gal. tank. 
Capacity, 210 gal. per hr. 


SYSTEMS 
for 


Shallow Wells 


There are twelve 
sizes and styles in 
the Ever-Oiled 
line for both 
open-tank and 
pressure systems. 
The pumps are 
lubricated for 
life and will give 
many years of 
trouble-free 
service. These 
systems require 


AUTOMATIC-OILING 
SYSTEMS 


for 


Deep Wells 


Fifty different outfits 
for pressure or open- 
tank service. ur- 
nished with V-belt, 
silent-chain or flat- 
belt drive. 4-inch, 
6-inch or 88-inch 
stroke; single- or 
double-acting cylin- 
ders. 


All bearings are 
bathed in a continu- 
ous flood of oil by 
gear mesh lubricator & 
(patent pending). 
Tightly enclosed 


no attention — 
they even start 
and stop them- 
selves. The pump 
is equipped with 
ball bearings for 
low-cost opera- 
tion. 


Write for 
New Catalogue 19 




















crankcase holds six 
months’ supply of oil. 
Shock and wear are 
minimized by air 
chamber which acts 
as a shock absorber. 
A smooth, even flow 
of water is insured by 
differential plunger. 


Write for Catalogue 18 


No. 7828 VAT Automatic- 
Oiling Deep-Well Pump- 
ing Unit for pressure tank 
service. -H. P. motor. 














the plumbing and heating industry. 


GOULDS Line Complete 


In addition to shallow and deep well water systems GOULDS manufactures a complete line of pumps for 


Cellar drainers, condensation outfits, boiler feed, house, circula- 


ting, tank and sump pumps are but a few of the many types used by reliable contractors everywhere. 


The next time you have a pumping proposition, ask GOULDS for a recommendation. 
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GOULDS PUMPS, INC. 


Seneca Falls, New York 
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the Milwaukee Auditorium. The entertainment Tuesday 
evening will be termed a “County Fair Night” and will 
consist of many attractive and amusing features for the 
enjoyment of those in attendance. The following eve- 
ning, in the same hall, there will be, for both men and 
women, “Old Heidelberg Night,” including the musical 
and other features which the name implies. These and 
other entertainment features are being given through 
the courtesy of Crane Co., Chicago, Kohler Co., Kohler, 
Wis., and American Radiator & Standard Sanitary Corp., 
New York City. 

On Friday, June 26, master plumbers in attendance 
and their families have been invited to be the guests of 
Kohler Co., at its plant in Kohler. 

Every effort is being made by the Milwaukee master 
plumbers, through their various committees, to interest 
the master plumbers of the country in attending this con- 
vention. The committee members are giving much time 
and thought to perfecting the arrangements, with the 
idea of making it the most successful and enjoyable 
gathering ever held by the National association: 

The list of firms who have taken space and will dis- 
play their goods at the exposition follows: 


The American Brass Co., Waterbury, Conn.; American Radi- 
ator Co., New York City; Armstrong Bros. Tool Co., Chicago, 
Ill.; The Armstrong Mfg. Co., New York City. 

Badger Meter Mfg. Co., Milwaukee, Wis.; J. H. Balmer Co., 
Newark, N. J.; Bareham & Saunders, Rochester, N. Y.; Blake 
Specialty Co., Rock Island, Ill.; Blue Seal Chemical Co., Ro- 
selle, N. J.; Norman Boosey Mfg. Co., Detroit, Mich.; Bell & 
Gossett Co., Chicago, Ill.; Bradley Washfountain Co., Milwau- 
kee, Wis. 

Ww. A. Case & Son Mfg. Co., Buffalo, N. Y.; The Central 
Foundry Co., New York City; Central Tube Co., Pittsburgh, 
Pa.; Chase Brass & Copper Co., Inc., Waterbury, Conn.; The 
Chicago Faucet Co., Chicago, Ill.; Chicago Pump Co., Chicago, 
lil.; C. F. Church Mfg. Co., Holyoke, Mass.; James B. Clow & 
Sons, Chicago, Illl.; Allan J. Coleman, Chicago, I1l.; Compound 
Injector & Specialty Co., Chicago, Ill.; The Conover Co., Chi- 
cago, Ill.; Crane Co., Chicago, Ill.; Crest Mfg. Co., Long Island 
City, N. Y.; A. F. Curtin Valve Co., Medford, Mass, 

The Dayton Pump & Mfg. Co., Dayton, Ohio; Decatur Pump 
Co., Decatur, Ill.; The Dole Valve Co., Chicago, Ill.; Domes- 
tic Engineering, Chicago, Ill.; The Duriron Co., Inc., Dayton, 
Ohio. 

EverHot Heater Sales Co., Detroit, Mich.; Excelso Products 
Corp., Buffalo, N. Y.; Fiat Metal Mfg. Co., Chicago, Il. 

Hays Mfg. Co., Erie, Pa.; Hoegger, Inc., Weehawken, N. J.; 
Hoffmann & Billings Mfg. Co., Milwaukee, Wis.; The Hot- 
stream Heater Co., Cleveland, Ohio; The Imperial Brass Mfg. 
Co., Chicago, Ill.; The International Nickel Co., Inc., New 
York City. 

Jenkins Bros., New York City; Johns-Manville Corp., New 
York City; Jones & Laughlin Steel Corp., Pittsburgh, Pa.; 
Josam Mfg. Co., Cleveland, Ohio; Kelly Brass Works, Chicago, 
Ill.; Kewanee Boiler Corp., Kewanee, Ill.; Kohler Co., Kohler, 
Wis.; William B. Lucke, Wilmette, II). 

A. Y. McDonald Mfg. Co., Dubuque, Iowa; Milwaukee Gas 
Light Co., Milwaukee, Wis.; Milwaukee Stamping Co., West 
Allis, Wis.; Morton Mfg. Co., Chicago, Ill.; Mueller Brass Co., 
Port Huron, Mich.; Mueller Co., Decatur, IIl. 

National Tube Co., Pittsburgh, Pa.; The Nye Tool & Ma- 
chine Works, Chicago, Ill.; The Plumbers’ Trade Journal, 
New York City; Porcelain Tile Co., Chicago, Ill. 

Revere Copper & Brass, Inc. (Dallas Division), Chicago, 
Ill.; The Ridge Tool Co., Elyria, Ohio; Rundle-Spence Mfg. 
Co., Milwaukee, Wis.; Ruud Mfg. Co., Pittsburgh, Pa. 


4 
J. A. Sexauer Mfg. Co., Inc., New York City; Sloan Valve 


Co., Chicago, Ill.; Somerville Iron Works, Somerville, N. J.; 
Speakman Co., Wilmington, Del.; Standard Sanitary Mfg. Co., 
Pittsburgh, Pa.; Standard Tank & Seat Co., Camden, N. J.; 
B. F. Sturtevant Co., Inc., Boston, Mass. 

The Trenton Potteries Co., Trenton, N. J.; The Turner Brass 
Works, Sycamore, Ill. 

Walker Dishwasher Corp., Chicago, Ill.; Weil-McLain Co., 
Chicago, Ill.; Henry Weis Mfg. Co., Inc., Elkhart, Ind.; Wol- 
verine Brass Works, Grand Rapids, Mich.; Woodward-Wanger 
Co., Philadelphia, Pa. 

“X" Laboratories, New York City; Yeomans Brothers Co., 
Chicago, Ill.; The Youngstown Sheet & Tube Co., Youngstown, 
Ohio. 





DOMESTIC ENGINEERING 83 











“a 


Don’t let repacking 


trips steal the profits 


of your jobs! 


Avoid return trips on new jobs to repack 
leaking radiator valves. They waste your 
time and money and your customers 
blame you. 

Protect yourself—and guarantee your 
customers’ continuing satisfaction with 
Arco Packless Valves! 

These valves can't leak. They open with 
one smooth turn and will never stick. 
They need no repacking and will last in- 
definitely. They add less than the expense 
of one return complaint trip to the cost 
of an average house-installation. 


Standardize on 


ARCO PACKLESS 
Radiator Valves 


No. 999 for steam. No. 901 for water. 
A complete line of Packless Valves for 
steam, water, vapor or vacuum. Made in 
Angle, Corner, Globe and Gate patterns. 


AMERICAN RADIATOR COMPANY 





40 West 40th Street, New York 
DIVISION OF 
AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 


ARCO ACCESSORIES MAKE 


ANY HEATING PLANT BETTER 
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HE hammer test is one way to determine the remarkable 
malleability of Kennedy Fittings. 


Another test—which has been tried to the complete satis- 
faction of thousands of contractors—is to use Kennedy Malle- 
able Iron Fittings on a job, pull them up tight, and note how 
they stand the wrench strains without splitting, cracking, or 
other sign of weakness. 


These Kennedy Fittings are made truly malleable, through 
and through, by being annealed for over 200 hours—more than 
8 days—in pyrometer-controlled ovens. Furthermore, each lot 
is carefully inspected to make sure that there are no flaws in- 
side or outside, and the precision machine work assures clean, 
sharp, accurate threading and generous chamfer. Galvanizing 
is done by the hot dip process and is uniform and heavy. 


You are safe when you use Kennedy Malleable Iron Pipe 
Fittings—safe against losses in pipe fitting time, replacements 
and trouble jobs. Try them on your next order and you will 
soon see why specifying Kennedy helps to assure speedy and 
profitable piping jobs. 


THE KENNEDY VALVE MFG. 


vv. COMPANY — Elmira, N. Y. "vd 
~ WAREHOUSES — 


NEW YORK CITY: 128-132 White St. CHICAGD: 1335-1337 S, Clinton St 
SAN FRANCISCO: 448-450 Tenth St. 
SALES OFFICES: 


New York, Philadeiphia, Cleveland, Chicago, Atlanta, Salt Lake City, El Paso, Seattle, 
Los Angeles, San Francisco 
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Kennedy Malleable Iron Pipe 
Fittings are so truly malleable 
that they may be crushed al- 
most flat without splitting. 


Standardize on 
KENNEDY for 
ALL your Valves 
and Fittings 


Standard Bronze Gate 
Valve 


One of the large Kennedy line 
of bronze and iron gate, globe, 
angle and check valve types for a 
wide range of pressures. 


Radiator Valve 
Built in both hot water and 
steam types and designed to 
follow the standard roughing-in 
dimensions formally endorsed by 
the Heating and Piping Con- 
tractors’ Assn. 








The Comment Corner 

“With Kennedys, no more leaks 
from fittings due to sp tting under 
wrench pressure.” 

“‘We find your fittings perfect and 
easy to enter or connect, with good 
tapping. Machine work is all that can 

esired.”’ 

--two typical comments from 
enthusiastic users of Kennedy 


Malleable Iron Pipe Fittings. 





KENNEDY 


VALVES~PIPE FITTINGS~FIRE HYDRANTS 
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Northern California Industrial Leaders Hold 
First Conference 


If the same attendance, the same enthusiasm and the 
same hard work are as much in evidence at subsequent 
gatherings as they were at the first, the plumbing and 
heating industry of central and northern California will 
soon have reason to be proud of its progress. Such was 
the sentiment expressed at the close of the first meeting 
of the newly organized Northern California Federation 
of Plumbing and Heating Industries, held at the Fair- 
mont hotel in San Francisco, on April 24. 

Through the efforts of President Alexander Coleman 
of San Francisco, past secretary of the National Asso- 


Officers of the Northern California Federation of Plumbing 

and Heating Industries, left to right: Frank Mauzy, Wal- 

nut Creek, secretary; H. G. Newman, Oakland, vice presi- 
dent, and Alexander Coleman, San Francisco, president 


ciation of Master Plumbers, his brother officers, and 
the members of the local M. P. A., under whose auspices 
the initial meeting took place, every community in central 
and northern California was represented. A number of 
merchant plumbers, prominent in state or national affairs, 
were also present from southern California. 

The fact that executives of manufacturing and job- 
bing concerns and their staffs are not only invited to 
attend but to participate in the general sessions following 
the banquet at each monthly meeting, is one of the fed- 
eration’s outstanding features. A note of gaiety is added 
to these occasions due to the presence of the ladies, for 
whom attractive programs are arranged. At the San 
Francisco meeting members of the local auxiliary were 
most capable hostesses. 

The executive sessions, attended only by master plumb- 
ers, occupied a large part of the afternoon. 

At 6:30 the Fairmont’s main dining room provided 
seats for upward of five hundred. Following a brief 
address of welcome and introduction of guests by Chair- 
man J. V. Young, president of the San Francisco M. 
P. A., Mayor Angelo Rossi spoke on the subject of 
“Better Results Through Earnest Co-operation.” 

At the general meeting, following the banquet, Presi- 
dent Coleman briefly addressed the 250 representatives 
of the manufacturers, jobbers and master plumbers, 
opening the evening session by expressing the hope that 
the.new federation will . . . build up a spirit of good 
will and support through bringing together all branches 
of the industry into a closer bond of mutual understand- 
ing.” 

Frank F. Elliott, sales manager of Crane Company’s 
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Brass PIPE should cut easily. 
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Chase Alpha Brass Pipe does. 

Many things make it so. There's 
extra lead in the brass. The temper, 
or hardness, is just right. 

If you are not yet using Chase 
“Alpha,” order a length or so from 


your jobber. Cut it and see. 





CHASE 


The mark that identifies good 
brass and copper pre ducts 


CHASE @/a BRASS PIPE 


CHASE BRASS & COPPER CO.—Incorporated— WATERBURY, CONNECTICUT 











SO Nee er er 2 


he 
am 


. -_ 4 
a « 
ee ee eee Cee Seen tian ~ 


*” 


ba} 


$ 
5 Rapa Ot Riga tose. 


e 


Te 








-— ‘ 


a 


‘ . * : 
* > 
ae " 4 
- = RMN ey PO GND NA AP NAALLONNO SESE ay tlle ree. ints * 








DOMESTIC ENGINEERING 





31” 


Walco Wrench 
BALLOT 


1000 wrench users told us why 
they liked the WALCO 


V Greater Strength 





98” V Simpler Design 


15% 
11% 
10% 


Improved Teeth 
Quicker Action 


Added Safety 


5 90 New Spring Assembly 








W. have tabulated the first thousand 
returns on the Walco Wrench Ballots we 
sent to 37,000 wrench users. 31% con- 
sidered the Walco’s all-forged strength 
as its greatest improvement over other 
pipe wrenches. 28 % said that its simpler 
4-piece construction is a still more im- 
portant feature. 59%, therefore, believe 
that strength and simplicity are the most 
vital considerations in pipe-wrench man- 


ufacture. 
For strength, Walco offers the radical 


departure of a drop-forged handle and 
jaw-housing in one piece and a special 


WALWORTH 


heat treatment that 
gives extra hardness. 


For simplicity, the 
Walco provides a 
new 4-piece con- 
struction—jaw, bar, nut and spring. 


The opinion of these 1000 users is further 
proof that even if the Walco had no 
other improvements, we were right in 
making it stronger than any other pipe 
wrench (as repeated tests have shown) 
and simpler (as is readily apparent the 
first time you use it). 


May 16, 1931 
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San Francisco branch, spoke for the manufacturers and 
wholesalers. At the outset, the speaker got right down 
to cases on the subject of present-day business conditions 
and their relative effects on manufacturers in different 
lines. As to the jobber, it was said, his efforts toward 
paring down overhead were highly restricted, such 
charges as rentals, taxes, insurance and bank interest 
remaining fixed. “It seems, then, during times of busi- 
ness depression, that the jobber is harder hit than either 
the manufacturer or the contractor.” 

Indicating the growing tendency to get around the 
time-tested method of distribution, of manufacturer to 
jobber to master plumber, Mr. Elliott held such attempts 
to be impractical. Speaking of the mail order houses 
and direct-to-you concerns, the speaker said: “We 
laughed at this at first, and said it couldn’t be done; but 
it is being done right now—although confined largely 
to rural districts, where the owner, himself, or a handy- 
man does the installation work. 





“There is a big opportunity open in this direction,” 
continued Mr. Elliott, “a chance to do some excellent 
work in the direction of fostering the adoption of ordi- 
nances providing that no work be done except by duly 
authorized, registered master plumbers.” 

Merchandising efforts on the part of manufacturers, 
such as the introduction of the modern note in their 
lines of goods, time-payment plans, advertising, and so 
on, were referred to as profitable trade stimulants. Com- 
pared with this picture was that of the average master 
plumber who, with comparatively few exceptions, still 
carries on under the self-imposed handicap of business 
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methods long since considered obsolete. “We are living 
in an age that calls for the ability to get out and sell 
goods. The manufacturer and jobber have no direct 
contacts with the consumer; the master plumber alone 
enjoys that privilege, therefore he must make the con- 
tacts. And the master plumber who can make the con- 
sumer-contacts is the one who’ll get the business. 

“This federation,” concluded Mr. Elliott, “should serve 
admirably as a clearing-house for many of the ills of 
the industry; also, it should go a long way toward help- 
ing the master plumber and the heating contractor to 
secure a greater volume of business. As I see it, this 
can be best accomplished through the adoption of a more 
sincerely sympathetic attitude on the part of each branch 
of the industry toward the others.” 

Edward Simpson of Pacific Grove spoke briefly on 
the relationship of the master plumber to the federation, 
declaring that the newly formed organization will un- 
questionably promote a closer understanding between 
the various industrial units that should go far toward 
the solution of the most vexing questions. 

William D. Hobro, chief plumbing inspector of San 
Francisco, deplored the practice of those master plumb- 
ers who lend their support to direct-to-you and mail- 
order houses. The speaker emphasized the necessity of 
first looking into the methods of financing a job before 
taking a contract. What sounded like good news to 
many of his hearers was the announcement that a con- 
certed effort is afoot to enact a uniform plumbing code, 
not necessarily a state law. 

The plight of the retailer and his salvation was 








A Letter from Harry G. Nye 


To the Plumbers and Steamfitters of the U. S. A. 


A MAN” 


“WANTED: 


Fellow Citizens: 


May 16, 1931 








I am looking for a certain man, and I thought maybe you could help me find him. 
I don't suppose you have any such man connected with your own outfit, but perhaps 
you know some such fellow somewhere else. 

What I want is a man who is a strictly first-class cusser, who is familiar with 
all the new and fancy swear-—words, and can damn with either hand in any language. I 
expect him to have a disposition like a cross-cut saw and to be able to kick like an 
army mule on the slightest provocation. 

He ought to be a fellow who works twice as hard as necessary, and hates his job 
because he has to work—who knocks his boss and his shop and everything connected 
with it. At the bench he wastes a lot of material and loses a lot of time. He 
ought to have a grouch that is old enough to vote and big enough to chew nails. 

If you know of any such man, I hope you will let me know. I want to get in 
touch with him, and I'll tell you why — I want to sell him some Nye dies. 


I'll make his work twice as easy as it is, and twice as good. 
I'll make him love his job instead of hating it. I'll help him save 
material and time. And, as for his cussing——well, inside of a month, 
I'll have him teaching a class in Sunday School. 


Htommy Fo Vyé 


4120-30 Fullerton Avenue, Chicago, III. 





Piously yours, 


CELEBRATED SKIP 
TOOTH SOLID DIE 


(Genuine Nye) 


THE NYE TOOL & MACHINE WORKS - - 


Copyright 1931 by Harry G. Nye. All rights reserved. 
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Py CO-OPERATION 


Crane Exhibit Rooms are maintained near 
you so that you can visit them yourself 
and keep in touch with new plumbing ideas 
and selling opportunities. And so that you 
can take your customers to them, helping 
them choose exactly the materials they 
desire. No one but responsible plumbing 
contractors can buy from these Exhibit 


Rooms. They are your display rooms. 


CRANE 


CRANE CO., GENERAL OFFICES: 836 S. MICHIGAN AVE., CHICAGO 
NEW YORK OFFICES: 23 W. 44TH STREET 
Branches and Sales Offices in One Hundred and Ninety-six Cittes 


VALVES de " FITTINGS 





summed up succinctly by Charles M. Swinnerton of 
Los Angeles, director of the National Association of 
Master Plumbers, in his brief, rapid-fire talk, some of 
the high lights of which were: “Let us consider what 
lies at the bottom and what is behind present day condi- 
tions in this industry. I believe the extension of loose 
credits is largely to blame.” . . . “Men have been 
inducted into our industry who are absolutely unfit— 
some scarcely being able to read and write.’ , 
“We've always had plenty of able men. Why, then, did 
a large part of the business go to men who were simply 
outlets, instead of going to the established master 
plumber? Had this business gone to the established 
members of our industry, we would have all been better 
off—everyone concerned.” . . . “If you will take the 
suggestion from me you will consider this city: the word 
‘stability’ is stamped boldly across it. I, therefore, insist 
that you take this word ‘stability’ as the essence of your 
efforts.” . . . “Let us be truly sincere in our efforts 
to understand each other’s problems, to the end that 
we can sympathize with the other elements, thereby aid- 
ing in the establishment of mutual confidence.” 
‘Remember: what one branch of the industry does or 
does not do is immediately reflected in the other two 
branches.” 

Speaking of the welding influence to be exercised by 
the new organization, Claude Hickman of San Pedro, 
president of the California State M. P. A., urged the 
necessity for a closer cementing of interests of the 
three industrial branches. “We must strive always 
toward guarding the interests of the other two branches 
of the industry, whether we look at business through 
the eyes of the manufacturer, the jobber or the retailer.” 
Speaking of trade contacts, Mr. Hickman continued, 
“Take friendship out of business and it becomes imprac- 
tical and unprofitable. As I see it, this federation will 
go far in such direction.” Turning to the modern idea 
of organized effort, the president concluded by asking, 
“Why should I join the local and state Merchant Plumb- 
ers’ Associations? My answer is, “To make friends and 
contacts, without which we cannot go far’.” 

The dean of the California merchant plumbers, John 
LL. E. Firmin of Los Gatos, secretary emeritus of both 
the local and state associations, and a man who for 
seventy years has been directly and indirectly connected 
with the industry, addressed the meeting and brought 
his listeners to their feet in applause at the conclusion 
of his talk on credit. 

Association affairs and member support was ably dis- 
cussed by Louis Remy of Long Beach, president of the 
Southern California Federation of Merchant Plumbers. 

John M. LaDieu of Los Angeles, secretary of the 
California State Association of Merchant Plumbers, also 
spoke very briefly on association affairs. 

A short but excellent talk by Hon. S. J. McAtee con- 
cluded the program. 

While the general meeting was in session, the ladies 
were entertained at bridge. At the close of the meeting 
the men joined the ladies in the ballroom and danced 
until midnight. 

Among the entertainment features at the banquet 
were vocal solos rendered by Mrs. Anthony J. Silva 
and Mrs. Victor J. Petersen, both members of the San 
Francisco Ladies’ Auxiliary. 
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ADDED PROFITS FOR YOU 


16" 


ives You an 
Exclusive 
ranchise 


No Competition 


ET away from competition and make real money. You can do it— 
































easily. The answer is, become the exclusive dealer in your community 
for Mastoker, the world’s greatest stoker. Mastoker is easy to sell—it practi- 
cally sells itself. It is easy to install, too, and each installation nets you more 
profit than three to five residence plumbing or heating jobs selling for the same 


sum. A cash investment of only $76.50 secures exclusive dealership for you. 


ASI%ER 


THE WORLD'S GREATEST STOK 





Building owners prefer coal as a fuel because of The Mastoker costs less to install than gas or 
its economy. With the Mastoker installed in steam oil-burning equipment. Yet it practically elimi- 
boiler, hot water boiler or hot air furnace, coal nates smoke, soot and ashes, is automatically con- 
becomes the clean, convenient fuel. It is much trolled by room temperature and is automatically 


cheaper than gas, oil or hand-fired coal. kindled. Write for details. Address Dept. 74. 
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cee BULBS — 


GLOCO IS TO TANK HEATERS 


ACH is the champion in its field. 

The old carbon-filament bulb was 
good in principle, but for the light it gave, 
it wasted current. The Mazda lamp, 
using the same fundamentals, lasts 
longer, burns brighter, and gives the full 
value of the current consumed. 


For supplying hot water, the coal tank 


heater principle is the most efficient and 
satisfactory method. You can’t beat it. 
It is as old or older than the electric lamp. 


But for years, it was at a standstill in 
development — until Gloco modernized it. 
The Gloco design and construction give 
longer life and greater gallonage for 
fuel consumed. The Gloco fine-mesh 
separate-shaking grates burn the 
smaller and cheaper sizes of coal. The 


45 different Gloco sizes, from 40 to 5200 
gallons capacity, provide a tank heater 
for every need. 


Gloco is the only tank heater guaran- 
teed to the extent of paying labor bills in 
the event of a defective casting. Ask your 
wholesaler. If he does not carry Gloco, 
write us for name of one. who does. 


EVINS F. GLORE & SON, Inc. 


Grand Central Terminal Bldg. New York City 


LOOK FOR THE RED BAND OF QUALITY 


Gloco Tank 
Heaters are 
guaranteed to 
300 pounds 
hydrostatic 
pressure and 
125 pounds 
working 
pressure. 


TRACE MARY 





Left to right: W. H. 
Warren, Houston, 
state president, and 
George Winburne, 
Jr.. Wichita Falls, 
first vice president 





Left to right: J. W. 
Thiel, Houston, state 
secretary-treasurer, 
and Roche Newton, 
Lubbock, second vice 
president 


Texas Awaits Outcome of Utilities Bill 


HE Associated Master Plumbers of Texas, who 

held their 42nd annual convention in Houston, 

April 20, 21 and 22, are eagerly awaiting news on 
the outcome of a bill prohibiting public service com- 
panies from merchandising appliances. The delegates 
gave their unanimous approval to the proposed plan of 
establishing a permanent national office, and endorsed 
Washington, D. C., as the logical site. —The meeting was 
informed that the jobbers of Texas have organized a 
credit bureau, and listened to a detailed explanation of 
its functions and probable effect on the retail branch 
of the industry. There was considerable discussion on 
ways and means of increasing the membership, and it 
was finally decided to leave this important organization 
work in the hands of the zone directors. ‘The officers of 
the association, namely: W. H. Warren of Houston, 
president ; George W. Winburne, Jr., of Wichita Falls, 
first vice president; J. W. Thiel of Houston, secretary, 
and Roche Newton of Lubbock, second vice president, 
were re-elected in order to more effectively carry on the 
unfinished plans of the body. 


Await News of Utility Bill 


The most important item of this unfinished program 
is the legislative work, as a result of which it is hoped 
to prohibit utility companies from merchandising appli- 
ances. In a joint meeting with the Texas Retail Fur- 
niture Dealers’ Association, which is also vitally inter- 
ested in this issue, the delegates were informed of the 
progress which has thus far been made. 

N. H. King of San Antonio, president of the Asso- 
ciated Appliance Dealers of Texas, pointed out why the 
activities of public service companies in the merchandis- 
ing field were of prime concern to every master plumber. 
After a cursory description of the bill, he said he felt 
sure that the majority of those affected were unaware 
of the scope of the utilities’ activities. He remarked that 
there was no intention of injuring either an individual 
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Convention endorses permanent 

office at Washington, D. C. Func- 

tions of Jobbers’ Credit Bureau 

described. Zones to conduct mem- 

bership drive. Alll officers are 
re-elected 


or a business, but, he added, it is the right of every 
American to conduct his affairs without combating un- 
fair competition. Utility companies, he went on, have 
been given a protected monopoly, and rightly so, but, 
when they extend their interests to the sale of various 
appliances, then by their very nature they constitute a 
crushing opposition to the independent retailer. 

Their argument, that they have been forced into the 
merchandising field by the ecénomic necessity of gain- 
ing increased outlets for their various public services is 
utterly without foundation, he said, for they are per- 
mitted to charge a rate which guarantees a fair return. 

Mr. King stated that his association has sought to 
reach some workable arrangement with the service com- 
panies, but the compromises offered by the utilities have 
been absolutely out of the question, for they say it is 
impossible for them to curtail their merchandising activi- 
ties. Hence the only solution to the problem lies in 
legislation which will close this field to companies of 
their nature. 

A bill, which, if it 1s passed, is on the calendar of 
the legislature now in session. W. H. Warren asked 
that each delegate get in immediate touch with his local 
representative as an evidence of his particular interest 
in the bill. Walter Shafer, of San Antonio, requested 
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Left to right: KR. G. 


Thomas, national director, San Antonio; Joseph Netzer, 


past state president, Laredo; W. D. Baker, 


Beaumont, and F. N. Logan and D. D. Robb, both of Houston 


each man to inform the plumbers in his vicinity, who 
were not in attendance, of the work which 1s _ being 
done, in an effort to enlist their aid in securing the 
passage of the act. 

A. J. Coburn, of Beaumont, gave his opinion of the 
effect which a favorable conclusion of this legislative 
program will have. “If this bill is passed,” he said, “it 
will be more necessary than ever for the plumber to use 
modern merchandising methods. The majority of the 
utility companies’ sales are on the deferred payment 
plan, and, if we intend to adequately fill their place, we 


H. BR. Shidel and Marvin A. Smith, both of Dallas, and T. 
Cc. Carter, Joplin, Mo., all of the Eagle Picher Lead Co. 


must prepare ourselves to handle plenty of ‘time paper.’ 
They have proved conclusively that this is excellent busi- 
ness if conducted properly. But it behooves each one 
of us, who has not already done so, to join our local 
credit bureau, and thus insure that losses will be re- 
duced to a minimum.” 


Endorse Washington, D. C., for Headquarters Site 

National Director R. G. Thomas, of San Antonio, 
gave his report as national director, which included a 
detailed explanation of changes made in the national 
by-laws. He stated that at the last directors’ meeting it 
had been the opinion of the board that permanent na- 
tional headquarters were essential in order to conduct 
the affairs of the association with the maximum eff- 
ciency. He explained that they had further agreed that 
the logical location for this office would be the nation’s 
capital, and he enumerated the reasons which had caused 
them to reach this decision. Finally he made a motion 
to the effect that the convention go on record as favor- 
ing permanent national headquarters to be located in 
Washington. This motion was referred to the resolu- 
tions committee, and later, on the advice of this group, 
was passed on the floor of the convention by a unanimous 
vote. 


Jobber’s Credit Bureau Explained 


Howard Weddington, of the Advance Credit Service 
of Dallas, informed the delegates that the jobbers of 
Texas have organized a credit bureau. He stated that 
practically every section of the country now has such 
bureaus, the purpose of which is to obtain from sub- 
scribers complete and correct ledger information, which 
will aid in the extension of wiser credit. He gave the 
opinion that over-extension of credit causes more fail- 
ures than all other causes combined, and this evil can 
be remedied only by a bureau functioning efficiently. 

“The supply houses,” he said, “have very definite 
terms on the sale of their materials, and these terms 
should be lived up to by the contractor. It is true the 
jobber has been lax in enforcing these terms, and this 
laxness has worked harm to both himself and the con- 
tractor. For if the contractor were absolutely sure that 
the jobber would demand payment as specified, he would 


Walter Shafer and Charles J. Ormond, both of San Antonio, 
and Charies D. Hughes, Wichita Falls 


be far more careful to make sure there would be prompt 
settlement for his work.” 

O. A. Olmstead, of Dallas, expressed himself as favor- 
ing the bureau and its aims, stating that a plan of this 
kind, if honestly worked out, would raise the standard 
of competition, and be of enormous benefit to the trade. 
However, not all of the comments were favorable, for 
many of the delegates were skeptical as to whether any 
credit system which involved placing delinquents on a 
cash basis was a real solution to the problem. 


Zones to Conduct Membership Drive 


The roster of the association shows a definite need 
for a considerable increase in membership, and various 
plans and suggestions were offered to this end. Though 
employing the services of a field man was suggested, it 
was decided this method would be impractical, for, as 
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F YOU MEN WASHED DISHES REGULARLY, Selecta Spout would need 
no sales talk from us. You would be quick to appreciate the real 
value of this new, entirely different sink fixture; quick to see how it takes half 
the chore out of dishwashing. 


Your customers do wash dishes; will welcome Selecta Spout. 


Tell them of Republic's newest development. Show them how a flick of the 
finger changes the regular round stream into a dirt-chasing spray that is 
sanitary, effective and labor-saving. 


Demonstrate Selecta Spout and watch sales resistance change to buying 
enthusiasm. Make sales come easier by talking dish-washing ease. 


You will be missing profit-opportunities until you make the acquaintance of 
Selecta Spout. Meet it in person at your nearest Republic Jobber’s. 
Or write direct for full facts on the fixture and a keen 


merchandising plan that is a real money maker. 
Republic’s Selecta 


Spout Merchandisi 
THE REPUBLIC BRASS COMPANY §f pie iinekerosra 
1623 EAST 45th STREET -< CLEVELAND, OHIO banner year for Mer- 

chant Plumbers with 












the facilities, vision 


and courage to cash in 
on the opportunities it 
offers. Your letter will 


bring full facts on this 


B rass G Ooo ds , profit-making plan. 












May 16, 1931 


J. E. Fisher, of Houston, pointed out, in a state the 
size of Texas the traveling expenses of such a man 
would be prohibitive. This number included reinstate- 
ments. 

He recommended that zone members keep in close con- 
tact with one another, and suggested that regular meet- 
ings of zone members be held once a month. He also 
recommended that the association officers keep in con- 
stant touch with the law-making bodies at Austin. He 
scored the utility companies for their merchandising 
activities, and expressed himself as favoring prohibitive 
legislation along this line. He complimented Roche 
Newton and J. W. Thiel for their splendid work during 
the past year, and thanked the members for their gener- 
ous support and wholehearted co-operation. 


Addresses, Committees and Entertainment 


V. M. Ehlers, chief sanitary engineer of Austin, de- 
livered an interesting address which dealt with the im- 
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Left to right: Mrs. O. J. Butts, 0. J. Butts, Mrs. P. G. Hill 
and Mrs. George Luhoring, all of Fort Worth 


portant role played by the plumber in public health. He 
told his hearers that they had a definite responsibility, and 
too much stress could not be placed on the necessity of 
correct and careful installations. He detailed the dan- 
gers which develop from cross-connections, and gave 


specific instances in which the health of communities | 


had been imperiled when drinking water became con- 
taminated through this common fault. 

R. W. Archer, of Beaumont, spoke on the value of 
associations, and the type of man who makes a good 
association member. A short talk on the advances made 
in vocational education in Houston schools was given 
by Charles A. Johnson, director of schools. 

O. A. Olmstead remarked that in his opinion the 
ideal way to do this work is through the zones. Con- 
scientious directors, he said, can do a great deal to build 
up the association. 

President Warren stated that, while undoubtedly a 
large membership is desirable, it is of primary importance 
to be sure that the proposed member is interested in 
organization itself. “Unless he possesses a sincerely 
unselfish interest,”” Mr. Warren said, “‘he is of little or 
no value as an association member.” 

H, J. Meteer, of Port Arthur, declared that the funda- 
mental weakness of the state organization could be 
traced to the various locals. ‘Be fair in your dealings 
with one another,” he said, “and you will prevent ill 
feelings, which, though starting locally, grow to the 
ultimate harm of the entire group.” 

H. G. Persons, of Amarillo, agreed that the solution 
to the problem of keeping the state organized will be 
found in the zones and the capabilities of the zone 
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E’VE practically doubled the strength of 
the RIFAID Pipe Wrench — by in- 
creasing the strength of the metal. No 
mechanical change. No more weight. It 
still has all the RIFAID advantages — plus 


still greater power and stamina. 


The housing is more unbreakable than ever, 
the sturdy I-beam handle nearly twice as 
powerful. You can’t lock it on a pipe and it 
won’t slip. Fuli floating hook jaw with pipe 
scale, renewable heel jaw, adjusting nut that 
spins easily in wide open housing. 


There are No wonder theRitGaIb> 
has won a remarkable 
RibG ID place among pipe 
wrench users every- 
where. Try one at your 
jobber’s. 
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If careful selection of the metals, if rigid inspections at 
every step in the manufacture; if testing far beyond the 
essure ratings will make a perfect fitting, then Jarecki 
ittings measure up to this standard. Only by personally 
seeing the processes, tests and inspections can you fully 
realize how Jarecki has earned its reputation. 


There’sa thrill in 
the “feel” of an 
ARMSTRONG 
PIPE WRENCH 


It’s balance, handiness, a heft that works with you instead of 
against you. You'll sense the difference the instant you grasp an 
ARMSTRONG Pipe Wrench. 
In every detail this is a ‘Better Pipe Tool,”’ it's all steel, patented— 
it's improved in ten important ways, including: No cast ‘‘frame”’ (nut 
housing). A nut that can't fall out, that is recessed into heavy forged- 
in lugs that take up side strain. No projections below the line of 
handle, which is forged steel and is strongest (instead of weakest) at 
the point of greatest strain. A small, direct coil spring (instead of 
a cumbersome flat one). Hardened tool-steel jaws, that are replace- 
able. It has a quality typical of the “‘Better Pipe Tools’’ that are 
distinguished by the Arm -and- 
Hammer Trade Mark. 


Write for Catalog P-10. 


ARMSTRONG BROS. TOOL CO. 
**The Tool Holder People’’ 

323 N. Francisco Ave., Chicago, U.S. A. 
London Brench: 
ARMSTRONG BROS. TOOL CO. LTD. 
35 Upper Thames St. 
London, E. C. 4, England 
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directors. He felt that work of this sort requires con- 
stant attention if the organization is to be maintained. 


President’s Report 


President Warren, in the report of his office, informed 
the convention that he had made a fifty-day tour of 
the state. This trip brought him to twenty-nine different 
cities, and, upon its conclusion, he returned to Houston 
with 95 new members. 

The convention was called to order by President 
W. Henry Warren. After the singing of America, led 
by R. C. Malitz, Jr., President Warren introduced the 
Rev. Harry G. Knowles, who delivered the invocation. 
A cordial welcome to the city of Houston was given by 


Top row, left to right: E. E. Glauder and W. E. Jameson, 
both of Houston. Bottom row: E. H. Jordan, J. H. Bren- 
nan and A. J. Menier, all of San Antonio 


Mayor Walter E. Monteith. Past President Joseph 
Netzer responded. On behalf of the local association 
Joseph E. Fisher bade the visiting delegates and guests 
welcome. The roll-call of past presidents brought forth 
remarks by Joseph Netzer, R. G. Thomas, and Joseph E. 
Fisher. 

President Warren appointed the following committees 
and individuals to assist in the convention program: 

Resolutions committee—Joseph Netzer, Laredo; Fred 
N. Logan, Houston; H. G. Persons, Amarillo. 

Credentials committee—Charles J. Ormond, San An- 
tonio; R. H. Whiting, Beaumont; Roy Burke, Ama- 
rillo. 

Memorial committee—N. S. Hill, Waco; P. G. Calla- 
han, Houston; Otto Carter, Sweet Water. 

Auditing committee—Harry Wharton, San Antonio; 
O. A. Olmstead, Dallas; E. T. Vessler, Ft. Worth. 

Legislative committee—R. G. Thomas, San Antonio; 
H. J. Meteer, Port Arthur; Roche Newton, Lubbock. 

Sergeants-at-arms—E. J. Archer, Houston, and R. C. 
Malitz, Galveston. 

Registration—W. E. Jameson, Houston, and D. D. 
Robb, Houston. 

Reading clerk—C. D. Hughes, Wichita Falls. 

At the final session on Wednesday the delegates ac- 
cepted the invitation of San Antonio to hold their con- 
vention in that city next year. 
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ONLY SIX FEET DIFFERENCE 
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WATER FAMINE 


No rain. No rain. And still no rain. 





The dry summer advances and the water supply 
dwindles. 


What to do? 


If your shallow-well pump 
“quits’ when the water has 
lowered to 22 feet below the 
pump you are being deprived 
of at least six feet more of 


SERIES 7750 water from your well to supply 
COMPLETE WATER SYSTEM 
your needs. 








Burks Super Turbine pumps go on down that extra six feet 
which often spells the difference between a water famine and 
plenty of water from the same well. Think it over. Then decide 
to install a Burks Pump! ¢ 





See our Demonstrators in Booth 15, N. A. M. P. ss 
CONVENTION, Milwaukee, Wis., June 22-25. cinta oninianies 


CATALOG No. 31 NOW OFF THE PRESS. SEND TODAY FOR YOUR COPY. 


DECATUR PUMP COMPANY icnois: 











98 DOMESTIC 


THE HANDY SPEEDLOK 
Domestic Engineering Catalog Binder 
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Especially designed for the standardized catalog page 
adopted by the plumbing and heating industries 


The SPEEDLOK is a quick operating catalog binder 
designed to fit reprints of catalog pages in ‘‘Domestic 
Engineering Plumbing and Heating Catalog’ as well as 
all other ae pages that conform to the standards 
adopted by the plumbing and heating industries. 


Easy and speedy operation are special features of this 
binder. A slight pull on the concealed bar under the top 
cover unlocks mechanism when sheets are inserted. 
Equipped with bar for removing sheets when changes are 
made. 


Minimum capacity 14% inches. By simply unscrewing 
extension ts capacity can be extended to 24% inches. 
Works sasinatie for all requirements—either a few sheets 


or filled to capacity. 


TH Covers are bound in heavy black 


Levant Grained Fabricoid, semi-flex- 
ible, very durable and attractive look- 


ing. 


To unlock Binder—Pull out slide bar in 
top wing. Top cover will immediately fall 
back. 


To lock Binder—bring top wing back 
over the posts—be sure posts fil in the 
— in the top wing — then push in slide 

r. 





Separate the sheets where desired and 
slip sheets off the posts. Take out sheets 
or put in new ones as desired. These 
three moves take but a few seconds. 
Each operation is a natural one. 


To increase or to decrease the capacity 
of the binder is a simple operation. The 
two posts are so constructed that they can 
be easily raised or lowered to meet the 
height requirements. Binder posts can 
mi be extended from 1% inches to 24 inches. 





Plain White 16 Ib. Bond Sheets Punched to Fit Speedlok Binder 
500 1000 
$3.00 $5.50 
Prices for larger quantities quoted on application. 


For Plumbing and Heating 
Contractors — 


Many master plumbers and steamfitters assemble work- 
ing catalogs from standardized catalog sheets filed in 
binders. 


Domestic Engineering is in position to furnish without 
charge, upon request, loose sheets—which are reprints 
from catalog pages appearing in ‘‘Domestic Engineering 
Plumbing and Heating Catalog’’—of several hundred man- 
ufacturers. They are standard catalog page size—10% x 8% 
inches — are printed on a good grade of light paper and 
punched according to the standard adopted by the plumb- 
ing and heating industries. These sheets fit the SPEED- 
LOK binder. 


For Jobbers’ Salesmen— 


The loose-leaf system reduces to the minimum the 
bulk and weight of catalog material required by the sales- 
man. Only matter actually required for selling purposes 
need be carried in the binder. It does away with the 
necessity of carrying entire catalogs, booklets and circulars 
of various sizes and shapes. 


Salesmen using the loose-leaf system have a great ad- 
vantage over men not using this equipment — to say 
nothing of the added convenience, time and labor-saving 
features. 


With a modernly equipped loose-leaf binder, the sales- 
man can present his products in a more comprehensive 
manner than it is possible to accomplish by the old meth- 
ods. Having all his material up to date in compact form 
and easily available, he can show latest specifications, 
answer questions or quote prices more readily. 


When orders for binders are accompanied by requests 
for catalog reprints the binders will be equipped with the 
sheets desired and shipped complete. 


Write for full details regarding loose sheets and binders. 


Price of binder—$3.00. Prices on quantities on application. 
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Minnesota Prepares to 
Strengthen and Enlarge 





H. W. Strader, 

Minneapolis, re- 

elected state 
president 





ITH THE incorporation of the Minnesota 
Master Plumbers Association, under the com- 
paratively liberal co-operative laws of the state, 
announced at the 37th annual convention of that body, 
held in Minneapolis on April 28 and 29, it is felt that 
the ground is cleared for a stronger and larger asso- 
ciation. 

As President H. W. Strader, who was re-elected to 
carry on the work of organizing the state, said in his 
annual report: “There is no question in my mind but 
that your state can be organized. I think that next 
February, when we hold our annual convention, we can 
have a membership of four hundred, if you will get be- 
hind the work.” 

A. E. Harroun, who is manager of the Minneapolis 
association, presented the articles of incorporation and 
briefly reported on the situation: “Being interested in 
the association and permeated with the spirit of associa- 
tion work,” he said, “I was called upon by your presi- 
dent to assist in the incorporation of the Minnesota state 
association. In so doing, the thought of your officers 
was to set down a definite program. In order to get 
any place, you have to have an objective and when you 
have an objective you can get to it by the most direct 
route. That is what these articles and by-laws have 
tried to do. They have been approved by the attorney- 
general, have been published and are now a fact.”’ 

The association’s articles of incorporation run from 
May 1, 1931, for thirty years. 





Convention Committees 


Committees appointed for the work of the convention 
were: Auditing, M. T. Fox of Minneapolis, Albert 
Oman of Pine City, and H. C. Hanson of Virginia. 
Credentials: J. T. O’Donnell of St. Paul, H. W. Ben- 
son of St. Cloud, and A. H. Lacher of Minneapolis. 

Grievance Committee: Fred A. Beier of St. Paul, 
J. H. Mehl of Albert Lea, and H. C. Riddler of Min- 
neapolis; Memorial: Martin Wold of Duluth, Walter G. 
Krost of Mankato, and E. Maass, Jr., of Rochester ; 
Nomination, A. H. Lacher and A. M. Wintheiser of 
Minneapolis, H. C. Hanson of Virginia, E. J. Bossard 
and Fred A. Beier of St. Paul; Resolutions: Axel Peter- 


State Association 


Alll state officers re-elected so as 

to better carry out new organization 

plans. Convention approves Wash- 

ington, D. C., as permanent office 

site. Efforts to secure state plumb- 
ing code will continue 


son of St. Paul, Ben Benson of Wilmar, and W. W. 
Hughes of Minneapolis; Rules, T. Shetka of St. Paul, 
W. M. Mickelson of Montevideo, and Chas. Olson of 
Winona. 

The Reception Committee was composed of: Otto 
Nelson, Oscar Johnson, A. M. Wintheiser, Bob Arthurs 
and Math Elsen of Minneapolis; and FE. J. Bossard and 
Anthony A. Schmidt of St. Paul. 

President Strader’s report for the year indicated a 
number of activities well attended. “In August,” he 
said, “in the city of 
Duluth, through the 
assistance of the 
Plumbing and Heat- 
ing Industries’ Bu- 
reau, we held an 
educational meeting 
which was largely 
attended. We _ had 
approximately two 
hundred plumbers 
and their wives. On 


Anthony A. 

Schmidt, St. 

Paul, re-eleeted 

state vice presi- 
dent 
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the sixth we had an educational day in Minneapolis at 
the Elks Club. We had an attendance on that day of 
375. We drew plumbers in from all over the state and 
in my travels through the state after that event, I can 
say that it took great effect. Our members thought it 
the greatest thing ever put over in this section of the 
country. For that you want to thank Mr. Hildebrand 
of the Bureau. 

“We also held a meeting in Rochester and in Winona. 
They are all enthused about organizing our state. In 
July we covered Duluth and the range. We had a nice 
meeting in Virginia and every place we went all seemed 
to be much enthused.” 

Mr. Strader then urged the members to give the state 
officers all of the assistance possible. He feels sure that 
the state can be effectively organized with proper co- 
operation. “We are incorporated now,” he said, “and 
can do things if we work. We have to zone the state 
and put live captains in each zone. You can put your 
State right out in front if you will get out and work.” 


Convention Visitors 


There were a number of men in attendance, not mem- 
bers of the Minnesota association: Joseph G. Hilde- 
brand of the Bureau; W. J. Spillane, sales manager of 
James B. Clow & Sons of Chicago; Clifford F. Smith 
ot Sioux Falls, S. D., secretary of his state association 
and a member of the national apprenticeship commit- 
tee; Lewis R. Friend of Milwaukee, director of N. A. 
M. P. and president of the Wisconsin association ; Wal- 
ter W. Dussold, president of the Milwaukee association ; 
and Joseph Brah and Louis Schmaus of Milwaukee. 

Speaking with great earnestness, Mr. Smith put in an 
appeal for more attention to the work with apprentices. 
“We men in committee work,” he said, “do not always 
want to say exactly what we think, but we do want 
to say something. I come to an association of this 





w. F. Chapman and L. H. Johnson, both of Minneapolis 
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Delegates and guests attending the annual convention of the Minnesota Master Plumbers Association 


kind more like a sponge than anything else. I come to 
take something in rather than to give something out. 


“Those of us who are working on the apprenticeship 
committee feel that the work is not having the atten- 
tion it should have from the master plumbers all over 
the country. I am speaking nationally now. National 
apprenticeship work is not getting the attention it should 
have. What are we doing? We men in the plumbing 
industry have to have a specialist work on us, and the 
specialist is educa- 
tion. We _ fellows, 
most of us, are too 
old to have the spe- 
cialist do very much 
good for us. The 
only other place to 
use it is to start with 
the apprentice, be- 
cause we all came 
into this business 
that way. Unless 
those men, when 
they do get to be 
master plumbers, 
k now. something 
about this industry, it is never going to get better. Dean 
C. B. Connelly has told us for years that unless we do 
something to educate our young men, our industry has 
little to look forward to. He said at Buffalo and at 
Boston that apprenticeship work was second to none in 
your national organization. 

“Fred Swanson told us at Buffalo that this industry 
must raise its standards. If we want to improve com- 
petition, there is only one way to do it—raise the stand- 
ards as the medical association and others have. I hope 
that some time, before very long, we will work out some 
way to make it a whole lot harder for an apprentice 
to get into this business, and that we will raise such 
standards as will make them good master plumbers. 





H. C. Ridler, Minneapolis, re-elected 
atate treasurer 


In concluding, Mr. Smith said: “Industrial condi- 
tions are changing so fast today that all industries are 
looking for a better method of distribution. We have 
the journeyman who is getting right into the home; 
he is on the job where things are going to be sold. He 
is in contact with the owner. Other industries have to 
push the door bell, and the public is tired of that. 

“If we can educate those men to be good, clean sales 
men, and good mechanics, when they go into those 
homes, they will make the distribution channel the man- 
ufacturers will demand. If we do not, the manufac- 
turers will make the channel of distribution of their 
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own and we won't be in it. There are brains enough in 
this organization to meet that. Let us use those brains 
to the best advantage.” 

Mr. Spillane, a little later in the program, stressed 
somewhat the same line of reasoning. Indicating the 
importance of the plumbing industry to our modern 
civilization, he said he felt that the men in the business 
ought to have a greater pride in it. The better type 
of manufacturer and wholesaler, said Mr. Spillane, be- 
lieves in the manufacturer to wholesaler to contractor 
scheme of distribution; and in the face of the present- 
day mail order and direct to you competition, it is neces- 
sary that all branches work together in harmony. “Our 
greatest need today,” said Mr. Spillane, “is education,” 
which, with a united industry, would make it possible 
to win the respect of the public and to meet outside com- 
petition. He told of the meetings in Illinois between 
the master plumbers and the wholesalers, growing out 
of a sincere desire to meet problems honestly and fairly. 
The branches of the industry, he said, should not fight 
each other, but work in close co-operation. 


State Code Fails 


Axel Peterson of St. Paul, who has been active in all 
of the efforts to secure a state code for Minnesota, made 
a very complete report of the course of events which 
led to the defeat of the measure in the state senate. 
At the cost of constant labor and attention, the bill was 
introduced in both houses of the state legislature and, 
of course, referred to committees. Then began the task 
of getting the bills out of these committees. 

The first vote was taken in the senate, where the bill 
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was defeated and those working for its passage felt 
that it would be better to withdraw the house bill. Thus 
far there has never been a time when the house did not 
support the bill, and the committee was unwilling to 
break that record by a possible defeat this year. He 
characterized the opposition to the bill as amusing in 
that a farmer member for example, would express the 
fear that he would no longer be permitted to do any 
sort of plumbing work on his farm. 

At the time the bill was on general orders in the 
house, that body was operating under the “ten-men”’ 
rule; that is, ten men could object to the consideration 
of any bill and it would be automatically tabled. It was 
for this reason that the committee felt it best to with- 
draw the house bill. ‘We were constantly on the job,” 
said Mr. Peterson, ‘“‘and did all we could to see that the 
bills were introduced, went through the committees and 
reached their proper places in the calendar.” 

T. E. Cunningham, president of the Piping Trades 
Association of the state, who had worked closely with 
Mr. Peterson in the effort to secure the code, gave a 
detailed explanation of the vote in the senate, and also 
traced the efforts which have been made to secure the 
passage of the bill since 1927. Mr. Peterson also indi- 
cated that the state board of health had taken an active 
interest in the bill and had given assistance. 

Resolutions 

Nine resolutions were brought in by the committee 
headed by Mr. Peterson. The first three extended ap- 
preciation to the Minneapolis and St. Paul auxiliaries, 
endorsed their work, and thanked the Minneapolis as- 











eliable oil-burner drives :::: 
Control as accurate as electric time 


Both bear the G-E monogram—a mark of dependability in 


thousands of homes. 


To the manufacturer of home oil-burners, General Electric offers 
a complete line of fractional-horsepower motors perfectly adapted 
to the performance characteristics of a variety of oil-burning 
systems. Heat control of G-E manufacture is also available. 


Whether you use standard or highly special motors, General Elec- 
tric is always ready to aid you in the solution of your power 
problems. Why not consult a G-K motor specialist to-day? 


Type of heat control manu- 
factured by General Electric 
and sold exclusively by Penn 
Heat Control Company. Tim- 
ing ts regulated by a Tele- 
chron motor hence, no 
clocks to wind or regulate. 
Patented preheat coil pre- 
vents “overshooting” and 
“lagging” of room temper- 
ature. 





Room 
thermostat 


GENERAL @ ELECTRIC 





Control panel 





G-E Type KC single-phase motor 
with capacitor-transformer unit 
a dependable drive, quiet and 
long-lived 
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How would YOU 
make this joint? 


Answer -— Easily, if you seal 
it with SMOOTH-ON No. 1 


URING the busy Summer season 

while a Staten Island ice plant 
had to operate 24 hours per day, a 
heavily loaded truck at 4:00 o'clock 
one afternoon backed over the 6-inch 
well suction line, causing this line to 
sag and break open at a joint. Cutting 
off of the water supply to the con- 
densers compelled the plant to shut 
down. 

The repair was a mean one because 
neither pipe section could be replaced 
easily, and as the old pipe had been bent by the impact, 
new flanges could not be brought into alignment. The 
conditions, exaggerated for clearness, are shown above. 
The job seemed hopeless until Smooth-On No. 1 was 
tamped into the V-gap between the flange faces to 
make a gasket of the necessary wedge shape. To keep 
the Smooth-On from entering the line, a tapered spacer 
ring as shown in the detail sketch, was first inserted. 
Two hours after the Smooth-On had been so placed and 
the bolts pulled up, the plant was back in operation 
with everybody happy. The last we heard of this repair 
was 11 months later, when the joint had never leaked 
and was still like solid metal. 

For correct procedure in making or repairing any 
balky flanged, threaded or hub joint, read the instruc- 
tions in the Smooth-On Handbook. 











Get Smooth-On in 1 or 5-lb. cans, 
or 25 or 100-lb. metal keg from your 
dealer or 1f necessary, direct from us. 


SMOOTH-ON HAND BOOK FREE 
if You Return the Coupon 








21st Edition—136 pages of data—193 diagrams, pictures and practical hints on at 
least 200 different uses for SMOOTH-ON, Every progressive engineer should have 
this book—get your copy NOW 


a a a a a 


SMOOTH-ON MFG. CO. 
Jept. 12, 570 Communipaw Ave. 
Jersey City, N 


Please send copy of the SMOOTH-ON HAND. 
BOOK, 21st Edition. 


Name 


Address 


Do it with SMOOTH'ON 
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Top row, left to right: A. H. Lacher, secretary of Minneap- 

olis association, and G. R. Lewis, Armstrong Bros. Tool 

Co., Chicago. Bottom row: A. M. Wintheiser, Minneapolis; 

E. R. Anderson, manager, Heating and Piping Contractors 

Minneapolis Association; J. T. O’Donnell, manager, St. Paul 

plumbers’ association; John E. Holt and John J. Mater, 
both of St. Paul 


sociation for its cordial hospitality. The fourth resolu- 


| tion endorsed the instruction in plumbing at Dunwoody 


Institute and the holding of a short course for master 
plumbers. The fifth extended thanks to the trade press 
and the Bureau, and the sixth was a resolution of ap- 
preciation to the man who worked so faithfully for 
the state code. The seventh resolution was concerned 
with the pollution of streams and endorsed the work 
of the state health department to eliminate this. The 
eighth resolution confirmed the decision that the group 
work for more harmonious trade relations, and the ninth 
was a recommendation that all of the members attend 
the national convention in Milwaukee in June. 

On a vote from the floor, requested by Fred A. Beier, 
national director, the convention went on record as 
favoring the decision of the administration for a per- 
manent office, to be located in Washington, D. C. 

A tenth resolution, brought in later, recommended 
that the effort to secure the passage of a state code be 
continued. 


The New Officers 


The officers and the board of directors, elected unan- 
imously to carry on the work of the newly-incorporated 
association, are: President, H. W. Strader of Min- 
neapolis (re-elected); vice president, Anthony A. 
Schmidt of St. Paul (re-elected) ; second vice president, 
A. Sherne of Eveleth; treasurer, H. C. Ridler of Min- 
neapolis (re-elected); secretary, M. T. Fox of Min- 
neapolis. 

The directors are: Axel Peterson and E. J. Bossard 
of St. Paul; Math Elsen of Minneapolis, Henry Han- 
son and C. J. Olson of Virginia, Albert Oman of Pine 
City, J. E. Mehl of Albert Lea, Carl Bruno of Cloquet, 
Martin Wold of Duluth, and O. H. Strand of Benson. 

In acknowledging his re-election, Mr. Strader said: 
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“I want to assure you that we will do our best and will 
give you everything that’s in us this year to organize 
your state. I will hope that in February, 1932, at our 
annual convention, we will have at least 450 to 500 
members present. But in order to do this you must 
assist your officers. Let’s get back of them and help 
them. They can’t do it alone.” 

The Milwaukee delegation extended a cordial invita- 
tion to the Minnesota members to attend the national 
convention in their city in June. Mr. Friend brought 
the greetings of his state group and, in the course of his 
remarks said: “Our business has changed. It has 
changed from a small handy trade into more of a 
scientific, engineering calling. I believe today that the 
man in the rural districts is called upon to use more in- 
genuity and engineering knowledge than men in the 
cities where the plans are drawn for them and water is 
brought to them and the sewage is taken away.” He 
urged the master plumber to mingle in his community, 
to join the various organizations open to him as a 
business man. 

Mr. Schmaus outlined the plan for taking care of the 
convention, and asked that those who planned to at- 
tend make their hotel reservations as early as possible, 
being careful to have an acknowledgment from the 
hotel. He reported that on the day the Milwaukee dele- 
gation left for Minneapolis, 124 out of the 126 booths 
in the exhibit hall had been leased. Mr. Dussold said: 
“T bring greetings and a cordial invitation to attend the 
national convention. We are making great prepara- 
tions for the national. The whole association is working 
through twelve different committees, and each mem- 
ber has to do his part.” Mr. Brah pointed out that 
when the Minneapolis auditorium was built, the Mil- 
waukee auditorium plans were taken into consideration ; 
and promised those who attend the convention a pleas- 
ant entertainment program. 

Joseph G. Hildebrand, secretary-manager of the 
Plumbing and Heating Industries Bureau, outlined some 
of the facts disclosed in a study of outside competition. 
“The mail order house and the direct-to-you house,” 
he said, “are doing one-third of our industries’ volume.” 
He said that figures being cited to prove that the amount 
of material reaching these houses was small are erro- 
neous. They consider only the original consignee, Mr. 
Hildebrand said, but that “does not mean anything, be- 
cause many large wholesalers are passing on the products 
of our manufacturers to the direct-to-you house.” 

In studying this matter, the bureau has developed a 
slogan which it is thought will be helpful: ‘“Salesman- 
ship will whip the gyp,” is the slogan advanced. “In 
our opinion,’ Mr. Hildebrand continued, “‘we do not 
believe you are ever going to be able to meet them on a 
price basis. There is only one way to beat the gyp and 
that is on a quality basis, by salesmanship.” 


John T. O’Donnell, manager and counsel of the St. 
Paul association, outlined the difficulties of utility com- 
petition, and told something of the successful efforts of 
the remodeling movement in his city. 
Duluth, for the purpose of securing helpful advice, out- 
lined the situation as it exists in his city. They have a 
code, only recently passed, to which a great deal of 
opposition has developed from certain quarters. Offers 
of assistance from the state officers were made. 
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You can't put accuracy into any- 
thing without study and ex- 
perience. With Enterprise Brass, 
accuracy is there because Enter- 
prise had studied and is con 
stantly studying, the problems 
of brass goods operation. 





This study, coupled with En- 
terprise’s complete and modern 
equipment and its skilled work- 
men, make possible the accuracy 
of detail that is available to you 
only in Enterprise Brass Goods. 


Valves for instance. You can't 
turn out a valve that is approx- 
imately right. It must be mr 
nutely right for the job it 1s to 
do. Enterprise knows this and 
has built its valves as it builds 
everything, for the utmost in 
performance. 
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Vocational School Plumbing Class Holds Banquet 


The third annual banquet of the New Bedford, Mass., 
vocational school was held recently at the headquarters 
of the New Bedford Master Plumbers’ Association. A 
turkey dinner was served, followed by entertainment and 
addresses. The guests included the officers of the Mas- 
sachusetts State Association of Master Plumbers. James 
F. Murphy, instructor at the school, served as toastmas- 
ter. 
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Kansas City Chapter Visits University of Kansas 
On April 14, one hundred members of the Kansas 
City Chapter of the American Society of Heating and 
Ventilating Engineers, together with architects and engi- 
neers representing other organizations, journeyed to 
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No bathroom, no matter how beautiful 
and expensive the fixtures, can ever be 
accounted a modern bathroom if it has 
a noisy, leaky ball cock. 


The hundreds of dollars that go into the 
making of a bathroom that is beautiful 
to the eye might just as well be spent in 
some other direction if the owner is 
going to be dissatisfied with the perform- 
ance of so “smali’’ an item as the ball 
cock 


You want your bathrooms to be credits 
to your workmanship, your ability and 
your knowledge of the correct thing to use. 
You can be sure that every bathroom you 


equip with a Sherwood Ball Cock will 
always be a bathroom where leaks, 
noise and whistles in the tank will never 
be known. 


Sherwood Ball Cocks are guaranteed 
against leaks and they will close against 
any city water pressure without whistling 
or gurgling. 


They can be furnished with any length 
shank desired. Your jobber either stocks 
Sherwoods or can get immediate delivery 
from the factory. 


Insist upon Sherwouds for your own and 
your customer's satisfaction. 


SHERWOOD BRASS WORKS 


Jefferson and Mt. Elliott Aves. 
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METAPHRAM 


DAMPER REGULATORS | 


for 


DOMESTIC HEATING BOILERS 


TYPES A-AA-B-C-D 


for pressure, vapor or vacuum systems 


TYPE F 


For large hot water boilers 


TYPE H 


for small, jacketed hot water boilers 


and tank heaters 


NATIONAL REGULATOR Co. 


2317 Knox Ave., Chicago 


Descriptive bulletins on request 





consin. 
| series is to be announced later. 





| by a sister. 


lawrence, Kans., to be the guests of the school of engi- 
neering and architecture at Kansas University. Dinner 
was served to more than 200 persons. W. H. Carrier, 
national president, addressed the gathering, taking as his 
subject “Servicing the Human Power Plant.” Those 
who were unable to make the trip to Lawrence had the 
opportunity of meeting President Carrier at a noon 


| luncheon in Kansas City. 
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Sales Programs to Be Given in Several Wisconsin 
Cities 

A sales program prepared by R. G. Morrill, master 

plumber of Beloit, Wis., is to be given soon in the Wis- 

consin cities of Madison, Watertown, Beloit and Janes- 

ville. with the assistance of C. E. Pomerenck, itinerant 

plumbing instructor, and E. R. Dicks, sales expert. The 


| program will follow along lines somewhat similar to 


those tried out by the Fox River Valley Master Plumb- 
ers’ Association, except that it will follow sales instruc- 


tion lessons which Mr. Morrill has worked out success- 


fully in his own business, rather than the program 
mapped out by Paul H. Runge, repair sales expert, and 
M. M. Hanson, itinerant plumbing instructor in Wis- 
The definite date for the opening of the sales 


The possibility of conducting a sales program similar 


| to that held by master plumbers in the Fox River Valley 
| was also discussed at a meeting of the Wisconsin Valley 
| Sanitary Club, which was held Saturday, April 25, at 


Wausau, Wis. 
The Wisconsin Valley plumbing trade, following the 


| talks by Mr. Runge and Mr. Marsh, decided to start a 
| similar sales program in the near future. The next 
| meeting of the organization will be held at Stevens 


Point, Saturday, May 23. 
* 
Death of John F. McKeon 


John F. McKeon, prominent member of the Manhat- 


_tan Master Plumbers’ Association, died recently at his 


home after an illness lasting two weeks. Mr. McKeon, 
together with one of the two brothers who survive him, 


| organized the J. F. McKeon & Brother, Inc., plumbing 


business in New York City, some years ago. He was 
fifty-six years old and, besides his brothers, is survived 
Funeral services held from St. Vincent 
Ferrer’s church were attended by a large number of his 
fellow association members. 















B. Le. Knost, Pass 
Christian, newly 
elected president 


HE Louisiana-Mississippi Association of Plumbing 

and Heating Dealers, meeting at Jackson, Miss., 

April 24 and 25, for its 10th annual convention, 
instituted a death benefit insurance fund, which pro- 
vides an indemnity of $500 to the family of a deceased 
member. Because of the pressing need for a uniform 
plumbing code, a committee will be appointed to co- 
operate with the health departments in securing passage 
of a code in both states. Over 
the protest of the New Or- 
leans delegation, a resolution 
was passed which placed the 
convention on record as fa- 
voring legislation in thé state 
of Mississippi which will 
prohibit public utility com- 
panies from merchandising 
appliances. The delegates ; 
were unanimous in their ap- ; 
proval of a permanent office ~ 
to be established at Washing- 7 
ton, D. C. The new officers “0™%* % Petrie, New Or- 
: , leans, secretary-treasurer 
tor the coming year are B. L. 
Knost, of Pass Christian, Miss., president; L. C. De 
Leon, of New Orleans, La., vice president ; and Louis J. 
Petrie, of New Orleans, La., secretary-treasurer. The 
members of the board of directors, all of whom were re- 
elected, include: A. H. Grimaldi, New Orleans; J. Frank 
McClellan, Monroe, La.; J. P. Davis, Jackson, Miss. ; 
C. O. Rundle, Shreveport, La., and Roy T. Craft, of 
[ake Charles, La. 


Association Provides Life Insurance 


The association added a further incentive to member- 
ship when the delegates agreed to establish an insurance 
fund, which will create an indemnity of $500 to be paid 
to the family of a member upon his death. The fund 
will be accumulated by an assessment of $5.00 per mem 
ber, to be paid immediately. Thereafter there will be 
a fixed assessment of $5.00 to be paid upon notification 
of the death of any member. 

l.. C. De Leon remarked that a great deal of investi- 
gation had been conducted in order to learn the most 
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Louisiana-Mississippi 
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Association Starts Insurance 


Plan for Members 


Both states to work for plumbing 

code. Mississippi favors anti-utility 

merchandising legislation. B. L. 

Knost, Pass Christian, is new presi- 

dent. Delegates approve permanent 
office plan 


efficient and economical means of providing this insur- 
ance. Several old line companies were applied to, he 
said, but these institutions refused to underwrite all 
members without a careful physical examination. Wide 
variation in the ages of the members also complicated 
this plan, he explained. Therefore it was decided to 
present a plan whereby the association itself would 1n- 
sure the lives of its members by creating a sinking fund 
by means of small fixed assessments. 


ts accumula 


_ 


The fund and business connected with 
tion and disposal will be controlled by a committee of 
three, whose term of office will be three years, which 
will be arranged in such a manner that an individual 
retires from membership in the committee each year. 


Will Work to Procure .Plumbing Code 


The steadily grow- geome: a eo 
ing need forauniform » oe eer 
plumbing code in the 
two states was mani- 
fest in the concerted 
action which was 
planned to secure its 


passage. To aid in 


i.. ©. De Leon, New 

Orieans, newly 

elected vice presi- 
dent 
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Left to right: C. O. Rundle, Shreveport, La.; Frank McClellan, Monroe, La.; R. G. Schwarz, New Orleans; J. P. Davis, 
Jackson, Miss., and E. L. Kimble, assistant secretary, Louisiana-Mississippi association 


carrying on this crusade, the success of which will make 
proper installations mandatory, a legislative committee 
will be appointed, whose task will be to convince the 
legislatures of the importance of such a measure. 

The association was assured of support and co-opera- 
tion from the Mississippi State Board of Health by Dr. 
Felix J. Underwood, president of the board. 

‘The time is coming,” said Dr. Underwood, “when we 
shall have a statewide plumbing code. Such uniformity 
is absolutely essential to efficiency. Few cities in the 
state have adequate codes or inspectors. My department 
is fully aware of the direct relation which good plumbing 
bears to good health, and I can assure you that we stand 
ready to co-operate with the plumber in securing correct 
legislation.” 

President C. A. Hunter, of Alexandria, La., pointed 
out the value of a strong organization in this legislative 


program. He requested the members to carry the word 


RnR. G. Thomas, San Antonio, Tex., national director, and 
©. A. Hunter, Alexandria, La., retiring president 


to other plumbers in their community, with the idea of 
interesting them in membership in the association. “Give 
us representation in every county in the state,” said 
President Hunter, “and we shall have no trouble putting 
a proper code into effect.” 
Mississippi to Fight Utilities 

RK. R. Hamilton, of Gulfport, Miss., opened a spirited 
controversy, when he offered a resolution to the effect 
that the convention go on record as favoring legislation 
which would prohibit public service corporations from 
merchandising appliances. L, C. De Leon took the floor 
to explain the situation which exists at present in New 
Orleans. The co-operation between the utility compa- 
nies and the plumbers of that city, he pointed out, has 
proved highly profitable to both parties. He could not 
conscientiously vote for any measure, he continued, 


which might tend to disturb this harmonious relationship. 

Mr. Hamilton explained that he had introduced the 
resolution because he firmly believed that merchandising 
activities on the part of utilities was fundamentally 
wrong. The charters under which they operate grant 
them absolutely no authority to engage in this sort of 
business, he insisted. As protected, monopolies, he con- 
tinued, they constitute an utterly unfair competition to 
the independent merchant. “Regardless of the situation 
which may exist in New Orleans, which at the best can 
only be temporary,” he said, “we should show conclu- 
sively on which side our sympathy lies. This is no 
mere local problem; its scope is national, and we must 
fight it to the finish.” 

E. L. Kimble of New Orleans, assistant state secre- 
tary, suggested that some sort of a compromise might be 
reached, and Vice President Knost offered an amendment 
to the resolution, which would make it reflect only the 


Left to right: W. H. Harris of Clarksdale, Miss., and L. D. 
Hill, also of Clarksdale 


attitude of Mississippi. In spite of the fact that the 
New Orleans delegation, backed by several members 
from other parts of Louisiana, remained obdurate, the 
resolution was passed, amended to read as follows: 
‘Resolved that this convention go on record as favoring 
legislation in Mississippi prohibiting public utility com- 
panies from engaging in the sale and installations of 
appliances in competition with the independent dealer, 
and that a legislative committee be appointed to co-oper- 
ate with associated dealers in other lines of business that 
are being affected by this unfair competition, in an effort 
to correct this evil.” 


Approve Permanent Office at Washington, D. C. 


R. G. Thomas, of San Antonio, Texas, gave his report 


as national director. He detailed changes made in the 
national by-laws, and other work accomplished by the 
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board. He urged the delegates to attend the national 
convention in Milwaukee, Wis. He concluded by in- 
forming the convention that the establishment of a per- 
manent national headquarters, located at Washington, 
D. C., is favored by the board, and requested that the 
attitude of Mississippi and Louisiana be expressed in this 
regard. The matter was referred to the resolutions com- 
mittee, and, on their endorsement, was passed unani- 
mously. 


First Year Dues of New Members Reduced 


A fifty per cent reduction in the first year dues of all 
new members will go into effect immediately. The origi- 





Left to right: A. F. Nash; J. L. Gunn, vice president of 
Jackson local; J. F. Davis, president of Jackson local; J. 
P. MeKay, secretary of Jackson association; F. W. Dezen- 
dorf; and E. P. Butler, plumbing inspector, all of Jackson 


nal resolution involved a reduction of all dues, but met 
with considerable opposition, and L. D. Hill, of Clarks- 
dale, Miss., offered an agreeable alternate, when he 
suggested that it be amended in such a way as to affect 
only the first year dues of new members. This proved 
acceptable, and the initial dues of new members will be 
$12.00 for the first year, and $24.00 annually thereafter. 

The convention was called to order by President C. A. 
Hunter, and, after the invocation, Mayor Walter A. 
Scott welcomed the delegates to the city of Jackson. 
President Hunter thanked the mayor for his cordial 
welcome. Monday evening was given over to a banquet. 

The following committees functioned during the con- 
vention : 

Auditing committee: H. G. Peters, chairman, Jackson, 
Miss.; L. J. Petrie, New Orleans, La., and R. T. Craft, 
Lake Charles, La. 

Housing committee: J. P. McKay, A. I. Fisher, J. P. 
Davis, A. F. Nash and J. .. Gunn, all of Jackson, Miss. 

Memorial committee: R. T. Craft, chairman, Lake 
Charles, La.; C. O. Rundle, Shreveport, La., and H. L. 
Schwan, Biloxi, Miss. 

Registration and Credentials committee: J. P. McKay, 
chairman, Jackson, Miss.; L. Oppermann, New Orleans, 
La.; K. A. Paine, Jackson, Miss., and F. L. Rosen- 
blath, Shreveport, La. 

Plumbing Code committee: L. C. De Leon, chairman, 
New Orleans, La.; C. A. Hunter, ex-officio, Alexandria, 
La.; Ray T. Craft, Lake Charles, La.; J. G. McCarthy, 
Jaton Rouge, La.; J. Frank McClellan, Monroe, La., 
and C. O. Rundle, Shreveport, La. 

Resolutions committee: R. T. Craft, chairman, Lake 
Charles, La.; Wm. Riley, Monroe, La.; A. H. Grimaldi, 
New Orleans, La.; L. M. Harper, Pineville, La.; H. L. 
Schwan, Biloxi, Miss.; S. S. Richard, Jackson, Miss. ; 
R. R. Hamilton, Gulfport, Miss.; O. P. McGregor, New 
Orleans, La., and M. P. Phelan, Natchez, Miss. 


Steps were 
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If all Basement 











reer. Cle-Bar Coal Fired 
Water Heaters would be 
in every home, as they 








mC) can be fired once each 
VL UARLULLILAC) day supplying an abun- 
ANNO) dant quantity of clean 
TITANS hot water at the lowest 
a fuel cost. 








SS 
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GUARANTEE 


To back our confidence | 





in the Cle-Bar Water 
Heater we will agree 
to pay the plumbing 
contractor $20.00 for 
any Cle-Bar Heater he 
puts in on 60 days trial 
and is obliged to take 
out because the owner 
is not satisfied so as to 
partially pay the 
plumber for his labor 
—the heater to be 
returned to us. 


We will sell one Cle- 
Bar Water Heater of 
any size to any plumb 
ing contractor for 
display purposes at a 
special price. 


CLE-BAR 


WATER. HEATERS 
CLEGHORN COMPANY 


86 BROAD STREET : : BOSTON, MASS. 
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Philadelphia Chapter Members Hear Talks by 
Shipbuilding Experts 

The April meeting of the Philadelphia Chapter of 
the American Society of Heating and Ventilating Engi- 
neers was held at the Engineers’ Club, with President 
I. N. Sanbern presiding. Commander E. L. Gayhart, 
superintending constructor of the U. S. Navy at the 
New York Shipbuilding Corp., spoke on “Requirements 
for Heating and Ventilating of Navy Ships.” William 
T. Breckenridge, in charge of heating and ventilating of 
government ships for the same corporation, read an 
interesting paper on “Methods and Problems in Connec- 
tion with Ship Heating and Ventilating.” 

A. J. Nesbitt, chairman of the membership committee, 
announced the names of several new members. The 
following were elected to serve on the nominating com- 
mittee for the ensuing year: Harry G. Black, F. D. 
Mensing, John D. Cassell, R. C. Bolsinger and A. Mc- 
Clintock, Jr. 

e 


New York Chapter Elects Officers 


Willis H. Carrier, president of the American Society 
of Heating and Ventilating Engineers, addressed an 
unusually large meeting of the New York Chapter on 
April 20 at the Building Trades Club, New York City, 
his subject being “Servicing the Human Power Plant.” 
Mr. Carrier, who has made exhaustive study of the 
factors contributing to comfort in living with relation 
to heat in closed spaces, said that the art of raising com- 
fort and healthful living to the highest degree cannot be 
advanced unless basic research is instituted, as it is im- 
possible to build a great art upon insecure and unproved 
information. The discussivis was accompanied with 
lantern slide illustrations made from some of the experi- 
mental work conducted by President Carrier, which he 
reduced to curves. The human power plant, he con- 
cluded, continues to be closely studied with relation to 
heating effects on its metabolism. 

An election was held with the result that the following 
officers were chosen to serve during the forthcoming 
year: Russell Donnelly, president; Louis T. M. Ral- 


ston, vice president; F. Fk. W. Beebe, treasurer, and 
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W. A. Swain, secretary. Board of governors: Alfred J. 

Offner, Albert L. Baum and Raymond Newcomb. 
Alfred J. Offner, president of the chapter, presided 
and presented Harold L. Groom of London, England, 
and L. H. Polderman of Los Angeles, Calif. A group 
of newly elected members were introduced, among whom 
were: E. A. Bennett, American Blower Corp., Detroit ; 
W. A. Brown, consulting engineer, New York City; 
3ernard Goerg, American Radiator Co., New York City ; 
Emery U. Markus, consulting engineer, New York City, 
and E. C. Rack, Johns-Manville Corp., New York City. 

e 
Ontario Chapter Elects New Officers 


The April meeting of the Ontario Chapter, American 
Society of Heating and Ventilating Engineers, was held 
at the Prince George hotel, with thirty-one members and 
guests present. The Ontario Chapter’s 1931 award to 
the University of Toronto for the best thesis prepared 
by the students of the school was awarded to E. F. 
Dyer. The title of his thesis was “House Heating.” 

At this meeting the following officers were elected: 
H. S. Moore, president; J. S. Wood, vice president; H. 
R. Roth, secretary-treasurer. The board of governors 
consists of H. J. Church, W. H. Boddington, W. N. 
Shears and J. S. Patterson. 

The principal speaker of the evening was J. Govan, 
consulting architect of Toronto, who gave a talk, illus- 
trated with lantern slides, on the subject of “How Soon 
Will a Reduction of Sixty Per Cent in Heating Plant 
Equipment Be Possible?” Following Mr. Govan’s talk 
there was a discussion of the various points which he 
brought out. H. J. Church, retiring president, urged as 
many as could to attend the forthcoming annual meeting 
at Swampscott, Mass. 

e 
Central Trade Golfers Open Season 

The Central Trades Golf Association of Pittsburgh, 
Pa., opened the season on April 27 at the South Hills 
Country Club. Despite poor golfing weather, close to 
thirty members turned out. Norman L. Blackmore won 
the silver loving cup with a net score of 65. The flight 
winners were Edgett, Johnston, Burthett, Wettstein, 


The above group of future master and journeyman plumbers hail from Mil- 
waukee, Wis., the national convention city for 1931. They represent a group 
from the plumbing apprentice division of the Milwaukee Vocational School, Ali 
of them are employed by Milwaukee master plumbers. The apprentice plumbers, 
for the second consecutive season, won the basketball championship in the 
apprentice league in which eight of the large industries are represented 
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Brauer, Robinson, Kunde, and Hilbish. The winners of 
the kickers’ handicap were Blackmore, Wettstein, Edgett, 
Young, Downe and Vance. Following are the scores 
for the day: 


Assn. 
Assn. Kickers’ Net Kickers’ 

Player Gross Hdcp. Hdcp. Score Net 
ge 98 as 20 vi 78 
ee ee 98 - 25 - 7é 
ES See 5. oe et ee 105 35 30 80 85 
+ a er ee 111 - 30 - 81 
er ae 116 30 27 86 89 
a... Seer ee 103 wis 25 - 78 
0 117 35 30 82 87 
i cae Bes an 102 17 15 85 87 
McKissock ....... 111 ~ 22 89 89 
Reismeyer ........ 108 ad 20 RS 8§ 
a 101 25 18 76 83 
SE <i a4 dk aleta ho 0 ¢ 90 10 10 80 80 
Gauerman ........ 104 20 15 84 89 
BURG MMOTO. occ¢00'. 81 16 10 65 71 
a ahs hee 0 0c 84 3 5 81 79 
WE. plik Grice ee 106 35 35 71 71 
co”: | a 115 0 31 R5 84 
SE eis ota as oes 6 137 35 35 102 102 
ew a kites ss 00 107 35 25 72 82 
 £; one wedete oo 100 15 es 85 
a 97 15 — 82 
EE | a 99 15 15 84 84 
EE Mind oy as abn We 105 30 30 75 75 
a) 100 ba 7 - 93 
Ee 102 18 18 84 84 


Following the evening dinner, Secretary R. Payne 
Wettstein, of Domestic ENGINEERING, announced that 
the next tournament will be held on May 18 at the Stan- 
ton Heights Country Club. The dates for the balance of 
the tournaments for the season will be announced later; 
also the names of the courses to be played. 
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SIX YEAR 
GUARANTEE 


Rust-defying Kopsteel 
galvenized boilers are 
gueranteed for 6 years, 
credit besed on the un- 
filled service period. 
Guaranteed for 150 Ib. 
working pressure (but 
in Massachusetts, 12744 


ib. working pressure). 





all-electrically welded. 


Furnished in all sizes. 
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*66.4 6 PAT OFF 


EXTRA 


RANGE BOILERS 


Kopsteel range boilers can only be secured from 
RIVERSIDE, and are supplied in the famous Kantleak 
riveted and welded construction, or, the Victory type, 


We have made Kopsteel boilers for over a decade, 
and know that they are an excellent investment. 


Kopsteel boilers, like all Riverside boilers, are thor- 
oughly galvanized inside as well as outside. All tap- 
pings are drop forgings with walls of ample thickness, 
spud being tapped with seven threads. 
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Minnesota Chapter Hears National President 

The April meeting of the Minnesota Chapter, Amert- 
can Society of Heating and Ventilating Engineers was 
held at the Men’s Union building, University of Minne- 
sota, with 120 members and guests present. W. H. 
Carrier, national president, and A. V. Hutchinson, na- 
tional secretary, were guests of the evening. Dinner 
was followed by a short business session, after which 
Professor F. B. Rowley introduced President Carrier, 
the speaker of the evening. 

President Carrier’s subject was “Servicing the Human 
Power Plant.” The scope of his talk covered physiologi- 
cal reaction of the body to humidity, air motion and both 
heated and cooled air. He stated that air conditioning 
is successfully used for many types of industrial work 
and he visions the time when this will be in general use 
for office buildings, homes, etc. 


oe 


Death of C. F. McGuigan 


C. F. McGuigan, one of the oldest members of the 
Master Plumbers’ Association of Philadelphia, Pa., died 
on April 20 at his home, 1714 West Huntingdon street, 
in that city. One of the pioneer master plumbers of 
Philadelphia, Mr. McGuigan conducted his shop at Nine- 
teenth and Huntingdon streets for many years. A large 
delegation of his fellow association members and friends 
attended the solemn requiem high mass at Our Lady of 
Mercy church. Burial was on April 24 at Holy Sepul 
chre cemetery, Philadelphia. 
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On your next order, ask your favorite Wholesaler 
for Kopsteel Double Extra Heavy boilers. It is an out- 
standing product of the complete Riverside line of 
tanks such as Copper Range Boilers, Septic Tanks, 
Packo Storage Systems, Riboco Storage Systems, etc. 


RIVERSIDE BOILER WORKS, INC. 












CAMBRIDGE : MASS. 


3 
New York Office: 11 West 42nd St. 
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Supreme flush valve performance 
with water of any character—even 










dirty, sandy, THE NAVAL 


or corrosive! 






Notable features of 
the NAVAL and STAR 





The requirements of ocean -going vessels 








He for a dependable flush valve that would 








































i A hand ily ad 
40 . y screw easily ad- 
1 handle sandy, dirty and salt water resulted in eenthplielteadade 
at the NAVAL, a flush valve for ships. Monel fixture without shutting 

ii ; ; off the water. 

te Metal and special alloys guard against the two . 

Pian foes of ship valves—wear and corrosion. An No adjustment of the 
) ae ay valve ever affects the 
i 1 exclusive Sloan self-cleaning principle assures ample refill that provides 
a freedom from valves clogged with dirt and sand. nates arene 
BI So superior is this construction for the ex- Both the by-pass and re- 
41 : diti £ : " ™ lief valve are genuinely 

acting conditions of sea service, that the same self-cleaning with every 
. . . . ° fl h. 
principle is applied to a flush valve for build us . 
a ings—the STAR. The STAR is exactly the Relief and main valve 
iW ; seats are easily reversible 
same as the NAVAL, except that it has a en ee a 
. . . . cs 

| different exterior and is made of high grade Siiniteemcanensilll 

Peo metals suitable for fresh water. way through the valve 

had insures unrestricted 
at Here, then, are two flush valves unequalled low ond qesmelendipane- 

BEY for any installation regardless of the character tion with low pressures. 

Bul of the water supply—the NAVAL for ships or THE STAR 

i} localities having corrosive water—the STAR | 
ue for all buildings even though the water is ( | 
sandy and dirty. 
i Check the features that make these valves efficient. Then remember 
i a that beyond the mere statement of constructional advantages lies the in- 
thy tegrity of the world’s foremost flush valve manufacturer and the wealth 


+) of experience that twenty-five years devoted to flush valves exclusively 


brings to the solution of every flushing problem. 


. SLOAN VALVE CO - CHICAGO 


Manufacturers of Flush Valves Exclusively for Every Requirement 




















ILE reports from the large jobbing centers indicate that the 
past fortnight brought to a larger number of wholesalers a 
more steady contractor demand, the spottiness which has 
marked the plumbing and heating materials market in previous 
weeks was by no means eliminated. Reports are that contractors 
as a whole are calling more frequently for roughing-in materials, 
such as soil pipe, long pipe and fittings, and wholesalers in turn are 
said to be ordering in better quantities from their sources of supply. 
Boilers and radiators and enameled ware, pottery and other finish- 
ing materials, however, are not moving at a pace satisfactory for 
this season of year, manufacturers and wholesalers say. Deliveries 
are being made promptly. Manufacturers’ published prices to 
wholesalers have undergone no changes of consequence since our 
last review appeared. 


A few bright spots on the April building map are pointed out by 
F. W. Dodge Corp. in connection with the announcement of a gen- 
eral total of new construction contracts for the month which is 
below that of April, 1930. Three of the thirteen Dodge territories 
comprising the 37 states east of the Rockies showed gains in April 
construction totals over April, 1930. Of the month’s $336,925,200 
total for all types of new construction, the Upstate New York teri- 
tory, the Central Northwest and the New Orleans district gained 
over last year. A gain over March of two per cent in residential awards 
on a floor space basis contributes an optimistic note, although this 
gain is somewhat under the usual seasonal four per cent, the review 

points out. 


March shipments of enameled sanitary ware, based on reports 
submitted to the Bureau of the Census by 21 manufacturers who 
comprise practically the entire industry, were 132,178 pieces, as com- 
pared with 255,496 pieces in March, 1930. Total shipments for the 
first three months of 1931 were 530,267 pieces, as compared with 
627,074 pieces for the first three months of last year. March ship- 
ments of vitreous china plumbing fixtures, including all vitreous 
chinaware which in regular practice is connected with a drainage 
system, as reported to the bureau by 25 manufacturers, were 153,823 
pieces, as compared with 244,069 pieces in March, 1930. Total ship- 
ments for the first three months of 1931 were 559,255 pieces, as com- 

pared with 682,356 pieces for the corresponding period of 1930. 
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HE fortnightly 

period inter- 
vening since the 
last report continued to contain 
for a certain group of wholesalers 
that spotty demand from plumbing 
and heating contractors which has 
been characteristic of former weeks, 
while for others, whose numbers have 
increased, there is being presented a 
steadier, more defined trend in sales 
With favorable climatic 
conditions prevailing, residential con- 
struction is again becoming an impor- 
tant factor in master plumbers’ con- 
local banking institu- 
tions, even though in possession of 
ample capital to promote home devel- 
opments, have been noticeably reti- 
cent in their loans, but of late it is 
reported that this situation is being 
eased with the resulting increase in 
the number of new residences in- 
cepted during the past two or three 
weeks. Distributors assert that early 
year building contract awards of ma- 
jor proportion are also beginning to 
bear fruit in that roughing installa- 
tions in this class of work are being 
called for more frequently. There 
obtains a more optimistic sentiment in 
the various local associations of mas- 
ter and journeyman plumbers and 
steamfitters, for, while unemployment 
in their ranks has undergone no sud- 
den, radical decrease, calls for their 
services are more numerous and the 
employment situation is_ generally 
better, even though slightly, than it 
has been in foregoing months. 

As one of three sections to show a 
gain in the first quarter of 1931 over 
that period of last year, New England 
occupies a unique position in the con- 
struction field. A record of $76,- 
238,000 in contracts awarded during 
the first three months is reported by 
Fk. W. Dodge Corp. for this territory 
as compared with $66,880,300 for the 
similar period of 1930. The first 
quarter gain of 14 per cent in New 
England stands out in contrast to a 
loss of 24 per cent in the entire Dodge 
territory comprised of the 37 States 
east of the Rocky Mountains. Mas- 
sachusetts and Connecticut among the 
states in this area were responsible 
tor the reported quarterly gain. To- 
tal of construction contracts for Mas- 





activities. 


siderations. 
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NEW ENGLAND 


More Favorable Demand Is Reported 


sachusetts was $49,577,600 during the 
quarter as compared with $35,277,200 
for the corresponding period of the 
previous year. Connecticut reported 
$18,615,500 for the quarter as com- 
pared with $17,842,500 last year. 
The month of April did not prove 
so prolific, for contract awards were 
not only generally below the average 
set for the first three months but they 
also showed considerable decline over 
the corresponding weeks of 1930. 
or instance, for the week ending 
April 21, the total of construction 
grants was $3,884,200, compared with 
the average of previous weeks in this 
year of $6,019,900 and against the 
corresponding week of last year of 
$10,297,400. Contract awards for 
the week ending April 28 amounted 
to $6,598,000, against the average of 


HE city of Chi- 

cago, proper, 
made an increase 
of 47.8 per cent in prospective con- 
struction during the first four months 
of 1931 as compared with last year, 
according to reports furnished the 
building survey department of S. W. 
Straus & Co. 

Chicago’s suburban building situa- 
tion continues a mixture of good and 
bad news. Prospective construction 
in thirty-seven communities during 
the first four months of 1931 reg- 
istered a 5.1 per cent gain over the 
same period of last year. That’s part 
of the good news. 

These same towns slipped a bit in 
their April, 1931, figures when com- 
pared with the same month of 1930. 
The loss was 14.4 per cent. That’s 
some of the bad news. 

On the other hand, these same 
thirty-seven towns registered a gain 
of 56.8 per cent for April, 1931, over 
March, 1931. That’s a bit more of 
the good news. 

The combined totals for the thirty- 
seven suburbs and Chicago amounted 
to $41,358,349 for the four months’ 
period, a gain of 35.9 per cent over 
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previous weeks in this year of $5,- 
886,400 and compared with the simi- 
lar week of 1930 which showed $11,- 
776,900. 

It is reported that the majority of 
manufacturers and distributors are 
still busily occupied in quoting prices 
and preparing quotations for definite 
operations. Movements of materials 
from sources to wholesaling points 
continue to be rather slow and ir- 
regular, except in the case of rough- 
ing-in goods such as soil pipe, long 
pipe and fittings, which commodities 
jobbers, actuated by the better de- 
mand from their trade, are ordering 
in better quantities than heretofore. 
Finishing materials, such as pottery 
and enameled ware, and also heating 
equipment, are not moving in man- 
ner which wholesalers can term satis- 
factory. Deliveries in all cases are 
being effected with alacrity. No 
noteworthy revisions in manufactur- 
ers’ published prices have been an- 
nounced. 


CENTRAL WEST 


Chicago Construction Gains Nearly 50% 


the total of $30,415,752 for the same 
months of last year. 

Plumbing and heating business 
during the past two weeks in this 
territory changed little from the sit- 
uation in demand, supply and prices 
which prevailed during the preceding 
fortnight. It seems from a number 
of reports that the slight gain that 
was made around the first part of 
April has at least been maintained. 
The increase reported at that time 
came from manufacturers of rough- 
ing-in materials, but the pick-up in 
demand for this type of material has 
failed by a rather wide margin to 
equal the volume recorded at this 
season during the past several years. 
Demand from master plumbers for 
finishing goods was practically un- 
changed during the past fortnight in 
comparison with the preceding like 
period. The majority of wholesalers 
interviewed are of the opinion that no 
increase of any importance will be 
felt in calls from contractors for fin- 
ishing goods for at least another 
month or two, at which time various 
projects will reach the stage where 
this material is needed. 


Wholesalers have not changed 
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their buying habits and small-lot or- 
ders continue the general rule in 
placing business with sources of sup- 
ply. Stocks at plants and in makers’ 
warehouses are, in general, sufficient 
to grant quick deliveries to jobbers 
on rush orders. Contractors inter- 
viewed report no difficulty in secur- 


HE plumbing 

and heating in- 
dustry gained lit- 
tle, if anything, in the Greater New 
York territory during the past fort- 
night. The lagging tendency toward 
better business that seems to have 
engulfed the area since the bright 
spot of early March continues to ob- 
tain, especially where the actual sell- 
ing of materials is concerned. Hope- 
ful signs, however, are observed in 
visits to the offices of architects and 
engineers when quite a few large 
projects on the boards were discussed. 
Then, too, small homes construction 
in some sections seems to be showing 
a little greater activity. F. W. Dodge 
Corp. in a report summarizing build- 
ing in this territory for April placed 
the total contracts awarded at $83,- 
538,400. This amount, divided, gave 
residential building the largest pro- 
portionate share, with $34,873,900; 
non-residential, $28,732,900, and pub- 
lic works and utilities, $19,931,600. 

The Alexander Hamilton Institute 
has prepared a summary from past 
business trends of the effects of low 
money rates, which in part says: 
“The line of loanable funds is ap- 
parently forecasting an upward turn 
of business. Business men are skep- 
tical of forecasting indices which ap- 
pear to be mechanical. Granting that 
the supply of loanable funds has been 
a good indicator of business trends in 
the past, the question is, ‘Will it work 
now?’ Perhaps the best way to an- 
swer will be to deal briefly with the 
reasons for its working. The course 
of business and of security prices for 
more than a year has shown that 
there is no magic in easy money alone. 
Credit is used as a medium of ex- 
change, whether for goods or serv- 
ices. But if goods are not being 
bought and services are not being 
hired, the supply of credit, represent- 





Business 
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ing material from wholesalers as 
needed. 

Demand for boilers and radiation 
is maintaining a moderate seasonal 
pace, according to manufacturers, 
who say that current business does 
not equal that of a year ago at this 
time. 


NEW YORK 


Improves Moderately 


ing unused purchasing power, exerts 
no force. Not until funds are loaned 
does the supply of loanable funds be- 
come operative.” 

susiness, according to reports 
from many wholesalers and manufac- 
turers, is harder to get than at any 
time this year when it is considered 
that normally we should now be ina 








A SLIGHT up- 
ward move- 
ment in activity in 
the plumbing and heating industry 
was noticeable during the past fort- 
night. More estimating on the small 
residential projects was evident ac- 
cording to wholesalers interviewed, 
and this alone is recognized as a 
healthy sign for future business. In 
many cases, wholesalers report a con- 
tinuance in the demand on the part 
of master plumbers for roughing-in 
materials. This activity, of course, is 
of a seasonal nature, but it does not 
compare with the volume of other 
years at this season. 

Finishing materials, according to 
reports, are moving into consumption 
at a fair rate, and sellers look for a 
better demand for this type of mate- 
rial in another month or so as pro}- 
ects near completion. The recent 
encouraging building reports have 
evidently not helped business in the 
industry appreciably as yet, although 
most jobbers report a steadier de- 
mand for small commitments on the 
part of the trade. A better feeling, 
generally, prevails in this section, 
with less talk heard on the subject of 
depression and much more on con- 
structive optimism. 
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period of rather substantial activity. 
On top of that, credit conditions are 
reported to be far from satisfactory. 
The copper market, while reported at 
9 cents, actually did not fall below 
914, with little buying. No change 
was reported by manufacturers in 
brass pipe since the decline late in 
April. Demand is light for this sea- 
son of the year on all types of pipe. 
Little else can be said of fixtures. 
Plumbers’ brass goods is said to be 
enjoying a slightly better position in 
this respect, but buying is nothing 
like it was a year ago at this period. 
Activity centering around range boil- 
ers showed a tendency toward better 
ment, with prices holding firm. Some 
manufacturers advanced prices on 
steel tanks since our last report. Bol- 
ers and radiators are moving fairly 
well when the general market condi 
tions throughout the territory are 
considered. 


MIDDLE ATLANTIC 
Slight Upturn Is Noted 


Jobbers’ stocks are still maintained 
at a moderate level, but generally 
speaking the manufacturers are able 
to deliver in quick time, and few de- 
lays are experienced in getting goods 
on the job. All materials are moving 
at a moderate pace and little of the 
activity is reflected to makers’ sales 
men except for quick, small-quantity 
orders. Range boilers are moving at 
a fair pace, and the price level is firm 
and unchanged. Boiler and radiator 
producers report a slackening in their 
business volume, which is expected 
at this season, but the let-down 1s 
greater than the average for the past 
several years. Most of the rough- 
ing material representatives report a 
decline in the first quarter’s volume 
as compared with a year ago, and 
finishing materials are likewise below 
last year for the first quarter. Spe- 
cialties continue to show a fair 
amount of sales as remodeling and 
modernization work is maintained. 
Prices are unchanged in all of the 
major commodities. Building figures 
for the last two weekly periods made 
a good record. Many associated with 
the construction industry in this ter- 
ritory, in face of the recent steady 
gain in construction, are of the opin- 
ion that building is on the upturn. 
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LUMBING 

and heating ac- 
tivity in the At- 
lanta district was reported as being of 
a moderate nature for the past two 
weeks. The first quarter of the year 
has failed to bring about any mate- 
rial improvement in business in this 
section, and most observers are of the 
opinion that while business is turning 
for the better, it will still be several 
months before any considerable in- 
crease will be effected. 

Construction work continues to lag 
and the anticipated spring revival 
seems to have failed to show the ac- 
tivity expected by many. While mas- 
ter plumbers are quite busy estimat- 
ing jobs, many of these projects are 
slow in materializing. 

Wholesalers are maintaining small 
stocks, but of good assortment, and 
are prepared to meet the current de- 
mands of the trade without delay. 
Factory commitments are light. Con- 
tractor demand is also light and con- 
tinues at about the same pace as noted 
in Our previous review. 

Local architects and engineers re- 
port a considerable number of con- 
struction projects scheduled to be 
ready for estimating within the next 
sixty days. 

The price situation has remained 
firm and unchanged, according to 
reports. Manufacturers are granting 
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SOUTHEAST 


Activity Is Light 


prompt shipments into the territory 
on all items. 

As stated, general demand for 
plumbing and heating material has 
not improved, and hence supplies are 
not moving into consumption at a 
satisfactory rate. Soil pipe demand 
was reported to be moderate, and has 


USINESS 

conditions 
along the Coast, 
while varying somewhat in the dif- 
ferent jobbing centers, on the whole 
appear to be somewhat better than at 
any time in the past few months. 

Individual home building and pub- 
lic work is still the main feature in 
the plumbing and heating industry, 
with few speculative buildings or 
lerge-type operations under way. Re- 
modeling work has assumed a promi- 
nent role in this territory, and those 
firms which are specializing in this 
class of work report a nice volume of 
business in prospect. 

Jobbers, generally, are maintaining 
their stocks at as low a level as is 
consistent with current needs, and 
there is not any surplus of merchan- 





The Metal Market | 


Average Average Average 
PIG IRON— May 12 April, 1931 Feb., 1930 1929 
No. 2 foundry, Chicago .$17.50 $17.50 $17.50 $20.00 
PLATES AND SHEETS 
Steel boiler plates, Pittsburgh, per Ib 1.6 5« 1.65 1.65¢ 1.93¢ 
Blue annealed sheets, No. 13. Pitts- 
eee ye 2.00¢ 2.00¢ 2.050¢ 2.17¢c 
Black sheets, No. 24. Pittsburgh, per Ib. 2.25¢e 2.25¢ 2.35 2.85¢ 
Galvanized sheets, No. 24, Pittsburgh, 
We ak i aie 6 0) art Made tog ee wad bien Saal 2.80 2.90¢c 2.90¢ 3.57¢ 
TIN— 
Straits tin (spot) New York 23.20 
LEAD— 
a eee te Pen 3.55¢ 
The Old Metal Market 
Dealers’ Ruying Prices 
Per Ib. Per lb 
Aluminum clippings jaca. 2 Copper, light tehéeokens 5%c 
eOGm CER PING... cc ccccces soa Heavy copper and wire.......... 6%c 
RE re 3%c EE Satna oe oth bd be oe Oe oe ligc 
Brass, heavy yellow... ere a ee a enek a 2.87 %e 
No. 1 comp. red brass 5yc Solder joints (close cut).......... 5c 
Heavy crucible copper av inn 2 fe 


ee 


NOTE: Prices are those quoted on Tuesday of this week 
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failed to show any increase in the 
past sixty days. Range boiler sales 
were slow, and due to the warm 
weather prevailing in this section, the 
heating lines showed little activity. 
Brass and wrought iron pipe sales 
were reported to show no change in 
the past two weeks. In most in- 
stances, demand for material was for 
modernization and repair work. 

New construction work is account- 
ing for only average quantities of 
materials. 


PACIFIC COAST 


Reports Show Improvement 


dise to speak of in distributors’ hands 
at present. Coast factories manufac- 
turing enameled ware, pottery and 
plumbers’ brass goods are operating 
on part time schedules, but are in a 
position to make immediate shipment 
of all classes of material. Rough- 
ing-in materials continue to move in 
about the same volume as has pre- 
vailed for some time. 

Distributors’ prices to the trade on 
all classes of material are based on 
replacement costs, and while varying 
somewhat in the different jobbing 
centers, are as a whole quite firm. 

During the past week most Coast 
distributors of steel pipe reduced 
their out-of-stock selling prices on 
various sizes. 


Jobbers have sufficient stocks of 
practically all staple items to assure 
contractors of good delivery serv- 
ice. 


* 


Westinghouse Stockholders 
Re-elect Directors 


Stockholders of the Westinghouse 
Electric and Mfg. Co. re-elected those 
directors whose terms had expired 
and transacted routine business at a 
meeting at East Pittsburgh, on April 
8. Directors re-elected were: E. M. 
Herr, vice chairman, and L. A. 
Osborne, vice president of the West- 
inghouse Co.; H. B. Rust, president 
of the Koppers Co.; and Samuel M. 


Vauclain, chairman of the board, 
Baldwin Locomotive Works. 
President F. A. Merrick, in a 


statement to stockholders, said: “At 
the present time the outlook is some- 
what encouraging due to a slight in- 
crease in our orders.” 
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Committee of Ten—Coal and Heating Industries 
Opens Offices in Chicago 


A treatise on combustion and common heating 
troubles, designed to meet the need of the salesman and 
retail dealer interested in heating with solid fuels and 
written in the language of the layman, is being planned 
as a result of a recent meeting of the Committee of 
Ten—Coal and Heating Industries at the Union League 
Club, in Chicago. 

Whether the treatise will take the form of a manual 
or a course of instruction by correspondence or through 
lectures is to be determined by the sub-committee on 
manuals of the Committee of Ten. The manuals com- 
mittee, appointed by Chairman Glover at the meeting, is 
composed of Homer R. Linn, representing the Institute 
of Boiler and Radiator Manufacturers; R. Ashley 
Miller, National Retail Coal Merchants Association and 
Carlyle M. Terry, representing the Anthracite Institute. 
It also was suggested that the committee consider the 
inclusion of educational matter on salesmanship. 


Chairman Glover announced the opening of perma- 
nent headquarters of the Committee of Ten at 307 North 
Michigan avenue, Chicago, and introduced the recently 
appointed managing director, Oliver J. Grimes, who is 
in charge of the office. 

Mr. Grimes explained that one of the primary func- 
tions of the office would be the collection and dissemina- 
tion of data covering development and research in all 
fields of solid fuel heating. He urged all members of 
the committee, as well as all others interested in the 
subject, to forward to his office all material of this char- 
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acter for inclusion in the library and general dissemina- 
tion. 

H. H. Kurtz, the stoker industry’s representative on 
the committee, reported briefly on some recent tests be- 
tween oil and stoker-fired coal in two Chicago hotels. 

Speaking on standardized equipment, R. C. Goddard, 
president of Combustioneer, Inc., suggested the impor- 
tance of some authoritative and unbiased board of ap- 
proval for stokers designed for burning bituminous coal. 
He called attention to the excellent work in this direc- 
tion by the Anthracite Institute and stressed the impor- 
tance of such approval to fulfill the aims of the Commit- 
tee of Ten to provide heating satisfaction with solid 
fuels. The matter was referred to the sub-committee 
on standards of products and practices. 

To further interest in and effective functioning of 
local group organizations Chairman Glover instructed 
the committee on local meetings and the managing di- 
rector to outline a suggested program of activities as 
soon as such organizations take permanent form. He 
expressed the opinion that the movement sponsored by 
the Committee of Ten was assuming such proportions 
and moving so rapidly that something very definite for 
local organizations to undertake was imperative to con- 
tinued and intelligent interest. 

|; ae. 8 Kurtz, of Chicago, was elected to succeed 
George Harms, of Peoria, as treasurer for the unexpired 
term. In the interest of facilitating the work of his 
office and that of the committee, Mr. Kurtz requested 
that an assistant treasurer be designated. Acting upon 
the request, M. G. Bluth, secretary to the managing di- 
rector, was elected assistant treasurer. 
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lar Bluff, 








H. J. Morrison, Pop- 
new state 


president 


J. MORRISON, of Poplar Bluff, was elected 


president of the Missouri State Association of 
ws Master Plumbers at the forty-seventh annual 


convention of that organization, held in Jefferson City, 
He succeeds Louis Fink of St. Louis. 


May 4 and 5. 


Other officers selected for the ensuing term were as 


follows: J. J. 
J. F. Murphy, St. Louis, sec- 
ond vice president; J. F. 
Corrigan, St. treas- 
urer; Charles 
louis, secretary. 

Mr. Morrison had 
vice president of the associa- 
tion for the past vear. Mr. 
Lawler was advanced to first 
vice president and Mr. Bur- 
gess was re-elected to the 
position of secretary. Mr. 
Corrigan has been treasurer 
of the Missouri Association 
for the past 15 years. 

The delegates went on rec- 
ord as favoring the establish- 
ment of a permanent national 
office in Washington, D. C. 


Louis. 
Burgess, St. 


been 


J. J. 
newly 


Lawler, 


elected first 


Lawler, Springfield, first vice president ; 





Springfield, 


vice 


president 


Jere Sheehan, Jr., of St. Louis, a director of the National 
Association of Master Plumbers, read a communication 


from National President George H. Drake of 


Suffalo, 


advancing the reasons for the establishment of perma- 


nent headquarters. 


Mr. Sheehan also told the delegates 


of the activities of the National Association and of plans 
for the National convention in Milwaukee. 
According to a report of the treasurer, the finances of 
the state organization are in excellent condition, but 
membership during the past year decreased slightly. 
Plans for increasing the membership and building a 
stronger organization were discussed. 
scott Johnson, of Jefferson City, associated with the 
state board of health as sanitary engineer, addressed the 
convention on “The Proposed State Plumbing Code.” 


Speaks on Economic Problems 


“Industry must give way to control to prevent a con- 




































Missouri Association 
Selects 
As New President 


._J. Morrison 


Delegates approve establish- 
ment of permanent national 


office at Washington, D. C. 


Discuss plans for strength- 
ening state association 


tinuance of chaos and instability caused by overproduc- 
tion,” Prof. Joseph M. Klamon, associate professor 
of commerce in the school of Business and Public Ad 
ministration at Washington University, St. Louis, told 
the master plumbers in addressing the convention. 

Speaking on the subject “Contemporary Economic 
Problems and Controlling of Unfair Competition,” Prof. 
Klamon, who is a former professor of economics at 
Carnegie Institute of Technology, Pittsburgh, Pa., 
pointed out four methods by which industry may be con 
trolled. 

These four are the federal trade commission, better 
business bureau, strong trade associations and commis 
sioners of particular industries. 

Prof. Klamon urged 
the international re- 
duction of tariff, de- 
claring that it is essen- 
tial in the stabiliza- 
tion of industry. 
“Tariff laws interfere 
with the world flow of : 
commerce and result eo 
in retaliatory meas- ©” 





Louis Fink, St. 
Louis, retiring 
atate president = 
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ures,” he said. “An example of this is trade between 
Italy and France at the present time. Our present policy 
decreases the capacity of our foreign debtor nations to 
repay us. We cannot go on forever exporting more than 
we import. Sometime and in some manner we must take 
pay for what we give to the world.” 

“The future trend of 
business,” Prof. Klamon 
said, “depends upon a 
number of questions. 
There is further increase 
in production and super- 
machinery. There must 
be intense horizontal and 
vertical cultivation of the 
market elimination of fur- 
ther waste and tightening 
up in the cost of doing 
Jere Sheehan, Jr. St. Louis, Dusiness. The standard of 

national director living is constant or rising 

because of cheaper goods. 

We must resort to keener competition, lower mark-up 

and lower price levels. Machines are precious and men 
cheap,’ Prof. Klamon stated. 





Convention Events 


With approximately 100 master plumbers, guests and 
members of the women’s auxiliary in attendance, the 
convention was opened by Paul F. Schultz, of Jefferson 
City, who after a few brief words of greeting introduced 
Louis Fink of St. Louis, president of the association. 
Rev. E. W. Berlekamp, pastor of the Evangelical church, 
pronounced the invocation. 

Mayor Henry C. Asel of Jefferson City gave the ad- 
dress of welcome and the response was by H. J]. Morrisor 
of Poplar Bluff, vice president of the state organization. 
Mrs. Paul Schultz of Jefferson City welcomed the mem- 
bers of the auxiliary and Mrs. E. E. Manahan of St. 
Louis, president, responded. 

A. B. Pierce, of N. O. Nelson Mfg. Co., St. Louis, 
addressed the convention on the subject, ‘Trade Con 
ditions as They Are Today.” 

One of the outstanding entertainment features of the 
convention was the dinner-dance held at the Missouri 
Hotel. Jere Sheehan, Jr., acted as toastmaster. 


a 
Death of Jerry A. Gallivan 


Jerry A. Gallivan, president of J. A. Gallivan Co., 
plumbing and heating contracting firm of Muncie, Ind., 
died at his home in that city on April 25. He had been 
ill for two months. He was active in and took a great 
interest in association affairs, not only serving his own 
local association in every official capacity, but serving as 
president of the Indiana state association for four years. 
He also served at one time on the board of directors of 
the National Association of Master Plumbers. The re- 
cent convention of the Indiana Master Plumbers Asso- 
ciation was the first state convention that Mr. Gallivan 
had missed attending in twenty-seven years. 

He was a member of St. Lawrence catholic church, 
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the Elks lodge, and the Knights of Columbus. Funeral | 


services were held from St. Lawrence church. An in- 
valid wife, one son and three sisters survive. 











for instant shipment 


Our tremendous stock of Cast Iron 
pipe, Fittings, and Flanges—ready for 
immediate shipment, include many 
items that are considered “Specials” at 
other foundries. ... Those who know 
are “keen” about “Lynchburg Service.” 
Wire Lynchburg — Today—for quick 
estimates. 
Bell and Spigot Pipe and Fittings 
from 4" to 48" 
Cast Iron Flanged Pipe 
from 3” to 84" 
Cast Iron Flanged Fittings and 
Flanges from 1” to 84" 
de Lavaud Centrifugal 
Cast-lron Pipe 


iYSCHBURG 
FOUNDRY COMPANY 
General Office, LYNCHBURG, VA. 


Peoples Gas Bldg. 50 Church St. 
CHicaco, IL. New York, N. Y. 
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Western New York Trades Golfers Elect Officers 


A meeting of the Western New York Trades Golf 
Association was held at the Hotel Buffalo, Buffalo, 
N. Y., on April 20, for the purpose of electing officers 
and arranging plans for the coming golf season. The 
following were elected to the board of directors: Wal- 
ter Voisinet, Stephen Barnett, H. B. Roarke, Warner 
Spencer and Charles Evans. The board elected Walter 
Voisinet, president ; Stephen Barnett, vice president; H. 
B. Roarke, treasurer, and appointed Elmer Carlson to 
serve as secretary during the coming year. The dates 
for the various tournaments and the courses to be played 
will be announced in a later issue. 

Lawrence Castin and Walter Johnson were appointed 
to serve on the handicap committee. Following the meet- 
ing, a buffet supper was served. 


+ 
New Jersey Golfers Play First Tournament 


Blustery winds greeted nearly 40 members and guests 
of the Plumbing and Heating Trade Golf Association 
of New Jersey when, in the first meet of the season on 
April 30, they played the Cresmont golf club course at 
West Orange, N. J. A stiff wind was responsible for 
many of the high scores, but it did not detract from the 
enjoyment of the 27 holes. In the morning round of 9 
holes, Frank V. McBride earned the first prize of three 
golf balls; W. J. Patterson got two balls as second, 
while G. Ford and D. Morse were each given one as 
third and fourth awards respectively. 

In Class A in the afternoon round, S. Miller had a 
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net 77; Mr. McBride an 80; C. Stille an 83 and Mr. 
Patterson the same net but with a greater handicap. 
Samuel G. Wetzler, with one more stroke, earned fifth 
place. 

H. A. Rumler shot a net 75 in Class B; A. B. Cush- 
man an 81; S. H. Blackwood also an 81; Joseph Sel an 
82 and James Rogers and Harry Officer each an 83. 
First prize, a leg on the trophy, went to Mr. Rumler; 
second, a set of silver cups, to S. Miller; third, two golf 
balls, was awarded Mr. McBride; fourth, one ball, was 
earned by Mr. Cushman and fifth, a similar award, was 
given Mr. Blackwood whose net score was similar to 
that of Mr. Cushman but who drew a greater handicap. 
Mr. Kroschwitz with a gross 133 was awarded a golf 
ball. 

The following were the scores for the afternoon 
round: 


G. H. N. 7 wm 4 

7, Cities «6ee0% 91 8 83 eae 117 28 89 
H. A. Rumler..... 113 38 75 i, See c..> overs 123 40 8&3 
ch Bes eeuncuse 106 20 86 B: BN. 6.6 ion is% 115 32 8&3 
ee 129 40 89 W. J. Patterson..107 24 8&3 
S. G. Wetzler..... 108 24 84 A.° 5. DOGG. .ccecs 113 28 85 
F. Engelberger...113 24 89 Mr. Stratton...... 116 30 86 
Mr. Kroschwitz...133 36 97 E. Hillock 
Mr. Thomas 0) ee as os 

) 108 .. se G. Ford (Guest)..117 45 72 
H. Baumgartner..104 20 84 Mr. Morrison 
S. H. Blackwood..121 40 81 a 103 18 8&5 
F. V. McBride.... 88 8 80 Mr. Fitzgerald 
A. B. Cushman...117 36 81 ° | RE 102 20 82 
E. B. Moore...... 104 17 87 Mr. Jacobs 
W. B. Watson....105 11 94 I ag Galo ac 112 28 84 
Stanley Miller.... 97 20 77 L. J. Plum 
Joseph Miners....124 22 102 a BES. « 
R. D. Elder....... 132 27 105 Dr. Ferguson 
Mr. Harbula...... 125 40 85 SEINS 5 bd pled & xP 
Se, Mes cos 6eees 111 27 84 H, L. Denourie 
JOGO Bebe cccess 118 36 82 (Guest)....No card .. 
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& COOPER 


Gerstein & Cooper Tanks have 
been known for years for their 
outstanding quality. 

In the vertical type shown the 
heating elements are easily re- 
moved so that it can be used 
either as a storage type heater 
STEAM or 4 straight storage tank. 
Gerstein & Cooper Tanks are 
made in any size, any capacity 
so that you have a complete 
STEAM range from which to select the 
proper tank for the job. 


Our complete catalog should 
be in your files. Write us at 
once for bulletins. 


GERSTEIN & COOPER CO. 
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Picture taken at the banquet held in conjunction with the annual convention of the Rhode 
Island Master Plumbers Association 


Rhode Island Masters Hold Annual 
Convention 


HE Rhode Island State Association of Master 
Plumbers convened for its fourth annual convention 
at Jim Smith’s Inn, Warwick, R. I., on April 21. 
President Fred W. Harvey of Westerly presided and 
opened the meeting with an expression of personal greet- 
ings. The association elected as its new president John 
R. McGee of Bristol. Abraham A. Mistofsky of Provi- 
dence was elected vice president. Joseph Williams of 
Providence was re-elected treasurer. William J]. Fogarty 
of Providence was re-elected financial secretary, and 
George FE. Reinsant of Pawtucket was elected clerk. 
President Harvey, in his annual report, said that two 
new members had been admitted to membership at a 
recent monthly meeting, and that the various committees 





Left to right: John R. McGee, Bristol, newly elected presi- 

dent of Rhode Island association; Abraham A. Mistofsky, 

Providence, new state vice-president, and Joseph Williams, 
Providence, new state treasurer 


had functioned satisfactorily during the year. In par- 
ticular, he thanked the legislative committee for its 
splendid work. He said that the Regional Management 
Conference play had been put over with great success. 
He expressed his appreciation for the loyal support and 
co-operation of the jobbers’ committee. In closing, he 
asked the membership to give the incoming president 
the same loyal support that had been given him. He 
added that one way of doing this was by regular attend- 
ance at meetings. 

In the absence of Maurice Burnside, chairman of the 
legislative committee, Past President John M. Drysdale 
told of the accomplishments of the committee. He said 
that consultations with city and state officials, as well as 
with the state board of health, indicated that a plumbing 


code bill would receive their support. Mr. Drysdale 
stated that the adoption of a state plumbing code would 
be of immense value to the plumbing industry in Rhode 
Island. In order to accomplish this, he said, the asso- 
ciation must have the support not only of its members, 
but of every master plumber in the state. The fact that 
plumbing requirements vary widely in the different cities 
and towns in the state, he said, make it difficult for 
contractors to operate. He said a state code was very 
much needed to bring about more strict inspection of 
plumbing work. 

It was voted, on the recommendation of Mr. Drysdale, 
that the monthly meeting in May be an open affair and 
that all master plumbers in the state be invited to attend 
for the purpose of discussing the need for a state code. 
Mr. Drysdale said there were many master plumbers in 
the state who were good prospective members, but who 
had never been invited to attend any of the mectings or 
to join the association. He appealed to each member 
to take it upon himself to invite at least one non-member 
to attend the May meeting. 

In reporting on the activities of the jobbers’ commit 
tee, Joseph Williams told of the work done in co-opera 





Har- 
past presidents 


Left to right: John M. Drysdale, Providence, F. W. 


vey, Westerly, and Maurice Burnside, all 
of Rhode Island associntion 


tion with the wholesaler to improve business conditions 
in the plumbing and heating field. He stressed the point 
that the current condition of business that 
every master plumber in the state co-operate with the 
committee to the fullest extent. Mr. Williams also ren 
dered his report as treasurer of the organization. 

The report of Financial Secretary William J. Fogarty 
was accepted. The minutes of the previous meeting were 
read by John R. McGee. Mr. McGee also read com- 
munications from Frank Truesdale, Gideon Gauther and 
Maurice Burnside. It was voted that Mr. Mistofsk; 


demanded 
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Sometimes WE 
are surprised 


UT we try not to showit... 
This time a husband said 


ee eed 


ad his wife was arriving in 10 min- 


utes, and could we help him ar- 


ag range a surprise dinner party 
: 
. 


for her? Here was a list of 12 


. guests... would we telephone 


them and ‘‘fix things up ’ while 
he dashed to meet his wife at 


r | the station? There were 14 at 


that dinner... and his wife was 
really surprised! 


It’s our belief that a hotel 
should do more than have large, 
airy rooms, comfortable beds, 
spacious Closets. Beyond that, 
we daily try to meet the sur- 
prise situation (without sur- 
prise), no matter what the 
guest wants. 


7 Extra service at these 25 


UNITED HOTELS 


The Roosevelt 
The Benjamin Franklin 
The Olympic 

The Bancroft 

The Robert Treat 

The Alexander Hamilton 
. The Stacy-Trent 

. The Penn-Harris 

The Ten Eyck 

The Onondaga 

. The Seneca 

The Niagara 

... The Lawrence 

The Portage 

The Durant 

The President 

. El Conquistador 

The St. Francis 

The W ashington-Youree 
The Roosevelt 

The Bienville 

The King Edward 

The Clifton 

WINDSOR, ON1 The Prince Edward 
KINGSTON, JAMAICA, B.W.1..The Constant Spring 


— uy $>—— 


NEW YORK CITy’s on/y United . 
PHILADELPHIA, PA 
SEATTLE, WASH. 
WORCESTER, MASS 
NEWARK, N. J. 
PATERSON, N. } 
TRENTON, N. J 
HARRISBURG, PA 
ALBANY, N. Y 
SYRACUSE, N. 
ROCHESTER, N. Y 


ERIE, PA. . 


KANSAS CITY, MO 
TUCSON, ARIZ 

SAN FRANCISCO, CAI 
SHREVEPORT, LA 
NEW ORLEANS, LA. 
NEW ORLEANS, LA. 
TORONTO, ONT 
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Roul Renaud, Pawtucket, and R. B. Wilson, Newport 


arrange for flowers to be sent to Mrs. Truesdale, Mrs 


Gauther and Maurice Burnside, who at the time of the 
meeting were confined to the hospital. 

Upon assuming the office of president, Mr. McGee 
thanked the members for the assistance extended him 
during his term as clerk. He remarked that with busi- 
ness in its present state, the need for unity is greater 
than ever before. Previous to the close of the meeting, 
Mr. McGee presented to Fred W. Harvey, the retiring 
president, a beautiful gold wrist watch as a token of 
esteem and friendship from the members of the state 
association. 

Dinner was served following the business session. 
The speaker of the evening was Ellis Cranston, local 
chief of police. Mr. Cranston, who is a former master 
plumber, made an interesting address on the improve- 
ment of the plumbing industry. A program of entertain- 


ment followed. 
e 


Arlington County Masters Hold Annual Party 


The Master Plumbers’ Association of Arlington 
County, Va., held its annual entertainment and dance at 
Clarendon, Va., on April 30. Among the out of town 
guests were E. G. Harris of Richmond, state president ; 
H. G. Longworth, also of Richmond, state secretary- 
treasurer; and R. H. Griffin, Richmond, executive sec- 
retary of the state association. Bouquets of flowers were 
presented to Mrs. J. Ewing, of the Women’s Auxiliary 
to the Master Plumbers’ Association of Washington, 
D. C., and Mrs. A. R. McGonegal, also of Washington. 


= 
Wisconsin's New Licensing Law Goes to Assembly 


The Groves bill, sponsored in the Wisconsin legisla- 
ture by the Milwaukee Master Plumbers’ Association 
and the Wisconsin Association of Master Plumbers, has 
received favorable consideration from the committee on 
public welfare and has been referred to thé Wisconsin 
state assembly. The bill would provide that the state 
have its licensing law extended to all cities having water- 
works and sewerage and it would also change the present 
apprenticeship period from three to five years. 

It is believed by the sponsors of the bill that if citi- 
zens of the state are correctly informed regarding the 
merits of the measure there will be little difficulty in 
getting it passed. It is pointed out that the bill is de- 


signed to improve the sanitary regulations concerning 
plumbing installation and thus safeguard the health of 
people in the smaller communities. 
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New York State Master 


Plumbers’ Convention 


The annual convention of the New York State Asso- 
ciation of Master Plumbers was held recently at Utica, 
N. Y., a report on this meeting appearing in the May 2 
issue of Domestic ENGINEERING. Lack of space made 
it impossible to publish the complete story. The follow- 
ing concludes the report on the convention: 

President-elect Wolff, as chairman of the committee 
on the revision of the constitution, submitted a report 
which recommended changes designed to more adequately 
serve its purpose. Some of these were patterned after 
the revised rules of the national association. 


Other Speakers 


Mary Ann Abel, having addressed the state women’s 
auxiliary meeting in the forenoon, was requested at the 
suggestion of Mr. Flynn to speak to the delegates on 
the last afternoon of the meeting. After stating that 
the history of a plumber who was the first artisan would 
be a cross section of civilization, she urged that the 
auxiliary be given help in carrying out its program. 
“Education,” Miss Abel said, “is a slow process and the 
women of the auxiliary can further the movement.” 

Walter S. L.. Cleverdon, of New York City, professor 
of sanitary engineering, New York University, read a 
paper entitled ““A Recommendation for Protecting Pub- 
lic Health, Plumbing and the Plumbers’ Reputation.” 
Abstracts from Professor Cleverdon’s paper will appear 
in a later issue of Domestic ENGINEERING. At the 
conclusion of his paper he expressed the hope that the 
incoming administration can procure funds sufficient to 
revive the three-day institute at New York University. 

B. Joseph O’Donnell of Syracuse in presenting the 
report of the memorial committee named nineteen mem- 





Otto 
Schaffer, Republic Brass Co., Cleveland, Ohio, and Henry 


Top row, left to right: Louis J. Scharff, Utica; 


Witte, Utica. Middle row: William T, Cantwell, chairman 
of convention committee, Utica; John J. Dixon, treasurer 
of New York state association, New York City; L. B. 
Sherry, Sherry Sales Agency, representing Richardson and 
Boynton Co., Utica; John A. Mahan, Ilion, and T. J. Allen, 
manager, Crane Co., Utica. Bottom row: Frank Dellow, 
Standard Sanitary Mfg. Co., Syracuse; W. Roscoe Maher, 
Charles Miller & Son Co., Utica, and James F. Larkin, 
Rome, N. Y. Photos taken at annual convention of New 
York State Association of Master Plumbers, held recently 
at Utiea 
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KOVEN 
Years of “knowing how” plus a 


You Can Absolutely Depend on 
Range boilers. 
50-year reputation for QUALITY assures un- 
questioned performance and durable serv- 
ice. For known dependability, specify “KOVEN” 
order with the jobber. 


when placing your 





A Handy Range Boiler Chart, giving sizes, 
tappings, capacities, and helpful details is yours 
for the asking. Liberal quantities also avail- 


able to jobbers for distribution to the trade. 








Storage Tanks 

Expansion Tanks Barber Boilers 

Pneumatic Tanks Fuel Oil Tanks 
Galvanized Steel Scullery Sinks 


Septic Tanks 


(Stock Sizea and to Specification) 





LOK e.. 


L. @. KOVEN & BRO.. Ine. 
154 Ogden Avenue 
JERSEY CITY, N. J. 
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TRADE MARK REG US PAT OF 


Greatest Efficiency 
Yet Reached! 
NTIRELY new and dif- 


ferent design in an effi- 
cient, permanent Auto- 
matic Hot Water System. 
Lifetime copper heating 
element is submerged in 
vitreous enameled tank. 
Tests reveal an efficiency 
never before attained— 
dependable, continuous 
supply of clean, hot water 
assured for the life of the 


building 
NEW FOLDER FREE 


Write today for illustrated 
literature and complete details 
which point the way to profits 
for you. 
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The Youngstown Welding & Engineering Co. 
3600 Oakwood Ave. YOUNGSTOWN, OHIO 
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BRASS -PRODUCTS 


Trenton Tray and 
Sink Plugs have 
two big advan- 
tages * you. 
They are easy to install 
and they can be used on 
any standard sink or tray. 


Next timeyou are at your 
jobber's ask him to let 
you see a Irenton Brass 


Sink Plug. You'll see 
its quality immediately. 


THE TRENTON BRASS 
& MACHINE CO. 
TRENTON - - NEW JERSEY 
Represented by 

ROLLIN C. 


7 E. 48nd St, New York, N. Y. 
roe) —— St. 
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bers who during the year died. It was voted to send 
a resolution of condolence from the convention to each 
of the families. At the conclusion of the singing of 
“America” the convention stood in silence as a tribute 
to the late Past National President Thomas F. Nolan. 
whose funeral was held April 13 with more than one 
hundred master plumbers in the procession. 


Mr. Leonard, pleading for a better understanding 
between master plumbers and journeymen in the aim of 
both to preserve the health of the public and against 
piratical agencies who would attempt to destroy the 
reputation of the industry, set 1932 as the year for the 
culmination of this purpose. Especially delegated to 
bring fraternal greetings from his organization to all 
master plumbers, Mr. Leonard was asked to take back 
to the journeymen an expression of good will from the 
convention. 

President Stradling in calling the meeting to order 
presented the Reverend W. B. O'Neill, who pronounced 
the invocation. Hon. Charles S. Donnelly, mayor of 
Utica, in an address of welcome thanked the local asso- 
ciation for bringing the convention to that city. Fergus 
McLoughlin, responding, said: “I want to take this 
opportunity to impress you with the vastness of the 
work of modern couriers of health by asking you to 
consider the accomplishments of the master plumber 
at the building of the Panama Canal and the intricate 
piping system required to supply the Empire State build- 


Group of delegates from Greater New York attending the 
annual convention of the New York State Association of 
Master Plumbers, held recently at Utica 


ing with its thousands of gallons of water daily and care 
for its vast quantities of waste.” W. T. Cantwell of 
Utica, chairman of the convention committee, added his 
greetings. 


Convention Events 


Mr. O’Donnell, himself a past state president, dele- 
gated to present the former presidents, introduced 
Messrs. Flynn, Kennedy, Utz and McLoughlin. Later 
Alex Auchinachie of Binghamton arrived and was pre 
sented as one of this group. 

Mrs. William Metcalf of Rockville Center, L. I., sec 
retary of the women’s state auxiliary, in the absence of 
its president, Mrs. Edward Durr of Hewlett, L. I., who 
was ill and could not attend, offered the greeting of her 
organization. Mrs. Raymond L. Ehrsam presented Mrs. 
Metcalf with a basket of flowers on behalf of the Utica 
auxiliary. 

President Stradling formally presented National Pres: 
dent George H. Drake, National Secretary George W. 
Frank, A. R. McGonegal of Washington, D. C., presi- 


> 
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Left to right: George L. Bauer, Syracuse; H. J. Brandeles, 

Utica; E. B. Dunkerton, Syracuse, and A. Cohn, Brooklyn. 

Photo taken at annual convention of New York State Asso- 
ciation of Master Plumbers, held recently at Utica 


dent of the American Society of Sanitary Engineering ; 


M. J. McGuth of Brooklyn, chairman of the Examining | 


Board of Plumbers of New York City, and A. N. Oben- 
resser, president of the Utica association. 

Commissioner Flynn on behalf of the state association 
presented National President Drake with a silver creamer 
and sugar bowl as a memento of the work he has done 
for the state. Henry Witte, on behalf of the Utica 
association, presented President Stradling with an in- 
scribed gavel. 

The following convention committees were named by 
the president: Credential: T. J. Cronin, Binghamton ; 
Thomas M. Hennessey, Oswego, and William Metcalf, 
Rockville Center. Resolutions: E. G. Snyder, Roch- 
ester; Henry J. Ritter, Buffalo, and S. G. Arnone, New 
York City. Auditing: John D. Cooley, New York City ; 
Harry Voletsky, Brooklyn, and Andrew Ryan, Albany. 
Memorial: B. Joseph O’Donnell, Syracuse; F. ‘V. De- 
Forest, Schenectady, and J. F. Larkin, Rome.  Ser- 
geants-at-Arms: L. J. Scharff, Utica, and Henry Hoe- 
fler, Utica. Convention Marshals: W.-G. Thomas and 
P. W. Blackowiac, both of Utica. Reading Clerk: Ed- 
ward Wynne of Utica.- Later T. A. Nolan, Tarrytown, 
and Joseph Kandel, New York City, were appointed 
tellers for the election of officers. 


Entertainment 


Approximately four hundred attended the banquet 
held at the hotel on the last evening of the convention. 
Retiring President Stradling and President-elect Wolff 
each spoke briefly, the latter thanking the delegates for 
the honor bestowed upon him. Community songs and 
music interspersed the dinner courses, at the conclusion 
of which was dancing. With Mr. Cantwell as chairman, 
J. J. Schnitt, secretary, and Henry Witte, treasurer, 
practically the entire Utica association membership joined 
in making and carrying out the preparations. 

Large groups of the delegates and their families vis- 
ited the plant of Revere Copper and Brass, Inc., Rome 
division, on the afternoon of April 13 and on the morn- 
ing of April 16. Guides at the plant conducted groups 
on tours through the numerous buildings. 

Considerable in the way of entertainment was avail- 
able to the delegates and guests during the off hours. 
The evening of April 13 was set aside as a time for 
getting together. On the following evening a stag party 
was offered while the ladies attended a theater. On 
the afternoon of April 14 a luncheon bridge party was 
tendered the ladies at the Yahnundasis Golf club, and 
on the following afternoon another theater party at- 
tracted the ladies, with the banquet and dance on April 
15 concluding the features, 
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Greater 


Safety 
Margin 


with 
Johnston 


water line 
location 


The volume of water in a 
Johnston Boiler is sufficient to 
furnish enough steam to fill the 
radiating system and leave the 
heating surfaces adequately 
protected. 


The water line location on 
Johnston Boilers is several 
inches above the top of the 
tubes; this position avoids the 
danger of exposure and over- 
heating the top row of tubes. 


Have you received your copy 
of the Johnston Steel Heating 


Boiler catalog? Send for it 
today. 
Johnston Brothers, Inc. 


Ferrysburg, Michigan 


BOILER 

BUILDERS 
O/’ 

GD YEARS 





Box 372 
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Merchandising Opens Route 
to Regain Profits 


Ray L. Spitzley, De- 
troit, newly elected 
president 


Ht Heating and Piping Contractors National As 
sociation held its forty-second annual convention 
from May 6 to 8 in Louisville, Ky. Merchandising 
prominent consideration dur- 
individual members evidenced 
interest in the possibilities 
opens up _ to 
back to 


was given the most 
ing the meeting and 
the greatest amount of 
which merchandising 
them in_ bringing business 
normal, 

The new president is Ray L. 
of Detroit, who held the office of vice- 


R. D. Williams of 


Was vice 


Spitzley 


president last year. 
New York City, elected 
president and J. Lawrence DeNeille, of 
St. Louis, is the new treasurer. The 
members of the board of directors who 
elected tor the full three-year 
term are as_ follows: Walter Khe, 
Cleveland; Robert D. Williams, New 
York City; John S. Jung, Milwaukee; 
and Merwin Porter, Minneapolis. M. 
J. Chagnard, of Louisville, was elected 
a member of the board of directors to 
serve two years in the place ot R. Carter 
Beverley of Richmond, Va., who died 


were 


recently. 

The convention will stand out in the minds of those 
who attended as one which represented a great amount 
ot work and forethought on the part of the local con- 
vention committee and the members of the Louisville 
Association, president of which is F. A. Clegg. Mr. 
Chagnard was the chairman of the convention commit- 
tee. As an indication of their success, practically every 
available moment of the delegates and guests time was 
occupied with interesting and entertaining activities. 


Robert D. Williams, New York 
(ity. viee president 


The convention committees consisted of the follow- 
ing: 

Auditing: Leonard C. Kirk, chairman, New York; 
William W. Hubbard, New York; Harry Geiser, New 


Jersey. 


Credential: C. J. Redmon, chairman, Kentucky; 
Joseph G. Hayes, Indiana; Robert C. Beverley, Virginia ; 
Robert Mayer, Ohio; A. P. Roderus, Pennsylvania, 
secretary. 

Nominating: Thomas O’Callaghan, chairman, Massa- 
chusetts; A. F. Bowers, Wisconsin; Howard S. Crook, 
Maryland; E. W. Verity, New York; F. C. Black, 
Illinois; Joseph F. Himmelspach, Mis- 
sourl, secretary. 

Resolutions: Merwin Porter, chairman, 
Minnesota; C. W. Johnson, [Illinois ; Wil- 
liam J. Olvany, New York; W. Howard 
Gottlieb, District of Columbia; A. E. 
Kise, Ohio; B. Y. Kinzey, Ohio, secre- 
tary. 

Reception: Heating and Piping Con- 
tractors Association of Jefferson County, 
Kentucky (Louisville Association ). 

It was resolved, that the Heating and 
Piping Contractors National Association 
record itself as believing not only in the 
desirability, but that the best interests of 
the public will be served by the separa- 
tion of the power, heating, ventilating, 
plumbing and electrical contracts from 
the general contract on all public work, 
and it was further resolved, that all 
specifications sent out by the federal government, state 
or other public works departments, contain a pre-quall- 
fication clause based upon financial standing and ex- 
perience that will guarantee satisfactory performance. 


J. Lawrence DeNeille, 
St. Louis, treasurer 


Heating and piping contractors discuss 
merchandising at annual convention— 


Elect R. L. Spitzley, president 


124 








DOMESTIC 


May 16, 1931 


ENGINEERING 





Group picture taken at the opening session of the 42nd annual convention of the Heating and Piping Contractors 
National Association 


The president of the Association was empowered to 
appoint a committee of three, with power to act. This 
committee is to convene some time in June 1931 and 
co-operate with similar committees appointed by the 
Electrical Guild of North America and the National 
Association of Master Plumbers. 

After considerable discussion, a vote of thirty-nine to 
thirteen passed the motion that associate or contributing 
memberships should be created at the discretion of the 
board of directors, depending upon circumstances or 
conditions which may arise between convention periods. 

The Wednesday morning session, during which the 
convention was opened, was characterized by the several 
notes of optimism which were sounded. The mayor of 
Louisville, William B. Harrison, in recognizing general 
conditions stated that-he is certain there is a cure for 
economic depressions. In addition, John C. Howell, of 
New York City, in his talk entitled ‘Business Outlook 
and Prospects for the Heating Industry,” stated that 
every business index of consequence in the country in- 
dicates that the turn has been passed, and that business 
is now on the increase. 

Most of the Wednesday afternoon session was given 
over to the various committee and officer reports, the 
remainder being devoted to a consideration of modern- 


Walter Klie, Cleveland, retiring 


president and member of board of 
directors 








Merwin Porter, 

Minneapolis, mem- 

ber of board of 
directors 


ization, gas heating and the radiator research recently 
carried on at the University of Illinois. W. H. Oleson’s 
paper on “Selling of Modernization in Large Buildings,” 
pointed out that during 1930, many heating contractors 
made money and some made more than they had dur- 
ing previous years. His paper appears in full in another 
section of this issue of Domestic ENGINEERING. 


How Automatic Gas Heat Is Merchandised 


A paper under the heading of “The Merchandising of 
Automatic Gas Heating, by the Certified Heating Con 
tractor,” was read by W. Stecher, Washington, D. C. 
Natural gas recently was brought into his territory and 
his observations and comments were based on actual 
experiences which he and the other members of the 
Washington association have encountered. He said that 
the sale of automatic gas heating opens to the certified 
heating contractor a field whose possibilities have profits 
far exceeding any of his present activities. His caution 
was that the merchandising plan for this new automatic 
gas heating market should be made as scientifically and 
as thoroughly as the layout for large heating jobs. An- 
other statement made by him was that the activities of 
the heating contractor’s salesman who takes up this line 
should be devoted exclusively to the sale of gas house 


John 8. Jung, Milwaukee, member 
of hoard of directors 
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Mr. Plumber: 


Here’s Your 


Opportunity 








The 
SIGHT FEED 
ACETYLENE GENERATOR 


Now you can do your welding with equipment 
that you can be sure of. No delays—you make 
your OWN ACETYLENE. A glance always shows 
you the exact amount of gas available. And the 
savings effected are high. 


SAFE — EFFICIENT—SERVICEABLE 


nothing to get out of order or breakdown. This 
is the specialized equipment you need. Write us 
direct for complete information. 








THE SIGHT FEED SALES COMPANY 








42 Norwood Avenue Dayton, Ohio, U.S. A. 
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When you “Take a DART apart” 
you will see immediately the TWO 
— gy — fitting BRONZE 
hese seats will make-up 
eTIGHT EVERY time. 


Your jobber has DART 
UNIONS in stock or he can 
get them for you quickly. 
Ask for them by NAME. 


. M. DART MFG. COMPANY 
Providence, Rhode Isiand 


Sales Agents: THE FAIRBANKS COMPANY 
New York Branches 


| Canadian Factory: DART UNION CO.. Ltd. 
| | Toronto, Canada => 
at 
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heating. Furthermore, the heating contractor, because 
of the very nature of his business has a tremendous ad- 
vantage over other merchandisers of gas house heating. 

Professor A. C. Willard, head of the department of 
heating and ventilation at the University of Illinois, dis- 
cussed “The Heating of Rooms with Direct Radiation 
and the Effect of Radiator Enclosures.” Some of his 
preliminary remarks pointed out that at one time radia- 
tors were judged by their ca- 
pacity to condense steam. 
There are other factors which 
are equally, if not more, im- 
portant and which include 
items such as heating effect 
and wall temperatures. He 
showed a number of graphs, 
developed as a result of his 
research work, which proved 
conclusively that a correctly 
designed radiator enclosure 
may cause a radiator to con- 
dense less steam and at the 
same time may change the dis- 
tribution of heat in a room 
to the end that the occupant 1s 
more comfortable. The rea- 
son for this is that, maintain- 
ing a constant breathing 
line temperature, the ceiling temperature is reduced and 
the floor and sitting line temperatures are increased. 
His tests showed that a 21 sq. ft. wall radiator hung 
at the ceiling gives very poor heating effect, maintaining 
a temperature of 42.5 deg. Fahr. at the floor level, 51.5 
deg. Fahr. at the breathing line, 58 deg. Fahr. 7 ft. above 
the floor and 86 deg. Fahr. at the ceiling. The ideal, of 
course, would be to produce and maintain the breathing 
line. temperature at all levels. He pointed out that the 
practice of locating radiators under windows is best and 
as a result of the tests conducted it has been found that 
radiators condensed the least amount of steam when the 
distribution of heat is best, with a 70 deg. breathing line 
temperature. 

He touched upon the subject of the effect of the sun’s 
radiation on house heating, using some of his test data 
for the basis of his remarks. Conditions were found to 
exist when in winter weather, on certain days, more heat 
is supplied to the south side of a building by the sun 
than is dissipated through that side as a result of natural 
heat losses. The result is that while the north side of 
the building may be losing heat as estimated, heat actu- 
ally is being stored on the side having the southern ex- 
posure. He said that consequently uniform temperature 
control throughout a building under these conditions 
with a single centrally located device is impossible. 

The report of the membership committee stated that 
55 members have been added since April 1, 1930, and 
that up to February 28, 1931, there have been dropped 
from membership a total of 136 names. However, J. 
Lawrence DeNeille, the chairman of the membership 
committee stated that the secretaries of local associations 
have reported a total of 140 prospects upon whom they 
are calling, and with whom the national association 1s 
corresponding. 

In regard to the report of the committee on standards, 
of which Ralph S. Franklin of Boston, is chairman, it 


Herbert A. Snow, Boston, 
Mass., member of board 
of directors 
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M. Hart, 
member 


Harry 
Chicago, 


ef board of direc- 
tors 





John H. Zink, Baltimore, 
Md., member of board of 
directors 


was stated that perhaps the most important and most 
interesting part of the committee’s work during the past 
year is found in the results of its studies on the determi- 
nation of hot water pipe sizes for gravity circulating sys- 
tems. The committee proceeded on the basis that any 
standard submitted must provide for orifice control. The 
most recent and comprehensive data on this phase of hot 
water circulation were presented before the American 
Society of Heating and Ventilating Engineers in a paper 
by E. G. Smith and F. E. Giesecke of the [:ngineering 
Experiment Station of the Agricultural and Mechanical 
College of Texas, and these data were used as the basis 
for the proposed standard. 

In his president’s report, Walter Klie stated that busi- 
ness depressions developed three general attitudes which 
may be labeled respectively: fatalism, faddism, and fact. 
The fatalists sit with folded hands, gloomy, languid, and 
resourceless ; the faddists have a ready remedy for every 
situation, however difficult; and between these two ex- 
tremes stand those who have a passion for facts and who 
base their action in any situation upon what the facts 
disclose. He further stated that there are certain definite 
things which can be done, some by associations and some 
by individual members of the associations, the first of 
which he listed as that of creating more business by 
modernization and merchandising methods. 

At the close of the meeting, Mr. Snow of Boston, 
called attention to the fact that Mr. Klie is the only one 
that the association asked to serve three terms as presi- 
dent. 








Joseph C. Fitts, New York 
City, secretary 


In reporting for the sub-committee on boiler output, 
Harry M. Hart of Chicago, as director and chairman, 
stated that the association’s standards now include re- 
commendations on 3,782 different boilers, and that dur- 
ing the fiscal year they have revised the association’s 
ratings on steel boilers so that they now conform to the 
recommendations of the Steel Heating Institute 
for hand-fired boilers. 

The sub-committee on quantity survey reported they 
feel that a quantity survey bureau should not be placed 
in operation until a careful investigation has been made 
of the existing bureaus, and that no local association 
should proceed with such a bureau until they have visited 
the ones already in operation, and checked over with 
them the methods of operation as well as the costs. The 
report was concluded with the statement that the com- 
mittee believes a properly organized quantity survey will 
be of great advantage to its subscribers but that these 
advantages will be offset by disadvantages unless the 
organization is worked out with extreme care. 

The committee on Trade Promotion, headed by H. 
EK. Crook, of Baltimore, as chairman, reported that a 
carefully prepared local association merchandising pro- 
gram has been developed, which involves a series of five, 
sixty day campaigns. These include, 1.—Twenty- 
Prospect Campaign. 2.—Inspection Campaign. 3.—Get 
Prospects Campaign. 4.—Boiler-and Radiator Campaign. 
5.—Sell Accessories Campaign. 

In discussing trade promotion, Russell G. Creviston 
of the Crane Co. stated that the contractor should de- 
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Picture taken at the banquet and dance given in connection with the convention of the Heating and Piping Con- 
tractors National Association 
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No. 23 DAMPER 
REGULATOR 







An all metal masterpiece with a 
frictionless rocker. The lever bar is 
easily adjusted by means of a simple 
clamping unit. 


Sell and install Sylphon Damper Regulators. Increase your profits. 
Write for Bulletin KD-250 


FULTON SYLPHON (6. 


TENN.,U.S.A. 
































TABER SUMP PUMPS IN GENERAL USE 


Built for 5 ft. pit. Single 
and Dup'ex Units 


The larger Taber Sump and Sewage Pumps 
are being specified and used on jobs requiring 
high grade equipment. Following are si ‘ 























unit sises in general use... . 1750 R.] 
60 Cycle and Direct Current. 
G.P. Out- | Plate; H.| Wat 
Type M. | Headilet,in.| in. | P. | Ibs. 
AL-25-2 25 20} 1 24 272 
AL-50-2 50 20 is 32 Ns) 350 
AL-75-2 75 20; 1 36 il 436 
AL-100-2 {100 20 | 2 36 j1%/] 481 
AL-150-3 |150 20 | 2% 36 12 607 
AL-200-3 {200 30 13 36 13 675 
AL-300-3 '300 | 30 | 4 3615 | 772 














Write for complete Bulletin 88-629 


IA BER 


TABER. PUMP CO E&st 1859 


Sold withand without tank Taber Pump Co., 290 Elm St., Buffalo, N.Y 

















Remodel with | 
Moore Hangers 


Mioore Hangers are one of those 
**littlie’’ things that add so much 
to the appearance of a room and 
TALOG take off so much from housework. 


There isn’t a housewlfe in your 
community who wouldn’t buy 
them if she was shown their ad- 
vantages. 


Order a supply from your jobber 
today. Sell them on all new and 
remodeling work. 


CARTY & MOORE ENG. CO. 


Incorporated 
611 W. Larned St. Detroit, Mich. 
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A Real Quality Art Fixture at a Surprisingly Low Price 
Sold by leading Jobbers 
Milwaukee Flush Valve Co., Milwaukee, Wis. 
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velop in the public mind an appreciation of radiator 
heating and should educate himself and his organization 
in merchandising methods. 

This was followed with a talk by A. R. Herske of the 
American Radiator and Standard Sanitary Corp., who 
said that the heating industry no longer is selling what 
the people want. Instead, today the contractor is selling 
what the people need. 

During the Friday morning session, John H. Zink of 
Baltimore, who is chairman and director of the commit- 
tee on welding, gave a very interesting talk on welding. 
He showed slides of work which his organization has 
done. One of the points which he emphasized was that 
a welder should be able to make a position weld and 
when he has become proficient in this phase of welding, 
the method of rotating a weld will be taken care of auto- 
matically. One of the novel features of the session was 
a demonstration of how a weld is made. All of the 
necessary equipment was placed on the platform and an 
expert operator actually welded a flange to a straight 
length of pipe. - 

A. R. Thompson of Norfolk, reported as chairman of 
the committee on Certified Heating, that definite prog- 
ress is being made in selling certified heating to the 
public, and that slowly but surely year by year sales 
resistance to certified heating is being broken down. 

On Friday evening a sales demonstration was held 
under the direction of the Plumbing and Heating In- 
dustries Bureau. The board of directors stayed over 
after the convention adjourned to hold a meeting on 
Saturday morning. Also, a meeting of association man- 
agers and secretaries was held then. 


. 
The Present Status of the Fair Trade Practice 
Movement 


The National Plumbing & Heating Institute, Inc., of 
Chicago, has just issued a bulletin from which we quote 
the following paragraphs which will prove of special 
interest to many of our readers: 

“It is perhaps unfortunate that the potentialities for 
good inherent in the Federal Trade Commission have 
been minimized by vague rumors, unwarranted infer- 
ences and timorous doubts. It is definitely unfortunate 
that the fair trade practice movement, based ‘as it 1s 
largely on the Federal Trade Commission Act, should 
have its energies and possibilities for achievement ham- 
pered, and sometimes negated, by this same lack of 
confidence. 

“Without mincing words, some business men have 
felt that the Federal Trade Commission has not helped 
them as it should and that the structure of the fair 
trade practice movement has been created on quicksand. 
This view has had some support, it is, true, in certain 
acts attributed to the Federal Trade Commission. But 
the Commission’s critics have not always had the facts 
at their disposal, nor have they given full weight to the 
essentially slow, and sometimes ponderous, activity of 
any governmental body. 

“In our industries, as in many others, we went into 
the trade practice movement heart and soul. We were 
led to believe that action—quick action in fact—would 
result from our participation in a trade practice con- 
ference. In short, we felt that the millennium, like pros- 
perity, was just around the corner. The fact that the 
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_ millennium is not here; the fact that unfair trade prac- 
tices have not been entirely stopped; the fact we are at 
our wit’s end to find ways and means to keep our indus- 
tries’ productive machinery going should not be attributed 
to either the Federal Trade Commission or our own lack 
of initiative to correct trade abuses. The continued 
existence of these conditions may be attributed, rather, 
to the natural over-optimism with reference to new 
movements and new ideas, and to the failure to recog- 
nize the deeply intrenched character of the practices 
we are trying to stop. The machinery for stopping these 
unfair practices is still present—workable, practical and 
available for use. Admitting that we underestimated 
the task—admitting that we overvalued the potentialities 
of the Commission, can there be a more timid and un- 
intelligent course to follow than to merely criticize? 
“The situation as we see it is that there is nothing 
serious going to happen to our industries’ rules. If our 
industries were satisfied with the rules when they were 
formulated they should be satisfied now. While it is 
true that the Federal Trade Commission has not, as far 
as we know, specifically prosecuted violators of our rules 
or rules similar to them, we should not infer that they 
won't prosecute if an infraction comes before them. 
“The administration of the National Plumbing & 
Heating Institute, Inc., is pledged to carry all alleged 
violations ‘to the Federal Trade Commission. We wel- 
come bona fide cases of infractions and shall proceed 
against alleged violators with all our resources. 
“Tt is not our job to ferret out alleged violators. Our 
job is to handle the cases after they are referred to us. 
“If trade practice rules are being violated in your 
territory your acquiescence only enboldens the violator 
and, in the absence of action on your part to bring the 
violation to our attention, you are condoning the offense 
and encouraging its continuance. 


“If one were to judge conditions solely on the basis 
of the complaints that come into this office one would 
imagine that conditions were tranquil indeed and that 
the millennium is in fact here. We know that this is 
not the case. If members of our industries, honest 
both in their practices and in their intent, are willing to 
sit idly by and see the inroads dishonest practices are 
making in their business without raising their voice in 
protest, they have no grounds whatever to say that the 
National Plumbing & Heating Institute, Inc., is inactive, 
the Federal Trade Commission is sterile and the fair 
trade practice movement ineffectual. 

“Trade practice rules were not formulated as subjects 
for supine contemplation. They came into being as the 
basis for action.” 
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Left to right: C. C. Anderson, Donald L. O’Hair, W. Allan 

Taylor and Sanborn Smith. Picture taken at recent golf 

tournament of the Plumbing and Heating Club of San 
Francisco 
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DEHN’S ACME DOUBLE TRAPPED 
WATER COOLING GREASE CATCH BASINS 


*ACME"’ Double-Trapped 
(Reg. Trede Mark) 
Water Cooling 





Water Cooling Grease Catch Basins are the only 
practical, economical and satisfactory to install. 


Only experienced Engineers with ability can, 
with authority, judge and decide problems of 
temperatures to solidify grease. 


Our more than thirty years’ experience originat- 
ing and designing Modern Sanitary Appliances 
is your assurance of satisfaction. 


Our merchandise represents in every detail the 
fundamental economy of quality. Use our cata- 
log to obtain first hand and reliable information 
for your satisfaction and success. Fig. 113 Patented 


Sold by Responsible WholesalersEverywhere {°"" ore me peer 
Visit Our Exhibit Booth 119 (on the stage) N. A. 


. Cooling Grease 
M. P. Convention A surprise for all visitors Catch Basin. 


COMPOUND INJECTOR & SPECIALTY CO. 


George J. Dehn, S.E., Pres. 419-421 D N. Laramie Ave., Chicago, III. 










HEALY- nure a 
719 Harnpden Tasman Hi ANGERS 
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“ACME” HANDIPAK 
Beveled Bibb Washers 


“ACME” 


A bibb washer designed to operate | 
faultlessly. Made of a tough black rub- | 
ber compound, hot and cold water re- RVELED BIBB WASHED 


sistant, overcomes rapping or chattering, 
will not swell, groove or cut. Allows full 
waterway, seats perfectly. Made in six 
popular sizes. 


=e A SCHNTH ICALLY ay 
WEBER COMPOUND DE 

“Way FAM TLESSEY wiTegeT grcnsor | 
Ask your jobber about the unique ACME i ni wn : 





HANDIPAK which contains 100 as- 4S ethony as cou WAT 
sorted washers. 


LAVELLE RUBBER CO. _ 
320 W. Illinois St. Chicago, Ill. 








& PRODUCT OF ; 
YELLE RUBBER 
. Ciicaco, u. Ss. * ' 














Expan-Hub costs no more than ordinary pipe. Yet it 
is so well known and so generally recognized as a real 
improvement that contractors who name it in their 
bids usually get the preference. 

For in addition to its finer quality throughout; the 
specially designed gasket in each hub (an exclusive 
feature of Expan-Hub) absorbs the movements due to 
the expansion and contraction in soil stacks and pre 
vents joints from leaking. 


Manufectured to uniform specifications and told by 


ALABAMA PIPE COMPANY STRINGER BROS. CO., Inc. 
ANNISTON FOUNDRY CO. THE WETTER PIPE CO. 
INTERSTATE FOUNDRY COMPANY 
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Saskatchewan Sanitary Engineers Hold Annual 
F Convention 

f The Saskatchewan Society of Domestic, Sanitary and 
2 

: 







































Heating Engineers held its annual convention recently 
at the King George hotel, in Saskatoon, Sask., Canada. 
George Lythgoe of Weyburn was elected president of 
the association for the ensuing year. Neil Beaton of 
+ Saskatoon was elected vice president, and J. C. Stewart 
He of Regina, secretary. 

fa}; The highlights of the convention were addresses by 


p + Dr. A. Wilson, medical health officer of Saskatoon, and 
44) Colonel R. H. Murray, provincial director of sanitation. 
i 4 Colonel Murray spoke on the results of thirteen years 
Bil of effort on the part of his department and the associa- 
Pat tion to improve conditions in respect to modernizing 
ov homes in the province. Dr. Wilson talked on the relation 
RE of plumbing to public health. 
: at: D. Webster, P. R. A. I. C., addressed the gathering 
‘Eh on “Problems Regarding Installation of Plumbing and 
ai) Heating.” It was voted to hold next year’s convention 
7} in Regina, Sask., during the month of March. The 
poe convention was brought to a close with a banquet in the 
Pa King ‘George hotel. 
fey + 
itt) Bureau Offers New Bookkeeping System for 
uP the Small Shop 
7 ae To meet the need of the smaller plumbing and heating 
oe contractor for a simple bookkeeping system which can 
qi be handled, if necessary, without a bookkeeper, the 
ia Plumbing and Heating Industries Bureau, Chicago, has 
ea devised a new system known as the Bureau Standard 
General Accounting System. The system is complete 
| for general accounting purposes, and can be kept by 
Hy contractors who have had no previous experience with 
Pit Bae books. 


The introduction of the new system means no change 
in the earlier system which was originated by the bureau 
nine years ago. While the new system is known as the 

sureau Standard General Accounting System, the older 

system will continue to be designated as the Bureau 
Standard Cost Accounting System. The new system is 
not a cost accounting system; it is simply a double entry 
bookkeeping system. 


* 
California Club Host to S. F. Trade Golfers 


Members and guests of the Plumbing and Heating 
Club of San Francisco and the Bay Cities were treated 
to one more of those occasions which promote better 
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understanding between the three branches of the indus- 
try, when they gathered at the California Golf Club for 
their monthly tournament and banquet, April 24th. The 
California club is one of the finest in the West; the 
course is best described as “Seventy-two par; long holes ; 
plenty of sand.” The driving of Blair, McLeod and 
Olson was consistently good. 


Class A honors were achieved by B. F. Blair, Class B 
by J. J. McLeod, Class C by H. K. Browning and Class 





Top row, left to right: W. Allan Taylor, C. C. Anderson, 


F. F. Eliiett and H. K. Browning. Bottom row: L. R. Pen- 
hallegon, F. 8S. Shea, B. Brace and J. W. Forsythe 


D by Frank Mosher. Due to a succession of unfortunate 
breaks, Ralph Olsen shot high gross and won the iron 
trophy. By reason of the three-way tie for low net 
honors (all classes) between McLeod, Blair and Mosher, 
the C. F. Church Mfg. Co’s trophy was won by Frank 


Mosher. The scores for the day follow: 

G H. N. G. H. N. 
MESEOG .cccsecce 94 20 74 Somerton ....... 109 25 84 
0, eee 105 22 83 Ps seeeucane 113 30 83 
Pe GC cn weweweee 107 20 87 i cane oeaes 119 31 88 
Se 92 18 74 re 99 21 78 
Deterding, Guest.128 128 ee 95 17 78 
Penhallegon ....110 18 92 AMGOTGOR .ccccee 95 15 80 
Rikard, Guest ... 98 98 mem, Gweee wes cts 99 99 
Braée, Guest ....116 116 0 93 9 84 
a 106 32 T4 eee 94 15 79 
wes &aéed bab 89 12 77 ES ale 8-646 bale 101 24 77 
Dn seanccnees 92 11 81 Pomerene .......106 24 82 
ae cores te ahrigua'l 100 20 80 bas ns ta ical od 100 15 85 
Greenberg ...... 103 23 80 Strand, Guest ...103 103 
Ps 6 wie coe O 100 18 82 Higgins .........106 26 80 
Pn ots sowesen 116 26 89 Browning ....... 106 28 78 
Sparboro, Guest.. 99 99 OO ee 97 22 175 
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Part of the group picture taken at 


the 29th annual convention of the Oklahoma State Asso- 
elation of Master Plumbers, held recently at Oklahoma City 
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Secure 34,911 Remodeling Jobs 


(Continued from Page 60) 


“So I laid out this roadbed in my organization. I 


told each of my men the successful step-by-step methods | 


that he had to take to get into this field. I made my 
locomotive of merchandising a sound vehicle of service 
and the men have produced for me.” 


And his next statement jibes so well with what Mr. 
Grant said this morning, that I want to repeat it. He 
said: “I realized that these men are going to be en- 
thusiastic today and they are going to lose their en- 
thusiasm tomorrow. They think it is the greatest thing 
in the world while they are in the meeting, but when 
they go out something else is going to happen. They 
are going to start out some morning with troubled minds. 
Perhaps somebody at home is sick; maybe a spat with 
the wife, perhaps no hot water for a bath or maybe the 
laundry didn’t come back, and so he starts off improp- 
erly. 

“So I definitely determined that I was going to have 
a day-by-day contact. If I had an organization big 
enough I would have my sales manager do that thing 
which I am doing. I would take each man and go over 
his troubles with him. I would not sympathize with him, 
but would show him the way out. I have to call each 
man in with me, not once a month, not three times a 
month or a year, but every single day. I have to pat 
the man on the back when he is going well and I have to 
build the man up who is doing the poor job. I have to 
get him to realize the tremendous potentials that exist 
in the old home field. I must make a better man of him 
than he was.” 


We of the American Radiator Company studied that 
interesting accomplishment and I thought you would be 
interested in hearing the story of how this wholesaler 
had done it. 

Then we went to another wholesaler who was very 
much concerned about the effect of the direct-to-you, a 
situation I am going to touch on for just a moment. I 
said to him, “What brought you to the particular situa- 
tion that you are in right now, where you are doing 
such a splendid job in co-operation with the master 
plumbers’ association ?” 

He said, “I sold the trade the idea. I told them where 
we were headed. I tried to show them where we are 
going from here. I said one other thing to them that 
you might be interested in. I told them when one of 
the large mail order houses found out that a postage 
stamp couldn’t make all the deliveries they wished, they 
came down into our town and established a local store. 
They made a contact with our public which the plumber 
already had, but which he had never used. I told them 
they could take a leaf from that experience and begin 
to contact the consumers if all of us were going to still 
stay in business. We tried it. We did it. It is profit- 
able.” 

There are these two wholesalers, in our line of busi- 
ness who have found the way out. They found it in 
only one way. They knew that there was no panacea, 
that they couldn’t write a letter today to the salesmen 
and expect the modernizing work to come in the next 


day. They realized that it was a step-by-step method, | 
having a definite time in which to do the task, a quota | 410 N. Findlay Street 
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How to Profit 
from 


SODA FOUNTAIN 
DRAINAGE 


ATCH for new work and say your say 

on replacements. Sell the advantages of 
Duriron Acid-proof Drain Pipe—no corrosion 
from distilled and carbonated water or fruit 
and milk acids—no leakage, for joints are 
calked tight—-good investment, for Duriron 
outlives the building. You install Duriron 
Pipe like ex. hvy. C. I.—and your profits are 
bigger. Get in touch with us for complete 
information. 
Duriron Acid-proof 
Drain Pipe was 
specified by Western 
L nion engineers for 
soda fountain drain- 
age in the Western 
Lnion Building, 
Atlanta, Ga. Jobs 


like this make 
money for you. 
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THE DURIRON 





COMPANY, INC. 
Dayton, Ohio 



































































- 























































































...... There are NO 
Unimportant Details 


in manufacturing 
PENNSYLVANIA 
RANGE BOILERS 


To be more specific—all shell seams 
are CRIMPED along the meeting 
edges BEFORE ROLLING giving a 
PERFECT MEETING at the seams 
without stress. This eliminates the 
necessity of pulling the seams together 
by tack riveting as they meet per- 
fectly before fastening. Thus no 
undue stress is placed on any part of 
the seam which would eventually 
result in a leak at that point. 


Complete line of Boilers and Tanks of all 
descriplions and specifications. 


Pennsylvania Range Boiler Products 
Are Sold Only Through JOBBERS 


PENNSYLVANIA 
RANGE BOILER CO. 


Established 1895 
24th & Washington Ave., Philadelphia, Pa. 





JOBBERS: 


Sample of any 
Pennsylvania 
Boiler may be 
had on request 
for a period of 
30 days. 











BLAKE 
Safety Waste DRAIN 


A very serviceable, low priced installation for 
use in showers, or wherever an independent trap is 
required in floors of tile, marble, concrete or com- 
position. 





It is a very shallow pattern with a nickel plated 
brass adjustable head and screw neck. 

Hundreds of building installations attest its high 
operating efhciency. 

Use the ““Tested Blake” on your next job. Your 
jobber will be pleased to supply any item in the 
Blake Line. 


Meet us in Booth No.7 at the Milwaukee Convention. 
We will have a souvenir for you. 


BLAKE SPECIALTY COMPANY 


34016 Gb intn 18, « ILLINOIS 





DOMESTIC ENGINEERING 





May 16, 1931 





on what they wished to accomplish, proper compensation 
for that accomplishment, appreciation for the job well 
done, strengthening and aid for the man who had not 
found the way for doing it. They built it up from that 
point step by step until they had accomplished what 
they had set out to do and they talked it every single 
day. 

What has been done there can be done any place. It 
can be done any place if we are definitely convinced that 
we are willing to put a lot of hard every day effort into 
it. We are going to change over from our old methods 
of selling, from supplying the demand, into the new idea 
of consumer approach, only after we all see the bigger 
picture, and we must see this picture if we are going 
to keep this industry for ourselves. 


When we hear the story of the man who can't sell, we 
are reminded definitely of what a sales manager of our 
acquaintance said. “There is no difference between a 
good salesman and a poor salesman except in the number 
of people he has to see to make a sale. If you set a 
definite quota for a man who is not equal to the man 
next to him, he has to work longer hours, he has to 
see more people, but he can do the same thing, all other 
things being equal.” 

We are all salesmen sometimes in our lives, or else 
there would be a whole lot more bachelors than we have 
today. 

And now while we have been talking about what two 
wholesalers have accomplished in modern merchandising 
methods in their own localities, let’s look at the national 
picture and see what has been done. 

For years we, the American Radiator Company, have 
been preaching the gospel of modernization—telling the 
industry what we had to do. But on May Ist, 1930, we 
began a step-by-step carefully planned modernization 
campaign that had as its keynote: “Follow through to the 
user..’ The completeness of the plan, the enthusiasm 
of our organization and the depressed times started the 
far-seeing wholesaler and trade into this effort. 

And what did we accomplish? 34,911 modernization 
jobs in which American Radiator products were used 
complete with boiler, radiation and specialties. The con- 
tract price received by the trade on these jobs was 
$22,590,000. 1,624 contractors who had previously 
scoffed at modernization and who, with a complete step- 
by-step plan, each installed more than 5 modernization 
jobs in 8 months in 1930. 


One wholesaler, referred to a few minutes ago, sold 
an average of 2 modernizing jobs per working day. 

And now if all this has been done in heating only, and 
by the American Radiator Company alone—doesn’t the 
picture unfold itself to you of what must be done? 

Gentlemen, it can be done because it has been done, and 
if we stop meeting competitors’ prices and start meeting 
consumers’ requirements and if we stop resolution and 
conversation and substitute execution and application, 
we all can do it. Thank you! (Applause. ) 


® 


Mount Vernon, N. Y.—The firm of I. Burack, Inc., 
has been chartered, with a capital of $20,000, by Irving 
Burack and associates, to establish and operate a plumb- 
ing, engineering and contracting business. B. Raymond, 
local attorney, represents the new concern. 




































Wants Specifications for Windows in Brooding 
Plant in Russia 


Editor, Domestic ENGINEERING :—lIn a recent issue 
of your business paper we noticed an article by Harold 
L. Alt entitled, “What a Heating Engineer Finds in 
Russia.” 

We are designing a mammoth brooding plant to be 
installed in Russia and are also making detailed drawings 
for the building. We read in Mr. Alt’s article about the 
special window construction they practice—namely, a 
double window aftair—both sash swinging inward. We 
would like to incorporate such windows in our blue 
prints, but do not have any information regarding their 
construction in detail. Probably Mr. Alt could give us 
an idea or some sketches of these windows which would 
be a great help to us. In other words, we would like 
to know what type window is practical for a hrooder 
house and some details of its construction. 

Virginia. S. M. C. 





The plan submitted by the correspondent shows a 
hrooder house approximately 224 ft. long x 24 ft. wide 
with a sloping roof 8 ft. high at the front and 5 ft. 
high at the rear. The floor plan consists of a central 
two story section used for feed rooms with 10 brooding 
rooms in each side. Each brooder room has a window 
composed of a vertical center mullion with sash on each 
side; the sash are shown three lights wide by four lights 
high, | 

The correspondent states that the glass is 10 in. x 14 
in., which would make the size of sash approximately 
35 in. wide by 62% in. high. This is a little wide for 
the ordinary Russian window, which is usually con- 
structed similar to the sketch shown in Fig. 1. It will 
be seen that this window consists of two separate win- 
dows set one on the inside of the frame and one on the 
outside. Both sash are split vertically and hinged to the 
window frame at the side. The outer sash fills an open- 
ing which is about a half ‘inch smaller than the inside 
opening, making the outer sash about 1 in. less in height 
and width than the inner one. Both inside and outside 
sash close against a stop as shown, with a small drip 
strip at the bottom of the outer sash as shown in section 
A-A to prevent rain running down into the crack be- 
tween the sash and the stop. In opening and shutting 
the sash the inner one is opened into the room first and 
then the outer one swings back into the room against the 
inner sash and through the opening left by opening the 
inner sash. 

Both inner and outer sash are held closed by common 
slide bolts placed at both top and bottom. The wood of 
the sash frame is about 2 in. thick, with the verticals 
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and cross pieces about 2 in. wide and the bottom piece 
about 3 in. The inner and outer sash is usually set 
with 4 to 5 inches between them, and the vertical middle 
joint is rabbeted. 

In the upper lefthand corner (standing on the 1nside ) 
is placed a ventilator section which may be opened indi 
vidually without opening the rest of the window. This 
is constructed of strips about 1% in. thick and 2 in. 
wide which are rabbeted on all sides except the side on 
which the hinges are located. Such vent doors are placed 
in both the inner and outer sash as shown on section 
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SECT/ON 8-B 


Fig. I1—Detail of typical Russian window 


B-B, and again the outer one 1s | in. smaller each way 
than the inner door so that it may swing open through 
the inner door opening without binding. These small 
doors are held shut by cupboard turns. The value of 
these small doors is in securing ventilation after the 
window cracks have been sealed up for the winter either 
by pasting paper over all the joints or by puttying up the 
joints. 

These windows are turned out by the thousand in 
Russia, being made entirely from unseasoned pine and 
are subject to the usual shrinkage and warpage when 
subjected to artificial heat, hence the custom of pasting 
or puttying up the cracks during cold weather. They 
are eminently satisfactory to the people and are used in 
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general throughout the country except in some southern 
parts where extreme winter temperatures are not ex- 
perienced. 

The width of the window frame of 9 to 10 in. will 
probably be too much to suit the type of wall construction 
contemplated in your brooder, but there is no reason 
why the distance between the inner and outer sash could 
not be reduced to 2 in., or even 1% in., it only being 
necessary to provide sufficient space for the hardware. 

It is suggested in your windows that you will find 
your width somewhat excessive to use simply two swing 
sash for the entire width of the twin window. Each half 
of the twin window, however, could be treated as shown 
on the sketch, in which case the swinging portions in 
each half of the twin window would be approximately 
17%4 in. wide by 52% in. high. It is suggested that 
you abandon the 10 in. x 14 in. glass and use a single 
piece the full width of the sash by 4% of the height, in 
which case the panes would be about 13% in. wide by 
18 in. high. 

Before closing it is desired to call your attention to 
the fact that Russia uses the metric system and all your 
dimensions for use in that country should be in meters 
or fractions of a meter. They have no scales in inches 
and even their weights are given in kilograms, and their 
stresses are figured in kilograms per sq. centimeter. 
Their temperatures are taken on the Reaumur ther- 
mometer scale and they tell one that they are as careful 
about accuracy in material required as an apothecary 
weighing out a prescription. So don’t use a 2x4 if a 2x3 
will do or a 2x12 where a 2x10 will suffice. Their 
factors of safety average about %4 to 24 of what we use. 


+ 
A Domestic Hot Water Supply System That Fails 
to Work Right 


Editor, Domestic ENGINEERING :—Several days ago 
I received a call from one of my customers to examine 
an indirect hot water heater which has stopped supplying 
them with abundant hot water. This heater was installed 
about 18 months ago, is properly connected to both steam 
boiler and hot water tank, brass pipe being used between 
the heater and the tank. The heater is of 50 gal. capac- 
ity and the tank is 30 gal. 

Right here I want to mention that when this heater 
was installed it was to replace another heater which was 
thought to be too small. This first heater had been in 
use about ten months and, when I took it out, I found 
the hot water circulating pipe full of either lime or mag- 
nesia, which interfered with the circulation. I don’t 
doubt but what the same condition exists again, but the 
point which I wish to make is that in an adjoining house 
with the same hot water supply system installed about 
six years ago there never has been any difficulty. In 
comparing the two systems very carefully I find that the 
only difference consists in the fact that the adjoining 
house 1s supplied through a galvanized iron water pipe, 
while the house in trouble has a lead water supply line. 
The piping in both houses is exactly the same and both 
hot water tanks are galvanized iron. 

Just what bearing the difference in the material used 
in the two supply lines would make I don’t know, yet 
the trouble seems to be causéd by this, since this is the 
only point where the two plants differ. I have sug- 
gested the installation of a water softener and would 
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appreciate your interest in the above matter. I am 
curious to know what you will blame for this lime con- 
dition in one house and not in the other while their water 
is being taken from the same street main, the taps being 
about 100 ft. apart. 

New Jersey. O. H. E. 

Our correspondent has run against one of the puzzling 
things which are encountered not infrequently in both 
plumbing and heating work. One thing of which we 
may be sure is that it is the result of natural laws and 
if trouble occurs in one case and not in another it must 
be because the conditions are different in the two cases. 
As both houses not only receive the same water but even 
get it out of the same street main at points only a hun- 
dred feet apart, it cannot be the water. We doubt very 
much that the use of lead pipe from the street to the 
house in one case, and of galvanized iron pipe in the 
other, could be cause of the difficulty owing to the fact 
that both kinds of pipe have been used for years and no 
marked difference has ever developed. 

Inside the houses our correspondent states that the 
piping systems are exactly alike, by which we assume 
he means both as to arrangement and sizing of lines as 
well as in the materials employed; he assures us that 
the tanks are both galvanized iron. Under these cir- 
cumstances and not being able to go over the job our- 
selves to see if there is anything which he may have 
overlooked, it becomes logical to suppose that the dif- 
ference lies not in the material or its installation, but 
that it must lie in the way the systems are used. Now 
many waters precipitate heavily when certain tempera- 
tures are attained but do not precipitate to any extent 
until the necessary temperatures are reached. When the 
temperatures necessary for precipitation are exceeded, 
the amount of deposit is governed by the quantity of 
foreign matter contained in the water and the quantity 
of water heated. 

In this instance the water used in both cases is the 
same quality of water, so the precipitation is governed 
by the quantity used and the temperature attained. This 
brings up a curious fact that the house which gives the 
trouble may have it result (a) from using more water 
than the house which does not give trouble or (b) from 
using less water than the house which does not give 
trouble. This occurs in this way: If both houses are 
heating the water to a temperature where precipitation 
takes place, then the house using the greatest quantity 
of water would show the heaviest precipitation; but if 
the house using the larger quantity of water kept the 
temperature of the water down below the precipitation 
temperature, owing to the large quantity demanded, then 
the house using the lesser amount of water and con- 
stantly heating to a temperature above the precipitation 
point would show the greatest amount of precipitation. 

Another point is that one house might carry 6 or 7 
lb. steam pressure in cold weather and the other house 
might get along on vapor with the idea of saving fuel 
even if house temperatures were not quite as high as 
desirable. We would suggest to our correspondent that 
the proper way to go to work at this question is to get 
the local water analyzed and then submit the analysis to 
two or three water treatment organizations and see what 
recommendations these concerns make for satisfactorily 
solving the difficulty. 
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Questions Answered and Discussed 


by Readers 





How the Question Was Answered 


The following question was asked in the issue 
of April 18, and the accompanying answers are 
by readers: 


Suppose you have to install two laundry trays and an 
electric washer in a basement where the house sewer 
comes in 3 ft. above the basement floor. The water pres- 
sure 1s 70 lb. per square inch and there is electricity in 
the building. How would you install the job so that the 
discharge will go to the sewer as easily as by gravity? 


How Would You Answer This 
Question? 


Suppose a customer tells you that his home is heated by 
steam radiation and wishes to have radiator enclosures 
installed. Furthermore, suppose he states that he under- 
stands some enclosures assist radiator heating and that 
some have the opposite effect. What would you tell him 
to show that you are sufficiently familiar with the subject 
of radiator enclosures to ensure giving him a satisfactory 
job? 


Answers based upon your experience, and suit- 
able, will be paid for and published in the June 
13 issue. 

















I 
_— an installation of this kind it is necessary to 
use a sump to which the waste from the fixtures 
is discharged in the regular way as if they were con- 
nected direct with the sewer. 

From the description of this case, it would be possible 
to use either a water-driven or an electric cellar drainer. 
An electric pump with automatic float operated switch 
should be used as shown in Fig. 1. 

The discharge from the pump is to be placed over an 




















Fig. 1 


open fixture of a trap as shown in the drawing. Even 
though the local code may not require this trap to be 
vented, the safest practice would be to use a revent due 
to the fact that it is near the base of the stack. The 
Hoover Code recommends the reventing of all floor 
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house heating plants 
will be shut down. The 
hot water that hun- 
dreds of homes have 
enjoyed all winter will 
be gone. 


And That’s 
the Time to Sell 
the Merion 


You can show these 
people how they can 
have an abundant sup- 
ply of clean hot water 
at a nominal cost. 


The Merion Heater is 
Automatic. There is 
nothing for the user to 
worry about or trou- 
ble about. Operating 
cost is so low that it is 
never noticed. 


‘ But best of all, is the 


fact, that when you 
sell The Merion you 
make a REAL 
PROFIT, 


Write us for in 
formation today, 
or if you have a 
prospect 
want to close, 


you 


wire us collect 


JOHN WOOD MFG. CO. 
CONSHOHOCKEN, PA 
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THE PERFECTED DRIP TRAP 
FOR UNIT HEATERS 


The new Marsh No. 12 Drip Trap is 
a vital contribution to heating 
science. Compound float mech- 
anism assures rapid elimination 
of accumulated condensation; in- 
tegral thermostatic air by-pass 
vents air rapidly permitting heat- 
ers to function constantly up to 
their full rated capacity. 


JAS. P. MARSH & Co. 


(Division of Commercial Instrument Corp.) 
Home Office: 2079 Southport Ave. 
Sales Offices in principal cities 
In Canada: The James Morrison Brass Mfg. Co., Ltd., Toronto 





CHICAGO 


WESSELS 
A WATER HEATERS 


Plumbers can make new profits 
sciling to Summer homes, cottages, 
resort hotels, factories, etc.—any- 
where that hot water is wanted 
and gasis not aevailabie. Full auto- 
matic and side arm models. 


Get Literature 


D.D.WesseLs &SoxsCo. 





As you gain new business and the 
confidence of your customers by in- 
stalling welded pipe systems, perma- 
nently leak-free, you will develop in- 
creasing confidence in Airco Oxygen 
if you give it a trial. 


Its uniform quality and availability 
in any quantity should interest you 
if you are welding. If you are not, 
we shall be glad to explain how to 
gain customers, more business and 
even cut your overhead thru its use. 


Air Reduction Sales Co. 
Lincoln Bidg., E. 42nd St., New York City 





May 16, 1931 


drains that are connected 5 ft. or less from the base of 
the stack. Of course the trap could also be connected 
into the stack above the Y and % bend, if more con- 
venient. 

The drawing shows soil pipe marked “future.” The 
writer has found that in a case where there is strong 
probability of the sewer being changed in a year or so, 
to a regular job, that is with the outlet below the floor, 
it is better to install the soil pipe from a point directly 
beneath the stack to outside the foundation wall, which 
will eliminate breaking up quite a lot of the basement 
floor when the change over is made. 

The arrangement is particularly applicable in new 
communities where sewers are not in and septic tanks 
must be used. 


Chicago. F. J. Wilkenson. 
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METHOD for lifting the waste water from the 
tubs and discharging it into a drain pipe located 
higher than the tubs is by the installation of a small 
sump and electric bilge pump, preferably automatic in 
action. A suggestion is shown in Fig. 2, which we con- 
sider perfectly safe and sanitary in every respect. As 
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Fig. 2.—Installation of a small sump and electric bilge pump 
in connection with laundry tubs and electric washer set 
below sewer or house drain level. Note vent from sump 


far as operation is concerned it is the same as a gravity 
discharge to sewer. An important point to be consid- 
ered in this case is to have the sump air-tight and vented 
to the outer air if such a vent is convenient, failing that 
the vent may be extended up and connected to a vent 
stack at some suitable point. This vent allows the waste 
from tubs to flow freely into the sump. Without a vent 
the sump and tub waste line would become air-bound 
and the tubs could not discharge freely into the sump. 

New York. FF 

Sd 

Kale & McKay, Rock Island, Ill., have been awarded 
the plumbing contract on the new Rock Island County 
Tuberculosis Sanitarium, with a bid of $15,000. The 
heating contract has been awarded to Channon & Dufra 
Co., also of Rock Island, on a bid of $12,000. These 
two firms are also doing the plumbing and heating work 
on a combination ice cream factory and apartment build- 
ing in Rock Island. Channon & Dufra Co. has the 
plumbing contract and Kale & McKay the heating con- 
tract. 
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Successful Utility Co-operation 


(Continued from Page 45) 


is called on to adjust, is baffled and the home owner 
may unjustly condemn the appliance because it cannot 
be “fixed” by a novice. By taking care of a great 
number of diversified trouble calls, the gas company can 
do the work much more economically than several inde- 
pendent agencies. 

If, on the other hand, the master plumber can refer 
all calls for service on gas appliances to the gas com- 
pany, he is assured that his client will receive prompt 
and effective attention, and he himself is spared the ex- 
pense of sending out a man to “tinker away” his profits 
on a job for which he can make no charge. 


How One Plan Works 


It will be of interest to see how these principles have 
worked out in a specific case. Take the City of Stam- 
ford, Connecticut, 50,000 population, served by the 
Stamford Gas & Electric Company. In Stamford we 
find some 80 licensed master plumbers actively engaged 
in business, or one for every 750 people, one for every 
150 homes. Only 10 out of the 80 maintain business 
offices. There is keen competition among these master 
plumbers. 

Four and one-half years ago—July, 1926 to be exact— 
the Stamford Gas and Electric Company decided to 
enter the house heating field. A suitable rate for gas 
was offered and a well designed gas boiler selected a 
standard. 

The master plumbers were invited to attend a dinner 
and meeting for the purpose of receiving information 
regarding the proposed policy of the company and to 
learn something about ‘this new application of gas fuel 
for heating homes. 

The attendance of over fifty master plumbers indi- 
cated their interest. The policy of the company as set 
forth was as follows: 

1. All sales of gas-fired boilers and furnaces to go 
through master plumbers (or heating contractors) sub- 
ject to trade discount of 20% 

2. Nocharge for freight or cartage. 

3. Expert supervision furnished by company in as- 
sembling and installing gas fired boilers. 

4. All service on gas heating equipment undertaken 
by the company. 

5. The company’s gas heating engineer available at 
all times to assist the master plumber in selling gas 
heating to his clients. 

The master plumbers were invited to participate in co- 
operative newspaper advertising. 24 master plumbers 
each contributed $15. The company matched these con- 
tributions dollar for dollar with the result that gas heat- 
ing was introduced to Stamford by means of frequent 
full page advertisements during the months of August 
and September, a time when every home owner turns 
his attention towards the heating problem. 

The results were immediate and gratifying. By De- 
cember 31, 1926, no less than 43 gas fired boilers had 
been sold and installed. These boilers represented some 
$30,000 worth of new business for the master plumbers. 
Assuming that they made a profit of 20% on their labor 
and materials as well as on the equipment, this business 
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BALANCE 


TINIUS 
OLSEN Bal- 
ancing Machine is 
a highly sensitive 
and very accurate 











piece of equip- 
ment. It gives 
both static and 


dynamic balance 
simultaneously. 


SS. AGE Fan Wheels 
‘an be provided to 
meet any air volume and 


speed condition required, or 
complete assemblies in any 
size as shown at right. Con- 
sult with Clarage engineers. 


Factor 


HE fan furnished as part of your unit stoker 


an Important 


installation may be a strong, ngid unit and 
still give you plenty of trouble. Sturdy construc- 
tion is not enough~-the fan wheel must be 
perfectly balanced as well. 


We have gone much farther than customary 
practice when it comes to this important question 
of balance. We refuse to rely on the old hit or 
miss band methods for balancing Clarage Wheels. 
Instead, we use Tinius Olsen balancing machines 
as shown above, replacing human frailtv with 
mechanical precision. 

Thus, in a Clarage Unit Stoker Fan, you are assured of a 
quiet, smooth-running unit, free from vibration—a fan unit 
of extremely long life and one which does not impoe © exces- 
sive wear on shaft or bearings. 


A Clarage Fan can be furnished on any type or size of stoker 
installation. Write for Illustrated Bulletin | 4 1- A. Clarage Fan 
Company, Kalamazoo, Michigan. Also manufacturers of Ven- 
tilating Fans, Air Conditioning Equipment and Allied Apparatus. 





( anaae Fan and Brownell 


ee Fan and Canton 
Unit Stoker. 


CLARAGE 


UNIT STOKER FANS 


Unit Stoker. 














PIS ire 





ney 


sp It tnt iat 
: 





wore ® - 
ae, ; . 






2 


pdny: male~ gee 


wre 


OP Bes ae eH ; 
* 2 pr ED. 





Pi 


fe 
rat + io aia ir 
, f 


: oe 


SEQ en 
or 
[Ee TRO e ey RN Ets 
~ro : 


eye et 
. 
2 
a . 


1? ~* , 4 ‘ 
la A a a a ae 
e 


a ca 


5 eae 
Phy poe 


et 0 





138 DOMESTIC ENGINEERING May 16, 1931 





} 
. 
bh: 
; 
. 






a 









iO a ee St 


oe 
_ 


ete 







rr. 
- 





This Feature 






Initial Pressures 
up to /50 lbs. 



















Reduced P. 
«/Creates « & ‘eniotcois 
Custo Bp Nestea 
: 
ustomer A) eee. 
Conti ag =: 
x - Fig. No. 
: 227 
2 

















































7 
«* 


Bi i erecta 
~? ~ . 





a 

aD us 

. i 
— 


Cuts water bills on domes- 
tic systems where city 
water pressure is too great 
for economical home use. 
Valve disc can be easily cause it makes life of valve 
replaced when worn by ractically unlimited. 
simply unscrewing bottom Etaskneves leaking fau- 
plug and removing valve _cets, noise in bathroom 
seat . . . afeature which fixtures and splashing in 
appeals to customers be- bowls and tubs. 


Send for Bulletin 106 and prices 


QSONC, Pegulators 






MASON REGULATOR co L= MASON RE GU LATOR co 
4190 ADAMS ST 


See TOGAL pats, BOSTON. MASS 

















IMICO UNIONS 





NOTE THE BRASS DISC 


Made of refined Malleable Iron with Brass 
Seat inserted in place by powerful pressure 
so that it cannot become detached. 


Approved by Underwriters’ Laboratories. 


ILLINOIS MALLEABLE IRON CO. 
Chicago, II. 
Manufacturers Full Line Iron Pipe Fittings 




















represented an added net income of $6,000 in this short 
period. 

Every dollar of this profit was kept by the master 
plumbers, it was a protected profit. There were no 
expensive call-backs to adjust the new gas fired heaters 
—no frequent trips to explain the operation of the 
thermostat. The company undertook all the labor and 
responsibility of servicing without charge to the master 
plumber or to the customer. 

The following season witnessed another success for 
gas house heating and more profits for the master 
plumber’s bank accounts. 


Water Heater Business Covered 


In 1928 another application of gas fuel was brought 
before the master plumbers—automatic gas water heat- 









G.D. L. RAYMOND 
PLUMBING AND HEATING 
TIN AND IRON WORK 





680 MAIN STREET 


STAMFORD, CONN. 





March 28, 1931 


Domestic Engineering 
1900 Prairie Ave. 
Chicago, Ill. 
Gentlemen: - 
Your letter of March 26th received. 

In reply to same I wish to state that our 
relationship with the Stamford Gas & Electric Co. 
for the past four or five years has been more than 
satisfactory. They are always willing to do every- 
thing in their power to help promote the sale of 
gas and electric appliances for the plumber. I 
fully realize that the work the lécal Gas Company 
has been doing in the way of advertising and the 
help of their salesmen has broken down the sales re- 
sistance of the public so that we can sell this 
class of goods more easily. I might state that in 
1929 we sold 15 automatic hot water storage systems 
and 3 gas-fired boilers. In 1930 we sold 4 gas- 
fired boilers and 8 automatic hot water storage 
systems. 

I wish to state again that the Gas Company 
has given us every cooperation and the services of 
their employees to help stimulate the sale of plumb- 
ing, heating, and gas and electric appliances. 

Thanking you for the opportunity to express 
my views, I am 

Yours very truly, 
GDLR B G. D. L. Raymond. 











ers were not popular in Stamford. Many folks had 
the impression that they cost an “awful lot” to run. 
Some of the water heaters which had been installed in 
past years were of inferior quality and design and had 
been a source of annoyance and expense to the home 
owner. 

The company standardized on a nationally known, 
high quality, storage type water heater. In 1928 the 
combined efforts of the master plumber and the company 
resulted in the sale of 75 automatic water heaters of the 
standard make. In 1929, when things got well under 
way, 143 of these heaters were sold. 

These figures do not, of course, represent the total 
sales of automatic water heaters in Stamford during 
this period. Many mastet plumbers also sold a lower 
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priced heater to the ‘“‘price buyer” who believed he could 
not afford the high quality heater recommended by the 
company. 

Now an interesting phase of the development of this 
gas appliance business lies in the fact that the company 
had for many years sold and installed gas ranges and 
water heaters. A crew of gas fitters, most of whom had 
been in the employ of the company for twenty years or 
more, could not be thrown out of employment. There 
were mounting costs of advertising and sales expense to 
be met. 


Therefore, the company reserved the right to sell and 
install gas ranges and water heaters direct when the cus- 
tomer expressly desired such an arrangement. 

To give the master plumber ample protection, he is 
provided with prospect cards, reproduced herewith. The 
filing of these cards serves three purposes: 

1. It establishes the right of the master plumber to 
receive his commission on the appliance. 

2. It identifies his client when he visits our show 
room to inspect the appliances. 

3. It enables our salesmen to follow up leads and 
assist the master plumbers in closing sales. 

An important duty of every salesman is to co-operate 
with the master plumbers in the sale of gas appliances. 
The salesman’s compensation is partly dependent on the 
effectiveness of his co-operative efforts. 

From time to time the company offers to customers 
special inducements to install modern gas appliances. 
Last spring, for example, the company offered $10 for 
the old water heating equipment or furnace coil, regard- 
less of size, kind or condition, against the purchase of a 
self action gas water heater. In order that the master 
plumber might make the same offer without sacrificing 
any of his profit, the company reimbursed the master 
plumbers for each $10 allowance made by them, pro- 
vided the gas water heater sold was the standard make 
carried by the company. 

In the matter of time payments on gas appliances, the 
company will gladly take over the home owner’s ac- 
count, paying the master plumber his commission at 
once, providing, of course, that the gas appliance con- 
cerned is a standard make carried by the company. 

Our doors are open to the master plumber, we wel- 
come his calls at our offices and if he has a grievance, 
which is seldom, it is adjusted promptly. Once a year 
we invite all the master plumbers to meet with us at a 
dinner. Here we discuss our mutual problems. 


Our plan is not perfect—we have not reached the 
millennium, but we have made progress, the sale of gas 
has increased, the master plumber has his profit, and we 
have co-operated for our mutual benefit. 


* 
Death of W. W. Cronin 


W. W. Cronin, master plumber of Memphis, Tenn., 
died recently in that city. He was a member of the con- 
tracting firm of Cronin, Baker & Tindall, and had been 
an active member of the Memphis Master Plumbers 
Association for many years. The Memphis association 
has adopted a resolution of condolence in the death of 
Mr. Cronin. The resolution is signed by Thomas 
Craven, Edward McGowan and J. L. Evans, members of 
the resolutions committee. 
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EADING CORPORATIONS— 
distinguished for the certainty 
with which they buy the most modern 
equipment and secure the most satis- 
factory service at lowest final cost— 
are installing Heggie-Simplex Electric 
Welded Steel heating boilers in 
steadily increasing numbers. 


HEGGIE-SIMPLEX BOILER COMPANY 
JOLIET, ILLINOIS 


Representatives in Principal Cities 








ENNINGS CONDEN- 
SATION PUMP. 
Furnished in capacities . 
of 4 to 200 g. p.m. For 
serving up to 150,000 
sq. ft. of radiation. 
Write for Bulletin 99. 
The Nash Engineering 
Co., 41 Wilson Road, 

So. Norwalk, Conn. 





Jennings 


Pumps 




















Made Throughout 
of Red Metal 


OR tanks with supply close 

to comer. You don't touch 
the supply connection when you 
renew the bronze seat. fhe 
refill tube neither splits nor cor- 
rodes. A quality fitting through- 
out. Write for folder on com- 
plete line. 


Through your 
wholesaler 


Ske CENTRAL BRASS 


PARAGON DIVISION 


Ji / S f 4 } 
CLEVELAND O 








s It guarantees every job— 





That is the record of the new M & M Self- 
Cleaning Duplex Feeder on every installa- 
tion to date. Its certainty of operation gives 
positive boiler protection against burn-outs 
or cracked sections—and leaves a clear profit, 
free from service calls or comebacks. Write 
today for complete descriptive literature. 


MCDONNELL & MILLER 
400 N. Michigan Ave., Chicago 








Eastern Office: Grand Central Terminal, 
New York, Be 


M<DONNELL & MILLER 
Self—cleaning- Duplex Feeder 
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In a talk given before a recent auxiliary meet- 
ing, Miss Mary Ann Abel, of Crane Co., gave 
some very helpful and instructive suggestions. 
In part Miss Abel says: “The very meaning 
of your name, ‘auxiliary,’ means to increase 
and, rightly used, your tremendous power and 
influence can increase and augment the helpful- 
ness of the master plumber to the community. 
You are in a unique position, connected as you 
are by marriage with this master craftsman, to 
make a special contribution to the community 
in which you live. You can through your edu- 
cational efforts, your demonstrations, your in- 
vestigations and your programs act as his aid in 
raising the standards of sanitation and hygiene 
in the American home, the schools and in pub- 
lic places.” Miss Abel’s suggestions remind 
us again of the opportunities we each have. 


— EM EE em em am em am am 
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New York State Auxiliary Elects Mrs. J. O. Stapf, 
President 


The Women’s Auxiliary to the New York State Master 
Plumbers’ Association, at its annual meeting on April 15 
at the Hotel Martin, Utica, N. Y., elected Mrs. J. O. Stapf, 
of Albany, president, and Mrs. Martin W. Utz of Roch- 
ester, first vice president. Mrs. William Gass, Jr., of 
Schenectady, was made second vice president, and Mrs. 
Thomas F. Nolan, of Albany, third vice president. Mrs. 
William Metcalf, of Rockville Centre, L. I., was named 
treasurer, and Mrs. Henry J. Noord, of Albany, corre- 
sponding secretary. 

The president, Mrs. Edward Durr of Hewlitt, L. I, was 
absent because of illness and delegated Mrs. Metcalf as 
her representative. The latter named Mrs. William J. 
Flynn of New York City as temporary chairman to pre- 
side at the meeting. The resignation of Mrs. Durr was 
read and accepted. A letter of resignation was received 
from the Rochester auxiliary, but it was not accepted, 
and the secretary was instructed to write the Rochester 
organization and ask that the matter be reconsidered. 
Mrs. Flynn stated it was difficult to organize in New 
York City because the Greater New York Association is 
composed of members from the five boroughs of Man- 
hattan. However, Mrs. Flynn said that an attempt will 
be made to organize the ladies there. Regardless of 
whether or not the plan is successful, she assured the 





Left to right: Mrs. M. J. MeGrath, Mra. M. J. Hayden, Mrs. 
M. J. Kennedy, Mrs. J. F. Birch and Mrs. August Hansen, 
all of New York City 
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convention that the New York City ladies would co-oper- 
ate in every way possible with the state association. 


Past State Presidents B. Joseph O’Donnell of Syracuse, 
M. J. Kennedy of Brooklyn and William J. Flynn of New 
York City addressed the convention and thanked the 
auxiliary for the aid it has given the master plumbers. 
Thomas P. McLoughlin of New York City added his con- 
gratulations. A silent tribute was paid the memory of the 
late Thomas F. Nolan of Albany, past president of the 
National Association of Master Plumbers, whose funeral 
was held April 13. A letter of condolence was sent to 
Mrs. Nolan. A silent tribute was also paid the memory 
of Mrs. William F. Gooley of Syracuse, who died during 
the year. Condolences are to be sent Mr. Gooley. 

Mary Ann Abel, New York office of Crane Co., address- 
ing the convention, spoke interestingly on the manner in 
which the women may aid the master plumbers. Most 





Mrs. H. Noord, Albany, corresponding secretary of New 

York state auxiliary; Mrs. William Metcalf, Rockville 

Center, state trensurer, and Mrs. J. O. Stapf, Albany, 
president of New York state auxiliary 


important, Miss Able pointed out, is the work of educating 
the public to the need of improved plumbing fixtures and 
sanitation. Miss Abel also mentioned the unsanitary 
conditions that existed in some schools and other public 
institutions and suggested that the local auxiliaries work 
with teachers’ associations and similar organizations to 
help correct these conditions. 


Approximately 400 attended the banquet held at the 
hotel on the last evening of the convention. Retiring 
President Stradling and President-elect Wolff each spoke 
briefly, the latter thanking the delegates for the honor 
bestowed upon him. Community songs and music inter- 
spersed the dinner courses, at the conclusion of which 
was dancing. With Mr. Cantwell as chairman, J. J. 
Schnitt, secretary, and Henry Witte, treasurer, practi- 
cally the entire Utica association membership joined in 
making and carrying out the preparations. 


Large groups of the delegates and their families vis- 
ited the plant of Revere Copper and Brass, Inc., Rome divi- 
sion, on the afternoon of April 13 and in the morning of 
April 16. Guides at the plant conducted groups on tours 
through the numerous buildings, explaining the many 
steps required in making the company’s products. 
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Oklahoma Auxiliary Elects Officers at Annual 


Convention 

The annual convention of the Women’s Auxiliary to 
the Oklahoma State Association of Master Plumbers was 
held April 6 and 7 at the Huckins hotel, Oklahoma City. 
The following officers were selected to take charge of the 
auxiliary’s activities: Mrs. E. L. Estes, Shawnee, re- 
elected president; Mrs. J. M. Anderson, Oklahoma City, 
vice president; Mrs. R. C. DeLautre, Oklahoma City, re- 
elected secretary; Mrs. R. L. Patton, Oklahoma City, treas- 
urer; Mrs. Eugene O’Connor, Muskogee, chaplain; Mrs. 
H. E. Truttman, McAlester, historian. 


Minneapolis Auxiliary “Put On a Play” 


As a feature of the Minnesota state convention, held 
in Minneapolis, April 28 and 29, the Ladies’ Auxiliary of 
the Minneapolis Retail Plumbers’ Association presented 
a play, ‘““‘The Ladies Put On a Play,” the sub-title of which 
was “A Laff Riot in Two Acts.”’ The play had to do with 
the efforts of a women’s club to earn a bit of money for 
the treasury. In the first act, ways and means were dis- 
cussed and it was finally decided to put on a play entitled 
“Diamonds and Detectives.” 

The second act was a rehearsal of this melodrama, with 
appropriate errors in cues and clues, as two detectives 
endeavor to locate the thief of a ten-carat diamond ring. 


a ; . 
Ale 


The cast of the play presented by the Minneapolis auxiliary 
at the Minnesota state convention 
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One character, having offered to point out the thief on 
payment of $25,000, does so on receipt of sixty-seven 
cents. 

The ladies of the Minneapolis auxiliary drew a satis- 
factory audience, and an appreciative one. During the 
intermission, entertainment was furnished by the Tracy 
Kiddie Ensemble, with a special acrobatic dancing number 
by Madeline Harris, the daughter of a member of the 
trade. 

On the opening day of the convention the ladies were 
entertained at bridge. Mrs. Clifford F. Smith of Sioux 
Falls, S. D., was an out-of-state visitor. 
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What DAHLQUIST™ Patents 
Give to the Trade 


= UNITED STATES PATENT 
; No. 15065050. 
The Dahlquist Aquatherm. This 


patent makes a range boiler also an 
instantaneous water heater, as follows. 
When connected to a range boiler, it 
will deliver hot water to the kitchen 
sink quicker than water can be heated 
in the tea kettle, and when connected 
to a gas water heater, it will deliver 
three (3) gallons or more of hot water 
in ten (10) minutes, raising the tem- 
perature of the water eighty degrees 
(80°). The same effects are obtained 





if waTe@ ouT.er 














storage system with a sidearm heater. 
Arrows show aclion of waler 
when drawn through TURBO- 
AQUATHERM scouring bolt- 
tom of boiler and preventing any 
accumulation of sediment 


UNITED STATES PATENT 
No. 1648043 


The Dahlquist Super-Aquatherm, which is a direct or underfired 
automatic gas storage system, in a similar manner becomes an instan- 
taneous water heater and accomplishes the same results. Therefore, 
where only a small quantity of hot water is required, for 
instance, after each meal, the expense for fuel is ex- 
ceedingly small. 


It is our claim that the above described water heaters 
will deliver hot water at less cost than any other water 
heater on the market. 


UNITED STATES PATENT No. 1762215. 


The Dahiquist Turbo-Aquatherm offers to the trade something 
entirely new; @ range boiler or automatic storage system that will 
always supply fresh and clean hot water. Accumulation of sedi- 
ment on the bottom of the boiler is automatically prevented and no 
stale water can remain in the boiler. 





Super- 
Aquatherm 
Gas Under fire 


The water is always as fresh as that in the cold water lines and 

may be safely used for drinking and cooking as well as for other 

household purposes. Furthermore, the danger of 

burnouts in automatic storage and underfired sys- 

~~ tems is eliminated and the thermal efficiency of 
the boiler is greatly increased. 


Ask us for further information regarding 
the Dahiquist complete line of copper boilers 
for industry and home. 


The illustration at the left shows a Dahiquist 
2,000-galion copper storage tank. Similar tanks 
manufactured by us have recently been installed 
in: 


Northwestern Hospital, Minneapolis, Minne- 
sota. 

1—2000 gal. 

St. Barnabes Hospital, Minneapolis, Minne- 
sota. 
1—2000 gal. 

Allegheny Hospital, Pittsburgh, Pennsyl- 
vania. 
7—1500 gal. and 3——2200 gal. 


Architects and engineers may be assured 
that their requirements for industrial copper 
boilers will be carefully carried oul by us re- 
gardiess of size or technical difficulties in- 
volved. May we quote you on your require- 
ments? 


Dahlquist Milq. (o. 


60 West 3rd Street 








So. Boston, Mass. 


with the Aquatherm automatic gas — 
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Automatic control is just 
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The Robertshaw can be 
used with every gas fired 
space heater... new or 
old ...and enables you 
to add extra profits to 


every installation. 


3 S| The No. 2E Robertshaw, 
ty developed especially for 
j space heater use, is easy 
oe to install, positive and 
dependable. it is small, 
compact, and attractively 
finished. Be sure you have 
the complete data on this 


much needed thermostat. 
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Side Arm Water Heaters 
or Automatic Storage Water 
Heaters. All sizes from 
% to 2 inches. Robertshaw 
Throttling Type Water Heater 
Thermostats are fully covered 
in CIRCULAR FORM R-4., 
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Dayton Women Give to Scholarship Fund 

The Ladies’ Auxiliary to the Dayton Master Plumbers’ 
Association enjoyed a lovely afternoon at the Young 
Women’s League, where the April business meeting was 
held. Following the business session, 500 was played, 
honors going to Mrs. F. Schmacker, Mrs. I. Satterthwaite 
and Mrs. E. T. Metcalf. Luncheon was served at the tables. 
Mrs. H. Blank and Mrs. R. E. Foerste composed the com- 
mittee in charge of the party. 


At the March meeting, the Dayton auxiliary voted to 
pay one dollar per member to the scholarship fund. 


Master Plumber's Daughter 
Displays Artistic Ability 
Miss Annabel Hodges, whose 
likeness appears herewith, is 
the daughter of T. E. Hodges, 
plumbing and heating con- 
tractor of Shreveport, La. 
Miss Hodges displayed un- 
usual ability as an artist by 
taking first place in a nation- 
wide art contest conducted 
recently by Dole Valve Co., 
Chicago. Miss Hodges’ knowl- 
edge of her father’s business 
no doubt contributed to her 
success in the undertaking Miss Annabel Hodges 
for, using her own words she 
says: ‘‘My daddy is some artist in his own profession.”’ 


Rock Island and Moline Women Meet 


The Women’s Auxiliary to the Rock Island and Moline, 
Ill., Master Plumbers Association held a meeting at the 
Y. W. C. A. in Rock Island on April 13. There was a 
large attendance. Refreshments were served in the dining 
room after the routine of business, followed by a social 
hour. Mrs. Charles C. Rosenfield was hostess at this meet- 
ing. The next gathering was scheduled to be held on 
May 11 with Mrs. Albert Rosenfield entertaining. 


Kalmazoo Women Support State Code Work 


Mrs. Leo Muryne, Burr Oak Court, entertained the mem- 
bers of the Kalamazoo, Mich., Women’s Auxiliary on 
Aprjl 6. The members voted to give $25 to help the state 
association in enforcing the new plumbing code. Dues 
were paid at this meeting. A few hands of bridge were 
enjoyed and a delicious lunch was served at the close of 
the evening. 

Mrs. Herman Wilk, president, entertained the auxiliary 
on March 2. At this meeting it was voted to donate to 
the scholarship fund. It was also decided to buy a gross 
of metal sponges to sell in order to raise money for the 
organization. There were seven members present. 





New Jersey Executive Board Meets 

The executive board meeting of the Women’s Auxiliary 
to the New Jersey State Association of Master Plumbers 
was held on Wednesday, April 29, at Great Notch Inn, 
Valley road, Clifton. The state was represented from all 
sections and many interesting matters were discussed. 
The meeting was called to order by President Mrs. John J. 
Corcoran of Jersey City. She was presented with a beauti- 
ful basket of spring flowers by the Jersey City auxiliary. 
Members of the Clifton auxiliary were hostesses in the 
evening at a dinner-dance at which the ladies were joined 
by the master plumbers from different parts of the state. 
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These are some of the com- 
mittee officers who are busy 
making preparations to wel- 
come visiting auxiliary 
members to the National con- 





, ; , . Mrs. F. C. Kuetemeyer, general 
vention In Milwaukee, Wis., chairman of National Auxiliary 


June 99 to 95 convention committee 
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Reading from left to right in the picture are: Mrs. 
Patrick Curley, vice chairman of publicity; Mrs. O. H. 
Dittmer, chairman of publicity; Mrs. L. R. Schmaus, vice 
chairman of entertainment committee; Mrs. Walter Dusold, 
chairman of entertainment committee; Mrs. William Schoen- 
rock, vice president, Milwaukee auxiliary; Mrs. F. C. 
Westfahl, president, Milwaukee auxiliary; Mrs. F. C. Kuete- 
meyer, general chairman of convention committee; Mrs. 

tto A. Waskow, vice chairman of convention committee; 
Mrs. Charles Pelunek, assistant vice chairman of convention 
committee; Mrs. Joseph Brah, vice president, Wisconsin 
auxiliary; Mrs. Jacob Schuh, chairman of social reception 
committee; Mrs. Emil F. Henoch, assistant chairman of 
social reception committee; Mrs. George Stoehr, assistant 
chairman of hotel reception committee, and Mrs. Peter 
Vogt, chairman of registration reception committee. 
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Mrs. Rose R. Friend, historian 

of the National Women’s 

rey ae chaplain of the 
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for straight lines and strength 








SPENCER 
AUTOMATIC HEAT 


The Lowest Cost Heat You Can Buy. Burn 
low-cost No. 1 Buckwheat anthracite or small 
size coke. 





Write us for the Spencer plan which you can 
use to build more sales. Spencer Heaters save 
money for your customers and make money 
for you. 


SPENCER HEATER COMPANY 
Williamsport, Penna. 





Spencer Heater Co. of Canada, Ltd., 
Toronto, Ontario 














NUSUAL strength, tough- 

mess and durability, ease 
of installation and inexpensive- 
ness combined with its acid and 
corrosion proof qualities make 
Knight-ware ideal for WASTE, 
DRAIN and VENTILATING 





al LINES, LABORATORY SINKS, 
Figure 237, SUMPS and similar acid proof 
Acid Proof One Piece Laboratory equipment. 
Sink with Back 


MAURICE A. KNIGHT 
AKRON OHIO 


CvusRantEeeo 
SAT'SF ac 





Watts Hot Water House Renting oer Water 
Pressure R lators; Dia agm Relief a 


tion. For back of this organization is a reputa- 
tion for square dealing sustained over a period 
of 57 years. 

Write for catalog. 


WATTS REGULATOR CO. 
249 Lowell Street -t- Lawrence, Mass. 
John G. a Inc., 210 BE. 45th St., New York 
. 8. Sales Associates 
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A Suggestion from the National President 


Recently it was brought to my attention that a con- 
tinuous system of roads 1,951 miles in length connected 
northern Michigan to the southern extremity of Florida. 

This road is known as U. S. No. 41 and taps almost 
the center of population of the United States, passing 
through the states of Michigan, Wisconsin, Illinois, In- 
diana, Kentucky, Tennessee, Georgia and Florida. 

If all of the cities and towns enroute would improve 
the roadside by planting the best of their native growth 
in a naturalistic setting, there would emerge a boulevard 
irresistible to the motorist. 

If all of the auxiliaries to the master plumber associa- 
tions in the eight states above mentioned would endorse 
this great work, announcing their willingness to co- 
operate with their auxiliary members who are members 
of the Garden clubs in an effort to bring about this great 
achievement, it would be a most worthwhile movement 
and one well worth the effort. 

The Indiana auxiliary has already discussed and favored 
this suggestion. I am taking it up with the Illinois and 
Wisconsin officers and should like to see the other states 
concerned act upon this suggestion. 

Of course, the item could be extended to all other sec- 
tions so that we can play our part in helping to beautify 
our country. 

(Signed) Mrs. W. E. McAndrew, President, 
Women’s Auxiliary, N. A. M. P. 


North Hudson Women Give Dutch Supper 


A Dutch supper given by the Women’s Auxiliary to the 
Master Plumbers’ Association of North Hudson, N. J., on 
April 14, attracted more than sixty members and guests. 
Mrs. John J. Corcoran of Jersey City, president of the 
State Women’s Auxiliary, was guest of honor and eighteen 
of the members of the Jersey City Auxiliary accompanied 
her. Following supper, fifteen tables of pivot bridge were 
arranged. Favors were cigarette holders and baskets of 
candy. ° 

A huge birthday cake was cut by Mrs. W. T. J. Orriss 
of Union City, president of the association. Mrs. William 
Jacob headed the committee making the arrangements, 
assisted by Mrs. F. Baker, Mrs. D. Thurnau, Mrs. N. Mar- 
kel, Mrs. N. Triani, Mrs. Henry Bunker, Jr., Mrs. E. 
Wittreich and Mrs. Chris Werner. 


New Officers Elected by Dayton Auxiliary 


The Dayton, Ohio, Women’s Auxiliary met on March 
19 at the master plumbers room in the Industrial build- 
ing. Sixteen members were present and during the regu- 
lar business meeting the election of officers took place. 
The new officers are: Mrs W. A. Willhelm, president; 
Mrs. H. S. Saunders, first vice president; Mrs. Park, sec- 
ond vice president; Mrs. E. T. Metcalf, secretary, and Mrs. 
Schmaker, treasurer. Refreshments consisted of lima ice 
cream, green cup cakes and green candy. The table was 
decorated with St. Patrick emblems. Mrs. Willhelm, Mrs. 
Makarius and Mrs. Park were hostesses. The next meet- 
ing will be in the form of a card party at the Dayton Wo- 
men’s League. 


Indianapolis Women Give Party 

The regular monthly meeting of the Indianapolis, Ind., 
Women’s Auxiliary was held at the home of Mrs. Joseph 
Lauber on Friday, April 10. After the roll call, to which 
13 members responded, the minutes of the previous meet- 
ing were read by the secretary, and then the treasurer’s 
report was given. A note of thanks was sent Norman 
C. Ascher, Pacific Steel Boiler Corp., Indianapolis, for 
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courtesies extended to the auxiliary during the Indiana 
State convention. 

It was decided at this meeting to have an evening party 
at the home of Mrs. H. R. Meyer on April 25. Mrs. A. C. 
Backemeyer and Mrs. Glenn Petty were appointed by 
Mrs. G. T. Watson, president, to provide for the evening’s 


entertainment at Mrs. Meyer’s. 


North Shore Auxiliary Meets 


The North Shore Plumbing Contractors’ Auxiliary of 
Chicago held its April meeting at the residence of Mrs. 
Cedric McArthur in Glencoe, Ill. The hostess served a 
delightful luncheon amid beautiful spring flowers and 
decorations. The usual business meeting followed the 
luncheon and plans for perfecting the arrangements for a 
party to be held in Wilmette during May were discussed. 


North and West Side Auxiliary Plans Party 
for May 25th 


The North and West Side Women’s Auxiliary of Chicago 
held its monthly meeting on April 22 at its club rooms, 
with nineteen in attendance. A committee was appointed 
to arrange for a card party or bunco to be given on the 
evening of May 25 at the Jefferson Park Community 
House, located at Long avenue and Higgins road. An invi- 
tation is extended to all members of the neighboring auxil- 
iaries, their families and friends. It is hoped to make this 
a real get-together meeting. 


Following the business session, 500 and bridge were 
played. Refreshments consisting of cake, cookies and cof- 
fee were served. The next meeting will take place at the 
club rooms on Wednesday, May 27. 


Oklahoma Women Hold Regular Meeting 


The Oklahoma City auxiliary held its regular meeting 
on April 13 in its club room at 10th and Robinson avenue. 
Mrs. Ralph De Lautre’ resigned as secretary of the local 
organization in view of her recent election to the office of 
secretary of the state auxiliary. Mrs. H. E. Irwin was 
elected to succeed Mrs. De Lautre. The meeting adjourned 
after the business session, at which time the men joined 
the members of the auxiliary and enjoyed an evening of 


bridge. Mrs. J. Volz, Mrs. S. G. Russell and Mrs. B. B. 
Russell served refreshments. 
Salt Lake City Women Active 
The Ladies Auxiliary to the Salt Lake City, Utah, Asso- 


ciation of Sanitary and Heating Engineers has been meet- 
ing regularly on the first Wednesday of each month. The 
afternoon is spent playing bridge, sewing or just visiting. 
A bank account, which is used for charity, flowers for 
sick members or an occasional party for the men, is main- 
tained. A number of garments for the children of the 
neighborhood house were made this winter, and food and 
clothing were given to three needy families. Officers of 
the auxiliary are Mrs. Hurd, president; Mrs. Higham, vice 
president; Mrs. Rees, secretary-treasurer; Mrs. Reeve cor- 
responding secretary, and Mrs. Rasmussen, chairman of 
the sick committee. 


New Jersey Plans for State Convention 

The Eighth Annual Convention of the Women’s Auxil- 
iary to the New Jersey State Association of Master Plumb- 
ers will be held on Tuesday, May 26, at Hildebrecht’s 
hotel, Trenton, N. J. Mrs. John J. Corcoran, state presi- 
dent, says: “This is the time to come and renew old 
friendships and to keep up to date on what is going on in 
the different auxiliaries throughout the state and nation.’”’ 
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Tempered Steel 
Wire Brushes | 





VY ORCE STER tempered steel wire brushes—the quality 


.~ 
‘en 
~ 


= 


brushes of the industry—cost no more. 


Every brush—and the line is complete—is made in accordance 
Every wire in them has passed a 
The wires cannot come out. 


with tried and true design. 


rigid inspection. 


Complete catalog gladly sent on request. 


WORCESTER BRUSH and SCRAPER CO. 


WORCESTER, MASS. 


10 AUSTIN STREET 
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Small Floor Space 


Light Weight 
Portable 
Automatic 


Moderate Price 

















318 Garden St. 


Write for details 


NOW 


THE CURTIS & CURTIS 


COMPANY 


Bridgeport, Conn. 





MOTOR DRIVEN 
1° TO 4” RANGE 
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AMERICAN 
Ground Joint Waste 


Connection 


This illustration will give you 
some idea of the precision 
threading you may expect in 
all American Brass Goods. But 
it’s only an idea. See the real 
thing at your jobber’s. Insist 
upon it for easier work, greater 
satisfaction. 














AMERICAN SANITARY MFG. CO., Abingdon, lilinois 























- WATER. 
SYSTEMS 
Write for a copy of the 
“New Deming Water 
System Catalog “A”. 


“THE DEMING CO. 
Figure 2095 New Marve! ; Solem, Ohio 


} gure 1062 erm rr. 


enna «6ECSTABLISHED 1880 [MESES 


















“Just pour “X”" i 


It will seal every leak, repair 
the sand holes, poor threads, 
split nipples and close up 
loose connections. 


‘x" Boiler @ 
Liquid jim 


REPAIRS LEAKS IN 
stays put — it does the work HIGH & LOW PRESSURE 

BOILERS AND HOT WATER 
or you get your money back. HEATING SYSTEMS 
Order a carton from your 


wholesaler today. 
“xX? LABORATORIES, 25 West 45th St., New York, N. ¥. 





were oand Roof 
Drains, Sewer 

Valves, Closet 
Outlet Connections, 
interceptors, etc. © 








New Trade Literature 


Catalog of Steel-welded Heating Boilers 
A new catalog of steel-welded boilers for heating bunga- 
lows, homes and smaller buildings has just been issued 
by the Kewanee Boiler Corporation of Kewanee, Ill. The 
catalog contains blueprints of diagrams of boiler installa- 
tions and also valuable capacity tables. It is printed in 
several colors and it is a fine sample of the printers’ art. 


Advance Portfolio of International Nickel Co., Inc. 
The International Nickel Co., Inc., New York City, has 


| just released a portfolio containing advance data sheets 


describing the company’s line of standardized monel metal 
kitchen sinks. The sheets give a complete description of 
the products, as well as list prices and dimensions. The 
advance announcement is to be superseded by a permanent 
catalog at a later date. 


Pamphlet of Simplex Oil Heating Corp. 
Simplex Oil Heating Corp., New York City, has issued 
a large, eight page pamphlet to be distributed among home 
owners who are prospective oil burner customers. The 
prospect is given six reasons for heating his home with 
oil. Two pages are devoted to the cost of oil heating. 
The pamphlet also contains photographs of actual in- 


. stallations. 


Issues Booklet on Alloy Steels 

Duriron Company, Inc., Dayton, Ohio, has prepared for 
distribution an attractive booklet bound in a heavy blue 
paper cover, describing the company’s progress in develop- 
ing high alloy content steels to be used in the castings of 
its manufacture. The qualities of the various alloys are 
described. A Table of Resistance to Various Chemicals 
is included. 

New Catalog of B. F. Sturtevant Co. 

The B. F. Sturtevant Co., Hyde Park, Boston, Mass., 
has published a new catalog, No. 377, describing its line 
of unit ventilators. The catalog is attractively printed in 
several colors, and illustrations are used freely to show 
examples of actual installations. Capacity tables and 
several pages of line drawings dealing with the installa- 
tion of the product add to the value of the catalog. 


Scovill Mfg. Co.’s New Flush Valve Catalog 

Scovill Mfg. Co., Plumbers’ Brass Goods Division, 
Waterville, Conn., issued on April 15 its Catalog K, cov- 
ering the line of flush valves of the company’s manufac- 
ture. ,The new catalog contains 45 pages and is bound 
with a heavy black paper cover in an attractive manner. 
On the left hand pages appear complete installations in- 
tended to display the usual types of the company’s flush 
valves with roughing-in dimensions for each. Base num- 





Ele ee 2S 









It was mighty cold when this picture was taken way up 
in North Bay, Ont., Can., but these hardy plumbers don’t 
seem to mind it. The scene is the St. Joseph Hospital, 
where G. Ruppel of Kitchener, Ont., installed the plumb- 
ing and heating. The photo came to us from R. Bowen, of 
Nerth Bay 
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Be K. LeCroy, past 
state president, Hot Springs, and G. V. Hackett, American 


Left to right: Harry W. Shiver, Hope; 


Photos taken at the annual con- 
Association of Master 
at Camden 


Brass Co., St. Louis, Mo. 
vention of the Arkansas State 
Plumbers, held recently 


bers have been assigned to each style and are preceded by 
the letter A or S to designate angle or straight stop. A 
description of the equipment is found in the text on each 
page. On the right hand pages are listed tables with 
prices in nickel and chromium for the installations shown 
on the left hand pages. The latter part of the catalog is 
devoted to accessories. 


Illinois Malleable Iron Co.’s 1931 Catalog 

Illinois Malleable Iron Co., of Chicago, Ill., has issued 
its 1931 catalog, a book of 146 pages, 6x9 inches in size, 
bound in a substantial cover of blue cloth. The book 
opens with four full-page illustrations of the company’s 
plants, three of which are located in Chicago and one in 
Guelph, Ontario, Canada, the latter being known as the 
plant of the International Malleable Iron Co., Ltd. The 
catalog contains numerous illustrations with complete 
descriptions of the company’s products, including malle- 
able and cast iron fittings, screwed and flanged brass 
pipe fittings, brass and iron body valves, house heating 
boilers and tank heaters, hydrants and street washers, etc. 


“Handbook of Oil Burning” 

Much information of practical value to the plumber 
and heating contractor whose work requires a knowledge 
of oil burning heating plants is contained in the new 
‘“‘Handbook of Oil Burning’’ just published by the Ameri- 
can Oil Burner Association. In addition to authoritative 
information, charts, descriptive illustrations and tables 
relating to every phase of the oil burner industry, the 
book contains chapters on comparative fuel costs, chem- 
istry of combustion and flame, fundamentals of heat and 
heat transfer, determination of heating capacity require- 
ments and other general heating information. Printed in 
pocket size for convenience and bound in keratol, the new 
handbook contains 629 pages, including 123 tables and 
358 illustrations and charts. It is priced at $3, and is 
sold by the American Oil Burner Association, 342 Madison 


avenue, New York. 


& 
-? 
% 


«fe 
. 
a 





Left to right: R. M. Starbuck; Joseph Crotty, Central 

Foundry Co., New York City, and G. Wilbur Thompson, 

Newton. Phote taken at annual convention of Masszachu- 

setts State Association of Master Plumbers, held recently 
at Boston 
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HOW 
FINE 
FEEL 


My coat is 
ever neat, clean 
and smooth for 
| am made of 
rustless, non- 
kinkable nick- 
el silver. | am 
sanitary, and 
sanitation 
means good 
health—hence I'm always in the “pink of condition.” 


Attach me to the waste and overflow connection in your 
tubs, lavatories and trays, and you'll find how fine | fod 





THE BEAD CHAIN 
MFG. COMPANY 
BRIDGEPORT, 
CONNECTICUT 








WATER 
MIXING 


Valves 


omes OT any 


Leonard 


Clubs, restaurants, laundries, hospitals, h 
where quantities of constant temperature water are essential 

that is where you will find productive sales for The Leonard 
Water Mixing Valve. The reputation of this valve is wide 
spread and needless to say this reputation is founded or 


high quality and service. 


| 
place 
its 


Manufactured by 


LEONARD-ROOKE COMPANY 


Incorporated i913 
PROVIDENCE . 


RHODE ISLAND 



































































GRAND HAVEN Brass FounpRY 
GRAND HAVEN. MICH. 





HEN in need of toilet seat hinges of any 
description send us your inquiries for one 
or a carload. 


GRAND HAVEN BRASS FOUNDRY 
Grand Haven, Mich. 
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High Efficiency Protection 


Ozite 


PIPE COVERING 


It is easily handled and applied. It insures protection 
against freezing—protection against condensation on pipes. 
It is made of 100% pure sterilized cattle hair—and gives 
lifetime—or longer—service. Use it for all cold water 
pipe, and brine pipe lines. 





Ask for free sample and prices on this economical pipe 


covering. 
AMERICAN HAIR & FELT COMPANY 
Merchandise Mart » . Chicago 
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Business Changes 


Mountain View, Calif.—-The Minton Company ‘has an- 
nounced the disposal of its plumbing, heating and lumber 
business to the Builders Service Co. 

Columbus, Neb.—Russell Malony has purchased the 
plumbing and heating department of the Potter Imple- 
ment Co. 
Blooming Prairie, Minn.——-Frank Cochlin has purchased 
a half interest in the plumbing and heating business of 
Sam Dandelet, in this city. 

Van Buren, Ark.—G. W. Shirley, plumbing and heating 
contractor, has moved his place of business to 621 Main 
street. 

Douglas, Ariz.— The John Woodward Co. has opened its 
plumbing and heating business in its new home at the 
corner of 20th street and A avenue, in this city. 

Hibbing, Minn.—-The A. C. Schirmer Co. and Schirmer 
Brothers, Inc., plumbing and heating contracting firms of 
this city, have consolidated under the parent company 
name of Mechanical Construction Corporation, with a 
capital of $100,000. A. C. Schirmer is president of the 
new company; William H. Schirmer, vice-president and 
treasurer, and F. H. Eldridge, acting secretary. Business 
will be continued in Hibbing under the name of Schirmer 
Brothers of Mechanical Construction Corp. The company 
also has an office at Fort William, Ontario, Can. 






New Business Ventures 


Jamaica, N. ¥Y.—The firm of Michael Meyerowitz, Inc., 
has been chartered with a capital of $50,000, by Michael 
Meyerowitz and associates, to establish and operate a 
plumbing engineering and contracting business. The new 
concern is represented by the local law firm of Michael- 
son and Bernkopf. 


Brooklyn, N. Y.—With a nominal capital of $2,000, the 
Franklin Plumbing and Heating Company has been organ- 
ized and incorporated, to establish and operate a plumb- 
ing and heating engineering and contracting business. The 
new concern is represented by J. A. Weiss, 551 Fifth ave- 
nue, New York City. 

Brooklyn, N. Y.—The Guthell Plumbing Company has 
been organized and incorporated, with a capital of $5,000, 
to establish and operate a plumbing engineering and con- 
tracting business. M. D. Lieberman, 2 Lafayette street, 
New York City, represents the new concern. 

Long Island City, N. Y.—-Capitalized at $2,000, the Gar- 
rit Plumbing and Heating Corp. has been chartered, to 





Left to right: F. Bouwman; Henry Kraker, president; 
David Damstra, secretary; Jack Knoll, T. VanLandegend, 
Dick Steketee and George Woldring, all of Holland asso- 
ciation. Photo taken at the annual convention of the 
Michigan State Association of Plumbing and Heating Deal- 
ers, held recently at Muskegon 
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Top row, left to right: Benjamin Kaplan, Sol Winter, H. 
L. Aaronson, Benjamin Horrell and Jack Lewine, all of 
Detroit. Middle row: Morris Friedman, Benjamin Schu- 
raytz, M. H. Shapiro and H. J. Glasser, all of Detroit. Bot- 
tom row: Samue] Weisman, Harry C. Davidson, president, 
Linwood Pipe & Supply Co., Frank Hoffman, Irving Green- 
span and Maurice Greenbaum, all of Detroit. Photos taken 
at the annual convention of the Michigan State Association 
of Plumbing and Heating Dealers, held recently in Mus- 
; kegon 


establish and operate a plumbing and heating engineering 
and contracting business. The new firm is represented by 
L. A. Rosen, 261 Broadway, New York City. 


Los Angeles, Calif._—-The Modern Plumbing & Heating 
Co. has engaged in business at 5014 West Adams street, 
under the management of Herman L. Stevens. 


Seattle, Wash.—B. W. Moore, Inc., has been chartered 
to engage in the plumbing and heating business, with a 
capital of $11,500, by B. W. Moore and A. Draper 
Coale, Jr. 


Portland, Ore.——The Urban Plumbing and Heating Co., 
of this city, has increased its capitalization from $5,000 
to $10,000. 


White Plains, N. ¥Y.—The Real Heating Company has 
been organized and incorporated, with a capital of $20,000, 
to establish and operate a heating contracting business. 
The new firm is represented by Walter Badt, local 
attorney. 


Brooklyn, N. Y.—-The Nevins Plumbing and Heating 
Company has been organized and incorporated, with a 
capital of $5,000. It is planned to establish and operate 
a plumbing and heating contracting business. Morris Gel- 
lar, Woolworth Building, New York City, represents the 
new concern. 


Media, Pa.—A. M. Georges and associates have organized 
and incorporated the Georges Contracting, Heating and 
Plumbing Company, with a capital of $10,000. It is 
planned to establish and operate a general plumbing and 
heating engineering and contracting business. 
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DONNELLY 
PRODUCTS 


safeguard the home 


Dependable valves for 
Pressure Relief 
Temperature 
Vacuum 






Write us for complete details. 


DONNELLY VALVE SALES CORP. 
MALDEN, MASS. 


DONNELLY 
Outside Spring 
Relief Valve 











VANDERMAN 


COMBINATION PIPE VISE 
- —_- 1, to 10 in. range 























Cut down shop work cost time 
by completely equipping your- 
self with Vanderman Combi- 
nation Bench Pipe Vises. Two 
vises for the price of one. Re- 
movable steel jaws and full 
swing mounting. 


Write for cur catalog now. 


emma 
VANDERMAN 


MFG. CO. 
Willimantic, Cenn. @ 











The new MON-O-SYSTEM sets 
new standard of values in lower 
price range. Opportunity to meet 
competition on its own ground. 





Complete Shallow Well Line. 
Heavy Duty Shallow Well Line. 
Deep Well Pumps. 

Cellar Drainers. 


Cap. 250 gal. per hr. 
Oversize tank—20 gal. 
—all for only $87.50 


THE MONARCH ENGINEERING CO., Dayton, O. 


Get catalog No. 105 at once. 














PIPE JOINT CEMENT 


Dry or Plastic + Gray or Graphite 












No more leaky installations! “American Seal” 
Pipe Joint Cement eliminates the possibilities of 
leaks, it is easy to use and will assure egeinst leak- 
age for all time. It will not dry out and what Is more, 
it Is unaffected by heat or cold. Be on the sale side 
all the time—use “AMERICAN SEAL” on 


every job. 
bad William Connors Paint Mfg. Co. a 
TROY N.Y. 
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OP OW Ved dl al al a a na 


YAGER’S 
Soldering 
Salts... 


For All Lead Work 
ALEX R. BENSON COMPANY, Incorporated 


Hudson 4 w York 
For list of distributors see McRae’s Blue Book for 1931 
Sales Agency for Canada: Canadian General Electric Co., Ltd. 
Montreal and Toronto. 
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Brass fittings are not all alike. 
Be careful of the fittings you 
buy. The easiest way to be cer- 
tain of QUALITY is to buy 
Brass Fittings marked with an 
*“M”’ on the INSIDE. Then, 
you’re sure of getting Acheson’s. 











ACHESON 


BRASS FITTINGS 


ACHESON MFG. co. ey enna. 


Now! 3 For For 310-¢al- * Profit by this 
only Complete outstanding value in 


$7 5 wre Home Water Systems 


or direct 

ourrent 
AT S75. $75, this New Type complete 210-gallon-per-hour Fair- 
Morse Home Water System is unmistakably the 


greatest ei ever offered. 

It is automatic with all working parts enclosed in a handsome 
lacquered casing. This tremendous value, made possible by 
Fairbanks-Morse quantity production and world-wide distribu- 
tion, will mean extra profits for the dealers that handle them. 
Write now for complete information before someone else in your 
territory gets the franchise. Address Dept. I-5. 


FAIRBANKS, MORSE & CO., 900 S. Wabash Ave., Chicago 
FAIRBANKS-MORSE Home Water Systems 


What VENTWELL 
Vacuum Valves Do 


1. Modernize the steam heating system by 
converting it into a vacuum system. 


. Save large portions of the fuel bill. 
. Retain heat longer; generate heat quicker. 
. Reduces firing periods. 
Make the home more comfortable, livable 
and healthful. 
Easily sold; reasonably priced, 
a complete line. Write today. 








Va & bv 

















THE VENTWELL VALVE CO. 
625 West 74th St. Chicago, Ill. 
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Lines 
Connected by Ly 


Pipe 


THE DRUGGIST’S LIFE 
The druggist whistled up the tube 
To the chef on the second floor: 
Please send me down some Sandwiches 
And Nursing Bottles, four; 
Some Rough-on-Fleas and Sweitzer Cheese 
And Lemon Pies a score. 


Prepare for Lunch some Rabbit Stew 
And bottle up six quarts of Glue; 
Send down a box of Cascarets 

And cut the meat for Veal Croquettes ; 
Unpack some Poison Paste for Ants 
Before you cook the Oyster Plants ; 
Oh, yes, I need some Castor Oil, 

And put Spaghetti on to boil. 


Some rubber tubes I'll also need 
Before the Lunch crowd comes to feed; 
Be careful with the Kerosene 

And also with the Paris Green; 

For if you spilled some in the Stew 
‘Twould kick up a Helluvahullabloo. 


We need some Stomach Pumps down here, 
Be sure to tce some Beerless Beer; 

Get out a box of Cure-for-Rash 

And throw some seasoning in the Hash; 
Then cut the Cake and Raisin Pie 


And bottle “P some Cantharides. 
—CHICAGO TRIBUNE. 








“A combination chef 
As will 


The columnist wrote below this poem: 
and stock boy in a drug store is a fearsome person, 
be shown by 
. THE SEQUEL 
The chef was dreaming of his girl, 
His mind and heart were in a whirl; 
For Crisco he used Castor Oul, 
And put a water bottle on to broil; 
He made a mess of Veal Croquettes 
And garnished them with Cascarets. 


You'd think the druggist’s trade would fall, 
Now, wouldn’t you? But not at all. 

His business rose by ten per cent 

And never after did relent. 

Whipped cream upon it all he slings— 
Which hides a multitude of things. 





PLEATHE PARDON 


small town newspaper explains the 
of the letter “s” from his composing room as follows: 
Lath night thome thneaking thcoundrel thtole into our 
compothing room and pilfered the cabinetth of all the 
eththeth! Therefore we would like to take advantage of 
thith opportunity to apologize to our readerth for the gen- 
eral inthipid appearance of your paper. We would altho 
like to thate that if at any time in the yearth to come we 
thould thee thith dirty thnake in the grathth about the 
premitheth, it will be our complete and thorough thatith- 
faction to thhoot him full of holeth. Thank you! 
—AETNA-IZER. 


1OSsSs 


The editor of a 


a 


milkman, as he poured 
replied the 


“It looks like rain today,” said the 
the customary quart ot milk. “It always does,” 
housewife with cold significance. 





said the buxom lady 
—[, ¥ T. 


Famous last words: “Another word,” 
to her husband, “and I’m a widow.” 
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Bath a Day Movement 


In a pertod like the present, when distribution systems are 
being studied and changes are in the air, it pays the alert man 
im any field to do what he can 


strengthen his position. The first ir 
most important task ts to strengthen 
his place in his community—to identify 
himself and his service with the people 
he serves so that they will be less in- 


clined to look elsewhere for that seri 
ice. Good publicity will help immeasurably tn accomplishing this 
job. 





Experts have conceded the fact that the Bath A Day 
Movement, and “The Story of the Bath” are outstand- 
ingly valuable to the members of the plumbing industry, 
when compared with what has been done in other fields. 
Not many industries have been able to work up a pro- 
gram that will be completely acceptable to educators, and 
yet that will carry its message effectively to the general 
public. 

This the Bath A Day Movement does. It has won en- 
thusiastic support from educators—and ‘“‘The Story of the 
Bath’”’ has been used in the schools of 177 cities and towns 
in the classrooms. Alert contractors and associations 
have built essay contests around the booklet, with many 
columns of favorable publicity for the plumbing con- 
tractor. 

Contractors are also showing keen interest in the 
twenty-minute program for use with “The Story of the 
Bath”’ at the meetings of such clubs as the Kiwanis, Ro- 
tary, Lions, ete. It is a complete presentation of the 
plumbing contractor’s service, interestingly and humor- 
ously given. 

Write for details of school distribution of ‘‘The Story 
of the Bath’’ or for the twenty-minute program. 


Little Sentences That Sell 


Write one of these BLACK BOARD EPIGRAMS on your 
window or bulletin board each day. Many master plumbers 
and heating contractors find them real business getters. 


Often an excuse is worse than the offense. 
* oo ” 


Stick to your business with the glue of industry. 
* « * 


When a man is brainless there’s always room at the top. 
* * a 


Responsibility that carries no weight is not respon- 
sibility. 


* * 7 

If a man itches for fame it usually keeps him scratching. 
e 7 « 

The stamp clerk often weighs other people’s words. 
a . = 


The opportunity of a lifetime seldom comes heralded 
by a brass band. 


* * - 
Borrowers are like piecrust——very short and very sweet. 
a * a 


A man may mind his own business and still be narrow- 
minded. 


A man who has no enemies has but few friends. 
& * a 


No man is so level-headed that he can’t get a hat to 
fit him. 
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The 
COLD SPONGE 


does the trick! 


THE fight was going badly for Battling McCoy. 
Things looked pretty glum to his rooters. The 
seconds started working on him vigorously, with 
ammonia, and hot rubbing oils, but with little 
effect. Then his trainer called, “A cold sponge 
Jake, that always does the trick!’ Splosh! Right 
between the eyes with a sponge. he began to 
stir—he rose and danced in his corner — the 
crowds went crazy with excitement! 





—That’s the story. Here are the characters: 


The battered fighter Your plumbing business. 
His opponent.............. Depression and hard times. 
The trainer Any sales manager. 


And the sponge ? 


Well, that’s the big story. TheKaustine Com- 
pany has placed a sponge in your hand to revive 
your business. The recent price reduction on 
septic tanks gives you the greatest “sponge” in 
the world to pep up that petered-out sales curve 
of yours. 


Lowest Prices Ever Quoted 
K AUSTINE prices are now the lowest ever quoted 
on the most durable, salable septic tanks made. 
Constructed of Armco Ingot [ron—99-85 / 100% 
yure—these tanks at such prices can help to 
liens a busy, profitable a sell, em season to you. 





Ask your jobber for the revised prices 
or use the coupon below, and Kaustine 
Company will send you complete in- 
formation. 


If it’s profitable sales with an extra 
profit margin, that you need to revive 
your business— here's the “cold sponge” 
that will do the trick. Mail the « oupon at 
once— Now! 


KAUSTINE CO... INC. 


Engineers and manufacturers of sewage disposal equipment 


PERRY, NEW YORK 





KAUSTINE CO. INC., Perry, N. Y. 

Please send me complete information on the 
lowest prices ever quoted for Kaustine Armco Ingot 
Iron Septic Tanks. 


Name 
Street Address 


Town State 
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i Made for Service 
i Improved 
A ta. 
1 WILHELMI 
i, +. ; | 
Pigg 
eet henoved ° 
eee 
Pathe . | Everyone is aware of the wearing 
> * 4 qualities of copper. This indestructi- 
nei i. bility coupled with advanced design 
teal a in The Improved “Wilhemi” Boiler 
yg i affords range boiler service and 
+ 4 \ economy that is unparalleled. 
a a Standardize on Improved “Wilhelmi’” Boilers 
a. aur" Write for full details. 
rh: HAYES MFG. COMPANY, Makers 
4 ° | Paterson i << «a New Jersey 
. t; 
7 








GET THE FACTS — THEN ACT 
»> ARROW > 


KopaLoy Metal and Steel 
Underwriters’ Laboratories 


OIL STORAGE TANKS 
ardless of what make of 


s you buy we suggest 
you first read our Guarantee 
covering 

Arrow KopaLoy Metal 


Tanks 


Ask for Bulletin 0-231. 


The NOVELTY STEAM BOILER 
WORKS 


ompany 
Clare and Kiomen Sts. Baltimore, Marylend 


Re 
tan 


















DOMESTIC ENGINEERING 


i 
| 





Philip A. Fuchs, Milwaukee, Wis., assignor to Turbine 


May 16, 1931 


PATENTS 


Plumbing Department 


1,800,378. 
ming Pools. 


Circulating Water-Level Control for Swim- 
Roy Blair Everson, Chicago, Ill., assignor 
to The Everson Filter Company, Chicago, Ill., a Corpora- 
tion of Illinois. 





1,801,262. Grease Trap. Edward W. N. Boosey, De- 
troit, Mich. 
1,801,946. Gas-Heater Burner. William B. Bastian, 


Los Angeles, Calif. 




































2 - 1.800 58] 
e J 
1.946 - _ 4 — 
1,800,581. Flush Valve. Agatho H. Witt, Chicago, III., 


assignor to Peerless Valve Manufacturing Company, Chi- 
cago, Ill., a Corporation of Illinois. 


1,800,261. Sanitation Apparatus. James Monaghan, 
Allentown, Pa. 
1,802,316. Water Heater. Helier Oswald Bree, Mount 


Eden, Auckland, New Zealand. 

1,800,608. Valve. August C. Dobrick, Chicago, II1., 
assignor to The Imperial Brass Manufacturing Company, 
Chicago, Ill., a Corporation of Illinois. 
































1,800,562. Shower-Bath Construction. Gustaf Albin 
Nilson, Chicago, Il. 

1,799,243. Sprinkler Head. Austin J. Miller, Detroit, 
Mich. 

1,801,362. Soap Dish. Philip Mueller, Decatur, IIl., 


assignor, by mesne assignments, to Mueller Co., Decatur, 
Ill., a Corporation of Illinois. 


1,801,497. Apparatus for Opening Clogged Sewers. 
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Sewer Machine Company, Wauwatosa, Wis., a Corporation 
of Wisconsin. 

1,801,376. Meter Hanger. James T. Sutliff, Decatur, 
Ill., assignor to Mueller Co., Decatur, Ill., a Corporation 
of Illinois. 
































83,923. Ornamental Faucet Design. George Sakier, 
New York, N. Y., assignor to Standard Sanitary Manu- 
facturing Company, Pittsburgh, Pa., a Corporation of New 
Jersey. 

1,800,356. Jet-Type Water Heater. James A. Powell, 
Reading, Pa. 

1,801,171. Pipe Fitting and the Process of Making 
the Same. Oscar B. Mueller, St. Clair County, and Ward 
M. Robinson and Harold K. Rader, Port Huron, Mich., 
assignors to Mueller Brass Co., Port Huron, Mich., a 
Corporation of Michigan. 


Heating Department 
1,799,725. Oil Burner. John Murton Brown, Irving- 
ton, N. J., assignor to Crystal Oil Burner Corporation, 
Irvington, N. J., a Corporation of New Jersey. 
1,799,467. Vapor-Heating System. Thomas B. Jarvies, 
Kansas City, Mo. 
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1,798,247. Boiler. Joseph F. Dickson, Kewanee, III., 
assignor to Kewanee Boiler Corporation, Kewanee, Ill., a 
Corporation of Delaware. 

1,798,220. Air Moistener. Harry S. Pease, East Hart- 
ford, Conn. , 

1,798,323. Oil-Burning Heating Apparatus. Alfred 
John Gilbert, Windsor, Conn. 

1,800,185. Pressure Relief Valve. Homer A Thrush, 
Peru, Ind. 











COAL 
CARBURETOR 


Announces 


527 BUSINESS INCREASE 
FIRST QUARTER 1931 


OVER SAME PERIOD 
1930. THERE’S A REASONI 


This fast selling automatic heating 
specialty is pulling many dealers 
out of the red this year. . . Nota 
blower or stoker. Write today. 


THE COAL CARBURETOR COMPANY 
NEW BRUNSWICK » NEW JERSEY 


[PAVENA 


IRON PIPE FITTINGS 


1903~1931 


ERA QUARTER CENTURY 
OF SERVICE 


A-1i QUALITY 
ACCURATE GAUGE 
PROPER TAPER 
CORRECT NUMBER 
OF THREADS - - 
PROMPT SHIPMENT 
OF ORDERS ---- 
ECONOMICAL 
PRICES 
AH Backed By 


Twenty cit Years 
mene Experience 
[QavENA-IRON-COMPANY 
AVENA NY. 
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LOCAL DISTRIBUTORS 
WANTED! 


For the finest line of commercial, 
industrial and house heating equip- 
ment ever offered the trade. 
Modern, automatic gas fired forced warm 
air equipment for Buildings and spaces 


every character. 


Unequalled opportunity for the live heat- 
ing-sales 





Write Us Today! 


Puts, Pond. REZNOR MANUFACTURING CO. 
MERCER, PENNSYLVANIA 
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: | Vf Many Plumbers are 

= di cashing-in 

on the EBCO idea of 
Remodelingl 


Write for full details 
on how to turn sales 
of plumbing fixtures 
by installing the— 


“EBCO” 
DISHWASHING SINK 
The D. A. EBINGER SANITARY 


MANUFACTURING CO. 
411 West Town St. Columbus, O.- 


GAS Ts 
LUBRICANT 


Gastite Lubricant is insoluble in all petroleum 
products, including gasoline. It is also insol- 
uble in water. 

An excellent lubricant for stops, gasoline or 
oll line connections, packing, etc. 


Send for samples. 



































ALL THAT A FAMOUS 
HOTEL SHOULD BEI 


Metropolitan in its appointments and 
service . unsurpessed in its location 
(being situated directly on the Atlantic 
Ocean). The largest resort hotel near 
est New York! 


Open All Year European Plan 























ASBURY PARK, N. J, 
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1,799,105. Radiator-Flushing Unit. Henry A. Lasko, 
West Chester, Pa. 

1,798,340. Vise Stand. William O. Thewes, North 
Ridgeville, Ohio, assignor to The Ridge Tool Company, 
North Ridgeville, Ohio, a Corporation of Ohio. 









>. 


1.798.323 
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1,800,915. Sectional Boiler. Joseph A. Waddell and 
James W. Foresman, Williamsport, Pa., assignors to 
Spencer Heater Company, Williamsport, Pa., a Corpora- 
tion of Pennsylvania. 

1,800,790. Oil Burner and Similar Fuel-Consuming 
Means and System Therefor. Seeley C. Gulick, Cham- 
paign, Ill. 

1,800,842. Heating Device. Arthur B. Modine, Ra- 
cine, Wis., assignor to Modine Manufacturing Company, 
Racine, Wis., a Corporation of Wisconsin. 














Al ‘ 
BATT a 














1,800,916. Rotary Ash Receiver. Joseph A. Waddell, 
Williamsport, Pa., assignor to Spencer Heater Company, 
Williamsport, Pa., a Corporation of Pennsylvania. 

1,800,476. Oil Burner. Frank A. Schneider, San 
Francisco, Calif. 

« 

Collingswood, N. J.— Clarence C. Lind and associates 

have organized and incorporated the firm of C. C. Lind 


and Company, Inc., with a capital of $25,000, to establish 


sR 


and operate a plumbing and heating engineering and con- 
tracting business. Edwin F. Crane, attorney, Camden, N. 
J., represents the new concern. 


Brooklyn, N. Y¥Y.—wWith a capital of $20,000, the Mulson 


| Engineering Corporation has been chartered, to establish 


| and operate a heating engineering and contracting busi- 
_ ness. The new firm is represented by Bell, Russell and 


MeNulty, 45 Willoughby street. 
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R eenta for 
each word in- 
cluding thend- 
ing and ad- 
dress. Count 
seven words 
for keyed ad- 
dress. Minti- 
mum $2.00 for 
each inazertion. 


DOMESTIC ENGINEERING 


CLA IFIED 
ADVERTT/ ING 


One inch $4.00. 
Cash must ac- 
company order. 
Copy should 
reach us ciaht 
days in ad- 
vance of pub- 
lleation date. 








Situations Open 


REPRESENTATIVES WANTED IN 

leading cities to handia highest grade 
line of radiator shields and radiator cab- 
inets. Our representatives earn $500.00 
to $1,000.00 per month the year around, 
above expenses. Full selling plan fur- 
nished. Address Key 256, “Domestic En- 
gineering,” 1900 Prairie Ave., Chicago. 


SALES REPRESENTATIVE—UNITED 

States manufacturer pipe fittings and 
valves will consider application of ex- 
perienced sales agents covering East- 
ern Canada to represent them on a 
commission basis. Address Key 631, 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago. 


WONDERFUL MONEY-MAKING EX- 

clusive or side-line proposition for 
salesmen calling on plumbing dealers. 
Write us today. Koil-Les Heater Com- 
pany, Geneva, Illinois. 











Situations Wanted 


MANUFACTURERS! WHOLESALE 
JOBBERS! 


—EXCEPTIONAL— 


Sales promotion and organization 
executive with eighteen years’ ex- 
ecutive experience in direction of 
large sales organization operating 
nationally in Wholesale Plumbing 
and Heating materials and holding 
very successful record, is open for a 
reliable connection in the East, South 
or Florida. Exceptional experience in 
training salesmen, sales policies and 
development work. Unquestioned 
credentials available. Will consider 
special contract for reorganization or 
sales promotion where special assist- 
ance is required. Address Key 628, 
‘**Domestic Engineering,”’ 1900 
Prairie Avenue, Chicago. 








RELIABLE BOOKKEEPER AND GEN- 


eral office man available full time or 
part time, Chicago or suburbs. Very 
reasonable. Address Key 633, ‘“‘Domes- 
tic Engineering,” 1900 Prairie Avenue, 
Chicago. 


For Sale 


PATENT FOR SALE—HUMIDIFIER— 

designed as an integral part of all 
steam or vapor systems. Automatic, no 
moving parts. Can be manufactured 
and sold very reasonably. Address 
Key 632, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago. 





Lines Wanted 


MANUFACTURERS’ AGENT, CLEVE- 

land, Ohio, with A-1 standing in the 
Wholesale Plumbing Supply Trade open 
for good strong line. Some warehouse 
facilities. Address Key 626, “Domestic 
Engineering,” 1900 Prairie Avenue, Chi- 
cago, Illinois. 


PROGRESSIVE, ENERGETIC YOUNG 

concern, with extensive acquaintance 
among Plumbing, Heating contractors, 
jobbers and industrials, want to handle 
some high grade specialties for this 
trade. Metropolitan New York Dis- 
trict. Address Key 624, “Domestic En- 
gineering,” 1900 Prairie Avenue, Chi- 
cago, Illinois. 











Lines to Handle 


WANTED—MANUFACTURERS’ REP- 

resentatives calling on plumbing and 
heating jobbers to sell our pipe cou- 
Plings. Very interesting proposition. 
Address Key 625, “Domestic Engineer- 
ing,” 1900 Prairie Avenue, Chicago, 
Illinois. 








REPRESENTATIVE TO CALL ON 

manufacturers, specialty houses and 
jobbers of plumbers’ brass goods with 
a complete line of porcelain handles, 
soap dishes, escutcheons, knobs, shower 
heads, etc. All’ territories—liberal 
commission. Side line. Write Comet 
Importing Co., Inc., 1063 Myrtle Ave., 
Brooklyn, N. Y. 





REPRESENTATIVE WANTED IN CHI- 

cago territory for well established 
line of Standard tubular brass goods. 
Cannot carry more than 3 lines. Man 
between 30 and 40 years preferred, Ad- 
dress Key 623, “Domestic Engineer- 
ing,’ 1900 Prairie Avenue, Chicago, 
Illinois. 





WANTED—-MANUFACTURERS’ 
agent selling plumbing contractors in 
Pennsylvania outside of Philadelphia; 
also New York State outside of New 
York City. In writing give outline of 
your territory and line now carried. 
Address Key 620, “Domestic Engineer- 
Lal 1900 Prairie Avenue, Chicago, 
nois. 





WANTED—REPRESENTATIVES FOR 

a line of plumbers’ brass goods in the 
following territories: Iowa, Nebraska, 
Colorado and Dakotas, to work on a 
commission basis. Give references in 
your first letter. Address Key 621, 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Illinois. 











Use this page 
to get 
what you want 





If you are looking for 
competent employes; or if 
you contemplate a change in 
position, have a patent for 
sale; wish to purchase or 
sell a plumbing and heat- 
ing business; second-hand 
machinery or tools; form a 
co-partnership, etc., your ad- 
vertisement on this page will 
put you in touch with the 
people you desire to reach. 


The cost of insertion is 
only eight cents a word and 
may mean many dollars to 
you. 


























Miscellaneous 


Hadco Stop Valve Tags 


An Everlasting And Non-Seiling 
Advertisement fer the Plumber 


Just to sit back and wait for business 
to push the door open will never make 
competitors howl. THEY’RE OUT AF- 
TER BUSINESS—even if you are not. 

Not only in every new operation of 
houses should you place our stop valve 
tags with YOUR NAME AND ADVER- 
TISEMENT, but on every repair job In 
new and old houses, you should at 
every opportunity put on these stop 
valve tags. 

Printed with your name and address 
make an everlasting advertisement. 
Send for samples and prices. 


Haddon Bin Label Co., 
Haddon Heights, N. J. 





LETTER HEADS, BILL HEADS, 
JOB TICKETS, TIME SHEETS, 
ETC., FOR PLUMBERS 
Reasonable prices; quick service. 
Send for samples. LOUIS FINK & 
SONS COMPANY, School Building, 

Laurel Springs, New Jersey. 





ee 2 nn ee ne eee — —— 


DO YOU WANT TO GET RID 
OF YOUR BUSINESS? 


Some clients of ours own a most 
attractive twelve story corner Chi- 
cago Loop office building with 
first mortgage of only $400,000. 


Willing to exchange for going 
mercantile business. 


Submit what you have and we 
will get busy. 


E. B. WOOLF & COMPANY 
139 No. Clark St. Chicago, Ill. 


PRINTING FOR PLUMBERS CON- 

tracts, Estimate Blanks, Job Tickets, 
Time Tickets, Letterheads, Bill Heads, 
Blotters, Cards, etc. Samples Free. 
VERNON COMPANY, Collingswood, 
New Jersey. 


Books for Your Trade Library 


Merchandising the Plumbing Busl- 
ness. By arl W. Zoeller...... 1.50 


Table of Estimated Radiation. By 
a RR TT ee 1.00 


Domestic Engineering 
Books Sent Parcel Post Prepaid 
1900 Prairie Avenue, Chicago 
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MARK... 


Your Sales 
Insurance 
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SUPER-TEST 


HOT WATER SUPPLY BOULERG 





ROM raw material to final ‘“O K,”’ the life of a “SUPER-TEST”’ 
Hot Water Supply Boiler is a continuous series of tests. But the 
supreme test . . . the one that marks the product perfect in the trained 
eyes of R. & B. engineers, is the 300 pound hydrostatic pressure test. 
Each section of the “SUPER-TEST’”’ is given this “third degree’’ sep- 





Even the simple operation of pour- arately. Then, when the complete unit has been assembled, a second 
ing ‘‘Super-Test’’ sections is under . seca 9 
the supervision of competent and “*300 pound hydrostatic test’? is made . . . and every “SUPER-TEST 


experienced foremen. 


must stand this double muster. 


That’s why “SUPER-TEST” Hot Water Supply Boilers stand up on 
their jobs . . . it’s why you never have a come-back, when you install 
one... and why “SUPER-TEST’” sales are growing so rapidly. 


There’s a “SUPER-TEST”’ for every hot water supply problem in your 
territory. They’re made in sizes from 40 gallon to 4700 gallon capacity 
. ruggedly built of high grade tough iron castings . . . low priced 
. easy to install . . . easier to sell . . . and the profit from each 
sale is well worth your while. 


The coupon will tell you all about it. Send yours along TODAY. 


ae to RICHARDSON & BOYNTON CO. 


proval into it—no ‘‘Super-Test’’ 








section can become part of the Heating and Cooking Apparatus since 1837 
finished boiler. si . » » . :, 
260 Fifth Avenue, New York, N. Y. Utica, New York 
RICHARDSON &. BOYNTON Co. a Cleveland Brooklyn New Haven Dover 
| 260 Fifth Avenue, New York : , 
e P . P | Philadelphia Boston ( thicago Buffalo 
Please send me, without obligation, complete details on the 

Richardson “‘SUPER-TEST”’ Boiler. Minneapolis Cincinnati Providence Detroit 








NAME. 1 Os. A diesnitnlihanensnndsiiie. 
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NO MATTER WHAT KIND 
OR TYPE OF INSTALLATION 


THERE IS A VOGEL OUTFIT 
THAT ANSWERS THE 


PURPOSE 














Vogel Number Five—filis the need 
for a durable economical outfit for 
factory use. 


Vogel Number 
Ten Closet 
with tank ex- 


posed. 


Vogel Number Ten-A Seat-Action Closet 
Combination with tank concealed 


OR the high class school or 
institutional job there is the 
VQGEL Number Ten-A, with the 
tank concealed, and syphon-action or 
syphon-jet bowl. 
Somewhat less expensive, but with 
the same quality throughout, is the 


’ VYQGEL Number Ten, with the tank 


exposed; and for installation in factories 
where closets must stand the hardest 
use without repairs, there is the VQGEL 
Number Five. 


- Each one of these is profitable for you 


to install. 


We shall be glad to send literature on 
them, and other YQGEL products. 
Folders and blotters are imprinted with 
your name and address. Tell us how 
many you need. 


JOSEPH A. VOGEL COMPANY 
Wilmington, Del. St. Louis, Mo. 


L, Products 











Spit eg mt Wg em sar by BOR PES SAS 








